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On the banks of Boston's famous Coarles River Basin and Esplanade, in Cambridge, near the 
Massachusetts Institute of Technology buildings, stands this beautiful new headquarters of the F. S. Webster Co. 
You'll be delighted to inspect the country’s newest and largest plant of tts kind. 


ERE is indisputable evidence that the country’s 
headquarters for quality carbon papers and 
typewriter ribbons is ever alert to aid the Independ- 
ent Stationer—and to make the Webster Dealer 
Franchise constantly increase in practical value. 

The keystone of this new plant is an increasing 
measure of service to stationers. Our new facilities 
are the last word in efficiency—engineering, pro- 
duction, research and service. 

Simplification of every customer's needs into 


ONE complete line; tremendously improved lab- 


oratory facilities for promptly handling the special 
needs and requirements of the country’s largest 
stationers; value and uniformity of products un- 
challenged for forty-two years; continuous national 
advertising to consumers;—all these, plus the sta- 
bility and dependability of an ever-aggressive 
organization national in scope, establishes the 
soundest foundation for stationers to increase pre- 
sent and future dealer profits. This new plant, and 


the spirit behind it, is Webster’s contribution to 


America’s Independent Retail Stationers. 


Fr. 8S. WEBSTER COMPANY 


13 AMHERST STREET, CAMBRIDGE (BOsTON), Mass. 
Chicago + New York «+ Pittsburgh + San Francisco + Philadelphia + Milan + Paris + London 








¢ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Itscompre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agent efor the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


{ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year,$2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 


{ No person, firm or cor- 
poration, either directly or 
indirectly connected with 


Orders, or in American Post- theindustry the journal rep- 
age Stamps or currency, if resents, has any share in its 
sent by registered mail. ownership or voice in shap- 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the werld to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


§ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
ageis enclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


§ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


q “‘Office Appliances”’ is reg- 
istered in the United States 
Patent Office, Washington, 
D. C. 


{ COPYRIGHT. Contents 
covered by Copyright, 1931, 
by The Office Appliance 
Company. 
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ADVERTISEMENTS 


These advertisements present the products of 
the leading manufacturers in each division of 
Because of the ground for honest 
differences of opinion the publishers obviously 
cannot undertake to guarantee transactions be- 
advertisers and 
however, offer their service in resolving any. 
between advertisers and cus- 
tomers, which result from relations established 
through the journal. 


customers. They do, 
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Desk Pads, Blotter 

Boorum & Pease Co....... 

6 ee 162 

Silver Harris Co.......... 179 

Sum Bubeer OO. ..cissecces 122 

Superior Office Spec. Co... .176 
Desk Pads, =~ 

Polar Mig, ae dete A Ol Ble a 57 

Ravenswood “Office Specs. Co. 183 

YY eee 162 
Desk Pads, Linoleum 

i, 2. eer, 57 

Sainberg & Co.........25: 162 

Superior Office Spec. Co... .176 

Wagemaker Co........... 61 
aay Pending-Letters Holders 

Acco P es Me cea vdeos 

Desk Sets for Fountain Pens, Ete. 

me, Dey Ge WG Chad sewed 50 





CLASSIFICATIONS 


For the benefit of the subscribers the lines 


advertised are here classified. 


Many of the 


requirements of the modern business office are 
represented. Should subscribers be interested 


in any article of office equipment not listed 


here, 


they are cordially invited to communi- 


cate with the service bureau, through which the 


information will be promptly and cheerfully 
furnished by letter, without obligation. 





Casters, Shoes, Etc. 


PY EE «a. She baan 60S Se 118 
ee. ee Gs bn ccauou ke 122 
Chair Mats 
eee es Gis ovinviane< ove 57 
Chair Pads and Cushions 
a? Se Us ccekeves See 57 
RON. Giese cuccecses 162 
Sun Rubber Co..........:. 122 
Chairs 
General virprectns Co....124 
Gunlocke., H., Chair Co. .169 
High Point “hie ne. & Ch. Co. .163 
Jasper Chair Co...... 142, 184 
Jasper Seating Co......... 157 
Ko-Rect Posture Chair Co. .161 
Milwaukee Chair Co....... 101 
Pierce, 8. K., & Son Co..... 177 
Sturgis Posture Chair Co. ..182 


Toledo Metal Furniture Co. . 66 
Check Protectors and Writers, Mfrs. 


Hedman Mfg. Co.......... 167 
Check cepegeese and Writers, U — 

Reliable -&AaA.M.C.. 81 
Check sav ty 

Kohlhaas Co.,.The........ 175 
Checks, Stamped Metal 

Meyer & Wenthe.......... 171 


Clips, Paper (See Paper Clips) 
Coin Bags, Trays and Wrappers 
154 


rr’ y tf Peay > 

Downey, The C. L., Co..... 181 
Copyholders 

Acco Products, Inc........ 54 


Copying Devices and Supplies 
Yawman and Erbe Mfg. Co.127 


Costumers 
General Fireproof. Co., The.124 
Globe-Wernicke Co........ 119 
Lamb, George L.......... 161 
Sanymetal Products Co... .. 172 
Crayon 
Weber Costello Co......... 152 
Cuspidor Mats 
ee ee Sos vneenetaee 57 
Cuspidors 
ee es GP, « wh win x aw ue 154 
Cole Steel Equipment Co. ..183 
Detroit Metal Spee. Co.....163 
Cutters, Paper and Card 
Ideal School Supply Co..... 172 


Dating Stamps 


Amer. Number Mach. Co...113 
Fulton Specialty Co....... 179 
Melind, Louis, Co......... 178 
Meyer & Wenthe.......... 171 
Desk Calendars 
EN are 168 
Columbian Art Works...... 166 
Defiance Sales Corp........ 174 


Desk File Racks 
Automatic File & Index Co.111 


Desk Trays 
Art Steel Co., Inc......... 154 
Automatic File & Index Co. a 
Dereer TEE, Gee esi ccceces 
Cole Steel Seon, Se. - “183 


General Fireproofing 124 
poy pg WSS cocece 119 
Madey Ge., Bees ccacccéiass 132 
Metai Office Par. GPs 6a ves 92 
Sainberg® & Co... ccccccess 162 
Wagemaker Ts sennacesas bs 
Weis Mfg. Co...... 67. 


9, 
Worcester Wire Novelty es 167 


Desk Work Distributors 
Automatic File & Index Co. 313 


Bristow, Stanley R........ 

Globe-Wernicke Co........ 1i9 
Horn, W. C., Bro. & Co....183 
Kohlhaas Co., The......... 175 
Beteweee © Gescacs asceeds 162 
Silver Harris Co.......... 79 
Superior Office Spec. Co... .176 
Wagemaker Co. ........++: 61 

Desks 

Alma Desk Co....... coe 233 
Art Metal Constr. Co...... 

Automatic File & }~"e Ge. iit 
Berger M tg. TP accas 79 
Columbia Steel uip. fo. "108 


Corry-Jamestown Mfg. rp. 85 
Evansville Desk Co........ 15 
General Fireproofing Co..... 33 


Globe-Wernicke Co........ 

Gunn Furniture Co........ &3 
Hoosier Desk Co.......... 100 
Imperial Desk Co......... 49 
Indiana Desk Co.......... 60 
Invincible Metal Furn. Co. te 


Jamestown sr Desk ee 
Jasper Desk Co........ oom 
Leopold Co.., The bu oe nane 
Macey Co.. The........... 
Metai Office Furn. Co 
Myrtle Desk Co..... 
Shaw-Walker Co. ..... ° 
Steel Equipment Corp...... 
Steel Fixture wie. 

Steel Furniture 4 oe eee 
Tell City Desk Co........-1 
Wagemamer O06. .cececcces 61 
Weis Mfg. Co...... 67. 8. * 70 
Yawman and Erbe Mfg. Co. /127 


Display Fixtures 





Berger Mig. Co. ..ccsccces 79 
Orthwine Mfg. Co......... 180 
Drinking Cups, Paper 
Orthwine Mfg. Co......... 180 
Duplicating Machines 
pagreesceree® | bbe resaes 187 
SG dhs is oa ecnespees 47 
Graphic } SIS ore 183 
Mimeograph, The.......... 47 


Duplicating Machine Supplies 
Be, Ms is EMaos cpzedtiode 
Graphic Duplicator Co... .. 183 
Manhattan Stencil Corp... .138 


Envelopes 
Bushnell, Alvah, Goo os + oo ARS 
Diemer, John F.. Co... 
Globe Woreiok 


e Co. 
Nat'l Fiberstok K Envelope Co. its 
= La Envelope Co. . 33 
“ ve 


SO. GOs. 6 ve ccece 
Buvslapes, Celluloid 
Mark vy en hci ose oe 180 
Envelope 
Office. “Appltane Co., The. ..171 
Stand a Mach, €o.141 
Boppientens 
“ink Eradicator Co. ..182 
Erasers Blackboard) 
T. Silicate Book Slate Co. 173 
Weber Costello Co......... 
Erasers (Chemical) 
H. A. Ink Eradicator Co... .182 
Erasers (Rubber) 
Queries a ~ Co....++.120 
Faber, Bs ws ob 0 00's aay 
Faber, Pierhard oc.nn6eeee 
Roberts, Weldon, Rubber Co. 100 
Exhibitions 
Nat'l Business Show Co... .136 
Expense Books 
Defiance Sales Corp........ 174 


Bankers eepeccecees Oe 

SPEED GOs ccvccesccbocs 174 
File Boxes, Metal 

Ast Genel Ga. soc cccdececss 154 


Automatic File & Index Co. .1 
uipment Co,..1 


Cole Steel 83 

Metal Office Furn. Co...... 92 

Press ucts Co.........172 

Rockwell-Barnes Co. ......156 
Filing Cabinets, Metal 

Art Metal Construc. Co... .135 

Ast Geom Ges acsccccncs .164 


Aurora Metal Cabinet Go. att 
Automatic File & Index Co.111 
pontoon | Mig. nt eee cebee 162 


Berger eS 79 
Columbia teel at os Co. .108 


Corry-Jamesto Corp. 
General Fire: at DOs ove 
Globe- Wernlene oetacee 
Imperial Steel Cabinet Co.. 

Invincible Metal Furn. Co. .1 


Jamestown Metal Desk Co.. 72 


. Saree 3 
Metal Office Furn. Co: 92 
Press Products Co......... 17 
Shaw- Walker ¢ Co. ooosae 
Steel paulpment Corp. sees 87 
Steel Fixture Mf 2 oaeee 1s 
Steel re Sesh, 
Yawman and fg. “Co: i27 


Filing Cabinets, Wood 
Automatic File 4 mee Co.111 


Globe-Wernicke Co........ 119 
y Co., Deccccseseos 132 
agemaker Co. .........- 61 
Weis Mfg. Co...... 8.9, 70 


¢. Co 
Yawman and Erbe Miz. So. 127 
Filing Supplies 








Acco Products, Inc........ 
A mtomnatic File & Seton Co.111 
inda ucts, Inc...... 149 
Bushnell, Alvah, Co....... 133 
eral Fireproofing Co.....124 
gine entua h Sinbiy Go-488 
uide supp! 
ny - ble Me -498 
Nat'l "pineretore Envelo ey; iz 
Oxford Filing ott 
Rockwell-Barnes Co. ...... 
Shaw-Walker Co. ..... eve as 
Steel uipment app 87 





Wabash Cabinet Co........ -- & 


agemaker Co. 

Warchan Mfg. Co., Inc... ..154 

Weis Mfg. Co......67. 8. 9. 70 

Yawman and Erbe Mfg. Co.. 127 
Finger Pads, Rubber 

Sun Rubber Co.. + -122 
Folders 

(See Filing Supplies) 
—— > iy Engraving wees 

Simplex Gold Stamping Press145 
Fountain Pens 


Autopoint Co. ......+se0++.76 
Carter's Ink Co...... sc0e6 cme 
Parker Pen Co....... eo 
Sheaffer, W. A., Pen Co..102, 3 
Wenn Ge.. Bibs. ccs vesses 125 


Fountain Pen-Pencil (Combined) 
Sheaffer, W. A., Pen Co..102, 3 


Furniture Bum: 


Polar Mfg. boedococncecs s7 
Sun Rubber Co.. 
Weis Mfg. Co..... .67, 8, 9, 70 


Furniture Handling ‘Service 
Metropolitan Furn. Service. 180 


Furniture Polish 
Globe-Wernicke Co. oscconee 


Globes, 
Rand = Se. = 99 
©o......00 0888 


eee 


Goldpress 179 
Simplex Gold Stamping Press145 
Gummed Cloth Rings 
Warshaw Mfg. Co., Inc.....154 
Gummed Tape Sealers 
Seymour Products Co.......167 





6 


os .~ Card Gian 
Cook, H. “." 
Graff, Ae e Co 
Macey Co., = sex 
Moore Push-Pin Co. 
Index Tabs 
Aigner, G. J., Co 


Guide System & Supply Co.. 


Warshaw Mfg. Co., In« 
Inks, Adhesives, Ete. 

Carter's Ink Co. 

Davids, Thaddeus, Ink Co 

Higgins, Chas. M., & Co 

Int'l Printing Ink Corp.. 105 

Luther Ink & wed Pad Co. 

Parker Pen Co... . 

Sanford Mfg. Co. 


Inkstands 


Sengbusch S-C Inkstand Co.. 


Silverglo Lamps, Inc 
Lead for Mechanical Pencils 
Faber, A. W., Inc 
Sheaffer, W. A.. 
Leather Goods 
Bredemeier, E. W 
Nat'l Brief Case 
Stein Bros. Mig. Co 
Leather Upholstered Furnitere 
Gunlocke, W. H.. Chair Co 
Letter Distributors 
Bristow, Stanley R 
Globe-Wernicke Co 
Kohthaas Co., The 
Letter Trays 
(See Desk Trays) 
Letterheads 
American Embossing Co 
Lettering and Show Card Pens 
Bridgeport Pen Co 
Library Equipment 
General Fire proo fing Ce 
Globe-Wernicke Co. . 


Linoleum Desk Tops 
Polar Mig Co.. 
Sainberg & Co 
Wagemaker Co. E 
Lockers and Storage Cabinets 
Art Metal Construx Co 
Art Steel Co 
Aurora Meta! € abinet Co 
Automatic File & Index Co 
Berger Mfg. Co 
Corry-Jamestown Mfg 
General Fireproofing Co.. 
Globe-Wernicke Co. . 
Invincible Metal Furn. Co... 
Macey Co.. The.... o6 
Steel Equipment Corp. . 
Yawman and Erbe Mfg. Co 
Loose Leaf Books and Systems 
Boorum & Pease Co 
’ B. Mfg. Co 
Grand Rapids L L ‘Binder Co. 
Neva-Clog Products, Inc 
Stationers, L. L.. Co.. 
Wilson-Jones Co 


& Co.. 


Loose Leaf E 99 E ey Celluloid 


Markilo Co 


Loose Leaf Metals 
Carpenter, E. W.. Mfg. Co 
Loose Leaf Metals Co : 
Wilson-Jones Co 

Mail Distributors 
Bristow, Stanley R 

Map Tacks 
Cook, H. C., ¢ : 
Graff, George B., Co 
Moore Push-Pin Co 

Maps 
Rand MeNally & Co 
Weber Costello Co 

Matched Office Suites 
General Fireproofing Co 
Gunn Furniture Co , 
Leopold Co 

acey Co., T 
Tell City Desk Co 
Wagemaker Co 
Yawman and Erbe 

Memorandum Books 
Boorum & Pease Co 
Rockwell-Barnes Co 

Memorandum Devices 
tristow, Stanley R 
Mergott, J. E.. Co.. The 
Seymour Products Co 

Moisteners 
Sengbusch S8-C Inkstand Co 
Seymour Products Co 

Numbering Machines 
American Num. Mach. Co 
tates Mie. Co 
Force, Wm. A.. & Co 
Roberts Num. Mach. Co 

Office Partitions and Railings 
Globe-Wernicke Co 

Oil, Office Machine 
Clarotype Co 
Defiance Sales Corp 
Rock well-Barnes Co 

Pads, Columnar 
Boorum & Pease Co 

Paintings, Etchings, Ete. 


Mig. Co 


Blum, Emery. Ine 
Paper 

Brownville Paper Co 

Eaton, Crane & Pike 


Rock well-Barnes Co 

Wrenn Paper Co 
Paper Compe 

Acco Products, Inc. . 

Esterbrook Pen Co 


. O 
Pen Co..102, 3 


Mfg Co ca 


Cc orp. ‘ 


212 
.168 


175 
» 6 
164 
sf 38 


&8 
1s] 


169 


.183 
..110 
.175 


.162 


181 
1°4 
119 


.162 


61 


17 ; 


Paper Clips 
Acco Produc ts. Ine 54 
Art Wire & Stamping Co. 175 
Bindah Products, Inc....... 149 
| | i “Py 130 
Graff, George B.. Co........ 157 
Oakville-Amer. Pin Div.....144 
Rockwell-Barnes Co. ...... 156 

Paper Fastening Machines 
Ace Fastener Corp......... 159 
Auto. Pencil Sharpener Co.. 110 
Min Gin acecces ce se 52 
Bump Paper Fastener Co.. 178 


Compo Mfg. & Sales Co... 17 


Defiance Sales Corp....... 174 

Eveready Mfg. Co. of Boston.183 

Hotchkiss Sales Co........ 86 

Neva-Clog Products, Inc.... 75 

Parrot Speed Fastener Corp.. 58 
Paste 


(See Inks, Adhesives, Etc.) 
Pen and Pencil Clips 
Defiance Sales Corp 
Pencil Sharpeners 
Auto. Pencil Chergener Co..1 
Graff, George B., Cx age 
Hunt. C. Howard, Pe n Co...1 
Pencils, Cedar 


American Pencil Co.. ..120 
Ta 2s Oi Bcccececa v0 
Faber, Eberhard ........- 107 
General Pencil Co......... 168 
Reliance Pencil Co......... 182 
Swan Pencil Co........00.. isl 


Pencils, Mechanical 
Autopoint Co. 
Pa Mee Wis osee nee t.cn 
Sheaffer, W. A.. 
Wahl Co., The 





Pens, Lettering and Show Card 
Bridgeport Pen Co......... 181 
Esterbrook Pen Co........ 137 

Pens, Steel 
Esterbrook Pen Co......... 137 
Hunt, C. Howard, Pen Co titi 
Turner & Harrison Pen Co..182 

Pieture Hooks 
Moore Push-Pin Co. . 182 

Pictures (Framed) 

Blum, Emery, Inc... . 130 


Pins and Pin Containers 
Defiance Sales Corp... 174 
Oakville-American Pin Div..144 
Prym, William, of America 
Piatens, Typewriter 
Amer. Writing Mach. Co...149 
Ames Supply Co. 
U. 8S. Tw. Parts & Supp. Co.145 
Postal Scales 


Hanson Seale Co.. eeeee 178 

Pelouze Mfg. Co ’ 137 

Triner Seale & Mig. Co.....176 
Publications 

Buro-Bedarf-Rundschau ...129 
Punches 

Acco Products, Inc......... o4 

Boorum & Pease Co....... 184 

Defiance Sales Corp........ 174 

Globe-Wernicke Co, ....... 119 
Push Pins 

Moore Push-Pin Co........ 180 


Representatives Available 
Manufacturers Exchange ..155 
Ribbon Dispensing Machine 


eee Ge, coccecescesee 78 
Ribbons and Carbens 
Sn Oe ee enakeandeés 165 
Ault & Wibore Sins one 105, 6 
Buckeye Rib. & Carb. Co...170 
oy ROOD ee 112 
Columbia R. & C. Mfg. Co... 63 
Continental Carbon Corp... . 95 
Crown Ribbon & Carb. Co.. .177 
Int'l Printing Ink Corp.. 105. 6 
Deen, Mis Was Eben sce e cee 133 
Manifold Supplies See 
Mittag & Volger, Inc......117 


Neidich Process Co. 
Pacific Carb. & Rib. 


Rochester Rib. & Carb. Co.. .153 
Rockwell-Barnes Co. ...... 156 
Stormse, H. M., Co.........- 159 
Tydom Corp. .ccccssscces 178 
Lu = % Ribbon & Carbon Co. . 183 
Typwr. Rib. Mfg. Co.181 
Webster We Bie GOec cece ses 
Rubber Bands 
American Pencil Co....... 120 
Wane, DB. Wessscccccesees 90 
Faber, Eberhard .......... 107 
Rubber Stamp Mfg. Outfit rc 
Amer, Evatype Co......... 170 
Rubber Stamps “ 
Meyer & Wenthe.......... 171 
Safes ' 
Art Metal Construc. Co... ..155 
Berger Mig. Oo....-cccccss 79 
Brush-Punnett, Inc. ....... 64 
Diebold Safe & Lock Co... .143 
General Fireproofing Co....174 
Globe-Wernicke Co. ....... 119 
Invincible Metal Furn. Co.. .140 
ee Gis Ms 6 040 06.4006 132 


Meilink Steel Safe Co.. The. 59 
Metal Office Furn. Co....... 92 
Steel Equipment Corp.. . 
Yawman and Erbe Mfg. Co.. 197 
Safety Deposit Boxes 


Invincible Metal Furn. Co...140 
Seales 

Hanson Scale Co.......... 17 

Pelouze Mfg. Co.......... 137 

Triner Scale & Mfg. Co.....176 
Scrapbooks 

Horn, W. C., Bro. & Co....183 
Screens, Office 

Lamb, George L.......... 161 

Polar Mig. Co... .cccsccece ry, 
Sealing Wax 

Davids, Thaddeus, ink Co.. .168 

Higgins, Chas. M., & C O..- .47 5 


Luther Ink & Stamp Pad Co.1ti4 
138 


Sanford Mfg. Co.......... 
See, Notary and Corporation 
Melind, Louis. Co.......¢. 17 
Meyer & Wenthe.......... 17 
Shelf Boxes 3 
BR eles GOsac occcceecece 154 
er Gee, Ge wacccecece 79 
Diemer, John F., Co... .164 
General Fire proofing Co... .124 
Globe-Wernicke Co. ....... 119 
Shelving a 
Art Metal Construc. Co... ..135 
Ase Beans CO.. cccccececece 54 
Ser meee, GA. noc eseense 79 
General Fireproofing Co.....124 
Globe-Wernicke Co. ....... 119 
Invincible Metal Furn. Co..140 
Steel Equipment Corp..... . 87 
Yawman & Erbe Mfg. Co... .127 
Sign Markers 
‘ulton Specialty Co........ 179 
Sorting Devices H 
MOMIMOSS GO. cccccccccces 175 
Stamp Affixers 
Standard Mail Machs. Co.. .141 
Stamp Pads 
Fulton Specialty Co........ 179 


Luther Ink & Stamp Pad Co bay 
Meyer & Wenthe 17 


Munson Stamp Pad Co.. 168 

Rockwell-Barnes Co. ...... 156 
Stands for Office Machines 

Adjustable Table Co........ 76 


Sherman-Manson Mfg. Co... 
Sturgis Posture Chair Co... 
Toledo Metal Furniture Co.. 6¢ 
Stationery, Embossed, Mggeaves 


1 
Searles Elec. Weld. Works. .1 
1 
1 


American Embossing Co 62 
Stencils 

Meyer & Wenthe.......... 171 
Stenographers’ Note Books 

Boorum & Pease Co........ 184 

Rockwell-Barnes Co. ...... 156 





THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive use of 


subscribers and advertisers. 


various commissions this bureau calls upon practically 
every member of the staff. 
letters all inquiries upon matters germane to the field, 
it furnishes special reports upon articles of office equip- 
ment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertis- 
ing copy, furnishes list of desirable agents and dealers 
in nearly every country, aids foreign dealers in securing 
U.S. A. lines, and in many other ways performs useful 


service, all without charge. 
have 


» made, and are making, good use of this bureau; 
manufacturers in every section of the field have had 
evidence of the service. Subscribers’ requests for cata- 
logues to bring their files up to date, or to replace the 
file in case of fire or other form of destruction, are 
broadcasted in a bulletin which is mailed frequently 
to leading manufacturers. 





In the execution of its 


It answers by personal 


Subscribers in every land 








OFFICE APPLIANCES 


Stools — - 
Sturgis Posture Chair Co... .182 


Toledo Metal Furniture Co.. 66 
Storage Cases 7 
Art Steel Co... ...ceeccees 154 
Bankers Box Co..........- 55 
Cole pee. Seqigment Co....183 
Kay-Dee C WE os cveews 174 
Rockwell- Bares GR cacces 156 
Store Fixtures & Equipment 
Metal Office Furn. Co...... 92 


Swinging Typewriter Stages 


Amer. Writing Mach. Co... .149 
Globe-Wernicke Co. ....... 119 
Weis Mfg. Co...... 67, 8, 9, 70 
Tables i 
Berger TER, OO.c o.0 sees cose 79 
General Fireproofing Co....124 
Globe-Wernicke Co. ....... 19 
Metal Office Furn, Co...... 92 
Steel Fixture Mfg. Co......185 
Steel Furniture Mfg. Co... ..104 
Tablets 4 
Rockwell-Barnes Co. .....- 156 
Telephone Accessories 
Ts Electric Co....... 146 
Mates Mae. CO... cccesecs 52 
Colytt Laboratories ....... 182 
Meilicke Systems, Inc...... 150 
Thumb Tacks - 
Graff, George B., Co....... 157 
Moore Push-Pin Co........ 180 


Oakville-Amer. Pin Div..... 


Time Stamps & Recorders *% 
Melind, Louis, Co.......... 178 

Transfer Cases 
Art Metal Construc. Co.. 
Art Steel Co., Inc.... <a 
Aurora Metal ‘Cabinet Co.... 62 
Automatic File & Index Co.: 
Berger Mfg. Co..... 79 
Cole Steel Equipment Co.. 
Columbia Steel Equip. Co.. 
General Fireproofing Co.... +? 


Globe-Wernicke Co. ....... 19 
Invincible Metal Furn. Co.. .140 
Macey Co.. The. ....cecees 132 
Metal Office Furn. Co....... 92 
Rockwell-Barnes Co. ...... 156 
Shaw-Walker Co. ......... 48 
Steel Equipment Corp...... 87 
Steel Furniture Mt. _Co.. ..104 
Weis Mfg. Co...... 8. 70 
Yawman and Erbe Mia. Co.. "127 
Type, Typewriter 
Amer. Writing Mach. Co.. Birt 
Ames Supply Co..... 14 
S. Typewr. Parts & pene 
“= pb was ses beneedunes 5 
Typewriter Cleaning Material 
Amer. Writing Mach. Co... .149 
e parotrpe GR. cocceccceces 180 
ace 6 sea alee ae 182 
Sanford Mtg. Se 138 
Webster, F. S.. Co......... 2 
Tygguetiee Cushion Keys 
unson Supply Co... .. 158 


Peerless Key Co........... 53 
Speed Key Mfg. Co 
Typewriter Cushion Knobs & ‘Vr 
Ames Supply Co..........- 14 
Azora Rubber Co....... ees 
Peerless Key Co 

Typewriter Manifolding Device 
opy-Graph Corp. ... 89 

Typewriter Parts and Tools 
Amer. Writing Mach. Co.... 
(mes puppy Micesecuswe 114 
"arts & Sup. Co.. 

Ty oaniidin Mfrs. of 


Amer. Writing Mach. Co... .149 
Barr-Morse Corp. ......... 93 
Corona Typewriter ....... 51 
General Office Equip. Corp... 71 
Remington Rand Bus. Serv.96, 7 
Royal Typewriter Co....... S4 
Smith, L. C., & Corona Tws. 51 


U ~ a S, Elliott-Fisher Co 
ane s 84S Oa8 8 71. Back Cover 
Underwood Typewriter Co. 
Secescececese Back Cover 
Vv arity per Incorporated .... 78 
Woodstock Typewriter Co... 91 
Typewriters, Rebuilt 


Amer. Writing _ ac w Co.. .149 
Reliable Tw. & A. M. C.....181 
Shipman-Ward Mie. Ce Does eae 
Typewr. Rebuilding Co.....182 
Wholesale Typewriter Co.. .152 
Visible Index Systems 
Art Metai Construc. Co .135 
Automatic File & Index Co..11 
Globe-Wernicke Co, ....... 119 
Mergott, The J. E., Co..... 81 
Postindex Co. ...cesees. 144 
Press Produc ts C . cockney 
Stationers’ Loose Leaf Co.. .131 
Yawman and Erbe Mfg. Co.. 127 
Wardrobes 
Aurora Metal Cabt. Co.... 6? 
SE Se, Sn oo 0042008 7 
General Fireproofing Co....124 
Globe-Wernicke Co. . once 
Steel Furniture Mfg. Co... .104 
Waste Baskets 
American Can Co.......... 94 
fe ee nn 6 80660 es 006% 154 
Cole Steel Equipment Co... .18% 
Metal Office ‘Pura. © 92 
Nat'l Vulcanized Fibre wes 109 
Peerless Wire Goods Co.. 153 
Batemans @ Oe... cccccesee 162 


Worcester Wire Novelty Co..167 
Wood Office Furniture 
Wood Office Furn. Assoc....151 
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> WANTS AnD FOR SALE © 


The rate for Classified Advertisements Is eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED 


I CAN SELL office furniture; have experience with several 
leading desk, chair and file cabinet lines, both as salesman, 
manager and owner. Age 45. Have disposed of my interest 
in retail business and want to represent high grade line in 
southern territory, preferably on moderate salary, expenses 
and bonus basis. Qualified to sell retail or to the trade. Ad- 
dress O-111, care Office Appliances, Chicago. 

EXPERIENCED TYPEWRITER MAN qualified to act as re- 
pairman or combination salesman and repairman. Now en- 
gaged in other work. Prefers to return to typewriter field. 
Interested in opportunity to demonstrate ability. At present 
located in northern city. Interested in the North but will con- 
sider any section of country. Address C-77, care Office Ap- 
pliances, Chicago. 

SALES EXECUTIVE with thoro knowledge of problems in 
office machine distribution and with nationwide dealer ac- 
quaintance, is open for connection because of organization 
changes. Has broad experience in office appliance field includ- 
ing that of salesman, branch management and branch super- 
Address R-74, care Office Ap- 














vision. Record of real results. 

pliances, Chicago. 

STATIONERY SALESMAN with twelve years’ experience, 
mostly inside, seeks new connection, preferably in city of 


Thoroughly versed in loose leaf, filing systems, 
Exceilent sales record. In 
Address 


500,000 or less. 
and all other stationery supplies. 
a position to take new connection on short notice. 
0-222, care Office Appliances, Chicago. 

WANTED POSITION as salesman with manufacturer supply- 
ing the Chicago stationers and office furniture dealers. Have 
twelve years’ experience with one firm working this territory. 
Also experience in credits and general office work. Address 
G-102, care Office Appliances, Chicago. 

COMPETENT TYPEWRITER MECHANIC, experienced on all 
makes of machines, is available for new connection on short 
notice. Located now near center of the country but will go 
anywhere that offers reasonable opportunity. Address B-166, 
care Office Appliances, Chicago. 

FIRST-CLASS MECHANIC with seven years’ experience on 
all makes typewriters and adding machines, also some sales 
experience. Neat appearance, good education and unquestion- 
able references. Address V-76, care Office Appliances, Chicago. 
SALESMAN with following among Metropolitan New York 
office equipment and furniture dealers, also several years 
direct selling is open to represent reliable concern. Address 
D-78, care Office Appliances, 1601 Pershing Square Bldg., New 
York. 

EXPERIENCED STATIONERY AND OFFICE EQUIPMENT 
SALESMAN desires position where experience and ability 
governs future income. Experienced as salesman, buyer and 
store manager. Best references. Address X-165, care Office 
Appliances, Chicago. 

SALESMAN WITH OVER TEN years’ experience in the office 
equipment field, wishes to make connection with established 
company. Excellent references. Address F-99, care Office Ap- 
pliances, Chicago. 
YOUNG MAN, 25, single, desires position as mechanic or com- 
bination mechanic and salesman. Experienced on all make 
typewriters. Good education. Best of references. Address 
W-78, care Office Appliances, Chicago. 
SITUATION WANTED, $30 cash for job or week free any- 
where: Expert typewriter mechanic, rebuilder, finisher. Parts 
and shop equipment. Character, ability, reference. 826 Amer- 
ican Ave., Long Beach, Calif. 
























































SALESMEN WANTED 


SELL ENVELOPES—A profitable side line for salesmen now 
handling any kind of office appliance. Exclusive territory. 
Write fully to Outlook Envelope Company, 1001 West Washing- 
ton street, Chicago. 


SIDE LINE SALESMEN WANTED to handle a new line of 
rubber products for the office supply and typewriter trade on 
a comeages basis. Address John North, 27 Thames St., New 
York, » me 


POSTINDEX requires several VISIBLE FILE salesmen to 
qualify as branch managers and traveling representatives. 
Write giving full particulars. Postindex Co., Inc., Jamestown, 
N. Y. 














REPRESENTATIVES AVAILABLE 


I AM INTERESTED in securing one or two high grade non- 
conflicting lines for the Pacific Coast with headquarters in Los 
Angeles. Have been the Chicago representative for a metal 
furniture company for the past four years. Can give very best 
references as to ability etc. Address Z-114, care Office Ap- 
pliances, Chicago. 


WANT GOOD NON-COMPETITIVE stationery specialty to in- 
troduce in central western states. Now handle Staco and Par- 
rot lines. Want another of equal high quality. Can build up 
good volume in this territory with right article. Write George 
L. Meyer, 529 Surf St., Chicago. 


SSTABLISHED SALES AGENCY covering Pacific Coast terri- 

tory, with resident salesmen in Los Angeles and San Fran- 
cisco want one or two additional lines office equipment or sta- 
tioner’s goods to dealers only. Especially interested in good 
chair line. Address H-82, care Office Appliances, Chicago. 


NEW YORK typewriter dealer long established wants agency 
for office equipment lines. Address T-80, care Office Appli- 
ances, 1601 Pershing Square Bldg., New York, N. Y. 


WANTED LINES selling direct to consumers in part of 
Arkansas, Little Rock and Pine Bluff. Met Salesbook Co., 
Pine Bluff, Ark. 























REPRESENTATIVES WANTED 


REPRESENTATIVE—WONDERFUL SIDE LINE to sell sta- 
tioners and gift shops. Big commissions, quick sales. Every- 
body buys. Also local district managers. State lines carried 
and territory covered. Pierce Company, 521 Second Ave., So., 
Minneapolis, Minn. 











PATENTS SERVICE 


INVENTORS BEWARE of sending sketch, model or disclo- 
sures of your invention away promiscuously. Too many in- 
ventions are stolen; too many worthlessly patented. Investigate 
our service FIRST. We sell meritorious patented monopolies. 
I. & M. T. S. Co., 488 Prospect Ave., Hartford, Conn. 











FOR SALE AND WANTED TO BUY 


KARDEX VISIBLE EQUIPMENT bought, sold, and ex- 
changed. We have for sale and will also buy all sizes of 
Kardex cabinets. If interested in selling, send sample of 
pocket, description, quantity and price wanted. If want to 
buy, advise card size wanted, capacity, and present style of 
equipment, if any. F-97, care Office Appliances, Chicago. 


ALL MODELS ELLIOTT-FISHER billing and bookkeeping 
machines bought and sold. Robt. Novak & Co., 537 S. Dear- . 
born St., Chicago. 




















WANTED ACTIVE SALESMEN EVERYWHERE, to introduce 
direct to users, newly invented duplicator using new composi- 
tion. A real practical duplicating device elegantly finished, 
offered at popular price which assures successful introduction. 
New concern, anxious to attract and hold high class men, offers 
satisfactory commissions on both machine and repeat supply 
business. Write for protected territory and proposition. RE- 
PEATASYSTEM, 2936 Jackson Blvd., Chicago, Ill. 

OUR HIGH-GRADE TYPEWRITER specialty is being success- 
fully and profitably sold by typewriter salesmen, repairmen, 
supply and specialty salesmen. This is a golden opportunity 
for anyone calling on office trade. Territories are being allotted 
now. Write for details and selling plans. Address Y-76, care 
Office Appliances, Chicago. 

SALESMAN—covering stationery and jobbing trade, wanted 
for California, Colorado, Utah, with no more than two other 
lines. Commission basis. State experience. Must have fol- 
lowing in trade. Write Box No. M-79, giving full particulars, 
also send photo. 

A MANUFACTURER OF TYPEWRITER RIBBONS, Ribboner 
Machines, Duplicating Inks and Carbon Papers wishes to se- 
cure the services of a salesman experienced in the selling of 
such products to the stationery trade on a commission basis. 
Address A-75, care Office Appliances, Chicago. 

WANTED, AN INSIDE MAN, familiar with commercial sta- 
tionery and furniture lines, also an outside man as City sales- 














man. Must be familiar with the above lines. Store located 
= Southern Ohio. Address S-112, care Office Appliances, 
Chicago. 





DISTRICT MANAGERS and salesmen experienced in the vis- 
ible index field to sell “Visblex,” a visible loose leaf equipment. 
Exceptional opportunity for experienced men with an old es- 
tablished company. Henry Conolly Company, Rochester, N. Y. 


ADDRESSING MACHINES, Comptometers, Dictaphones, Edi- 
phones, Kardex cabinets, Mimeographs, Multigraphs, bought 
and sold. Hanover Office Equipment Co., 58 Greenwich St., 
New York City. 


ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold. Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 


WILL SACRIFICE surplus stock. Several Burroughs Book- 
keeping Machines, Elliott-Fishers, National and Underwood, 
also Multigraphs, Addressographs, Coin Audits, Comptometers, 
Monroes, Hand and Electric, Hooven Automatic. Hundreds 
of others. We invite your. inquiries. Fort Pitt Typewriter 
Co., Inc., 642-44 Liberty Ave., Pittsburgh, Pa. 


ELLIOT-FISHER machines bought, sold and rebuilt. 
Warsh Co., Plankinton Arcade, Milwaukee, Wis. 


FOR SALE entire stock of merchandise, furniture and fixtures 
of The Marion Observer Company, Marion, Indiana, consisting 
of a general stock of stationery and office supplies; also, 
radios and radio supplies, and miscellaneous jewelry. To 
be sold as a whole or in parcels at two o'clock P. M., Sep- 
tember 21, 1931, on court order. Terms: CASH. John A. 
Rhue, Receiver, Marion, Indiana. 


ALL MODELS Elliott-Fisher bookkeeping and billing machines 
bought, sold and rebuilt. Dorrell-Markel Co., 1123 Nicollet 
Ave., Minneapolis, Minn. 


BUSINESS OPPORTUNITIES 


CALIFORNIA OPPORTUNITY. Stationery and Printing 
Business suburb of Los Angeles for sale. Well established, 
1930 turnover $60,000. Only $7,500 to handle. Address J-79, 
Office Appliances, Chicago. 











Teeter- 
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BUSINESS OPPORTUNITIES 


The detailed inquiries which follow have been received direct 
from readers of Ofice Appliances. They are tangible business 
opportunities which are well worth following. 


Wants Abroad 

Kingston, Jamaica, B. W. 1.—Mr. I. Delevante, commission agent and 
manufacturers’ representative, 75 Barry street, wishes to secure the 
agencies of various American stationery manufacturers. He cites as ref- 
erences the United States Rubber Export Company, West Indian Depart- 
ment, 1790 Broadway, New York, N. Y.; E. W. Lenz, 280 Broadway, 
New York, N. Y.; Chas. H. Watts Company, Inc., 116 Broad street, New 
York, N. Y. 

Switzeriland.—Albert Ruegg, of Ruegg-Naegli & Company, Zurich, 
Switzerland, will be in the United States in September, and wishes to 
negotiate with manufacturers of office equipment, machinery and ap- 
pliances, to establish agency connections for Switzerland. His concern 
is large, and well known as a distributor of office machines and equip- 
ment. Interested manufacturers may address Mr. Ruegg care of the 
Dictaphone Sales Corporation, Graybar building, New York, N. Y. 

Zurich, Switzeriland.—Jean B. Stolz, Forchstrasse 60, wishes to repre- 
sent American manufacturers of safety papers, quality checks, stock cer- 
tifieates, etc., and also lines of office appliances and specialties. Bank 
references can be given on request. Last year he and his associates estab- 
lished a registered firm to call on banks, insurance companies and indus- 
tries in all parts of Switzerland for the purpose of selling business 


equipment. 
Wanted Here at Home 


Chicago, !1.—The catalogue file of the local branch of The General 
Fireproofing Company is being reorganized and brought up to date. Manu- 
facturers of desk accessories, filing specialties, desk organizers, telephone 
accessories, etc., are invited to send recent issues of catalogues and price 
lists, marked for the attention of Miss R. Mathison. 

New York, N. Y.—An experienced stationery salesman living in this 
city is seeking a connection as a manufacturers’ agent or New York sales- 
man, selling stationers and jobbers. The past year he has been selling a 
typewriter specialty to the trade. Seven years previous he was in charge 
of New York district sales for an ink manufacturer. Correspondence 
should be addressed to Sem 33, care of Office Appliances, 417 South 
Dearborn street, Chicago, Ill 

New York, N. Y.—A gentleman with wide experience in selling to 
dealers, who has also called on the consumer trade, is in a position to 
take on some additional lines for the metropolitan district. He has a 
good following in the trade, and has represented some well known manu- 
facturers in the office equipment field. For further information address 
Sem 34, care of Office Appliances, 417 South Dearborn street, Chicago, III. 

New York, N. Y.—Charles Braschi, formerly associated with The Leo- 
pold Company, Burlington, Iowa, and the International Office Equipment 
Corporation, New York, N. Y., in the capacity of export sales manager, 
has recently organized a corporation under the New York state laws, titled 
Braschi & Company, Inc., 17 Battery place. The object of the corpo- 
ration is to combine under one head, the export departments of a limited 
number of reputable manufacturers of non-conflicting lines. By using 
this service, Mr. Braschi points out, manufacturers now maintaining 
direct export departments at a heavy cost, will be able to save con- 
siderably on the department overhead. In the case of manufacturers hav- 
ing no export business at present, Mr. Braschi is in a position to establish 
and develop foreign trade for them on the basis of a nominal monthly 
retainer fee. Mr. Braschi is widely known in export circles, and has an 
unusual knowledge of foreign markets and export merchandising methods. 
He speaks several languages fluently, and has been traveling periodically 
throughout the entire world the past twenty years. 

San Francisco, Calif..-Gimmel Bros., Inc., 17-19 Second street, wish to 
take on agencies for small printing presses, paper cutters, paper folding 
machines, duplicating machines, addressing machines and other office 
equipment. This concern is of long standing, with a fine record of selling 
mailing room equipment and office machines. The company has a store 
with a large show window, and is located in the office machinery district 
of San Francisco. Communications should be addressed for the attention 
of C. L. Gimmel. 





———< 
United States Exports of Pencil Slats 


Commerce Reports} United States exports of pencil slats for two years 
are reported here: (1929) $1,402,960; (1930) $1,369,135. In 1930 Cali- 
fornia (incense) cedar was cleared through the California customs district 
to the extent of 8,619 pounds. 

The following figures show the distribution of United States pencil slats 
by countries in 1929 and 1930: 

Japan— (1929) 2,658,000 pounds; (1930) 3,151,000 pounds 

Other Asia—(1929) 54,000 pounds; (1930) 36,000 pounds 

United Kingdom—(1929) 1,954,000 pounds; (1930) 1,917,000 pounds 

Germany— (1929) 5,682,000 pounds; (1930) 4,270,000 pounds. 

France-——(1929) 1,174,000 pounds; (1930) 1,160,000 pounds. 

Other Europe—(1929) 941,000 pounds; (1930) 1,124,000 pounds. 

Canada and Newfoundliand— (1929) 95,000 pounds ; (1930) 65,000 pounds 

Mexico, Central America and West Indies—(1929) 2,000 pounds; (1930) 
11,000 pounds. 

South America—(1929) 214,000 pounds; (1930) 277,000 pounds. 
12,011,000 





OFFICE APPLIANCES 


Commerce Department Trade Opportunities 
Inquiries sent to the U. 8. Commerce Department from represen- 
tatives abroad. Recognized business establishments can _ secure 
names and addresses on application to the Bureau of Foreign 
and Domestic Commerce at Washington, or to the district and 
co-operative offices, mentioning the file number of the trade 

opportunities wanted. 

Bands, rubber, San Juan, P. R.—No. 53,202 ; 

Cabinets, filing, metal, Algiers, Algeria.—No. 
agency contemplated. 

Desks, metal, Algiers, Algeria.—No. 53,185; purchase and agency con- 


agency desired. 
53,185; purchase and 


templated. 

Furniture—drafting tables—metal, Milan, Italy.—-No. 53,035; agency 
desired. 

Globes, terrestial, Wellington, New Zealand.—No. 53,231; purchase 
contemplated. 


Ink for Mimeograph duplicating machines, The Hague, Netherlands.— 
No. 53,285; agency desired. 

Machinery for making pencils, Riobamba, Ecuador 
chase contemplated. 

Mach‘nes, accounting, etc., Lund, Sweden. 

Machines, adding and calculating, Conegliano, 
purchase or agency contemplated. 

Machines, adding and accounting, rebuilt, Messina, Italy.—No. 53,028 ; 
purchase or agency contemplated. 


-No. 53,175; pur- 


No. 53,032; agency desired. 
Italy.—-No. 53,425; 


Machines, bookkeeping, Algiers, Algeria.—No. 53,185; purchase and 
agency contemplated. 
Machines, calculating, Algiers, Algeria.—No. 53,185; purchase and 


agency contemplated. 

Machines, cash register, second hand, Vienna, Austria.—No. 53,186; 
purchase contemplated. 

Machines, dictating, Algiers, Algeria.—-No. 
contemplated. 

Machines, duplicating, 
agency contemplated. 

Machines, Line-A-Time, Toronto, Canada.—No. 53,430; agency desired. 

Machines, for engraving and manufacturing name plates, Tel-Aviv, 
Palestine.—No. 53,017; purchase contemplated 

Machines, mail room, such as letter opening and hand canceling, Lon- 
don, England.—No. 53,429; purchase and agency contemplated. 

Machines, numbering and dating, Rio de Janeiro, Brazil.—No. 53,474; 
purchase and agency contemplated. 

Name plaies, with embossed letters which may be put into place, Tel- 
Aviv, Palestine.—No. 53,017; purchase contemplated. 

Machines, stamp affixing and envelope sealing, Toronto, Canada.—No. 
53,430; agency desired. 

Machines, typewriter, 
agency contemplated. 

Machines, typewriter, rebuilt, Messina, Sweden.—No. 53,028; purchase 
or agency contemplated. 

Machines, typewriter, Lund, Sweden.—No. 53,032; agency desired. 

Paper, carbon, heavy, Rio de Janeiro, Brazil.—No. 53,174; purchase 
and agency contemplated. 

Paper, stencil, Sao Paulo, Brazil.—No. 53,037 ; purchase contemplated. 

Pens, fountain, and pencils, Paris, France.—No. 53,981; purchase and 
agency contemplated. 

Pens, fountain, San Juan, P. R.—No. 53,202; agency desired. 

Ribbors, typewriter, and carbon paper, The Hague, Netherlands.—No. 
53,285; agency desired. 


53,185 ; purchase and agency 


Algiers, Algeria.—No. 53,185; purchase and 


Algiers, Algeria.—No. 53,185; purchase and 


Safes, tabernacle, Winnipeg, Canada.—No. 53,162; purchase contem- 
plated. 

Specialties, office, Paris, France.—-No. 52,981; purchase ; 
contemplated. a 

Stationery, continuous fanform, perforated, Bristol, England.—No. 


53,276 ; purchase contemplated 
_ Supplies, desk, such as clips, pins and erasers, San Juan, P. R.—No 
53,202; agency desired. ; 
Supplies, filing, The Hague, Netherlands.—No. 53,285: a “y i 
3 ies, . » N s.—} 53,285; agency desired. 
Supplies, office, The Hague, Netherlands.—No. 53,285: psn desired. 
Supplies, office, and stationery, Rio de Janeiro, Brazil.—No. 53,284; 
agency desired. ; ° 
Supplies, office, 
desired. 


small articles, Vienna, Austria.—No. 53,268: agency 


. . 
Chilean Duty Increases Include Office Machines 


The division of foreign tariffs, United States Department of Commerce 
reports that ¢ hile has increased import duties on an extensive list of com- 
modities. Typewriters, calculating and other office machines are included 
in the items showing an increase in duties. 


——_. 
Philippines Require Mark of Origin 


In a few months the Philippine customs authcrities wi 
_ it : } the ine ‘ rities will put into effect 
a clause of the Philippine Administrative Code requiring that all imported 
articles bear a mark of origin, such as ‘““Made in U. 8S. A.,”” and show the 
SS = y a. Shipments from the United States 
ruil be required to bear this mark, as for the purpos rode 
United States is a foreign country. ee 
Should any article of imported merchandise be mark 
: ‘ arked, stamped, branded 
or labeled so as to indicate a quantity, number or measurement not ac- 
tually contained in such article, no delivery of the goods will be made to 
the importer until the mark, stamp, brand or label, as the case may be 
is changed so as to conform to the facts of the case. 




















Total to all countries—(1929) 12,744,000 pounds; (1930) 
pounds. 
1,811,838. Cabinet index. Stanley Anthony, 








1,812,001. Cash register. Maximilian M. 





Boston, Mass. Filed February 7, 1930. Granted 
June 30, 1931. Serial No. 426,572 


1,811,840. Adding machine. Glenn J. Barrett, 


PATENTS 


Goldberg, Dayton, Ohio (assignor to The Na- 
tional Cash Register Company, Dayton, Ohio, 
a corporation of Maryland). Original applica- 





Evanston, Ill. (assignor to Portable Adding Ma- 
chine Company, Chicago, Ill., a corporation of 


tion filed January 5, 1922, Serial No. 527,265. 
Divided and this application filed July 23, 1926. 


Iilinois). Filed August 14, 1925. Granted June Copies of patents herein listed can be ob- — ; ° ‘ “ 

30, 1931. Serial Ne 50,219 —— } a tents herein listed contents, SeTial No. 124,443. Granted June 30, 1931. 
1,811,874. Fountain pen. Edward C. Berry, Washington, D. C., for ten cents each in 1,812,020. Cash register. William H. Robert- 

Melrose, Mass. (assignor to The Chilton Pen cash, postofice money orders or certified ‘0M, Dayton, Ohio (assignor to The National 

Company, Inc., Long Island City, N. Y a check. Stamps and personal checks not Cash Register Company, Dayton, Ohio, a corpo- 


corporation of New York). Filed January ‘30, 


accepted. 


ration of Maryland). Filed 1928. 


Granted June 30, 1931. 


August 31, 
Serial No. 303,249. 


1929. Granted June 30, 1931. Serial No 

336.171 1,812,100. Typewriting machine. Adolph G. 
1,811,964. Letter folding machine. Roy N. tember 14, 1929. Granted June 30, 1931. Serial Kupetz, New Rochelle, N. Y. (assignor to Under- 

Pierson and Charles H. Carlson, Minneapolis, No. 392,598. wood Elliott Fisher Company, New York, N. Y., 

Minn. (assignor by mesne assignments to The 1,811,992. Fountain pen. Benjamin R. Bell, a corporation of Delaware). Filed September 

American Multigraph Company, Wilmington, Bartow, Fla. Filed October 7, 1929. Granted 25, 1924. Granted June 30, 1931. Serial No. 

Del., a corporation of Delaware). Filed Sep- June 30, 1931. Serial No. 397,973. 739.807. 








SEPTEMBER, 1931 


1,812,129. Calculating mechanism for adding 
and listing machines. Glenn J. Barrett, Evan- 
ston, Ill. (assignor te Portable Adding Machine 
Company, Chicago, Ill., a corporation of Illi- 
nois). Original application filed August 14, 
1925, Serial No. 50,219. Divided and this appli- 
cation filed October 7, 1927. Serial No. 224,616. 
Granted June 30, 1931. 

1,812,130. Adding and listing machine. Glenn 
J. Barrett, Evanston, Ill. (assignor to Portable 
Adding Machine Company, New York, N. Y¥., a 
corporation of Illinois). Original application 
filed August 14, 1925, Serial No. 50,219. Divided 
and this application filed January 18, 1930. Ser- 
ial No. 421,738. Granted June 30, 1931. 

1,812,161. Printing mechanism for calculating 
machines. Clarence Orin Mapel, Chicago, Ill. 
(assignor to Portable Adding Machine Company, 











Brooklyn, N. Y., a corporation of New York). 
Filed July 7, 1927. Granted June 30, 1931. 
Serial No. 203,960. 

1,812,594. Removable book cover. Lewis 
George Kitcat, London, England. Filed May 27, 
1930. Serial No. 456, 046, and in Great Britain 
June 24, 1929. Granted June 30, 1931. 

1,812,605. Autographic register. Frank E. 
Pfeiffer, Dayton, Ohio (assignor to The Egry 
Register Company, Dayton, Ohio, a corporation 


or Ohio). Filed July 24, 1929. Granted June 
30, 1931. Serial No. 380,502. 
1,812,694. Portable desk. Howard T. Hallo- 


well and Frank Bennett, Jenkintown, Penna. 
(assignors to Standard Pressed Steel Company, 
Jenkintown, Penna., a corporation of Pennsyl- 
vania). Filed October 14, 1929. Granted June 
30, 1931. Serial No. 399,641. 








(3/@,/75 (a(S ate 

No. 1,815,062. Caster; patented July 21, 1931, 
by Walter F. Herold, Upper Montclair, N. J. (as- 
signor to The Bassick Company, Bridgeport, 
oe. © eens eof Connecticut). Serial 

° 

No. 1,815,396. Two compartment envelope; 
patented July 21, 1931, by Charlis E. Cather, 
Worcester, Mass. (assignor to United States En- 
velope Company, Springfield, Mass., a corpora- 
tion of Maine). Serial , 

No. 1,815,826. Posting tray; patented July 
21, #931, by Philip Bergmann, Philadelphia, 
Penna. (assignor to Columbia Steel Equipment 
Company, Philadelphia, Penna., a corporation 
of Pennsylvania). Serial No. 220,171! 

No. 1,816,057. Combination ink bottle; pat- 
ented July 28, 1931, by Solomon M. Sager, Chi- 
cago, Ill. Serial No. 365,390. 

No. 1,816,175. Sticker for filing prints in 
binders; patented July 28, 1931, by Hugh G. 
Buchan, Philadelphia, Penna. (assignor to 
Buchan Telephone Records Co., Philadelphia, 


Chicago, Ill., a corporation of Illinois). Filed 
July 15, 1926. Granted June 30, 1931. Serial 
No. 122,610. 

1,812,194. Cash register. Samuel Brand, 
Dayton, Ohio (assignor to The National Cash 
Register Company, Dayton, Ohio, a corporation 
of Maryland). Filed January 26, 1929. Granted 
June 30, 1931. Serial No. 335,337. 

1,812,229. Non-leaking fountain pen. Robert 
H. Whitehead, Salt Lake City, Utah (assignor 
of one-tenth to Charles S. Merrill, Salt Lake 


City, Utah). Filed December 23, 1929. Granted 
June 30, 1931. Serial No. 416,171. 
1,812,394. Variable escapement for typewrit- 


ers. Benjamin M. Des Jardins, West Hartford, 


Conn. Filed March 12, 1926. Granted June 30, 
1931. Serial No. 94,178 
1,812,435. Loose leaf binder. Roy E. Hamil- 


ton, Kansas City, Kans. (assignor by mesne as- 
signments to Wilson-Jones Company, Chicago, 


Ill., a corporation of Massachusetts). Filed 
July 2, 1928. Granted June 30, 1931. Serial 
No. 289,800. 

1,812,447. Typewriting machine. Louis A. 


Nemcovsky, New York, N. Y. (assignor by mesne 
assignments to Underwood Elliott Fisher Com- 
pany, New York, N. Y., a corporation of Dela- 


ware). Original application filed July 15, 1924, 
Serial No. 726,063. Divided and this applica- 
tion filed September 29, 1927. Serial No. 
222,700. Granted June 30, 1931. 

1,812,478 Autographic register. Louis F. 
Hagemann, Niagara Falls, N. Y. (assignor to 
American Sales Book Company, Limited, To- 


ronto, Ontario, Canada, a corporation of Can- 
ada). Filed September 11, 1920. Serial No. 
409,572. Renewed June 20, 1928. Granted 
June 30, 1931. 

1,812,588. Ink ribbon winding and measur- 
ing mechanism. Arthur L. Foster, Middletown, 
N. J. (assignor to Manifold Supplies Company, 





pie 
(signe 


{315062 
Serial No. 


No. 1,816,635. Yielding retainer for visible 
index card holders; patented July 28, 1931, by 
James R. Clark, Rochester, N. Y. (assignor to 
The Yawman & Erbe Manufacturing Company, 
Rochester, N. Y., a corporation of New York). 
Serial No. 463,917. 

No. 1,817,235. Envelope feeding apparatus for 
typewriters; patented August 4, 1931, by Henry 
L. Chenery, Portland, Me. (assignor to Dana 
H. Edes, Guilford, and Howard F. Sawyer, Free- 


Penna., a corporation of Delaware). 
356,689 


port, Me.). Serial No. 439,245. 

No. 1,818,531. Fountain ink pad; patented 
August {f1, 1931, by 7 Herbert Bright, 
Memphis, Tenn. ‘Serial N 272,525. 


No. 1,818,743. Adjustable feed for fountain 
pens; patented August {!, 1931, by Kenneth S. 
Parker, Janesville, Wis. (assignor to The Parker 
Pen Company, Janesville, Wis., a corporation of 
Wisconsin). Serial No. 395,268. 


1,812,701. Eraser holder. Thomas H. Jones, 
Roanoke, Va. (assignor of two-thirds to Paul B. 
Culp, Roanoke, Va.). Filed May 31, 1930. 
Granted June 30, 1931. Serial No. 458,747. 

1,812,838. Printing mechanism for accounting 
machines. James W. Bryce, Bloomfield, N. J. 
(assignor to The Tabulating Machine Company, 
Endicott, N. Y., a corporation of New Jersey). 
Filed March 27, 1929. Granted June 30, 1931. 
Serial No. 350,379. 

1,812,855. Typewriting machine. Russell E. 
Benner, Middletown, Conn. (assignor to Rem- 
ington Typewriter Company, Ilion, N. Y., a cor- 
poration of New York). Filed April 23, 1929. 
Granted July 7, 1931. Serial No. 359, 106. 

1,812,873. Computing machine. Frederick A. 
Hart, New Britain, Conn. (assignor to Reming- 
ton Typewriter Company, lion, N. Y., a corpora- 
tion of New York). Filed December 31, 1926. 
Granted July 7, 1931. Serial No. 158, 266. 

1,812,883. Tabulating machine. James Last, 
Kingston, Penna. (assignor by mesne assign- 
ments to Remington Rand Inc., New York, N. Y., 
a corporation of Delaware). Filed December 14, 
1925. Serial No. 75,343, and in Great Britain 
December 17, 1924. Granted July 7, 1931. 

1,812,886. Partition sheet. Alfred M. Martin, 


Chicago, Ill. Filed November 12, 1929. Granted 
July 7, 1931. Serial No. 406,589. 
1,812,889. Printing device. Benjamin Z. 


McCain, Oak Park, and Herbert L. Thompson, 
Elgin, Ill. (assignors to Addressograph Com- 
pany, Wilmington, Del., a corporation of Dela- 


ware). Filed February 6, 1928. Granted July 
7, 1931. Serial No. 252,148. 
1,812,894. Printing device. Valentine J. 


Mohler, River Forest, Ill. (assignor to Addresso- 
graph Company, Chicago, Ill., a corporation of 


Delaware). Filed August 5, 1929. Granted 
July 7, 1931. Serial No. 383,604. 
1,812,898. Printing device. Jaques Camille 
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Paschali, Chicago, Ill. ( r . 
graph Company, Wilmington, ration 
of Delaware). Filed November 2, 1928. "Granted 
July 7, 1931. Serial No. 316, 659. 
1,812,980. Manually operated stamp oumme. 
affixing, inking, and canceling machine. 
ence R. Penney, Des Moines, Iowa. Filed Say 
31, 1930. Granted T, 1931. Serial No. 458,864, 
1,812, 997. Check marking device. Hjaimar 
Swanson, Chicago, Il. Commenet A Cummins 
Perforator Company, Chicago, Il 


corporation 
of Illinois). Filed December 13. "j929. Granted 


July 7, 1931. Serial No. 413,817. 
1,813,037. Rack controll means for calcu- 
lating machines. Emil John . Newark, N. J. 


(assignor to Ellis Adding Typewriter Company, 


- ). 
Filed June 22, 1 Granted July 7, 1931. 
Serial t Me 480 


1,813, im. holder. James Edgar 
Grand cn, Mich. a, r to = ey Ma: 
chinery a, Se Mich., 
poration of une li, "1928, 


serial No. 284 310. 
1,813,237. Handuritine machine. Robert A. 
Cleveland Heights, Ohio. Filed ril 
Ste ssh Granted July 7, 1931. Serial 
1,813,251. Writing device. Howard I. Morris, 
Lakewood, Ohio (assignor to The Yoder Pencil 
Cleveland, Ohio, a corporation of 
al a we filed December 29, 
1921, Se No. 525,5 Divided and this 
*p lication filed MA ‘17, 1924. Serial No. 
,276. Granted July 7, 193i. 
“Tas —_ ~B , ssvitem. 4 ~ H. 5. Bes, 
Jr., es fi 
wh - to Remington Rand 
Y., a corporation of Delaware). 
1s, 1925. Granted July 7, 1931. 


909. 

1,813,271. Fountain pen desk set. Andreas 
Bienenstein, Toledo, Ohio (assignor to The 
Conklin Pen Com any. Toledo, oo a corpora- 
tion of Ohio). ed August 26, 1929. Granted 
sa ae nna Male Erin Col 

r J n e, 
Cripple Creek, Colo. r 3, 1929. 
Granted July 7, 1931. Gerla Nona No. aii 333. 

1,813,321. Typewriting machine. Gilbert M. 
Scherer, New York, N. Y. (assignor to Royal 
Typewriter Company, Inc., New York, N. Y., a 
corporation of New York). Filed November 8, 
1928. Granted July 7, 1931. Serial No. 318,027. 


ne 4 7 


Filed Feb 
Serial No. 


a corporation of Delaware). Original aatication 
filed September 25, 1924, Serial No. 739,807. 
ro and this application filed December 20, 
1926. Serial No. 156,046. Granted July 7, 1931. 

1,813,446. Automatic bookmark. Herbert M. 
Fuller, Bradenton, Fla. Filed August 2, 1930. 
Granted July ak 1931. Serial No. 472,677. 

1,813,501. —_ and pocket piece therefor. 
Melvin 8. Lower, Barberton, Ohio (assignor to 
The Sun Rubber Company, a corporation of 
Ohio). Filed January 2, 1930. Granted July 7, 
1931. Serial No. 417,970. 

1,813,599. Loose leaf ring book. Henry T. 
Adams, Chicago, Til. Filed May 22, 1929. 
Granted July 7, 1931. Serial No. 365,066. 

1,813,675. Photographic abrasive pencil. Wil- 
liam L. Moore, Dayton, Ohio. Filed November 
2, 1929. Granted July 7, 1931. Serial No. 


404,356. 

1,813,711. Stenciling device. Adolph F. J. 
Pokorny, St. Paul, Minn. Filed February 10, 
1930. Granted July 7, 1931. Serial No. 427,180. 

1,813,830. Calculating machine. Bernhard 
Weiner, Prague-Dejvice, Czechoslovakia. Filed 
November 7, 1924, Serial No. 748,439, and in 
Germany November 7, 1923. Granted July 7, 


1931. 
1,813,841. Device for sorting coins. Friedrich 
Fast, Berlin, Germany. Filed November 20, 


1928, Serial No. 320,685, and in Germany De- 
cember 5, 1927. Granted July 7, 1931. 
1,814,009. Cash register. Bernis M. Shipley, 
Dayton, Ohio (assignor to The National Cash 
Register Company, Dayton, Ohio, a corporation 
of Maryland). Filed September 20, 1928. 
Granted July 14, 1931. Serial No. 307,180. 
1,814,085. Desk set. Walter Guyot, Janes- 
ville, Wis. (assignor by mesne assignments to 
Pen Desk Set Company, Chicago, Ill., a corpora- 
tion of Illinois). Original application filed 
January 26, 1926. Serial No. 83,857. Divided 
and this application filed February 25 1929. 
Serial No. 342,558. Granted July 14, 1931. 
1,814,142. Typewriter attachment. Grover C. 
Frantz, Harrisburg, Penna. (assignor to Modern 
Utilities Company, Harrisburg, Penna., a “1088. 
ration of Pennsylvania). Filed March’ , 1928 
Granted July 14, 1931. Serial No. 261, 
1,814,191. Filing device. Joseph C. 4 
Evanston, Ill. Filed June 15, 1928. Granted 
July 14, 1931. Serial No. 285,524. 
1,814,620. Mailing folder and envelope 4 
method of making same. Herbert N. Chapma 
December 30, Pr929, 


Kansas City, Mo. Fil 
Granted July 14, 1931. Serial No. 417, 444. 





New Officers National Typewriter 
Dealers’ 


and Office Machine 





Association 





Seated left to right: Mrs. J. |. Taylor, 
director, E. N. Wynn, vice-president; 
L. H. Wood, president; J. A. LaHiff, 
secretary-treasurer; W. R. Shilling, 
director. Standing, left to right: H. E. 
Russell, director; Elmer R. Spencer, 
director; Vance W. Tilley, director, R. E. 
Huffman, director; Leo Adler, director 

Directors who were not present when 
the above picture was taken include the 
following: W. J. King, Indianapolis; 
George H. Hammond, Sacramento; G. 
W. Boyce, Dallas, and W. T. Carney, 


Toronto. 


@ See Pege 38 @ 
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OFFICE 
APPLIANCES 


THE NEWS AND TECHNICAL 
TRADE JOURNAL OF 
OFFICE EQUIPMENT 


ud 
EDITORIAL 


NATIONAL TYPEWRITER DEALERS CONVENTION SUCCESSFUL 

Among the conventions long to be remembered by fortunate participants was the sixth 
annual gathering of National Association of Typewriter Dealers hereafter to be known as the 
National Typewriter and Office Machine Dealers Association at New York City last month. 

Outstanding details of the convention are given elsewhere in a running report copiously 
enlivened with photographs, many of which were taken by Office Appliances’ representatives. 

The total attendance, numbering around three hundred fifty persons, attested a growing 
interest in concerted and cooperative attempts to place typewriter and office machinery dealers 
in a happier situation than that which has been their lot in the past. 

James P. Ward, Sr., for two years president of the association, received well deserved recog- 
nition for his conspicuous services to the organization, and his successor, Lamont Wood of 
Kansas City, has before him an admirable pattern in the record of his predecessor. The new 
officers, in fact, can well study the records of those who preceded them and it is fitting here to 
say a word in appreciation of the loyal and able service given to the association by P. E. Kin- 
nisten, who, since the inception of the National Association, has given it officially and un- i 
officially his earnest and capable support. No man has done more work for the organization 
than Mr. Kinnisten. 

The visitors received every possible courtesy in the way of entertainment. 

The place of the next meeting has not yet been determined, but several cities are pressing 


their claims on the new officers of the organization. 





od 


SYMPATHY FOR ATLANTA COMMERCIAL FURNITURE DEALER 


Commercial furniture dealers will sympathize with the Horne Desk @ Fixture Company, 
Atlanta, Ga., in the loss caused by a fire August 3, as reported on Page 118 of this issue. 
This industry, as well as that of the commercial stationer, is fortunate in that few fires are 
recorded, and these are generally of little consequence. 

In commenting on the handling of this fire by the Atlanta department The Insurance 
Field paid a compliment to the Horne Desk @ Fixture Company. “Housekeeping conditions 
[from the viewpoint of the insurance underwriter} were said to be good, with all office furni- 
ture uncrated, and no excelsior or paint or vanish in the building.” 

Store management which eliminates unnecessary fire hazards is “good housekeeping,” and 
an important aid in avoiding fire loss. 


eo 


ON TO NEW ORLEANS! 


Probably there is no other large city on this continent that is quite so cosmopolitan both 
in its historical background and in its present life as New Orleans, where the next’ annual 
convention of the National Stationers Association will be held October 19, 20, 21 and 
22. The program is now all but completed, and assurance of unusual merit in the papers, 
addresses and discussions is given. Even aside from this consideration, however, stationers owe 
it to themselves to accept this opportunity to visit the Crescent City and there to re-envision 
the events of its heroic past which have led up, event by event, to the city’s glorious present. 
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HELP THE DEALER’S HELP 
TO HELP 


Note.—Office Appliances believes that readers will 
find the following suggestions interesting and deserving 
of consideration. Mr. Downie is advertising manager 

The Berger Manufacturing Company of Canton, 
Ohio. He is a man of experience who has given hours 
of consideration to the subject here outlined. 


HE advertising portfolio: Resplendent in gold 

leaf and colored ink. Reproductions of the ads 
that have appeared and will appear. Page after 
page of sales letters, newspaper ads, letter stuffers, 
broadsides and what have you. And all, according 
to the salesman, to help you. 

Old stuff, you say. It seems to you sometimes 
that if the manufacturers would save the money they 
spend to tell you what they’re doing for you and 
spend it on a little larger discount, you’d be better 
off. Or if they’d broaden out the line to include the 
3% gx42%e card file that the Whoozis Insurance 
Agency wants, that would help you more than all 
of the dealer helps that all of them put together, 
get out. 

Well, maybe so. I sometimes wonder myself. In 
my wanderings as an advertising manager, I’ve 
talked to many dealers on this dealer help business. 
I’ve tried hard to figure out a fool-proof way to 
handle it—to make these dealer helps most useful 
to both dealer and manufacturer. The only way 
I’ve discovered is a better understanding of the aims 
and efforts of each other. Cooperation. 

Step then, behind the scenes of the advertising 
department of your manufacturer. Any manufac- 
turer. Take a look-see at what causes all this 
portfolio business. Maybe we're wrong. Perhaps 
the money coud be spent to better advantage in some 
other way. Or (and this is my opinion), we all don’t 
understand each other. 

Let’s start with the same set of premises. Let’s 
assume for the sake of argument that the manu- 
facturer in question (anyone whose goods you carry) 
is sincerely anxious to help you sell these goods. I'll 
grant, if you insist, that there’s no particular al- 
truism in it. I'll grant that his interest is purely a 
business one—albeit perfectly friendly. I'll grant— 
well let’s get it out—that the manufacturer is in- 
terested in you largely in the ratio in which you can 
make money for him! But the point is, the more 
money you make for him, the more you're making 
for yourself. You see, we're also assuming you're 
selling your merchandise at a profit. How, then, is 
he going to supply this advertising help? 

His advertising problem divides itself logically 
into three parts. First of all comes his advertising 
in the magazines—both national and trade. Of 
course he pays for this. And that gives him certain 
privileges. The choice of publications is his and the 
choice of appeal is his. Many determining factors 
enter into both of these choices. And there is but 


little you can do to influence them—except insofar 
as Mr. Manufacturer understands your immediate 
sales problems and designs his magazine advertis- 
ing to meet them. 

This magazine advertising represents his effort 
to influence the public in mass—to create a ready 





Here the Author, Douglas 

Downie, Raises the Ques- 

tion, ‘How Much Help Are 

Dealer Helps?’’ His Reply 

Is, ‘‘None, If They Are Not 
Use 


acceptance for his goods when you offer them—to 
build prestige for his company and product. Or, 
sometimes, to ferret out prospects through the use 
of coupons or other means. 

Your benefit from this sort of advertising is in- 
direct, yet none the less real. It lowers sales resist- 
ance. It causes customers to ask for a product by 
name. It is effective in proportion to the excellence 
of the copy and the care with which media are 
chosen. 

Secondly comes his direct mail and promotional 
effort—a costly item and an important one, to him, 
especially since it is the one advertising expenditure 
over which he cannot exercise perfect control. He 
can design it. He can control the immediate cost. 
He can place it in the hands of those dealers whom 
he thinks will make the best use of it in quantities 
which he deems sufficient for their needs. But there 
his control ceases. Abruptly. 

Obviously the material has not served its purpose 
until it has reached the eye of a buyer or prospective 
buyer of the merchandise it describes. Leaflet, 
broadside, sales letter or whatever, its real sales 
errand is begun only when, addressed to a live pros- 
pect, it is dropped into a letter box. An undelivered 
telegram is less than useless. It has cost money 
and accomplished nothing. The same is true of 
printed advertising matter. 

And here’s where the misunderstanding often be- 
gins. You dealers don’t always realize that this 
stuff in aggregate represents an outlay of hard dol- 
lars. All of you don’t stop to think some advertis- 
ing skill, time and responsibility went into these 
mailing pieces which you use so carelessly. Some- 
times you just won’t see that direct mail is use- 
less until it’s used. 

Don’t argue with me that these mailing pieces are 
never read. If that were true, I’d have to admit 
that direct mail advertising is unsound and unprofit- 
able, and I’m not ready to do that. I know of too 
many outstanding business successes to which good, 
carefully planned direct mail has contributed con- 
siderably. You can think of some, too, if you try. 

Costs too much to send out? By the hand-bill 
method, yes. But direct mail well directed, is 
another story. 

You'd have a hard time selling sun-ray lamps to 
Sahara tribesmen. Esquimaux are not interested in 
electric fans. They’re just not prospects! And a 
careful scrutiny of your own mailing list may reveal 
situations almost equally absurd. The same list 

can’t be used for everything you sell and still pro- 
duce. It just won’t work. The prospect must first 
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of all want what you have to sell and secondly be 
able to buy it. If he doesn’t have these prerequi- 
sites, for heaven’s sake take him off the list. 

Don’t, then, spend good money on postage to 
send printed matter on office furniture and artist’s 
materials to the same list. Don’t assume that 
everyone who can and might buy a bottle of ink or a 
fountain pen, could or would buy an adding 
machine or a cash register. 

Sell yourself on the fact that these mailings bear- 
ing your imprint are really your representatives. 
Order only those from your manufacturer which are 
in good taste and make honest claims. Insist that 
both copy and illustration carry an appeal which 
you would not be ashamed to use in your own 
solicitation. 

Then, when your list is pruned to logical pros- 
pects, select a good mailing piece from the wealth 
of excellent material which is offered you by your 
manufacturers, and put it to work! 

Now comes the sales follow-up. Important. 
Are you calling on the people to whom you send 
this direct mail material? Are you getting behind 
the mailing pieces with personal calls after they 
have cleared the way? Are your salesmen kept in- 
formed as to what mailings are sent out so that they 
can follow thru on the selling job? 

If not, you’re missing the best bet of the entire 
campaign. Unfortunately human nature is such that 
people are hard to start toward the order pad. 

Sure enough, your direct mail will start them to 
the point. Truly, the desire can be aroused and in- 
terest created. But ordinarily it takes the added 
push of a personal call to get the would-be buyer 
across the line which separates the prospects from 
the customers. 
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You and your sales force are the only ones that 
can do it. The only ones on earth. We can and will 
do all we can, but beyond a certain point we just 
can’t go. 

All of which brings us to our point. The manu- 
facturers whose products you sell are spending good 
hard-earned money for direct mail and other dealer 
helps which are yours for the asking. A collection 
of advertising and selling brains which (at least in 
the opinion of the man who pays their salaries) are 
pretty good, have dropped honest sweat in the prep- 
aration of these pieces. 

Whether window decalcomania or letter stuffer, 
counter cards or broadsides, they have been bought 
and distributed by people who sincerely want to 
increase their own business through helping you 
increase yours. 

The final decision then, lies with you. We can 
try to create acceptance of our trade-marks and 
products. We can instill a hankering to own, or use 
or enjoy the products that we make. We can many 
times persuade people to write us and ask us where 
in Smithville they can purchase our products. 

But you are the fellows at the point of sale. You 
are the ones who must carry on the fight for busi- 
ness in the arena in which you operate. It’s yours 
to determine the promotional methods that will get 
you in ahead of or with a sales advantage over your 
competitor on the next street. 

If you’re our dealer (the editorial “our”) we'll 
help all our advertising budget will allow us to. 
But let’s work hand in glove. We can’t afford to 
give you materials that you don’t want or can’t or 
won’t use. And you can’t afford to let them go to 
waste either. 

Let’s get together. 


GREAT MEN ARE RARELY TOO BUSY 


A very remarkable old lady of my acquaintance, when a little girl, was taken by her mother 
to see Abraham Lincoln. It was not on one of the regular visitors’ days, but they were shown 
into a room where a handful of persons having business with the President, or thinking they 


had, were waiting. 


At last a door was opened and an elderly Irishman announced, “Those of ye who wants to 
see the President, come in now.” The group filed past him into the presence of Mr. Lincoln. 


There was no formality about the occasion. 


First was an elderly spinster with the long side curls of the period. The President recog- 
nized her and grasped her hand, exclaiming, “Heavens, Madam, aren’t you married yet?” 
Having presented her errand, the lady was dismissed with a happy face. 

Then came a youngish man with an ax to grind. He was urgent in declaring to the Presi- 


dent the imperative need for a certain law, obviously designed for the benefit of the applicant. 
President Lincoln listened to him with courteous dignity, offering no personal opinion, but giv- 
ing him a sufficiently sympathetic hearing, and concluding by telling him, tactfully, that the thing 
for him to do was to see his congressman. This was done so nicely that the applicant felt he 
was receiving a great favor and he bowed himself out with words of hearty thanks on his lips. 

Next were a father and mother who had brought their young son, a precocious small boy 
whom they at once announced as a musical prodigy. Without so much as by your leave, they 
stood him upon a table and bade him sing “The Star Spangled Banner.” The boy sang it 
through, verse after verse, to the very end and his singing was little less than terrible. But 
President Lincoln stood, listening politely. When the song was finished and the boy lifted 
down, he shook his hand and said to the parents, “He carries a tune very nicely.” Perhaps Mr. 
Lincoln smiled to himself as he paid that left-handed compliment. 

“And now what can I do for you?” asked the President of the little girl and her mother who 
had merely come to shake his hand. His manner was calm and unruffled, with people taking 
his time for insignificant matters, while in the background were a thousand important questions 
demanding attention. 

I cannot help thinking that the men who are so busy they cannot give an instant of atten- 
tion to anything but important business matters of their own are not really big men. They make 
themselves seem very busy, but are they as busy as they seem? 

Frank Farrington’s Business Talks 
(All rights reserved) 
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CHAIN STORES AGAIN UNDER 


interesting correspondence has recently taken 


$°* E 
place between Charles L. Mitchell of Topeka, Kas., 


and Assistant Editor Leland J. of “The Rotarian” 
with reference to articles published in that journal, con 
tributed by Col. Clarence O. Sherrill and Dr. Julius Klein 
of the U. S. Department of Commerce. Mr. Case explained 
that the Sherrill article was one of several recently pub- 
without intent to 


Case 


lished on various phases of business, 
favor any special interest, but to present both sides of con- 
troversial questions. 

He mentioned especially an article by a prominent inde- 
pendent merchant of Marshalltown, Ia. (W. L. Brintnall), 
who, under the title, “The Corner Store Grows Up,” ex- 
plained the writer's belief that the independent merchant 
possesses certain peculiar advantages which should enable 
him to put up a stiff fight against chain competition, and 
even to hold his own and prosper in spite of it. This af- 
followed by that of Colonel Sherrill, who pre- 


ticle was 


sented the chain store angle. 
“T he said Mr. Case, 


a positive < yntribution to vocational and community serv 
elucidating through the ferment of opinion and the 


Rotarian,” “is endeavoring to make 


ice by 


pooling of experience, a wider understanding among its 
readers of the basic problems involved, attempting to pre- 
sides of this and 


sent in a thoughtful, helpful way, many 


other important questions.” 
Influences of Chain Stores 


Mitchell replied that possibly the chain 
wavs been beneficial, but in others 


Responding, Mr 


stores have in some 
have been a destructive factor in every community they 
have entered. Chain stores, buying in large quantities, 


absorbing the entire output of factories, are 
sell to consumers at prices under those which 


Where a 


sometimes 
often able to 
the independent must pay to his wholesaler 
chain organization takes the output of a factory or several 
factories, the latter are able to produce at a minimum of 
cost, because their output being absorbed by one customer, 
they can do with a minimum of bookkeeping, with no ad- 
vertising and no sales force. Immediately on the making 
of such a contract nearly all “white collar” men and most 
clerical workers are obliged to seek other positions. 

Every consolidation thus throws experienced men and 
women out of work and obliges them at once to accept, as 
wer standard of living 


The Indictment 


Mitchell presented the following in- 


a rule, a! 


In brief terms, Mr 
dictment of chain stores: 

They spend less than any other type of business and 
send almost their whole proceeds away from the communi- 
ties in which they operate 

Having large capital, the chain stores absorb the best 
locations available. 

They pay the minimum of taxes 

They pay minimum salaries. 

Their clerks and managers are practically without hope 
f advancement 

They 


sales people; take interest only in cash receipts from day 


give no credit in good times or bad; develop no 


to day. 


The chain store contributes nothing to the civic benefit 


supports no churches, societies, chari- 


to local 


of the community, 


nothing newspapers 


ties. It contributes little or 
by way of advertising, and its patronage of local banks is 


Well Known Kansas Sta- 
tioner Presents Discussion 
of the Effect of Chain Stores 
Upon Independent Dealers 
—A Few Words of Analysis 


limited to the purchase of drafts to be forwarded to the 
chain’s headquarters. 

In short, the chain stores strip business to the elemental 
proposition of selling large volume at low prices. They 
concentrate small rivulets of profit into mighty streams of 
cash which fill the coffers of a few capitalists in the coun- 
They are in every other sense sep- 
They bring 


try’s financial center. 
arated from the life that goes on about them. 
little money into the community and send out much, to 
seep slowly back by way of the usual channels of industry 
and agriculture 

What Is the Remedy? 

The foregoing constitutes a strong indictment and sug- 
gests imminent need for a remedy. The case against the 
chain is quite fully stated, but we are not told what ought 
to be done about it. 

Office equipment men are not greatly affected in a direct 
way by chain store competition. But they are powerfully 
affected by the well-being and prosperity of the people of 
their respective communities. Whatever will make the 
townspeople more prosperous is the immediate concern of 
find him heading civic 


to ad- 


the commercial stationer, hence we 
movements and giving freely of time and money 


vance the public weal. 
Appeal of the Independent Store 

If we concede that the chain store is not an asset toa 
community, what are we to do about it? It cannot be cast 
out bodily. The public will continue to buy the chain 
store’s goods offered at minimum prices. What remains, 
then, for the independent merchant except to liven up his 
methods and be a better merchant than the chain 
If the independent cannot compete in prices, 


own 
store man? 
he can at least show an immaculately kept store, a spirit 
of good will and hospitality; and lines of goods of impec- 
cable quality. He can study ways of merchandising—bet- 
ter selling methods—better arrangement of sales floor and 
windows. Why not try it? If the chain store is such a 
magnet, why may not the independent magnetize his own 
establishment as a counter attraction? Passing laws which 
go against normal human nature is a 
Such laws help to raise taxes, and are freely broken and 
The dealer should be ready to meet price com- 


fruitless gesture. 


evaded. 
petition with competition in other ways and show himself 
in his smaller sphere to be the intellectual equal of the 
big fellows. 

If we were confronted with a condition where we had 
to try or die, we believe we would try, and try, and if need 
’Tis 
folks 
inde- 


be go down trying Everybody loves a game fighter. 


no sign there’s not sentiment in business because 
don’t their hearts on 
pendent merchant get into the fight and be alive in every 
cell of his being. It is better to die fighting than to die 
One’s descendants will then have something at 


“You-ca-a-ant-do-it” is 


wear their sleeves. Let the 


running 
least to put on the 
licked before he starts fighting. 


tombstone. 








LES WRECK THE WRECKS 


Note.—It is possible that not every typewriter man will find 
himself in entire accord with the writer of the present article. 
The subject is of interest and will justify discussion. 

LD typewriters of the non-visible type, certain non- 

standard machines and many obsolete standard ma- 
chines have always been a problem to the typewriter dealer. 
Many dealers when they trade in one of these machines 
immediately want to fix them up and sell them to avoid a 
The result is that the dealer is not unlikely to 
spend more money on labor, parts and repair calls than the 


slight loss. 


It is almost necessary for the dealer to 
Very few typewriters 


machine is worth. 
guarantee every machine he sells. 
are sold “as is,” hence a few repair calls alone, which are 
occasionally necessary to keep the machine in running con- 
dition, will cost as much or more than the machine was 
sold for. For these reasons I assert that selling such ma- 
chines represents not a gain, but an actual loss to the 
dealer. 

Many of us have heard the story of the man who ac 
cidentally dropped a dime through a hole in a board-walk, 
and then dropped a silver dollar through to make it worth 
This is about 
Our own action 


When we 


while to pry up the boards. what we do 
when we overhaul an obsolete typewriter. 
is worse because we have not lost anything. 
trade in a machine for $2.50 or $5.00, our commission is 
reduced that much and the commission will stand it. We 
think nothing of giving substantial discounts to large type- 
writer users, so why worry about what we allow for an 
old wreck of a typewriter? To get an obsoiete typewriter 
out of circulation is, I confidently assert, worth much more 
than the machine itself. 

Why not have the courage to wreck these machines? 


To be 


sure, we have a little money “invested” in them, but it is 


I am sure this is the only profitable thing to do. 


much better to allow the customer a little on his old ma- 
chine with the deliberate intention of breaking it up. Let 
Perhaps one is sold for 
five or ten dollars or given to some child to play with. 


us destroy the obsolete wrecks. 


That machine will eventually come back to some dealer. 
If it is not utterly destroyed it will be right back on the 
market again sooner or later. I remember selling one old 
machine six times. Like the cat, it always came back. If 
I had wrecked the machine the first time it was traded in, 
I would have been ahead of the game because, perhaps, I 
would have sold better machines in each case. The only 
thing to do in the light of experience, I believe, would be 
to wreck the obsolete machines and get them out of cir- 
culation 

Another consideration: An obsolete machine in use is 
taking the place of a good standard machine, or perhaps 
it were better to say, many of those are taking the places 
of good standard machines and are used as makeshifts that 
will enable people to get by, when, if they were not in ex 
istence, consideration would be given to a modern up-to- 
People will naturally buy an old machine 
for five or ten Why not? It 
natural, knowing little of the character of machines or the 


date machine 
dollars. is no more than 
advantages of new models. Most people will pay more for 
good machines if they are obliged to do so to get them. 

I believe that if every dealer in the country would “wreck 
the wrecks” as fast as they are traded in, before long 
every typewriter operator would have a good standard ma- 
chine on which some dealer would have realized a profit. 
This action would mean a great benefit to the typewriter 
industry and also to the typewriter user. Think of the in- 
crease in the sales of standard machines, and here, lest | 


Experienced Dealer in Type- 
writers and Office Machines 
Recommends the Elimina- 
tion of Certain of the Oldest 
Types of Used Machines— 
By Edward H. Johnston 


be misunderstood, I wish to say that by standard machines 
[ do not mean the standard office machine only, for our 
present day portables are standard typewriters with stand- 
ard keyboard and standard attachments. 

Where now would we draw the line? How would we 
define a wreck? The answer, it seems to me is from the 
dollar and cents standpoint. After carefully considering 
the typewriter manufacturers’ allowance schedules, I would 
suggest destroying all machines within an allowance value 
of less than $10.00. A machine with an allowance value of 
$10.00 or more is apt to be a fairly good one. As to the 
machines themselves that should be destroyed, I would in- 
clude blind or non-visible typewriters, double keyboard 
machines and obsolete 


typewriters, non-standard 


standard machines that are beginning to be a problem to 


many 


the typewriter dealer. 

Circumstances, of course, would alter cases. The dealer 
would have to use his own judgment about what he would 
destroy and what he would keep. These are only my sug- 
gestions, however. 

With the great improvements which have taken place in 
typewriters of recent years, there is little excuse for an 
operator to use an obsolete machine, nor do we dealers 
have any excuse for selling them. Nobody would sell an 
automobile twenty or thirty years old, yet this is exactly 
what many of us are doing with typewriters. Will worn- 
out or obsolete machines of other kinds be back in the mar- 
ket again and again? Not to any great extent and this is 
one of the important reasons why people own up-to-date 
sewing machines, phonographs, radios, etc. 

Probably hundreds of dealers have an their shelves many 
old machines, some of which have little value, and some 
of which have no value except for the weight of metal in 
them. How much better would their places of business 
look if the old machines having no further value were re- 
moved and destroyed, and replaced with bright new stand- 
ard machines! 

The typewriter is highly standardized. Must typewriters 
have standard attachments and keyboards. This stand- 
ardization is in itself good for the man who deals in stand- 
ard models. 

I believe we should have no typewriters listed under the 
heading, “machines of no value,” and that we should trade 
in everything that can be called a typewriter and then 
wreck the bad ones. If this policy had been followed dur- 
ing several years past, there would be very few obsolete 
typewriters left. 

Note: In conversation with a man prominent in the 
typewriter industry in Chicago the other day the matter 
outlined above by Mr. Johnson was brought up. The type- 
writer man said that if the suggestions were followed con- 
sistently by dealers it would greatly improve the market 
for modern typewriters and re-built machines of the bet- 
ter quality. Too much effort is made to avoid small losses 
in trading in machines having little or no value. These 
losses, he believed, should be cheerfully taken and the 
obsolete machines destroyed. 











Thousands Take Part in Eberhard Faber 
Prize Contest 


Beginning in January and continuing through 1931, the 
Eberhard Faber Pencil Company, 37 Greenpoint avenue, 
Brooklyn, N. Y., has awarded and will award each month 
two prizes of $50 each. One of these prizes is for a sketch 
and the other for a suggestion relating to the use of Mon- 


go! colored pencils. 








This sketch in 
Faber 


THE PIRATE BY RAFAEL, NEW YORK, N. Y 
brilliant colors won the May $50 prize in the Eberhard 
Mongol pencil monthly prize contest 


The sketch shown here won the $50 award in May. It is 
the work of Rafael Valdivis, cartoonist on the editorial staff 
of the New York Sun. The $50 award for the best sug- 
gestion in May went to D. B. T. Dell, secretary of the Pilot 
Hosiery Mills, Inc., Asheboro, a. See 
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WORLD-GIRDLING FLYERS GREETED AT OKLAHOMA 
CITY BY REMINGTON MAN.—When Wiley Post and 
Harold Gatty, record-breaking round the world flyers ar- 
rived in Oklahoma City, they were met at the airport by 
Clarence Page, head of the local airport, who is regional 
manager for Remington Rand there, and himself a flyer of 
renown 

The photograph, autographed by Post and Wiley, shows 
Page at the left, in white Post is standing next to Page, 
then comes F. C. Hall, backer of the flight and Harold 
Gatty, who was the navigator on the speedy trip around the 
world 

Page is a recognized 
Oklahoma and director of one of the 
country 


leader in aeronautical affairs in 
busiest airports in the 














BLINDING 
LIGHTS ON THE HIGHWAY.—Used by G. 


DEVICE FOR CUTTING OUT 
Dictaphone branch sales man- 
ager, Cincinnati. The curtain bears the 
Dictaphone advertisement. The children are 
part of the ‘“‘scenery.” They are Patty, June 
Rose and G. W. (Bud) Bailey, Jr 


W. Bailey, 


Original Arrangement of Automobile Curtain 
Serves Double Purpose 


Not long ago the inventor of a curtain for the rear win- 
dow of an automobile for cutting out blinding lights while 
night driving on the highway, presented one of his devices 
to G. W. Bailey, manager of the Dictaphone office in Cin- 
The curtain is controlled by a button on the dash. 
Pull- 
ing it out, raises the curtain which is controlled by air 
Mr. Bailey carried it a step farther 


cinnati. 
Pushing the button in, makes the curtain go down. 


like a windshield wiper. 
and put a Dictaphone ad on the curtain so that when he 
cuts out the blinding lights at night, he will get the ad- 
vertising at the same time. This curtain has created so 
much interest that he has used it during the day even and 
when blocked by a red light, he keeps the curtain going 
up and down. This supplies Dictaphone publicity. 

The three children shown in the picture are the two 
daughters and son of Mr. and Mrs. Bailey. They are Pat- 
tie, June Rose and George W. (Bud) Bailey, Jr. 








SEPTEMBER, 1931 


Ohio Physician, Blind, Uses 
Typewriter in Writing Poems 


Dr. Lee 
Ohio, while 
Columbus, Ohio, five years ago, suf- 
fered the loss of the sight of both eyes 
He was then fifty- 
that time he 


Lancaster, 
medicine at 


Chapman of 
practicing 


in an explosion. 
eight years old. Since 
has occupied himself almost wholly in 
writing using a Remington 
typewriter 
twenty-eight years and which is still 
producing good He has 
published some of his work in book 


verse, 


which he has owned for 


copy. just 
form. 

In one of his poems, he pays tribute 
to his faithful “mill” as follows: 


My Remington 


For many years, my Remington 
To me has been a treasure; 
To kiss its keys with fingertips, 


Is nothing short of pleasure. 


My Remington is full of pep, 
And likes to join in speeding; 
It’s also full of useful thoughts, 
The busy world is needing. 
But when I want to get some stuff 
That’s good enough to pickle; 
My difficulty seems to be 
To know which keys to tickle. 


* + * 


Bob Randall a Speed Boat 
Champion 


Bob Randall, who is a representa- 
tive of the Carter’s Ink Company and 
lives in Bucksport, Me., went down to 
a regatta at Camden, Me., recently 
and captured two speed boat races. 

In a stiff northeast breeze and a 
choppy sea Randall’s 250 horse power 
motored Chris-Craft, Wind-in-the- 
Face, slid home an easy winner in both 
the events entered. The 300 horse 
power class was a walk-away as Ran- 
dail led by half a mile at the finish in 
the first heat. The for all was 
not much more of a race as he finished 


free 


a quarter of a mile in the lead. 
When the finals were run off, Wind- 


OUT OF 
THE RECORD 


Notes Concerning 
Activities in Our 
Field Not Within 
the Usual Routine 


in-the-Face showed her supremacy by 
winning both races in which she was 
entered, 

Mr. Randall left the regatta for his 
summer cottage on Lake Alamoosook 
the proud possessor of two silver lov- 
ing cups, presented by Cyrus Curtis of 
the Saturday Evening Post, and one 
championship boat. 

aS 


Arthur Merritt Returns from 
Alaska 

Arthur H. Merritt of the Franklin 
P. Shumway Company, Boston, widely 
known as a lecturer, and Mrs. Merritt, 
have returned from a trip to Alaska 
with a collection of remarkable photo- 
graphs which will be used to illustrate 
a new lecture now in preparation for 
this winter. The Merritts left Boston 
June 19 on their tour of national parks 
and the Northwest on which they 
were the guests of the Canadian Na- 
tional Railway and the White Pass- 
Yukon route. The trip covered 14,112 
miles in forty days, never missing a 
connection despite floods, sandstorms, 
wrecks and many changes in schedule. 


Stops were made in Montreal, To- 
ronto, Winnipeg, Vancouver, before 
going over the Trail of 98 and White 
Pass to the headquarters of the Yukon 
river. The party went down the 
Yukon 1369 miles, crossing the Arctic 
Circle July 4. Three days were spent 
at Dawson, to photograph processes 
of gold mining. At Fort Yukon, point 
of the most northern hospital, radio 
station, post office and hotel on this 
continent, the Merritts were the guests 
of Dr. and Mrs. Burke who are carry- 














MALIGNE LAKE REFLECTIONS, JASPER NATIONAL PARK.—One of 


Mr. Merritt’s choicest pictures. 
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ing on the social service work estab- 
lished by Dr. Stuck. 

Leaving the Yukon river at Ram- 
parts, where Rex Beach wrote his 
“Iron Trail,” they entered the Tanana 
river, two days later reaching Nenana 
where a special train of the Alaska 
railroad took them to Fairbanks. 
They visited Mt. McKinley park. The 
conductor on their train was Frank R. 
Knight, who is conductor three days a 
week on the Fairbanks-Seward run 
and the other three days is president 
of the First National Bank at Anchor- 
age. On this trip, while crossing a 
trestle, the party saw a sportsman 
playing a large salmon in a pool be- 
low. The train was stopped, Mr. 
Knight went down and bought the 
salmon and two hours later the party 
enjoyed the catch. 

Out from Seward the Alaska Steam- 
ship Company made special stops to 
get photographs of Columbia glacier. 
Another special trip, from Cordova, 
made possible the viewing of the 
Miles and Childs glaciers. When 
cracking on a hot summer day, the 
Childs glacier can be heard with the 
noise of thunder twenty miles away 
and persons standing on the opposite 
shore of the Copper River cannot hear 
each other speak. 

Side trips were made from Seattle, 
and at Vancouver, Captain Gordon 
Mackenzie, war ace, piloted Mr. and 
Mrs. Merritt across the delta of the 
Fraser river and to Victoria and back 
to Vancouver. The party stopped off 
at Jasper National Park on the return 
trip home. 


The Franklin P. Shumway Com- 
pany, with which Mr, Merritt is con- 
nected, is one of the best known ad- 
vertising agencies in Boston, and Mr. 
Merritt has handled important ac- 
counts in the office equipment field 
for many years. 


It is interesting to note that Mr. 
Merritt uses the profits from his lec- 
tures to put young men through col- 
lege. It is stated that he is carrying 
about ten lads in their collegiate 
courses at the present time. 





ARTHUR H. MERRITT 
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Remington Rand Releases First Noiseless Portable 
Rand announces the of the long- 
Portable as of August 24, 1931. First 
on that date. 


Remington release 
Noiseless 


deliveries to de ilers will be 


[he first public sh 


awaited 
made 
machine was made 


wing of the new 





NEW 


REMINGTON NOLSELESS 
PORTABLE TYPEWRITER 


at the convention of the National Association of Typ« 
writer Dealers, in New York, August 17. 
The manufactur: denominate it “The supreme achieve- 


ment in typewriter engineering.” It is a brilliant solution 
of a complex problem that has 


minds since the advent of the Remington Noise- 


engaged typewriter en- 
pinecring 
less in 1925—that of retaining all the advantages of a com- 
pact machine while banishing typewriter sound. 
Aside from the 


striking feature is the ease of operation which is apparent 


soundlessness of the new machine, a 


at the first touch of a key. The construction that removed 


vided a sensitive action that responds 


to the lightest 


the sound also pri 


quickly and quietly staccato touch. 


The new model is precision-built with strength and 


liti to justify its family name. The slogan 


under which it will be sold is: “The Typewriter Built 


Under a Microscops 


The machine is finished in six co: 


its of black Dupont 


duco such as is found on the very finest automobiles, a 


finish that will not crack under exposure to weather and 


other conditions harmful to other finishes and will not 
wear thin under use. 
ll exposed nickel parts are finished in chromium, said 


to be unique among writing machines 


The top plate is made of bakelite, duco finished, which 
tends to decrease the weight of the machine This top 
plate, notwithstanding its light weight, is very strong 
Che use of bakelite eliminates the glare and brilliant light 
reflections which would come from highly finished metal 

The keys are of black composition with white letters. 


shining key rings or letter cards—no metal 


key-top parts to tarnish or wear brassy. The keys them- 


selves are gracefully cupped with soft edges 
The aspe f the machine from the operator’s point of 
view is restful to the eyes and comfortable to the finger 
Che carryvit case, modernistic in design, is of grained 
black art leather, with chromium plated fittings. The 


handle is of the built up type, fitting the hand. There is 


a new and improved lock. The corners are beveled and 
the name of the machine is in chromium letters. 

The new machine, including the carrying case, weighs 
14 pounds and twelve ounces; the machine alone weighs 
11 pounds and 8 ounces, 

Ee 
New Macey Steel Desk 

The Macey Company of Grand Rapids, Mich., 
their SE 66 Moderne steel desk. This desk is one of a 
series which embraces several numbers 
The line includes besides the 


announces 


Each number is 


smart, trim and individual. 


SE 66 a four-drawer double pedestal desk for senior ex- 
ecutives; a three-drawer desk for junior executives, single 
pedestal flat top desk, double pedestal secretarial desk 


with typewriter device concealed in pedestal, drop head 
typewriter desk, tables, telephone and waste 
basket. An innovation is the telephone cabinet which in 
place of the usual lower shelf or cupboard contains a waste 
basket. 

The new desk is a member of this group 
finished in walnut grained finish with top quarters 
Top beading, pulls and footings are of red bronze 


cabinet, 


The line is 
pat- 


terned. 














NEW MACEY 8. E. 66 MODERNE STEEL DESK 


Chrome trim, black linoleum top and hand rubbed black 
enamel finish or special plain enamel colors are available 
The drawers have improved slides making 
Each desk is complete with 


when desired. 
them silent and easy opening. 
convenient tray, drawer, partitions and flat key lock. In- 
teriors can be arranged for concealed telephone wiring. 
Vertical filing drawer operates on ballbearing suspension 
slides and takes documents of legal size. Card index and 
other file drawers may be substituted in place of storage 
Felt bumpers are used on slides and drawers. 
ee ee 

A New Type of Desk Guard 

The Todd Desk Guard Company, 307 South Hill street, 
Los Angeles, Calif., has perfected an angular rubber guard 
for the inside of the legs of desks to prevent slivers and 


drawers 


sharp corners from tearing the clothing of desk users. 
This guard is twenty-one inches long, affording ample pro- 
tection to the user. It is brown in color and is ornamental 
as well as useful. Each set of two is accompanied by tacks 
having semi-rounded heads that are depressed into the 
threads to take 


offer no rough surface for 


Patents are pending on this device. 


rubber and 
hold upon. 
rhe retail price of the guards is $1.00 per pair, 
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A Fastener with Interesting Features 
The Ace Fastener Corporation, 3415-19 North Ashland 
avenue, Chicago, is producing what is called the Ace paper 
fastener which is handsomely designed, sturdy, easy in 
action, quick to load, inexpensive and extremely durable. 





ACE STANDARD FASTENER MODEL 102 


In the event that Ace staples are used in the machine ex- 
clusively, it is guaranteed for five years, but a two-year 
guarantee goes with any make of staple. 

The Ace standard model No. 102 is a general office ma- 
chine. It will fasten thirty-five to forty sheets of average 
weight paper rubber stainless steel 
plunger cap and full stroke mechanism which allows only 
one staple at a time to be used. The staple has quarter 
legs and the fastener and a quarter 
pounds... Other models include No. 103 which is a tacker 
for fastening paper to drawing boards, allowing the un- 
obstructed gliding of the T square. The Ace Duplex is 
model No. 104. This is a combination tacker and stapling 
machine which has many convenient features, being, in 
fact, a combination of models 102 and 103. 

Ace staples are made with great precision. They come 
210 to a strip, frozen together with a solution that will 
prevent rust. Ace staples come in boxes of approximately 
1250 and 5000 each. 


and has cushions, 


inch weighs one 


—— 
Interesting German Invention 

A German patent, No. 500,900 has been granted on a kind 
of metal paper intended to be used with specially arranged 
dictating machines in place of waxed tubes or hard rubber 
plates, 

An invention has become known by which dictation is 
reproduced by the use of an electrically magnetized wire. 
The new invention is intended to replace the wire. The 
paper mentioned is covered by a special process with metal 
dust in such a way as to bring about the same magnetic 
manifestation as the wire does, but much more cheaply.— 
E. R. B. 

——_.——— 
Latest Royal Products Shown at Typewriter Men’s 
Convention 

Under the superintendency of W. J. Montgomery, dealer 
sales manager of the Royal Typewriter Company, Inc., an 
interesting showing of the latest of the company’s products 
featured at the annual convention of the National 
Typewriter and Office Machine Dealers Association held 
last month at New York City. Machines equipped with 
the six-key decimal tabulator, the new Royal Portable 
“Duo-Case,” useful as an overnight bag by the simple re- 


was 


moval of the machine, and the new line of “Roytype” sup- 
plies, were among the items shown. 


ET Se 
An Italian Check Writer 

The S. A. R. D. E. (Societa Anonima Rappresentanze 

Depositi Esportazioni) Via Tevere 13 A, Rome, Italy, an- 

nounces the Tutrix check writer, which is patented, they 

tell us, the world over. This check writer is a versatile 
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machine and comes in two models, A and B. Model A is 
a standard machine. Spaces in checks are completely filled 
with figures or special signs making it peculiarly difficult 
for the forgers or check raisers to tamper with such checks. 

Model B is useful in avoiding the possibility of bank 
checks being used which may have been stolen or mislaid. 
This model is built to order so that it prints the letters 
forming the name or signature of the bank above the fig- 
ures made out in the amount of the check and these letters 
increase in size from left to right as the figures decrease. 

The Tutrix writes nine different values with the relative 
decimfils and subdivisions of units. It is declared to be 
speedy and easy to operate. 

en 

Imperial Desk Company Perfects New Walnut Desk 

The Imperial Desk Company of Evansville, Ind., has 
recently added a new member to its desk lines. This is 
No. 1367. It is a walnut desk 66x36 inches in size. It is 
also supplied in the 60x36 inch, which size is known as 
Model 1361. Particular attention is called to the closed 
back and to the nice detail of the top and bottom mould- 
ings, the treatment of the rounded posts, the recessed cen- 
ter drawer, the beaded rails between drawers and the 
fluted turned legs. This desk is the chief member of the 
Imperial Desk Company’s Wall Street suite, which is char- 
acterized by an impressive richness and a much desired 
degree of beauty without abating the proper dignity and 
restraint. The suite offers luxury without ostentation and 





NO. 1367 IMPERIAL pA&k COMPANY WALNUT DESK, A NEW 
MEMBER OF THE LINE 


its simple lines and pleasing proportions reflect the good 
taste of the executive behind the desk. The group is built 
throughout of genuine American walnut and effectively 
employs oval drawer pulls to enhance the richness of the 
figured walnut veneers. The suite is built for endurance, 
posts, rails, molded drawer fronts and decorative parts 
being of solid walnut. Panels, tops and drawer fronts are 
veneered in selected figured walnut. Drawer pulls are of 
solid cast brass in antique English finish. Brass tumbler 
locks are featured. 

The drawers have solid walnut sides with three-ply wal- 
nut base bottoms hand fitted that they may glide smoothly. 
The finish is a high quality of lacquer, hand rubbed. The 
line is characterized by beauty, dignity and enduring 
strength. 

———_—_>———_ 
New Electric Tele-Typewriter 

Messrs. Siemens & Halske, A./G., Wernerwerk Berlin, 
Siemensstadt, Germany, have perfected an electric tele- 
typewriter, having the outward appearance of an ordinary 
typewriting machine with the usual four-row keyboard in 
order to register the words with one’s own apparatus and 
with that of the receiving machine, one needs only to press 
down the various keys whereupon all the necessary actions 
are carried out. Even during the absence of an attendant, 
the receiving set can be brought into action to write down 
the telegraphed words. Transmission power is obtained 
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from a regular electromotor built into the machine driving 
the transmitter, the receiver and the translating device. 
The method of operation is founded on the start-stop 
principle with the five-unit code, namely every letter and 
sign corresponding to a combination of five current im- 
pulses which are transmitted between a release and a stop 
impulse. The machine permits a speed of seven letters or 
signs per second as a maximum. The same speed is ob- 
tained with the perforated tape transmitter. 
— 

New Invention of Interest to Rubber Stamp Men 

What is declared to be a practical, rapid and Simple 
method of producing rubber stamps has been brought 
about by the invention of specially designed type which 
resembles printers’ type in every respect except that the 
letters instead of being raised are sunken. The manufac- 
turers supply these letters in many styles and sizes and in 
order to produce rubber stamps, the letters are assembled 
to conform to the desired reading matter, and locked into 
a frame. A piece of unvulcanized rubber is placed upon 
them and the whole is then inserted into an inexpensive 
heated press or vulcanizer. The rubber, which vulcanizes 
in ten minutes, is then taken out, having entered the sunken 
letters, vulcanized and become perfectly formed rubber 
The die is then trimmed, glued to the desired han- 
It is stated that experi 


dies. 
die and the stamp is complete. 





EVATYPE WITH SUNKEN LETTERS FOR MAKING RUBBER STAMPS 
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THE EVATYPE VULCANIZER 





= —— ee 


AFTER REMOVAL FROM THE VULCANIZER SHOWING 
THE MOLDED RUBBER PARTLY LIFTED OFF 


THE FORM 


ments are also being made in the use of this method in 
making printing plates. The process is declared to reduce 


cost by eliminating one operation. 
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This method of making rubber stamps was tried many 
years ago but the results were unsatisfactory because pro- 
vision had not been made for air to escape from the sunken 
type when rubber was laid upon them. The inventor of 
the present process happened upon the solution of this 
difficulty with the result that success was immediate and 
emphatic. By the new method it is not necessary to use 
excessive pressure. 

The process is the property of the American Evatype 
Company of Deerfield, II. 


— ~~ - - 


Gunn Introduces New 1900 Line 


The Gunn Furniture Company of Grand Rapids, Mich., 
have just brought out a line having special features of 
utility and attractiveness. It is designated as the 1900 line 





NEW GUNN FLAT TOP DESK NO. 19605 


and comes in combination walnut. The number of the 
line here illustrated is the 1960 S flat top desk. The speci- 
fications of the 1900 line present generous advantages. 
Sides of desks are five-ply faced with walnut and banded. 
Lino desks have 1% inch construction Lino writing beds 
with solid moulded walnut rims and have Lino slides. 
Panels in all desks are three-ply % inch faced with walnut 
and center-matched. Panels are solidly tenoned into posts. 
Drawer fronts are three-ply faced with walnut and matched 
in each desk for figure. Center drawer has pen tray and 
Yale lock and controls the Gunn improved locking device 
on pedestal drawers. Double pedestal flat top desks have 
one single and one double drawer in right hand pedestal. 
Double drawer contains vertical letter file. Top drawer 
in typewriter desk has Yale lock and stationery compart- 
ments. Drawer sides and backs are of beech; drawer bot- 
toms are of three-ply maple framed in. All drawers are 
dovetailed front and back. Posts are of gum, two inches 
in diameter, all outside corners rounded, and are equipped 
with steel glides. Bar rails are of gum. All desks are 
30% inches high. Finish is of excellent quality and color 
is uniform. Drawers are finished inside. Metal dust bot- 
toms underneath pedestals. All typewriter desks have 
Clemco attachments. Hardware: Drawers and slides are 
trimmed with artistic cast brass knobs in antique silver 
finish. Double pedestal desks have six legs and full panel 
back. 


on ends and back the same 


Vertical grain in the walnut panels is carried out 
as in the front, on all desks 


and tables. 





REALPOINT PENCIL” 


This addition to the Autopoint 


line was described on Page 28 of the August issue 

This fifty cent item has the tapered lines now so popular, and includes propel and repel actions. The color 

combinations are modern and attractive, comprising blue-and-black, white-and-gold, burgundy and marine green 

The new “‘Realpoint’’ has already scored such a hit with the wholesale and retail trade that the company is con- 
sidering another model in this line 
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Important Improvements in Woodstock Typewriter 

The Woodstock Typewriter Company, 6 North Michi- 
gan avenue, Chicago, IIl., has made important improve- 
ments in its product. A new process is employed in the 
manufacture of the typewriter base and top plate. This 
displaces the former cast iron construction, increasing the 
tensile strength to approximately 45,000 pounds per square 
inch, as contrasted to the 15,000 pounds standard of cast 
iron. The cast iron construction has involved the possi- 
bility of easy breakage, and warping from torsional strains 
sufficient to interfere with the smoothness and perfect 
performance of the typewriter. 

The improved Woodstock typebar segment is another 
demonstration of the engineering ingenuity of the manu- 
that is a minimum 


there is a closer fitting bearing surface, 


facturer. It is so constructed there 


of friction; 
making for rigid typebar contact without unnecessary re- 
sistance. The Woodstock constructed 


with a shelf directly above the bearings, which makes them 


yet 


new segment is 
inaccessible to erasure dust. 

In addition to the special advantages mentioned the new 
Woodstock typewriter includes the important, newly de- 





AND A SEPARATE 
AND TOP PLATE 


THE NEW 
VIEW OF THE NEW BASE 


WOODSTOCK TYPEWRITER 


veloped accelerating typebar action; improved adjustable 
high speed escapement; patent adjustable typebar guide; 
eight-point roller bearing carriage, which runs smoothly 
between two rails; longer line space lever making for 
convenience in operating the carriage; automatic fractional 
spacer; shift lock that locks and releases on either side of 
the keyboard; carriage rebound lock. 
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New Floor Stand Globe Offered by Weber Costello 

The Weber Costello Company, Chicago Heights, IIL, has 
announced a new globe which is particularly recommended 
for use in the library, the living room or the office. The 
globe is set on an attractive stand so that it can be placed 
close to a reading chair for handy reference. Asa piece of 








WEBER COSTELLO FLOOR 
STAND GLOBE NO. 19-23 


furniture the globe and stand harmonize nicely with mod- 
ern home furnishings. 

The globe ball is hand made and constructed to last a 
lifetime. The map is colored with rich non-fading oil 
colors and protected by a heavy coating of special scratch- 
proof and water-proof varnish. It is a complete and reli- 
able reference source for world information. 

The globe ball is mounted in a newly designed meridian 
ring that is clearly marked with degree graduations. This 
ball and meridian ring is movable in a fork which permits 
bringing any part of the ball into view. These metal parts 
are finished in a rich brass plating. 

The stand is made of genuine mahogany and finished 
in a brown mahogany which harmonizes well with either 
walnut or mahogany furniture. 

The retail price of the new floor stand globe is $27.00. 

— 
A New German Writing Machine 

The Stenotypa is a new machine which has been put on 
the German market. It is the invention of Dr. Leining, 
Soest Westfalen, Germany. This machine is intended for 
short-typing. It has forty-five keys and is made like an 
ordinary typewriting machine with two shifts, thus allow- 
ing one hundred thirty-five signs for writing. No relations 
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CHARACTERS USED ON THE NEW GERMAN SHORT 
WRITING MACHINE 


are left between the new signs, each one standing for itself. 
In general, the keys bear the ordinary letters, but a special 
book gives instructions how to use the keys and learn the 
abbreviations to apply. This is declared to approximate a 
short-hand system. The signs supplied are taken from the 
different shorthand systems, which is an advantage to the 
typist who knows shorthand. 





(Turn to page 125, please, for more New Machines and 
Devices) 
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Big Desk Order Shipped by Trucks 
The Evansville Desk Company of Evansville, Ind., re- 
cently shipped through the Bornman Transfer Company 
of Indianapolis, over 468 desks 
truckloads and a little over. The desks were consigned to 
Detroit, and it is interesting to note that none of the desks 
crated or packed and that not one desk of all the 


which made up eight 


were 
eight and more truckloads was damaged 

The Evansville Desk Company is a member of the Wood 
Office Associates and is proud of the order de 


S¢ ribe d ab ve 


Furniture 


—_— —<G— - 

Braschi Establishes Export Service in New York 

Charles Braschi, formerly associated with the Leopold 
Company, Burlington, Iowa, and the International Office 
New York, N. Y., in the capacity 
of export sales manager, has recently organized a corpora- 
tion under the New York, which is now 
operating under the title of Braschi & Company, Inc, 
offices at 17 Battery place, New York City. 


Equipment Corporation, 
state laws of 
with 


The object of the corporation is to combine under one 
directing head the export departments of a limited num- 
ber of reputable manufacturers of non-conflicting lines. By 
using this service, it is pointed out by Mr. Braschi, manu- 
facturers now maintaining direct export departments will 
be able to save considerably on their export department 
overhead. In the case of manufacturers having no export 
business at present, Mr. Braschi is in a position to establish 
and develop foreign trade for them on the basis of a nomi- 
nal monthly retainer fee. 

Mr. Braschi is widely known in export circles and has 
an unusual knowledge of foreign markets and export mer- 
He is a linguist, speaking several 
traveling periodically 


chandising methods 
languages fluently, 
throughout the entire world for the past twenty years. 
euliiiaailiiiiamaiat 
Tex.-Okla. Travelers Notes 
Gibson Printing & Office Supply Company is the name 
Gibson is 


and has been 


of a new concern at Big Spring, Tex. E. L. 


owner. Berger steel equipment will be one of the lines 


featured 
* * . 

William Elliott and George Elliott, both of Conklin fame, 
have returned from an extended vacation in Missouri and 
the Ozark mountains. They are both full of pep and ready 
-for the Fall battle. 

* > * 

Fred W. Smith and family are visiting friends in Maine 
While in the East Mr. Smith will visit the home office of 
the Boorum & Pease Company, which he represents in 
Texas and other Southwestern States. 

* * * 

Friends of Thomas H. Hanson of the National Blank 
Book Company, will be glad to know that the injury to his 
foot from an accidental shot was not as serious as at first 
Mr. Hanson motored back to Tulsa, Okla., with 
a week after the accident. He 


reported 
Mrs 


Hanson as chauffeur, 


he is through “snipe hunting.” 


says 





DESK COMPANY 
ONE OF SEVERAL 
TRUCKS AND TRAILERS THAT 
CARRIED OVER 468 DESKS UN- 
CRATED AND WITHOUT PACKING 
FROM THE FACTORY TO DETROIT 
WITHOUT DAMAGE.—The transport 
job was accomplished by the Born 
man Transfer Company of Indian- 
apolis 


EVANSVILLE 
DESKS ON 


The Ornomorunkus Probably Related to the 
Ornithorinkus 

Robinson Manufacturing Company of Westfield, Mass., 
makers of Robinson Reminders, are using a series of 
humorous advertisements for stimulating trade. Each of 
the series carries the heading “Faux Pas of the Famous.” 

One of the series features an animal which, according 
to the Robinson Manufacturing Company, is not even 
mentioned in history books. The animal, with hound ears, 
a pig’s snout, cow’s hoofs, wings on its shoulders and 
a feather tail, harks back to the time of Noah. It is 
called an Ornomorunkus. It seems that Noah forgot this 
poor animal in the rush of accounts for 


the world being minus even a single Ornomorunkus. 


sailing, which 


— 
Claude Minton Advances 

Announcement is made of the appointment of Claude L. 
Minton as district manager of the Atlantic district for the 
Underwood Typewriter Company and the General Office 
Equipment Corporation. It was announced that the dis- 
trict office will be York to Hartford. 
Mr. Minton has had an admirable experience both in 
accounting machines and typewriters and is well qualified 
He has been 


moved from New 


to perform the duties of his new position. 
manager of the Hartford, Conn., branch for some time. 


Ee 
D. W. Newton Passes On 
Donald W. Newton, vice-president of The Fair, Chicago, 
and stationery buyer many years, passed away August 24. 
He is survived by his widow, Mrs. Luella Hayward New- 
ton and Donald Wilson Newton, Jr., his son. 























AN UNIQUE DICTAPHONE DEMONSTRATION .—L. C. Stowell, presi- 

dent of the Dictaphone Sales Corporation, is demonstrating the latest 

mechanical improvements in the Dictaphone to Charles Sumner Tainter, 

who invented the “‘graphophone,” forerunner of the Dictaphone, nearly 
fifty years ago. The picture was taken at San Diego, Calif. 
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Prize Winners in Smith-Corona Window Display 
Contest 
The Jones Typewriter Exchange of Madison, Wis., took first 
prize in a recent window display contest sponsored by L. C. Smith 
& Corona Typewriters, Inc. The contest excited considerable in- 
terest among dealers and brought out some interesting and effective 
windows. Dealers used liberally the advertising material supplied 
by the company and contestants made a special point of featuring 
the Corona with the combination carrying case and week-end bag. 
Five awards of honorable mention were made. The winners are 
as follows: Jones Typewriter Exchange, Madison, Wisc., first prize; 
Standard Typewriter Company, Pittsburgh, Penna. second prize; 
J. L. Skydell & Brother, Somerville, N. J., third prize; Eckdall & 
McCarty, Emporia, Kas., fourth prize; Fryling Stationery Com- 
- pany, Sunbury, Penna., fifth prize; National Typewriter Company, 
aT , Inc., Hartford, Conn., sixth prize. 
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Above First Prize in Recent Smith-Corona Window 
Display Contest.—Jones Typewriter Exchange, Madi- 
son, Wis 


Right: Third Prize.—J. L. Skydell & Bro., Somer 
ville, New Jersey 





iii 





-_ 





Below: Fifth Prize.—Fryling 
Stationery Co., Sunbury, Pa. 















Above: Fourth Prize.—Eckdall & 
McCarty, Emporia, Kas. 


Below Sixth Prize.—National Typewriter 
Co., Inc., Hartford, Conn 
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Above: Second Prize.—Standard Typewriter Co., 


Pittsburgh, Pa. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of 
this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 
at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 


Ave., New York, will be happy to be of any 
are not so many as at Chi 


ssible service. While the facilities at New York 
icago, there will be found the same desire to serve. United States 


manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore’s knowledge of the office equipment business 
and its possibilities in Great Britain makes his 
counsel valuable to those desiring to 
cultivate the British Market. 


LONDON NOTES AND 


NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 


Notse.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE APPLIANCES 


in the British Isles. 


New subscriptions should be sent to Mr. Shore. 


Renewal orders should be sent to Orrice APPLIANCES’ 


ome address, 417 South Dearborn street, Chicago, Illinois. 


In the Doldrums 
London, August 5, 1931, 

F you do not know what that queer word means, ask 

any old sailor man and he will tell you. He may use 
swear words! He will certainly say that the only nice 
thing about them is the getting out of them and that you 
never know whether this will be tomorrow, or when. Busi- 
ness here is “in the doldrums.” In any year August is a 
slow selling month, a holiday making month, and office 
appliance men spend their time chiefly in making plans for 
the coming winter season and building castles of hope. 
But this August! Never was there such a time before and 
we are all sincerely praying that never will there be such 
again. But what we want to know and what we cannot 
find out—when are things going to take a turn for the 
The op:imists keep on smiling, because it is their 
There is no 


better? 
habit to do so, and a jolly good habit too. 
use at all in going about with tears in one’s eyes! 

Frankly the state of affairs at any rate in some branches 
of the office appliance trade here is very bad. Staffs are 
being cut down; salaries are being cut down; and, which 
is worst, many are sitting down and wringing their hands, 
asking, “What shall we do to be saved?” This is stark 
truth, as many of you already know from the reports of 
your representatives over here. 

Business men will not spend money; many of them are 
in a state of funk. The uncertainty that reigns throughout 
Europe will not allow confidence to grow. 
In this country the instability of the 


Business men 
are waiting to see. 
present Government adds to deadly atmosphere of uncer- 
tainty; in addition to which the majority of the big money 
men hate the labor Government and declare that no change 
for the better can come while they remain in power, which 
they may do for nobody knows how long. I do hate to 
write in this vein, but I should hate myself if I did not 


speak out. When you are sick there is nothing but added 
danger in pretending that you are well. 

Here and there is a wee ray of sunshine. Talking with 
a prominent typewriter man today, he said to me that his 
firm were doing fairly well—up to now. But, when I asked 
him what of the future, all his reply was “What of it? 
I don’t know. Things won’t ease up for a long time, if 
ever.” And he is one of the happiest optimists! He added: 
“I think a lot of men are in a blue funk and that knocks 
the stuffing out of them. They won't face the music, be- 
cause it is a mournful tune that is being played. But I 
realize, what they forget, that because times are tight we 
must work double shifts to loosen them; they won’t loosen 
themselves.” Indeed, there is the gist of the situation. 
If things are to improve we must make them do so, and 
chuck the waiting policy. Which sounds like a sermon. 
Is there not sense in some sermons? There is in this one. 
The times will break us if we do not break through! By 
the time I write again, who shall say that I will not be 
shouting “Hurray”? But there is no call for to “Hurray” 
while we are still in the wood. 


a 


U. S. Manufacturers Increase Activity in German 
Markets 


During recent years, although the imports of typewrit- 
ers and calculating machines from the United States into 
Germany have been considerably reduced, it is now notice- 
able that manufacturers in America are putting forth 
greater efforts in the German market with happy results. 

Several companies in the United States doing business in 
Germany are trying out, in the interests of their share- 
holders, exchanges of patents with German concerns and 
some have established factories in Germany for the manu- 
facture of goods heretofore exclusively made in the United 
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States, thus avoiding certain expenses which militate 
against the importation of goods into Germany. 

The arrangement between the Mercedes and the Under- 
wood Elliott Fisher organizations has already been men- 
tioned in print. 

Hans Stielow, Hamburg, sole agent for the Elliott 
addressing machine, has put the new Smith Premier noise- 
less typewriter on the German market. 

The Royal Typewriter Company has built up a good 
sales organization which is working well. The greater 
number of sales it appears are of portable machines. The 
market for portables is still undersold by a large number 
of machines. If and when economic conditions in Ger- 
many improve, quantities of portable typewriters will be 
sold. 

Monroe calculating machines, particularly the Monroe 
desk machine, are very much appreciated. 

The Woodstock Typewriter Company is represented by 
Heinrich Schmitz of Frankfort-on-the-Main, who has ap- 
pointed agents to cover the whole of the German republic. 

Messrs. Busse and Hefti of Berlin have been appointed 
sole agents for Demountable typewriters and for Barr 
typewriters. 

Edouard Busse is well acquainted with the typewriter 
business, having had an experience of over thirty years. 
The Hooven automatic typewriter is also sold through 
this firm. Mr. Busse was formerly general agent for the 
Underwood.—ERB. 

Gee 
Remington Has Modern Factory in Calcutta 

Remington typewriters are assembled at the Calcutta 
factory of the Remington Typewriter Company—the only 
plant of its kind in the East. 

It is necessary to have a highly organized, progressive 
mass production system for the actual assembling to be 
done at an economical rate, so the work is divided into 
a number of different operations. By sub-dividing the 
work it is possible to train each man more quickly than 
if he had to know the whole machine and his concentration 
on a limited range allows him to work much faster. 

The benches are arranged in long rows with small steel 
racks between each. As each man completes his job he 
places the machine on the rack at his left ready to be 
drawn through to the other side by the next operator. 

A rigid inspection system is necessary and each machine 
undergoes four independent inspections before reaching 
the customer. One of these is made by an experienced 
typist who studies each machine from the standpoint of 
its ultimate user. 

Wooden baseboards which go under the machines are 
made at the plant. The material used is teak and the 
boards are superior to those previously imported. Metal 
covers are also manufactured and finished in the enameling 
department. 

An interesting system is employed for the packing of 
the machines for despatch to all parts of India. In the 
case of the standard machines all movable parts are tied 
securely with tape and the whole machine is bolted to two 
large flat springs which are fixed to the lid of the case. 
The portable typewriters have the carriage parts tied up, 
rubber pads inserted, and are fitted with leather, leather- 
ette covered or aluminum covers as required and packed 
in double-corrugated cardboard cartons and despatched 
five in a box. 


_— 
William Watson Honored 

William Watson of Watson’s Typewriters, Ltd., Glas- 
gow, Scotland, was recently appointed interim honorary 
secretary and treasurer of the Scottish National Develop- 
ment Council which is representative of leading civic, in- 
dustrial, commercial and professional interests and is re- 
garded as the industrial parliament of Scotland. 
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Résumé of Minutes, Council of Adminstration, 
Cc. S. O. C., Paris 

The Administrative Council of the Chamber Syndicale 
de l’Organisation Commerciale met at the office of the 
Administrative Secretary, 24, rue Monge, Paris, Ve., 
France, on July 17, Present were Messrs. Borgeaud, Brule, 
Loretz, La Valley, Nonette and Ricard. Several members 
were unavoidably absent and sent excuses. 

The President presented Messrs. Ricard and Loretz to 
the Council and gave appropriate expression to the pleasure 
felt by his colleagues and himself over the presence of the 
two gentlemen named. Messrs. Ricard and Loretz re- 
sponded appropriately, assuring the members of the 
Council of their desire to collaborate in the work of the 
Chamber in whatever way would be most effective. 

The minutes of the meeting of June 19 were adopted 
without change. Various matters were then discussed and 
reports from representatives of groups in several cities 
were listened to, the cities including Lille, Strasbourg, Bor- 
deaux and Lyons. 

After the discussion of other matters of current interest, 
the meeting adjourned. 


Qe 


Geneva House Takes Exclusive Sales Agency for 
Leipzig Concern’s Machines 

The Gesellschaft fiir Biiromaschinen, 60-Karl-Krause 
strasse, Leipzig, for economic reasons has entrusted the 
exclusive sales agency of its machines to Presilo, S. A., 9, 
Rue de la Madelaine, Geneva, Switzerland. 

The “GEFBE” manufactures the Presilo machine, which 
operates with types, stencils or metal plates permitting an 
impression in several colors at one operation. 

The firm also manufactures the small printing machine, 
Enos, at very low operating cost; the Faldillo, a folding 
machine, and the Presilo D, a small rotating stencil 
machine. All these machines are equipped with the latest 
improvements, automatic feeding, etc. The Presilo ma- 
chine unites in one the advantages of several others. 

Those desiring agency appointments should write to 
Presilo S. A., 9, Rue de la Madelaine, Geneva, Switzerland. 


—————_—_—>—_ 
Updike on Canadian Trip 


M. T. Updike, general manager, Star Paper Fastener 
Corporation, New York, N. Y., writes us from Yarmouth, 
N. S., that he is enjoying his Canadian trip. At the time 
of writing he had covered some 2500 miles. 











EXHIBIT OF ROYAL TYPEWRITERS AND CERTAIN SMALLER OF- 
FICE MACHINES BY T. TONDELIER AT THE RECENT COMMERCIAL 
FAIR, BRUSSELS, BELGIUM 
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Seventh Berlin International Office Equipment 
Exposition 

Jecause of the great financial depression in Germany 
which no one was able to foresee at the time of planning 
the seventh Berlin International Office Equipment Exhibi- 
tion, September 4 to 13, inclusive, a question was put forth 
as to whether the exhibition should take place at the time 
fixed or be postponed to a later date. Many of the ex- 
hibitors, in view of the heavy financial depression and the 
consequent effect on orders during the show, relied on 
partly to cover the expenses, felt their chance would be too 
National 
the Ex- 
Exhibits 


limited. The board of the exhibition, being the 
Association of Office Equipment Manufacturers, 
hibitors’ Board and the Metropolitan Board of 
and Passenger Traffic, decided that the exhibition will take 
place on the dates named. 

It is pointed out that the advertising of this exhibition 
has been continued for a year or more and that to appoint 
a later date would result in heavy losses. Inland and for- 
eign visitors interested in the exhibition have also made 
have in- 


arrangements to come to Berlin and exhibitors 


vested money already in order to be represented. Further- 
more, the owners of the hall could not rescind contracts 
already signed 

It may be that 
times of better financial standing, but it must be remem- 
bered that since 1928, the date of the last Berlin show, 


many new machines and devices in office equipment have 


orders will not be so numerous as in 


been invented and developed and should be more widely 
advertised. The show will give the makers the opportunity 
to exhibit them and make them known and even if orders 
are not placed as hoped for, they will assuredly come later 
as soon as the financial position of prospective purchasers 
matter of 
Standard 


will permit. The steady development in the 
demands new office equipment. 
their different 


plicators in which the noise is muffled, addressing ma- 


othce practice 


typewriters and portables in ranges, du- 


chines, bookkeeping machines, visible records, etc., are 
needed by all who are still in the front ranks, pushing busi- 
The Berlin 


for German buyers, but for the whole 


ness the best way they can. show is not in- 
tended exclusively 
without enlarging too much on the hopes 


international 


of Europe and, 
of the exhibitors, it will be a show of real 
value. 

As three years have elapsed since the date of the previous 
exhibition of this kind, the present show means a greater 
concentration of interest than would one occurring each 


year or each half year 





WITZLEBEN PARK GROUNDS 
will take place September 4 to 13, 1931 
of 45 meters 
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The exhibitors who participate in this year’s Berlin show 
will hardly take orders enough to cover their expenses, but 
in view of the international character of the event, making 
the goods exhibited known throughout the continent, the 
show will pay in the long run. There is no question that 
office equipment in general has not of late been bought to 
the extent needed, and therefore, many prospects are wait- 
ing for the upward trend to complete their office machinery 
requirements. It is of value, therefore, to give them the 
opportunity to become acquainted with the newest ma- 
chines and equipment. 

Exhibitors, dealers and others who can afford to attend 
the show will each gain some advantage from the pres- 
entation of complete lines of products which are well worth 


knowing about.—E. R. B. 
—__ <> —- — 


Brief Items from Across the Rhine 


It appears that the portable typewriter business in 1931 
in Germany will achieve new strides and that more sales 
may be made than have been expected. The new brightly 
colored aluminum portables are right for all purposes 
where a portable is indicated and more and more they are 
bought for family use. 

. * a 


One of the latest novelties is an automatic typewriter 
service, the invention of Philip Metz of Mannheim. By 
putting a penny in the slot, one can use the machine for 
sO many writing Another releases the 
mechanism after the first one is exhausted and so on. The 
agency for this service has been put in the hands of the 


lines. penny 


Continentale Buro-Reform Jean Bergmann G. m. b. H., 


Berlin-Wansee. 

Astra-Werke Aktiengesellschaft, Chemnitz, Germany, 
manufacturers of the ten-key adding machine Astra, is 
said to be paying a yearly dividend of fifteen per cent 
which is rather high in comparison with those paid by 
other German companies. A small ten-key desk machine 
has been added to the line, and inland as well as export 
sales are steadily increasing. The Astra-Werke have built a 
new plant for the manufacture of their machine and have 
been compelled to enlarge their space in order to get out the 
goods required to supply increasing sales. A special model 
has been put on the market in combination with a Sum- 
mator, which is a device enabling operators to add hori- 
zontal and vertical colums.—E. R. B. 





A general view of exhibition halls !n which the Seventh International Office Equipment Show 
A radio tower, 135 meters high is provided with a lift and has a restaurant at the height 
To the left of the tower is the newly erected broadcasting building having, it is said, the largest and most ingenious 
broadcasting hall in the world. 
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SOME PICTURES TAKEN DURING THE VISIT 
OF THE SIAMESE ROYAL FAMILY.—Top left: 
George S. Parker showing the royal visitors, 
Prince and Princess Svasti and their son, Prince 
Arjuna, the Buddhist Shinto Shrine installed on 
Mr. Parker’s estate, Stonehenge Top right: 
Prince Arjuna (front) and Kenneth Parker in 
the latter’s plane Bottom: Stonehenge, the 
summer home of George S. Parker, in its beau- 
tiful setting of native trees overlooking a pano 
rama of the winding Rock River, Janesville, 
isc 
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Siamese Royalty Guests of Geo. S. Parker 


International amity was expressed at Janesville, Wis., in 
August when their Royal Highnesses, the Prince and 
Princess Svasti, and Prince Arjuna, of Siam, were week-end 
guests of Mr. and Mrs. Geo. S. Parker at the country home 
of the latter. Mr. Parker is president of The Parker Pen 
Company, and while returning from a visit to the Orient 
this spring he met the Prince and Princess, as well as the 
King and Queen of Siam. The Prince and Princess Svasti 
are the father and mother of the Queen of Siam, and Prince 
Arjuna, the son, is, of course, the brother of the Queen. It 
will be recalled that the royal party came to the United 
States because of an eye operation required by the King, 
which was entirely successful. The entire party returns 
to Siam, sailing September 7, from Vancouver. 

Mr. Parker’s guests were entertained over the week end 
of August 1 at his beautiful summer home, “Stonehenge,” 
on the Rock river, north of Janesville. This estate con- 
sists of fifty acres of virgin woodland. The dwelling is of 
native stone taken from quarries on the estate. It is 
situated on a high promontory on a bend of the river, com- 
manding an attractive view. 

Mr. Parker has introduced at “Stonehenge” 
of an Oriental atmosphere in the way of Chinese and 
Japanese stone carvings, consisting of lanterns, pagodas, a 
stone Buddha, and also a Buddhist Shinto shrine for the 
use of oriental visitors. This shrine, when visited by the 
royal party, was apparently very much appreciated, as the 


something 


royal guests are Buddhists. 
Airplane Transport to Janesville 


The five guests were transported from Chicago to Janes- 
ville by airplanes. The three planes were piloted respec- 
tively by Kenneth Parker, vice president of The Parker 
Pen Company; Mr. Boyd, of the Curtis Publishing Com- 
pany; and Mr. Meigs, of the American Weekly Publishing 
Company. Mr. Kenneth Parker is a former navy pilot, and 
in his capacity as director of sales and advertising for The 





Parker Pen Company, travels almost entirely in his own 
plane. 

The Prince and Princess Svasti are most delightful per- 
sons, democratic, and fond of America and Americans. Few 
men of the United States have the knowledge and grasp 


of world affairs that Prince Svasti has. He has met the 
crowned heads of so many different countries, and royalty 
in general, that his conversation is highly interesting. 

The princess has a personality of kindliness and mother- 
liness that makes those who are fortunate enough to share 
her acquaintance retain long and happy memories. 

Prince Arjuna is a very bright, keen young man. He 
attended a preparatory school at Philadalphia some four 
years, and is now a student at Yale. His education is be- 
ing directed along the lines of finance, and it is expected 
that ultimately he will occupy a position in the Siamese 
government similar to that of Secretary Mellon in the 
United States. 
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Remington Executive Honored by Dinner at 
Calcutta 

John A. Zellers, vice-president and general foreign di- 
rector of Remington Rand, Inc., was recently honored by 
a dinner tendered to him at the Calcutta Club, Calcutta, 
India. 

In the course of Mr. Zellers’ remarks after the dinner, 
he extolled the importance of reciprocal use of products in 
international relationships, and said that he was traveling 
in the interest of international trade, just as the Prince 
of Wales had done in South America. He expressed the 
belief that such missions were the best of all good-will 
builders, and that he was for more international trade, no 
matter whose trade it is; that the function of government 
should be the facilitating of the exchange of products 
of one people with another, instead of hindrances in the 
way of tariffs, imposts, prohibitions and propaganda. 

His remarks fell on sympathctic ears for he was loudly 
applauded and warmly congratulated at the conclusion. 








CONTRASTING DISPLAYS IN THE TWIN WINDOWS OF THE 
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BOSTON STORE OF THE SHAW-WALKER COMPANY.—These 


exhibits not only succeeded in intriguing the attention of passersby, but also turned many of them into customers 


Window Displays Which Paid Dividends 
The twin windows shown on this page were used during 
Boston store of the 
These win- 


May and the first part of June by the 
Shaw-Walker Company at 132 Federal street. 
dows not only aroused a great deal of comment, but they 
also doubled the floor business at the store. A director 
Boston banks at a recent directors’ 
as “Groucho 


of one of the large 
meeting referred to a certain business man 


Gloom” and the entire board knew what he meant. 

The picture on the left presents an old-fashioned desk 
supposed to be of about 1898. At any 
much like it. In the 
foreground is a framed statement which reads as follows: 
The desk of A Gloom & Com- 


have not had a good year since 1920. One by one 


rate, it isn’t so old 


that we haven’t seen a desk very 


“1898 Groucho Gloom 


pany 
all the fine old customers have left and are buying from 


more progressive companies. Mr. Gloom is very proud 


of his desk He 


ness man. Mr. Glo 


thinks it denotes an old-fashioned busi- 
ym is right. It does! The box with 
the little drawers on the left is a filing cabinet, the last 
1898. Mr. Gloom 


so he keeps everything possible in his 


word in system in has trouble finding 


letters in his file, 


desk, including the old overshoes he discarded in 1913.” 

The final paragraph of the placard was obscured in the 
photograph. 

On the right was shown the desk of “P. R. O 
neat, up-to-date and fitted with a modern Shaw-Walker 
flat top steel desk and suitable arm chair, with combina- 
tion desk light and pen set, modern telephone, etc., not 
forgetting the rug on the floor. The placard in this win- 
dow read in part: “1931. The desk of P. R. O 
Gress & Company has tripled in size and profits since 
1920. New added, at- 
tracted by the excellent service and progressiveness of the 
institution. Mr. Gress is very proud of his new organized 
Shaw-Walker steel desk and the comfort of his aluminum 
chair. He knows that any piece of equipment is obsolete 
if a better type is available. So Mr. bought the 
desk with the concealed electric wiring—the built-in visible 
card record—the quick reference work file—the conven- 
ient but hidden waste basket. As for the old roll top desk 
shown in the opposite window, Mr. Gress * * *” 

The windows with their placards attracted the atten- 


Gress,” 


Gress. 


customers are constantly being 


Gress 


tion of large numbers of passers-by and proved a very 
profitable investment. 








A WINDOW DEVOTED EXCLUSIVE- 
LY TO THE DISPLAY OF SENG- 
BUSCH PRODUCTS Among the 
items shown were Dipaday desk sets, 
Sengbusch inkstands, Kleradesks, 


Ideal moisteners, and No-Over-Flo 
sponge cups The window was pre- 
pared by Ward's, 57 Franklin street, 


Boston, Mass 
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“Citizen Cole of Chicago” 


The caption hereto is the title of a book by Hoyt King 
As its name indi- 
It is actually 
activities of the late Cole 
How corrupt city politics gave 
action, is the 


with introduction by Graham Taylor. 
cates, this book is more than a biography. 
an outline of the George E. 
in the civic life of Chicago. 
courageous, wisely led civic 
It is a biography in form, but in sub- 


way before 
theme of the book 
stance it is the dramatic, realistic story of how Chicago or- 
ganized in the late 90s, defeated a boodle combination in 
the city council, routed a corrupt combination in the Illi- 
nois Legislature and by a practical program of reform gave 
Chicago for a time at least a new deal in municipal affairs. 
Citizen Cole was the center of the activities which produced 
Without money or prestige he led forlorn 
The book was written by Mr. Cole’s 
former secretary, who record which is 
keenly interesting and suggestive at the present time. The 
progress of the reform movement is traced in the present 
tense and the reader has a ringside seat at meetings when 


these results. 
hopes to victory. 


has produced a 


the campaigns were laid out. 

The book is distributed by Horder’s Inc. of Chicago. 

The foregoing facts were taken from an article published 
in The American City by Edward M. Martin, secretary, 
Public Affairs Committee, Chicago. The retail price of the 
book is $1.50. 

a 
Drought Injures Northwestern Business 


Stationers in the near Northwest report that that section 
has experienced one of the driest seasons they have had 
in years, in consequence of which crops in many sections 
of the country around about the Twin Cities are in poor 
condition. This part of the country, however, expects to 
recover to a certain degree this fall when the harvesting 
is done and the sheaves are gathered. Vacation season 
will soon be over and people will settle down to do what- 
ever work they have and this, too, will help increase the 
office supply business to some extent. 

The Northwest has enjoyed the visits of more than the 
usual number of tourists who have taken advantage of 
the good fishing season, coming not only from the other 
states in the Union but from Canada as well. 





HIGHLY ATTRACTIVE AND INTERESTING FLOAT EMPLOYED IN A 
RECENT PORTO RICAN STREET PARADE TO ADVERTISE ROYAL 
TYPEWRITERS.—tThis float was much admired and commented upon 








Regional Governor J. O. Davis expresses himself as 
disappointed over the comparatively few responses he has 
had to requests for contributions to the National Defense 
Fund. He believes that a number of stationers do not 
realize the importance of the matter or for some other 
reason have not seen fit to contribute. He urges all the 
Northwest stationers who may not have contributed to 
this fund to communicate with him at once. The matter 
is very important. 

Ee 
George Wolcott in the Orient 

The editor of Office Appliances recently received a card 
from George Wolcott dated July 16 at Shanghai. 

Mr. Wolcott says “At it again, polishing up China and 
Japan.” 

The card contains on its reverse side a striking view of 
Nanking road, Shanghai, with its tram cars and its many 
banners inscribed in Chinese characters. The general as- 
pect of Nanking road reminds one faintly of Hollywood 
boulevard on a bright summer day. 
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BUYING MADE EASY IN THE MOD- 
ERN STORE OF THE CARGILL 
COMPANY, HOUSTON, TEX.—The 
layout of this store was recently 
changed and modern counter and 
shelving equipment installed. The 
new arrangement simplifies the cus- 
tomer’s tour of purchasing, making it 
easy for him to find and look at the 
merchandise he desires 
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OFFICE FURNITURE 


WOOD & STEEL 





OFFICE FURNITURE D 


NEW PROBLEM 


N going about on his rounds in Chicago, a member of 

the staff of Office Appliances talked to a number of 
office furniture dealers who complain that they are too 
frequently cut out of sales by reason of the fact that build- 
ings have taken over the office furniture of those who have 
moved or gone out of business on account of non-payment 
this 
problem is peculiar to Chicago or is general throughout 


of rent. The question arose as to whether or not 


the country. Accordingly, inquiries were despatched to a 
number of the prominent stationers in different sections, 
and we present herewith the gist of the replies: 

a prominent concern in Milwaukee we have the 
following: “Your staff member is correct. Tenants vacat- 
ing a building because of their inability to pay the rent 


From 


frequently leave their office furniture behind. In such cases 
at times first-class sixty inch flat top desks have been sold 
for as low as $9.00, rotary chairs for $3.00 and four-drawer 
files for $8.00 
in the used furniture section of the want ad page of the 
an old client who needed some additional 


Only today I discovered the advertisement 


daily paper of 
The situation is more serious than most of us may 


files. 
think it is 

From a prominent central Ohio dealer, we have the fol- 
lowing: “Here in our city we have not come across very 
much competition from building owners, but we do know 
that in instances they have been obliged to take 
office equipment in payment of back rent. Without ques- 
furniture in the hands of 


many 


tion, the vast amount of used 
dealers in second-hand goods and the overplus stock owned 
by large corporations as well as the type of equipment you 
speak of taken for debt, totals a considerable amount. I 
do not know just what comment to make except to say 
that our sales of new equipment today represent a total 
considerably less than what such sales used to be.” 

Another leading Ohio dealer says that they have encoun- 
tered just the sort of parasitic selling mentioned in the 
inquiry. Cases have arisen where furniture has been held 
by a building for rent or other reasons and then offered 
for sale to new tenants. It seems to be the practice of the 
buildings to permit the maintenance man to handle most 
of this furniture and in a good many cases it has been 
found that such men have made a considerable profit for 
themselves over and above what they turned into the build- 
ing. It is always an incentive for certain men to attempt 
to pick up profits on the side. 

“We have encountered another disagreeable thing in the 


business in the last two years and that is warehouse sell- 


ing. 


Two of the larger movers in our city do a consider- 


ALERS FLUSH 


Some Replies to an Inquiry 
Sent Out by Office Appli- 
ances Concerning Office 
Furniture Abandoned by 
Reason of Non Payment of 
Rent and Otherwise 


able proportion of the moving of offices from one building 
to another, which enables them to pick up certain obsolete 
pieces and in some cases pretty good merchandise that will 
not be used in the new offices. They take these pieces 
down to their warehouse and offer them for sale to other 
prospective customers with whom they get in touch some- 
times by being called in to do the moving. In one instance 
they have gone still further and have stocked a line of 
cheap desks in small quantities. 

“This is a hard problem to overcome. Nevertheless, I 
feel that a great deal could be done if the manufacturers 
would refuse to sell except to dealers who have retail 
stores.” 

A widely known dealer at Hartford, Conn., presents the 
encouraging report that the difficulty complained of in pre- 
ceding letters has not developed in Hartford. He says that 
what the trade has suffered from there is a large quantity 
of used furniture which was thrown on the market in Hart- 
ford and vicinity by one of the leading insurance com- 
panies which recently moved into a new building and pur- 
chased an entire new equipment of steel furniture. There 
have also been several failures of large brokerage houses 
in Hartford and this also threw a considerable quantity of 
used commercial and executive furniture on the market, 
demoralizing the demand for new furniture. Outside of 
those “few little things” and the hot weather, the office 
furniture men have not been bothered at all. 

This reminds us of Mercutio’s remark concerning his 
wound: “’Tis not as deep as a well, nor as wide as a barn 
door, but ’tis enough.” 

A prominent Georgia stationer says that the trouble 
mentioned in the foregoing paragraphs has not annoyed 
them to any extent. They’have had a few instances of 
competition from building owners and have missed sales 
as a result thereof, but the amount of such competition is 
inconsequential. It is to be hoped, he says, that this sort 
of competition will not develop to any greater extent, for 
it is easy to see how it might become troublesome. 





FIGURE NO. 1 
that was tested, No. 241 W., 
made by the Milwaukee Chair 
Company, after 1,898,534 cy 
cles of stress without failure 
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TESTS DETERMINE ENDURANCE OF 


WOOD CHAIRS 


EADING chair 
try, who take pride in the stability of their product 
as well as its appearance and comfort, have made repeated 


manufacturers throughout the coun- 


tests of the endurance of the wood chairs of their manu- 
facture. These tests have been successful in showing a 
degree of endurance which is a high tribute to the care and 
workmanship put into the construction of these necessary 
articles of office utility 

At the moment we have not the particulars of all these 
tests, knowing only that they have given satisfactory re- 
sults in every case where a sincere effort has been made to 
get at the facts. We do have before us, however, an inter- 
esting report of structural tests to determine the strength 
of a chair taken out of the stock of the Milwaukee Chair 
Company and put through the test by the University of 
Wisconsin. 


This test is said to have developed a phase 
of structural strength in wood chairs which is greatly in 
excess of what one would imagine. The test was strictly 
It was made because the company desired to 
wood stock 
made and the following report states facts that were de- 
veloped in a report entitled, “A Summary of Results of 
Rocking Tests on Chairs, by M. O. 
mechanics, University of Wisconsin.” 


impartial 


know just how good chairs of were being 


Withey, professor of 


The purpose was “to develop a rocking test for chairs 





The chair 


FIGURE NO. 2.—The com- 
plete testing machine with the 











Scientific Rocking Tests 

Made by Chair Manufac- 

turers Demonstrate Struc- 

tural Endurance of Wood 
Chairs 


which would approximate the action obtained by a person 
tilting back and then allowing the front legs of the chair 
to drop downward on the floor a large number of times.” 

The test was made on a newly made stock type chair 
No. 241 W (Figure No. 1) weighing 19.3 pounds. The 
metal glides under the feet of the chair were removed 
before the test started. 

The machine used for the tests was planned by Profes- 
sor Withey and L. A. Corwin, chief engineer of The Mil- 
waukee Chair Company. (Figure No. 2.) The test load 
imposed on the chair aside from its own weight consisted 
of 181 pounds in the two sand dummies plus the yoke, 
stretch measuring rods and wedges, making the total load 
on the chair 204 pounds. 

The purpose of the kind and form of the weights used 
was to approximate the weight of a heavy person sitting 





weights harnessed 
the yoke, 


stretch measuring rod 





Milwaukee chair, No. 241 W., 
harnessed in with weights 
ready for the test 





FIGURE NO. 3.—A close-up 
of the chair showing the 
into the 
chair, the chair attached to 
the steel striking 
plate, the Ames dial and the 
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in the chair. Figure No. 3 shows this and how the chair 
was harnessed in the machine. 

In making the test, “the rear the 
wedged in recessed bronze blocks carried by a trunnion. 
Pulls and pushes were alternately applied to the top of the 
chair back through a pin in the yoke. Both front legs 


legs of chair were 


of the chair were simultaneously bumped at every 
cycle against a steel plate. The plate was supported on 
four coiled springs The combined deflections of spring 


and plate under known loads spaced at distances corre- 
sponding to the spacing of the front legs of the chairs 
under test were determined by the Ames dial shown at the 
left of the plate. By means of these load-deflection rela- 
tionships, the upward force on the front legs of the chairs 
under test was thus made constant, regardless of the spac- 
ing of the front legs.” 

“The stretch between the top of the front legs and the 
middle of the back legs was measured by the inclined rod. 
This rod was provided at its lower end with a micrometer 
screw reading to 0.001 inch.” 

“Before attaching the yoke to the 
spring balance was fastened to the pin in the yoke and the 
pull required to just lift the front legs from the plate was 
At the start of the test, and thereafter as often 


connecting rod, a 


recorded.” 
as necessary, the screw in the middle of the connecting rod 
was adjusted and locked so that the front legs would be 


determined maximum 


forced downward and produce the 
deflection of the At the same time the change in 
the micrometer reading of the stretch was measured. 


were taken daily. 


plate 


Readings of deflection and stretch 


Observations on the condition of the chair were made sev- 


eral times a day. In order to arrive at a proper testing 


procedure preliminary trials were made and as a result of 
these trials the speed of the cycles was set at 59 per minute 
at 200 pounds 


gives the actual figures and results 


with the upward forces 
The following table 


as they tabulated at periodical intervals during the 
test 
Weight of 


test 


were 


start of test—19.3 pounds. Weight 
19.5 pounds 

The humidity of the test ranged from 
48 to 75 per cent and averaged about 60 per cent. The 


test was approxi- 


chair at 
at end of 
room during the 
average room temperature during the 
mately 75 degrees Fahrenheit. 

The 


during the test 


data in the following table shows the readings made 


~ Pull 


Require d| 
Force on to Raise | 
Number of Tot Stretch Front Deflection} Front Notes 
Cycles Loa Between | Legs of Plate in| Legs Off 
Chair Legs in of Plate Inches Plate, 
Lbs Inches | in Lbs. in Lbs. 
1.064.912 04 010 200 | 014 69 (A) 
1,391,105 04 012 260 018 69 
1,645,341 | 04 014 315 023 69 
1,898,534 04 018 390 | 030 69 B) 
(A) No weaving of joints or opening at joints. Condition O. K 
(B) Condition still good See illustration No. 1 which shows chair 
it completion of test Only indications were bruises due to wedges 
and screws of yoke clamps, and a small amount of white powdered glue 


nt of nearest (in illustration) front leg with box 
joints of stretcher on the far side (in 
of the joints 


ippeare i at 
ng, at nearest de arm, and at 
Illustration) There was still no weaving of any 


w“ ich 


In other words, after completing almost 2,000,000 cycles 
believed 


what 


there was no breakdown of the chair and it is 


that the test could have gone indefinitely before 


would have constituted “break down” would have occurred. 
Che small increase in weight indicates that it probably 
absorbed a small amount of moisture during the 24 day 


Hence, 


joints 


test conditions were favorable to preservation of 
tight 

hose interested in receiving a full report of the test as 
conducted by Professor Withey have a copy of the 
test by writing to The Milwaukee Chair Company, Milwau- 


kee, Wis 


may 
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Striking Installations in Holland Furnace Com- 

pany’s Offices 

Office Appliances is indebted to John Hood Miller of 
Grand Rapids, Mich., for a copy of the house organ of the 
Holland Furnace Company, new general office building is- 
sue, described in detail the facts con- 
nected with the erection and equipment of the general 
office building of that company. 

The name of the company’s house organ is appropriately, 
“The Warm Friend.” The first article descriptive of the 
new premises was written by W. H. Leffingwell, a leading 
figure in scientific office management, whose book, “Office 


wherein is ereat 


Management, Principles and Practices,” is now in its fifth 
edition and constitutes the official text book in a score of 
American universities. 

Happily, the Holland Furnace Company consulted sev- 
eral reputable management engineers before calling in the 
For the work of office layout, Mr. Leffingwell’s 
After a comprehensive study of the 


architect. 
firm was selected. 
business and its requirements and of the comfort and re- 
sultant efficiency of general clerical workers, the plan was 
worked out, giving abundant light to everybody and every 
convenience which reason can demand. Illustrations are 
presented of the sales, engineering, mailing and filing de- 
partments, private telephone exchange, illustrations of the 
north and end first second 
floor lobby, some of the executive offices, etc. 


One of the articles in “The Warm Friend” was written 


south directors’ rooms, and 














FURNACE COM- 


NEW HOLLAND 
Upper picture: Private office of 
South end of the directors’ room. 


MACEY INSTALLATIONS IN THE 
PANY OFFICE, HOLLAND, MICH 
C. H. Landwehr. Lower picture: 


by John H. Millar of The Macey Company, from whose 
comment we take the liberty of quoting certain passages: 

“Proper equipment, furniture and fixtures are essential 
Floors, 


for the comfortable and efficient business home. 
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walls, windows, lighting effects, furniture—all of these 
play an important part. 

“Go to the home of the most modest clerical worker of 
today and you will find every effort exerted to make that 
home restful and attractive. Simplicity may, perforce, un- 

















JOHN H. MILLAR 


derlie the whole scheme, but a pleasant atmosphere is 
achieved no matter how inexpensively. How then can 
executives of a business expect to get maximum interest 
from this type of worker and prevent ‘clock watching’ in 
drab, ancient, dilapidated and distinctly unattractive sur- 
soundings? It is only human for these workers secretly 
to be longing for escape. And they give only as much of 
themselves as is necessary to hold their jobs and earn a 
livelihood. Obviously, to win their maximum interest, 
those surroundings should be—in a business-like way of 
course—just a little bit more attractive than their own 
homes. Business leaders are today recognizing this fact. 

“It is not only essential that office equipment be modern 
and efficient, but it is very plain that the surroundings 
must be attractive. 

“As to the flooring, rubber tiling assuring at least twenty 
years of service was selected. Colors were employed 
which would prove most effective in the various open work 
areas. All colors selected had to be restful to the mind 
and stimulating to a desire to work. 

“Oak finished steel desks with green linoleum tops are 
used generally throughout the open work areas and are 
in complete harmony with the treatment of floors, walls 
and windows. 

“The lobby, which is the portal to all business trans- 
acted in the Holland Furnace Company’s offices, is carried 
out in Italian and is extremely impressive. The walls are 
of Italian black and gold marble. The rubber tile floor is 
black and gold with blocks of red to accentuate the rich- 
Centered is a beautiful colonnaded table, exquisitely 
On this table rests a piece of bronze statuary 
Six chairs, a small con- 


ness. 
carved. 
denoting Commerce and Industry. 
sole table, a settee and an information desk of Italian de- 
sign complete the ensemble of furniture. The ceiling is 
beautifully done in mottled plaster consisting of Italian 
rosettes with the proper field and background. 

“Executive quarters have been finished with a quiet ele- 
gance and quality befitting the character of the organiza- 
tion. Harmony and simplicity govern the carpeted floors, 
wall treatments, draperies and furniture of the executive 
quarters. These are for the most part confined to early 
English, late English and Colonial. Carpets and draperies 
have been selected to give many years of excellent service. 
The furniture, being traditionally correct, will always be- 
speak good taste. Time will just add to its intrinsic value. 
Lighting effects all afford diffused light so as to eliminate 
all shadows, reflections—anything that will cause eye 
strain. 

“Flooring, wall and ceiling materials are all sound-dead- 
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ened so that there is an extraordinary atmosphere of 
quietude in even the open working areas.” 

The wood furniture in the new office building was sup- 
plied by The Macey Company and the Robert W. Irwin 
Company of Grand Rapids. Carpeting was produced by 
The Firth Carpet Company of New York City. All 
draperies and chair coverings except the leather coverings 
are of Schumacher fabric. Glass curtain materials were 
secured from Lesher, Whitman & Company, New York. 
The Goodyear Rubber Company furnished the rubber tile 
used in the lobbies and work areas, while the lighting fix- 
tures were supplied by the Curtis Lighting Company of 
New York and Chicago. 

This is one of the finest installations in this part of the 
country. The Holland Furnace Company is a national 
organization which has five hundred seventy-six branches 
throughout the United States. The furnishings and deco- 
rations in the new office building, by the way, were planned 
under the supervision of John H. Millar, one of the fore- 
most experts in the Macey organization. 

ee 
Gregory-Mayer-Thom Wins Sheaffer Contest 

The Gregory, Mayer & Thom Company, Detroit, Mich., 
won the first prize in the window trimming contest con- 
ducted by the W. A. Sheaffer Pen Company. Prizes ranged 
from the grand award of $100 won by the Detroit house 
to $15.00. There were many awards of $50.00 and $25.00. 

Fifty-dollar checks were won in the five different divi- 
sions by the Morris Sanford Company, Cedar Rapids, Iowa 
(Class A); Granger Freres, Quebec, Canada (Class B); 
Bird Drugs, Inc., Kansas City, Mo. (Class C); Architects & 
Engineers Supply Company, Duluth, Minn. (Class D); Hale 
B. Thompson, Kent, Ohio (Class E). 

Other prizes were awarded to: University Book Store, 
Seattle, Wash.; Pembroke Company, Salt Lake City, Utah; 
Chas. S. Stifft Company, Little Rock, Ark.; Acme Printing 
& Stationery Company, Sedalia, Mo.; Cousins & Howland, 
Hanford, Calif.; Palfrey-Rodd-Pursell Company, Ltd., New 
Orleans, La.; Tuttle, Morehouse & Taylor Company, New 
Haven, Conn.; Wiemer’s, Inc., Bridgeport, Conn.; Don R. 
King, Gallatin, Mo.; John P. Morton & Company, Louis- 
ville, Ky. : 

—— 
Well Known Loose Leaf Men Travel Widely 

Claude M. Conger and George Wolcott, both officials 
of the Irving-Pitt Manufacturing Company Division of the 
Wilson-Jones Company, after making a complete tour of 
the west, along with the officers of the National Stationers 
Association in attendance on regional meetings, wound up 
at Los Angeles, from whence George Wolcott sailed for 
China and Japan on June 27, returning to San Francisco 
on August 11. Mr. Conger went on to Kansas City, where 
he arrived June 8. He remained there until August 1, when 
he came back to the Coast by plane, making the trip from 
Kansas City to Los Angeles in thirteen hours. Mr. Con- 
ger’s family spent the summer in Los Angeles, and all 
sailed on August 15 for New York on the SS. President 
McKinley, arriving there on August 29. They will make 
the trip from New York to Kansas City by automobile. 

——— 
More Circular Blotters 

The Lincoln Desk Corporation of 42 Union Square, New 
York City, has gotten out a circular blotter for its mailing 
list. This blotter has around its outer edge a number of 
suggested cartoons relating to business and presenting five 
points which the company emphasizes in its service to cus- 
tomers, such as scientific planning of offices; business fur- 
niture of character; distinctive commercial decoration; 
cabinet makers of reputation; efficient business systems, 
and serviceable office equipment. This is termed a circle 
of service. 
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added to his sales duties and his title changed to assistant 
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to the 
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Kardex as general sales manager, during the period when 
this concern developed from a relatively minor place to 
one of outstanding importance in the office equipment in- 


G. V. CARTER we We 


dustry. Since then, Mr. Page has been engaged in the 
advertising agency field, for the past four years with C. C. 
Younggreen of agents, Dunham-Young- 
green-Lesan company, Chicago. 

Mr. Page’s broad and varied experience fits him for the 
of position. For 
upon the leading 


the advertising 


duties and responsibilities his present 
has been looked 
authorities on office equipment advertising and merchan- 
dising, in which work he has specialized during his ad- 
agency experience. 

Fordham becomes general works manager, 
headquarters in Chicago. Mr. Fordham is in direct charge 
of all manufacturing operations, field for 
both Addressograph and Multigraph are requested to take 
the chief 


years he as one of 


vertising 
‘ae: a with 
and men in the 


up with him matters requiring the attention of 


manufacturing executive. 


R. M. WINGER W. K. PAGE " . ‘ : ; . 

Mr. Fordham is recognized as a leading manufacturing 

sales director in charge of advertising. Following the re- executive, with a wide experience covering twenty years, 

cent consolidation of Addressograph-Multigraph, Mr. the last ten of which he served with the General Motors 

Winger became advertising manager of the co-ordinated orporation in the capacity of works manager of the 
companies, and is now general sales manager of the Frigidaire Division, Dayton, Ohio. 


American Multigraph Company division. 


who has had many successful years in the 


V. Ward, 
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domestic organization of the Addressograph Company and 
of recent years has been successfully associated with the 
foreign division of the company’s business, has been re- 
leased from his duties in that division in order to utilize 
his abilities to still greater advantage as divisional sales 
manager of the central division in the United States, where 
he will control fifty sales offices, both Addressograph and 
Multigraph. Mr. Ward’s many friends at home and abroad 
will be happy to learn of his promotion. 

George V. Carter, until recently foreign sales manager 
of the Multigraph division, has been appointed to the im- 
portant post of foreign sales manager for the Addresso- 
graph-Multigraph Corporation. Mr. Carter has had twelve 
successful years of experience in foreign markets and in 
handling foreign merchandising problems. He has trav- 
eled extensively throughout Europe and Latin-America 
and is regarded as capitally fitted to take up the work 
of the combined divisions abroad. 

W. T. Hagelin, formerly manager of the mechanical 
service and supply department, American Multigraph 
Company, was appointed manager of the mechanical serv- 
ice division with headquarters in Cleveland. 

E. J. Ferris, long known in office equipment circles and 
particularly in the east for his Addressograph connection, 
becomes eastern divisional manager. 

Other recent appointments include agency instructors, 
J. W. Wolcott, C. F. Ogden, S. M. Pigman, R. J. Delehanty 
and Howard Selby. 

The new Addressograph-Multigraph line-up fortifies the 
company with a strong personnel in major executive po- 
sitions and should contribute much to continued expan- 
both Addressograph and Multigraph 


sion in sales of 


products. 
—— 
New Officers for Tisch-Hine Company 

A new alignment of officers of the Tisch-Hine Company, 
office outfitters, printers and bookbinders of Grand Rapids, 
Mich., one of the largest concerns of its kind in that state 
outside of Detroit, resulted from the death a few months 
ago of Milo Schuitema, president and general manager. 

The new officers are as follows: President, J. C. Oom; 
vice-president, E. B. DeLano; secretary and general man- 
ager, Fred Schuitema. The officers with A. Turnwall and 
R. Lyle Griffin constitute the board of directors. 

Every officer and member of the board has been with 
the company more than a decade, most of them two dec- 
ades. With one exception, they have been in the station- 
ery and office outfitting business during virtually all their 
entire business careers. 

Mr. Oom has been with the company thirteen years, and 
prior to that was associated with the Henry J. Heystek 
Company. Mr. DeLano has a record of thirty-five years 
in this line of business, exceeded by few if any in Michigan. 
He has been with the Tisch-Hine Company since its or- 
ganization in 1908. 

Fred Schuitema has spent twenty-two years with the 
Tisch-Hine Company, and Mr. Turnwall and Mr. Griffin 
have each been associated with the company for the last 
twenty-one years. 

The company, which in addition to general office outfit- 
ting, manufactures and deals in highly specialized ruled 
forms, covers all of western Michigan, frequently handling 
orders from outside this section. Recently a huge order 
for a special ruled form was placed by Commonwealth & 
Southern Corporation of New York. 

Qe 


Columbia Products Company, Inc. in New Quarters 

The Columbia Products Company, Inc., distributor of 
the Columbia Ribbon & Carbon Manufacturing Company, 
Inc. line in the New Orleans, La., territory, announces the 
removal of its offices to larger quarters at 634 Audubon 
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building, New Orleans. The new offices have been fitted 
with executive office essentials and the latest improved 
storage equipment to handle the large stock always car- 
ried by this company. 
a 

Buse Resigns from Remington Rand Service 

After thirty-six years’ connection with the business of 
selling typewriters and supplies, Harry W. Buse resigned 
from the Remington Rand organization on June 15 and is 
now associated with the Penn Mutual Life Insurance Com- 
pany of Philadelphia, and declares that he is going to make 





KH. W. BUSE 


good, because life insurance is something that everyone 
should have, be the times what they may. 

Mr. Buse still resides at Ridley Park, Delaware County, 
Pennsylvania, where for four years he served as mayor, 
and for twenty years prior to the beginning of his mayor- 
alty term he was a member of the Borough Councils. 
Since the advent of the radio he has become known as 
Pennsylvania’s champion broadcaster, having spoken 315 
times over the radio on subjects of local and national 
interest. On 250 occasions he has broadcasted his well 
known lecture, “The Story of the Typewriter,” and his 
motor safety talk, “What Fools We Mortals Be.” 

Mr. Buse began his career in the office equipment busi- 
ness about 1895. For one year he was with the Typewriter 
Cushion Key Company of Newark, N. J., then spent six 
months with the F. S. Webster Company in New York 
City selling typewriter ribbons and carbon papers. He 
then went with the Densmore Typewriter Company at 
New York City, but after a year in that service he joined 
the Remington Typewriter Company at Philadelphia, 
where he remained from 1897 to 1903. In the latter year 
he joined the Underwood sales force at Philadelphia, re- 
maining until 1921, when he became a member of the 
Royal Typewriter Company's sales staff. In 1922 he re- 
joined the Remington’s Philadelphia office and remained 
until his resignation in June of this year, 

Mr. Buse’s record of service is notable. His earliest job 
was as a stenographer with the Standard Oil Company 
at 26 Broadway, where he spent four years. The idea of 
selling appealed to him, and he put in the next two years, 
as already related, selling typewriter supplies and acces- 
sories in New York City. He then went to Philadelphia, 
where he has been an active and useful factor in the type- 
writer business for thirty-four years. For twenty of those 
years he was special railroad representative for the com- 
pany with which he was connected. 

Mr. Buse states that he sold the first Underwood Fan 
Fold machine ever disposed of, and closed one of the 
largest deals in accounting machines ever consummated 
in the United States. 

Office Appliances regrets that such a veteran as Mr. 
Buse should leave the typewriter business, but joins the 
host of friends in wishing him an overflowing measure of 
health, contentment and good fortune. 
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Loose Leaf Patent Litigation 

An announcement prepared for the press by the attor- 
neys for the Trussell Manufacturing Company of Pough- 
keepsie, N. Y., with comment thereon by the Wilson-Jones 
Company of Chicago is given below. The statement of 
the Trussell Manufacturing Company is as follows: 

“A decree of the United States District Court for the 
Eastern District of New York, holding U. S. Patent No. 
1,025,170 owned by the Trussell Manufacturing Company 
N. Y., valid and infringed by the Irving- 
Missouri, has recently 


ot Poughkee psie, 
Pitt Manufacturing Company of 
been affirmed by the Circuit Court of Appeals for the 
Second Circuit. The decree refers the case to a master of 
the Court to determine the profits, gains and advantages 
to be accounted for and paid over to the plaintiff, Trussell 
Manufacturing Company, by the original defendant, for 
which the Wilson-Jones Company of Chicago has been sub- 
stituted by an order of the Appellate Court. 

“Another suit recently brought by Wilson-Jones Com- 
pany as [russell Manufacturing Company, in the 
United States District Court for the Western District of 
Missouri, for alleged infringement of the Hyland patent 
No. 1,657,474, has been dismissed by a decree of the Court 
awarding costs to the defendant, Trussell Manufacturing 


ainst 


Company.” 

With reference to the first paragraph of the foregoing 
the Wilson-Jones Company states that it is open to mis- 
understanding to the extent that the decree referring the 
case to a master to determine the profits, gains and advan- 
tages to be accounted for is limited to a period of thirteen 
months and twenty days only, because the patent owned 
by the Trussell Manufacturing Company expired thirteen 
twenty days after due notice was given the 
Here the Wilson-Jones Company quoted a 


months and 
defendant 
passage from the decision of the Appellate Court to the 
effect that the statute requires a patentee “to give suffi- 
cient notice to the public” that the article is patented. The 
court held that in the case at bar the goods of the patentee 
were not so marked as to constitute due notice of its patent 
monopoly, and that “the decree must be modified to limit 
the collection of damages to infringements occurring after 
due notice was given to defendant. The bill alleged and 
the answer admitted that such notice was given by letter 
dated March 16, 1928,” said the Court. 

With reference to the second paragraph of the Trussell 
Manufacturing the Wilson-Jones 
Company stated that it might lead to the belief that its suit 
Manufacturing Company had been 


Company’s statement, 
against the Trussell 
fully prosecuted through the courts and had been lost on 
the merits of the case. Such is not the fact, observes the 
Wilson-Jones Company. 
tuted, they continue, against 
Company in the State of Missouri, for alleged infringe- 


The suit was originally insti- 
the Trussell Manufacturing 
ment of the Hyland patent. Becoming convinced that the 
defendants had, on the filing of the suit, ceased its alleged 
infringements in the State of Missouri, the Wilson-Jones 
Company withdrew its suit. “This naturally caused a dis- 
missal of the case in the Court of Missouri,” said the Wil 
son-Jones Company in conclusion, “and made the Wilson- 
Jones Company liable for the costs in the case. In other 
words, the award of the costs to defendant was due solely 


to dropping of the suit.” 


—_—-- SO” 


Handy-Roll Wins Final Decree in Infringement 
Case 

August 12, 1931, The Southern 

States District Court for the Northern District of Califor- 

nia, handed down a final decree to the effect that The Gen- 

eral Appliance Corporation of San Francisco and Philadel- 

has infringed upon the patent of the Handy-Roll 


Division of the United 


phia, 
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transparent gummed tape dispenser made by the Handy- 
Roll Company, Oakland, Calif. 

The decree prohibits the making, selling, advertising, 
distributing or in any way disposing of Gacor Rol-A-Tape 
or any imitation or any rolling or dispensing device of the 
same general character. The decree further states “That 
the defendants having accounted to the plaintiff for profits 
and damages with respect to past infringement, this decree 
is made final, with costs taxed in favor of the plaintiff.” 

———- > —_ —- 


Wagner Elected to Jasper Office Furniture Co.’s 
Board 

At the annual meeting of the stockholders of the Jasper 
Office Furniture Company at Jasper, Ind., George P. Wag- 
ner, mayor of Jasper, was elected a member of the board 
of directors to succeed John Lorey, who resigned. Vic. 
F, Sturm and Clem E. Eckstein were re-elected as mem- 
bers of the board. The other directors of the company 
are A. Sturm Kretlein. with the 
company during the past year has been fairly active and 
the outlook for fall and winter trade is said to be promis- 


ing.—W. B. C. 


and George Business 


a ne 
Steible Heads Remington Rand General Promotion 
Department 

Remington Rand announces the Dan 
Steible to the general promotion department, representing 
In addi- 


appointment of 


the typewriter and accounting machine divisions. 
tion to handling general sales promotion of these lines, 
he will act as contributor to company publications and 
office equipment and general trade papers in the interests 
of the machines products of Remington Rand. 

Mr. Steible is a veteran office machinery man, with a 
wide experience in sales education. He began his busi- 
ness career as a newspaper man and later practiced law for 
several years. 

In 1915 he was attracted to the adding machine industry, 
entering the service of the Dalton Adding Machine Com- 


pany. He founded the sales school of that company and 





DAN STEIBLE 


conducted sessions in every city in the United States and 
As sales promotion manager he was the editor 
Dalton and the company’s educational 


Canada. 
of the 
courses. 

With the absorption of Dalton by Remington Rand, he 
was the first editor of the Rem Rand News, leaving that 


Sulletin 


position after a year to handle sales promotion for the 
accounting machine division which includes Dalton, Rem- 
ington and Powers. He has been in close touch with type- 
writer, adding and accounting machine men and affairs for 
many years and is much in demand as a writer and speaker 


on sales topics. 
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Varityper, Inc., First Writing Machine to Sign for 
Space in A Century of Progress 

On Saturday, August 22, Vice-President J. E. Neahr of 
Varityper, Incorporated, New York City, signed up for 
exhibit space for the Varityper in the Office Appliance 
building of A Century of Progress exposition to be held 
on Chicago’s lake front in 1933. This is the first writing 
machine company to reserve space at the coming exposi- 





J. E. NEAHR 


tion. Mr. Neahr’s opinion of the outlook for this event is 
stated in the following letter he sent to F. T. Hepburn, 
president of Varityper Incorporated: 

“After spending two days looking over the exposition, 
and having their plans explained, I do not hesitate to pre- 
dict that The Century of Progress will be the greatest ex- 
position ever held in the world and that it will be in opera- 
tion on the opening day in 1933. The two miles of water 
front between beautiful Michigan boulevard and the lake 
will be a wonderland indeed. 

“Mr. T. J. Watson, president of the International Busi- 
ness Machines, with his usual keen alertness, is the first to 
sign in the Office Appliance Building. Varityper Incor- 
porated is the first writing machine company to sign for 
space in the Office Appliance Building, and I have today 
issued a check in full payment for space allotted us. I 
have personally installed and directed exhibits in all the 
important expositions since and including Buffalo in 1901, 
so am quite familiar with these enterprises. 

“The Century of Progress is at the moment a year ahead 
of any previous exposition in general plans and work done. 
If those at the head of large enterprises would send repre- 
sentatives to visualize what is being done in this vast enter- 
prise, they would immediately purchase floor space and for- 
get the present slow-down of business and prepare for big 
things just around the corner. The to exhibit 
Varityper at the Century of Progress Exposition is a wise 
one. 


decision 


Sincerely yours, 
(Signed) J. E. NEAHR, 
Vice-President.” 

In connection with the foregoing it should be added that 
among the other concerns in this field which have reserved 
space at this exposition are the A. B. Dick Company and 
the Felt & Tarrant Manufacturing Company. All of the 
four concerns mentioned have taken large spaces, and 
Office Appliances is informed that still other companies in 
this field have made considerable reservations, 

Exhibits of business machines will be shown in a pavilion 
set aside in the general exhibits group designed by Harvey 
Wiley Corbett of New York. 

The coming exposition offers an unusual opportunity for 
the display of office equipment products and the portrayal 
of these machines from their beginnings to their present 
highly perfected state. The early reservation of important 
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spaces by office equipment organizations of the prominence 
of those named is evidence of the faith in the event enter- 
tained by men of conspicuous foresight in the office equip- 
ment world. 
—_»—— 
Sheaffer Pen to Pay Extra Dividend 

According to the August 19 issue of the Chicago Daily 
Tribune, directors of the W. A. Sheaffer Pen Company, 
Fort Madison, Iowa, voted to distribute an extra dividend 
of fifty cents a share to stockholders of record September 
1. The payment will be made in addition to the regular 
dividend of $1.00 a share which was also declared at the 
meeting held in Fort Madison, lowa. 

The company, which has an unbroken dividend record 
since its organization in 1913, reported that unit sales have 
held up favorably this year as compared with former years. 
The merchandising policies of the company, it was stated, 
have enabled distributors to make better earnings than in 
the case of industries in which prices are demoralized. 


ee 


Albert Ruegg in the United States This Month 

Albert Ruegg of Ruegg-Naegeli & Company, Zurich, 
Switzerland, will be in the United States in September and 
has indicated a desire to contact manufacturers of office 
machinery and equipment for the purpose of establishing 
agency connections for Switzerland. Mr. Ruegg can be 
reached care of the Dictaphone Corporation, Graybar build- 
ing, New York, N. Y. 

a 


The Guest Book 

Ferd. Hosselet, Swan Pencil Company, Inc., New York, 
N. Y., was a recent visitor. 

Dwight N. Briggs, for ten years on the staff of Office 
Appliances and now a representative of the Sun Rubber 
Company in New York territory, signed the Guest Book 
August 3. He attended a family reunion while here. 

William H. Greenleaf, for some years with The Carter’s 
Ink Company, Boston, and until recently their advertising 
manager, called on August 13. Some years ago he was 
associated with Fletcher B. Gibbs in the interests of the 
National Stationers Association, then the National Asso- 
ciation of Stationers, Office Outfitters and Manufacturers. 
He is an eloquent and forceful speaker, widely known for 
his work at regional meetings. 

J. E. Neahr of Varityper Incorporated, New York, one 
of the most forceful characters in the typewriter business, 
inscribed his name in the Guest Book August 22. A report 
of Mr. Neahr’s activities while in Chicago appears in the 
adjoining column. 

S. Hugh Paine of the S. Hugh Paine Advertising Service, 
Grand Rapids, Mich., was a visitor on August 17. Mr. 
Paine handles the advertising of Gunn Furniture Company. 

J. S. A. Wittke, Westfield, N. J., spent a short time in 
this office on August 21. Mr. Wittke is the dean of the 
blank book business. For many years he was head of the 
J. G. Shaw Blank Book Company, before its incorporation 
with the Wilson-Jones Company. He hopes to attend the 
New Orleans convention of the National Stationers Asso- 
ciation. 

L. F. Cotter from the home office of the Toledo Metal 
Furniture Company, Toledo, Ohio, spent some days in Chi- 
cago on business. He called on August 25. 

Nathan W. Tupper, Los Angeles, Calif., signed the Guest 
Book on August 24. Mr. Tupper was secretary of the com- 
pany publishing this journal from 1908 until 1915. Later he 
was associated with his brother, Frank E. Tupper, in the 
National Business Show Company, and during recent years 
he has been in business in Southern California. Mr. Tup- 
per was en route west after a visit to his boyhood home, 
Truro, Nova Scotia. 
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was offered all dealers in 


HE key to New York City 


office machines who attended the sixth annual conven- 


tion. Never have the doors of a city been opened wider 


than to those who met as members of the National Asso- 


Hotel New Yorker, 


3usiness and entertainment struck 


ciation of Typewriter Dealers at the 
August 17, 18 and 19. 
an appropriate and proper balance. The sessions were well 
attended and the program was informative and replete with 


suggestive values 


A better understanding of the importance of enlarged 
opportunities in association work was realized, discussions 
were held of practical plans for the future with the ob- 


ject of improving conditions, developing the spirit of the 


past and advancing the character of present business prac- 


tices. The matter of handling portable typewriters profit- 
ably was among the subjects seriously discussed. The 
economy and the other benefits of cooperative action were 


realization was brought home to the 
that the 


considered and the 


350 delegates present conditions of today need 


concerted effort to meet them. Practical plans were in- 


cluded in the program for improving the condition of every 


phase of the office machine dealers’ business. The exhibits 


this year were of peculiar interest and the dealer delegates 


gladly availed themselves of the opportunity to become 


acquainted with the newest machines and improvements 


in the field. 

[The name of the association was changed and made 
more inclusive It is now the National Typewriter and 
Ofhce Machine Dealers Association. The names of the 


ofhcers and directors elected for the ensuing year are listed 


on the frontispiece of the present issue. Delegates came 
from all parts of the country, many of them bringing their 


other The 


well taken care of and all persons of both sexes joined in 


wives or members of their families ladies were 


the principal entertainment events 

The resolution changing the name of the association car- 
ried with it the privilege to local associations of using this 
name as their local organization name if preceded by the 
name of the city or district in which the local association 
operates 

If there be one convention, 


outstanding result of the 





TYPEWRITER DEALERS MEET IN 
ANNUAL CONVENTION 


Sixth Yearly Meeting of the 

National Typewriter Deal- 

ers Association a Red Letter 
Event 


it will be to fortify the view that there is no substitute for 
cooperation and if a new era in association work is to be 
established, it will come through cooperation of the group 
as a whole. 

Great credit is due to the New York Typewriter and 
Adding Machine Dealers for the 


Association successful 


carrying out of the program. No detail was omitted. With 
each registration was given “a bond of friendship” with 
coupons attached, covering each part of the program. No- 


body regretted the investment in these bonds for coupons 
were paid every day and every bond was paid in full in 
benefit and good cheer. The manufacturers contributed 
freely toward the expenses of the program, but the work 
of handling the details and operating the convention fell 
the New York Association. They 


were given recognition for excellence in this work in the 


upon shoulders of the 
open meeting prior to adjournment. 

The choice of a city for the next convention was left 
to the the Tenn., 
Toronto, Ont., Pittsburgh, Memphis and St. Louis extended 
invitations. The the city selected will be an- 
nounced iater by the governing body of the association. 


decision of new officers. Knoxville, 


name of 


The newly elected officers and directors constitute a new 
line up with a strong representation of those familiar with 
It is believed that with 
gional governors working with the officers, a well balanced 
James P. 


association work the list of re- 


organization will result. Retiring President 
Ward was presented by the New York organization with 
a fine set of golf clubs and golf bag in recognition of his 
services during his incumbency as president of the National 
Association. 

The presentation of the gift just mentioned to President 


James P. Ward was a timely tribute to the ability, fore- 
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characterized his 
The 


an association is 


sight and unfailing courtesy which have 


two successive terms as president of the association. 
early years of 


office of president in the 


of peculiar importance, and the typewriter dealers of the 
United States are 


themselves of Mr 


fortunate in having been able to avail 
Ward's 


tioned fitness for the responsibilities of the chief executive 


wide experience and unques- 


office. 

The official song of the convention provided a fitting 
finale to the event The words of this song, which were 
sung to the tune of The Old Oaken Bucket, were given 


in last month’s issue of Office Appliances. 


Program Highlights 
The was carried out substantially according 
to the program already published. The 
to order, Monday morning. August 17, by President James 
P. Ward 


['ypewriter and Adding Machine Dealers Association, pre- 


convention 
meeting was called 


Louis C. Neuberger, president of the New York 


sented the address of welcome. 

This was followed by the response, then came the annual 
report of the president and appointment of committees. 
J H. Powers of the 
spoke on How to Sell More Typewriters. 


American Automatic Typewriter Com- 
pany The an- 
nual report of the secretary and treasurer and general busi- 
ness completed the morning session. 

The afternoon session was an open forum, following 
which there was an inspection of exhibits 

On Monday evening the annual banquet was given in 
the grand ballroom of the Hotel New Yorker 


[uesday’s sessions included an address by Jack Wolle 


of the Underwood Typewriter Company on The Proper 
Way to Canvass. Committees then reported and an ad- 
dress was given by Charles Coolidge Parlin, the manager 
of the division of commercial research, Curtis Publishing 


Company, on The Value of Magazine Advertising to Local 
Dealk rs. 
trip by bus through 


The afternoon was devoted to a downtown sight- 
Holland to Coney 
to Villepigue’s Inn, Sheepshead Bay. 


seeing Tunnels 
Island 
There was a shore dinner in the evening by the courtesy 
of the Woodstock Typewriter 


ladies being welcomed by 


and thence 
Company, the delegates and 
their General Sales Manager 
Hackney. After dinner there was a bus ride to Luna Park, 
Island and return trip to the Hotel New Yorker. 


On Wednesday after reports of committees, an address on 


Cone \ 


Merchandising and Turn-Over was given by Westley M. 
the 
followed the 


Ingersoll of Remington Rand Business Service, Inc. 


Then report of the nominating committee, 


COMPARE DINNER, VILLEPIGUE’S INN, SHEEPSHEAD BAY, TUESDAY, AUGUST 18, 1931 
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election of officers, general business and inspection of ex- 
hibits. 
THE RESOLUTIONS 

The Resolutions Committee reported through its chairman, 
Mr. Huffman. 

Hearty thanks were extended to the officers and directors 
who served during the past year, and to the New York associa- 
tion for its wonderful entertainment during this convention. 

“Resolved, That this Association request ail manufacturers of 
portable typewriters to withdraw all special discounts on port- 
able typewriters and establish dealers only where service de- 
partments may be maintained.” 

“Resolved, That the association elect a vice-president in addi- 
tion to the present list of officers. Also that the president and 
vice-president shall not be elected to succeed themselves in 
office.” 

“Resolved, That the association commends courage and con- 
fidence in an early solution of present problems in the belief 
that a sounder and more substantial basis for prosperity will re- 
sult. We maintain that the welfare of this industry rests on 
the foundation of an adequate profit to each business unit and 
urge close adhesion to the standards set forth in the Code of 
Ethics of the Association. We commend to the manufacturers 
of portables who have found it feasible to cooperate in na- 
tional advertising, to promote their mutual welfare, that they 
extend this cooperation further to control distribution of their 
products.” 

On motion the name of the association was changed to Na- 
tional Typewriter and Office Machine Dealers’ Association. 

“Resolved, That typewriter and office machine dealer asso- 
ciations in various cities throughout the United States be re- 
quested by the president and secretary of this association to 
endeavor to arrange the annual dues of their association at $15 
or more per year, sending $10 of each full membership dues to 
the secretary-treasurer of the National Typewriter and Office 
Machine Dealers’ Association, who will then issue a paid mem- 
bership certificate for each $10 received to the members of the 
local association, all dues to come through local associations.” 

After considerable discussion a final resolution was adopted 
permitting local associations to adopt the name of the National 
Association with the name of the city or district used in con- 
nection therewith. This, however, is not intended to be man- 
datory on local associations. 

In the afternoon there was a New York City uptown 
sight-seeing trip by bus, then to the SS. Peter Stuyvesant 
at West One Hundred Twenty-Ninth street. The steamer 
sailed on the Hudson river across New York harbor and 


returned to the West Forty-second street pier. Dinner 
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AS THE CAMERA CAUGHT THEM 
New York; Mr. and Mrs. Joseph Galland, New York; Mr. and Mrs 


Chicago ; Mrs. E. J. Eggleston, Chicago ; 


3. P. Carroll, New York; J. S. Morse, New York; H. G 
L. C. Neuberger, New York; F 
New York 


M. R. VanPatton, Avoca, N. Y.; H. C. Smith, New 


Richard Neumayer Hartford, Conn.; J. A. Therriault, Nashua, N. 
Elworthy, Miss J. Tait and Miss B. Tait. 7. H. E 
Mottola, Brooklyn; Mr. and Mrs. Louis 8S. Weiss, Pittsburgh ; H. R. Clark, Brooklyn; Frank Muenze, 
J. Eggleston, Chicago. 9. 


5. BE. M 
includes Mr 
Passaic; Mr 
Brown, New York 
E. M. DuLac, New Haven; J. J 
York; Mrs. Morse, New York; Mrs 
York. 13. Mr. and Mrs. Lamont H 
and her family. Left to right: 
York, N. Y. 16 
F. G. Winters, New York; C 


Wynn, Kansas City, Mo. 6. B. C. 
and Mrs. J. C 
and Mrs. Parkel, New York; Mrs. E 


Kertzner, 
Wood, Kansas City. 


Joseph Mills, New York; George Samuels, 
Schulhof, New York; Miss Pittman, New York; William Muenze, New York; W. F. 
Convery, 
Grantopf, New York; William Purvin, New York; W. A. Vrindton, Yonkers, N. Y.; Ted Scheafer, 
(The convention entertainment committee of the New | fad 
> | York; Mrs. Joseph C. 


Background to right of Mrs. Brown: Mrs. 
Ferary and Mrs. Ferary, Syracuse. 
Frank Kertzner, W. Kertzner, Jr., W. Kertzner and C. F. 
(The new president and his bride.) 14. Mrs. J. L. 
Anita Taylor, Isabelle Taylor, Arthur Taylor and Mrs. J. I. 
Adolph Morse, New York; Mr. and Mrs. Charles C 
J. Watson, New York; Miss Betty Kertzner, New York. 17. G. 8 


1. Included in this group are Mr. and Mrs Jack Wolle, New York; Mr. and Mrs. A. E. Tongue, 


Louis 8S. Weiss, Pittsburgh; Mr. and Mrs. James P. Ward, Jr., 
New York; Mr. Copee, New York; William 
Scranton, Chicago. 2. J. H. Barr, New York; 
New York; S. Hutter, New York; J. A. LaHiff, New York; 
Herman VanPatton, Avoca, N. Y.; 
Mottola, Brooklyn; Joseph C. Mottola, Brooklyn; 
H.; Leo Patterson and Mrs. Leo Patterson, Cleveland, Ohio. 
Moree, New York. 8. Group 


York association.) 4. 


Left to right, foreground: Mr. and Mrs. R. L. 
F. Stringer, Detroit, and John A. LaHiff, New York. 10. Miss 
11. W. J. Montgomery, New York. 12. Mrs. Cohen, New 
Glueck, all of New 
Taylor, New York, 
Taylor. 15. J. R. Battelle, New 
Muenze, Passaic, N. J.; Mr. Berlin, New Rochelle, N. Y.; 
Cambias, New Orleans. 18. 


Miss E. Hamfler, Chicago; A. J. Laux, New York; Charles F. Glueck, New York, and W. M. Coxe, Enid, Okla. 


was served on the ship while sailing up the Hudson for 
approximately forty miles. On the return of the boat at 
11:00 P. M., the delegates were taken by busses to the Hotel 
New Yorker. During the trip across the harbor, a rain- 
storm interfered with the view but cleared off and a fine 
view of the harbor at night was had on the return trip. 

ladies were entertained by 
Jessie I Roxy’s 
This completed one of the most enjoyable and 


On Monday afternoon the 
Mrs. Taylor at a 


theatre. 


theatre party at 


profitable conventions ever held in the history of the or- 


ganization. 


At the banquet the entertainment was unusual and inter- 
esting, the principal entertainers being the ensemble of the 
Hollywood restaurant, retained for the occasion and con- 
sisting of fourteen girls. An exceptionally fine orchestra 
also served during the evening. 

The trip of Tuesday afternoon comprised the business 
and financial sections going downtown as far as the Bat- 
tery, giving a view of the Statue of Liberty and stopping 
for fifteen minutes at the aquarium. 

The Wednesday afternoon trip included the residential 
sections, Fifth avenue mansions, Riverside drive, Church 
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of St. John the Divine, St. Patrick’s Cathedral, Grant’s 
tomb, etc., preceding the trip by boat up the Hudson. Dur- 
ing the trip by boat, the visitors were delighted with vari- 
ous historic views as well as glimpses of modern improve- 
ments, including the new George Washington bridge, Yon- 
kers, Irvington and Tarrington, Nyack, Sing Sing, Ossin- 
ing and many other points. An exceptional entertainment 
was given aboard the boat. 
One hundred twenty-three 
represented on the registration list, but many companies 
had a number of representatives, bringing the total of indi- 
vidual attendance up to around three hundred fifty, which 
was perhaps the largest convention in point of attendance 


typewriter concerns were 


the association ever held. 

During the talk given by Mr. Parlin of the Curtis Pub- 
lishing Company, all those in attendance were presented 
with a copy of the book called Sales Opportunities, a hand- 
book for salesmen giving census figures all over the coun- 
try, income tax returns, different kinds of charts, popula- 
tion figures and other data. 

At the booth of the Royal Typewriter Company a hand- 


some book was given out, called A History of the Alphabet. 


MORE SNAPSHOTS TAKEN AT THE CONVENTION.—1. H. E. Russell, 


Mrs. H. E. Russell, Des Moines; 


Joseph Mills and George Button, all of New York City. 3. Walter Brett, J. 
R. Shilling, Pittsburgh, 
Brightman, New York. 7. 
Battle Creek, Mich. ; 
William Metzger, New York. 


New York. 4. Mrs. L. F. Stringer, Detroit; W. 
Arbor, Mich. 6. George Samuels, New York, and A. B. 
William Muenze, New York City. 9. Miss Nina Evans, 
Peters, Battle Creek, Mich. 10. J. M. Hackney, Chicago. 11. 
Mrs. L. E. Spiece, Bucyrus, Ohio. 13 
York; L. Glickler, Chillicothe, Ohio. 14. Mr. and Mrs. C. 

usual supply of merry quips. 





Frank Mannarino, Chillicothe, 
H. Ames, 
16. R. E. Huffman, Aberdeen, 8. Dak. 
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At the Woodstock dinner in addition to the welcome by 
Mr. Hackney, prize winners in the Woodstock sales con- 
test were announced and they were presented to those 
present. These prize winners were A. H. Kellstedt of 
Peoria, Ill; Frank Mannarino of Chillicothe, Ohio, and 
W. M. Coxe of Enid, Okla. 

James Lafferty of the Underwood Typewriter Company 
was obliged to be absent from the convention on account 
of an operation for sinus trouble. He is reported to be 
rapidly recovering. 

H. G. Williams of the United Parts and Supplies Com- 
pany created considerable amusement because of his ability 
as a ventriloquist. 

One of the busses on Wednesday afternoon was delayed 
by an accident and did not arrive until after the steamer 
had started. Among those on board were the president 
of the New York Association, Mr. Neuberger, Mr. Cohen, 
Mr. Elmer and several others. They phoned the main of- 
fice of the steamship company, had them flag the boat and 
took a bus to Forty-second street where they got aboard. 

On the boat, one of the amusing events was the per- 


formance of a mock wedding ceremony with Lamont 





Des Moines, Ia.; Mrs. W. T. Corney, Toronto, Canada; 
R. T. Brown, New York; W. T. Corney, Toronto. 2. Walter Button, J. N. Teeter, Joseph Galland, 


C. Cohen, Adolph Morse, Mrs. 8. F. Nusbaum, all of 
and Miss Millspaugh, Detroit. 5. 0. D. Morrill, Ann 

Mr. and Mrs. A. Nelson, Suffern, N. Y. 8. 
Miss Emma Stepke, Detroit, Mich.; Mrs. A. W. 
12. Miss Esther Spiece, L. E. Spiece, 
Ohio; James Ream, New York; Charlies J. Watson, New 


New York. 15. E. A. Glassman, Rochester, N. Y., with his 
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Wood of Kansas City and Mrs. Wood, bride and groom, 
for the victims. Parlor golf, ten pins, dancing and other 
amusements entertained the trippers. 

[The banquet program was original and handsome. It 
consisted of a folder bearing announcement in enlarged 
typewriter type menu The bottom of the 
folder was printed with a view of the skyline of New York. 
The colors were dark in tone with silver ornamentation. 

Convention Exhibits 
The display was well diversified and at every availabk 


with within 


hour was crowded with interested dealers. Those having 
booths reported the event as being successful. 
On Wednesday of 


Underwood Typewriter 


convention week Remington Rand, 


Inc. and the Company put on a 
pre-showing of their noiseless portable typewriters. The 
Underwood No. 6 was also featured. 

following 
EQUIPMENT 


addressing machinery J 


new 

The exhibits included the 

ADDRESSING MACHINE & 
N y rebuilt 
charge 

AMERICAN AUTOMATIC TYPEWRITER COMPANY, Chicago, IIl., 
demonstrated the method of automatic reproduction of actual typewritten 
letters. J. H. Powers was in charge, assisted by Walter E. Bret, New 
York agent, and Miss A. Burry 

AMERICAN WRITING MACHINE COMPANY, New York, N. Y., ex 
Invincible platens, typewriter parts 
Underwood, H. A. Rincke, F. C 


COMPANY, New York, 


featured Rubenstein was in 


hibited Premier Rebuilt Remingtons 
and supplies. In attendance were C. R 
Winters and A. Griffir 

AMES SUPPLY COMPANY, Chicago, Il., flexible 
platen explaining their excellent service of typewriter platens, parts, tools 
Amesco cat was the focal point for the booth A. R 
Mayer, New York manager, were in 


featured the new 


and supplies The 
Ames, E. J. Sheehan and P. F 


DIVISION, LANSTON 
showed for the first time 


MACHINE COMPANY 
Philadelphia, Penna., 


BARRETT ADDING 
MONOTYPE COMPANY 


the new Barrett desk electric calculator, adding, direct subtracting, list 
ing and proof printing calculator, twelve column capacity Gives a 
printed record and a printed proof of all calculations as well as a 


printed list of all additions. Other Barrett models were also displayed 
H. C. Wells was in charge 

BARR-MORSE CORPORATION, Ithaca, N. Y., exhibited the Barr port- 
John H. Barry, A. B. Brightman, H. E. Moree and 
Fred Weiss were in attendance 

CARDINELL PRODUCTS COMPANY, Montclair, N. J., demonstrated 
Kleena type cleaner which attracted many, also the Cardinell 
John D. Cardi 


able typewriter 


the new 
line of Ink eradicators, Ink Out, Erado and Erado vial 
nell was in attendance 

ECONOMY TYPEWRITER SERVICE CORPORATION, New York, N. Y., 
featured the Economy plastic type cleaner and the Steddy copy holder, 
a new device described in Office Appliances some months ago L. D 
Elmer and Howard Dornhoefer were in attendance 

HERZOG FURNITURE COMPANY, Saginaw, Mich., 
line of three attractive portable home desk models in a moderate price 


displayed a new 


range Dan Herzog and Hugo Reese were in attendance 

MARKWELL MANUFACTURING COMPANY, Inc., New York, N. Y 
showed the new Markwell office fastener. This new stapling machine has 
Loads 250 chemically attached fine 
Also demonstrated were 
Obstefeld was 


several new and interesting features 
wire staples Permanent or temporary stapling 
the complete Markwell line of tackers and staplers. Mr 
in charge 

PEERLESS KEY COMPANY, New York, N. Y.—The company’s line 
of rubber keys in color sets to harmonize with color combinations in 


portables, as well as the regular line of rubber keys, shock absorbers 











SOME OF THE EXHIBITS AT THE CONVENTION 
the Royal and L. C. Smith & Corona displays 
to the left of the post 


Company and 


5. W 


is the new Remington Noiseless portable in a special white case 
Company, American Automatic Typewriter Company, Markwell Manufacturing Company, lt 


Peerless 
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finger rolls, etc., were shown Otto Kretchmer, C. J. Watson and Miss 
Bragin were in charge 

QUEEN RIBBON & CARBON COMPANY, Brooklyn, N. ¥ 
Edward Schultz was in attendance 


York, N. Y 
Marcus Harwitz, George Byrn 


displayed 
the Queen line of ribbons and carbons 
REGAL TYPEWRITER COMPANY, New 
attractive display of Regal rebuilt Royals 
and R. L. Brown were in charge 
REMINGTON RAND INC., New York, N. Y., showed for the first time 
Remington attracted much interest 
among the delegates, all of whom have anticipated the moment for many 
portable, standard and 


This was an 


the new noiseless portable, which 


months Also displayed were the company’s 
noiseless machines, as well as a complete line of typewriter supplies 
rhe demonstration of Miss Olga Elkouri at this booth was both interest 
novel, presenting an excellent example of concentration and 
mechanical perfection. While transcribing at a high rate of speed, Miss 
Elkouri will add correctly ten digits She also demonstrated her skill 


ing and 


by singing while writing Her imitation of a train starting was most 
novel In addition to Miss Elkouri, Miss F. Barry, J. E. Battelle and 
S. C. Parker were in attendance 

ROYAL TYPEWRITER COMPANY, INC., New York, N. Y 
the standard Royal and the portable Royal in its many beautiful duotone 
combinations A beautiful combination of the green duotone and case 


, displayed 


to harmonize was much admired A complete line of Roytype ribbons 
and carbons were also shown A feature of this exhibit was the repro- 
duction of the electrical transcriptions prepared for dealers to use in 
local broadcasting W. J. Montgomery, W. A. Metzger, A. J. Newlands 
and Louis A. Witten were in attendance 

SHIPMAN-WARD MANUFACTURING COMPANY, 
tured the Crusader rebuilt Underwood James P 
Ward, Jr., were in attendance 

SMITH & CORONA TYPEWRITERS, INC., L. C., New York, N. Y 
portable The new, 


Chicago, Illl., fea- 
Ward and James P 


showed their standard typewriter and the Corona 
attractive and practical carrying case for the Corona made a favorable 
The Copygraph for the Corona was also displayed, as were 
the ribbon, carbon and supply lines L. J 
W. H. Hoagland, Tom DeWitt, Roy Shoup and R. L 
attendance 

TUBULAR SPECIALTY MANUFACTURING COMPANY, Detroit, Mich., 
Present were Claude 


impression 
Conger, Gordon Laurence, 


Manning were in 


showed the Tusco line of office machine stands 
Sintz and Mrs. L. F. Stringer 

UNDERWOOD TYPEWRITER COMPANY, New York, N. Y 
their portable typewriter in many beautiful color combinations, also the 
On Wednesday of convention week the new Under- 


exhibited 


Underwood noiseless 
wood noiseless portable was placed on display for its initial showing 
Many crowded the booth to watch Miss Stella Willins put it through its 
Under Miss Willins’ skillful touch, this new machine proved its 
merits Jack Wolle, A. E. Tongue, H. E. Jetter, George Gaskill, Jack 
Mulhall and C. F. Smythe were present 

TYPEWRITER PARTS & SUPPLIES COMPANY, INC., New 
York, N. Y.—aAn attractive display All-Purpose soft rubber 
accuracy of the platen recovering process, 
tools and 


paces 


uU. 8 
featuring 
platen and demonstrating the 
ilso explaining a complete service of typewriter parts, platens, 
supplies Another feature was the alleged singing typewriter ribbon dem 
onstrated by Mr. Williams 
without realizing that Mr. Williams was rather an accomplished 
ventriloquist. Present were Charles Ames, Mrs. Ames, and H. D. Williams 


VICTOR ADDING MACHINE COMPANY, Chicago, Ill., demonstrated 


Many a member went away wondering ‘‘what 


next” 


their complete line of adding machines A. C. Buehler, E. J. Eggleston 
and H. F. Scranton were present 


WHOLESALE TYPEWRITER COMPANY, New York, N. Y displayed 
Attractive posters gave inti- 


George Button, 


Mastergrade remanufactured Underwoods 
mate views of the Mastergrade remanufacturing process 
Galland and J. N. Teetor were in attendance 
WOODSTOCK TYPEWRITER COMPANY, Chicago, Ill., exhibited the 
Woodstock standard and electric typewriters Much interest was dis- 
played in the efforts of one of the company’s speed operators J. M 


Hackney, W. J. Fish and W. D. Mooers were present 


The picture at the left shows a portion of the Regal booth just to the left of the pillar, and 
In the left foreground of the picture at the right is the Wholesale Typewriter Company display. Just 


Other booths in the picture are American Writing Machine 
S. Typewriter Parts & Supply Company, Herzog Furniture 
Key Company, Inc 
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ANNUAL CONVENTION DINNER, NATIONAL 


YORKER, 


Convention Addresses Reviewed 
Typewriter 
convention 


Powers of the American Automatic 
first formal address of the 
that to merchandise any 


people must be shown how they can use more of 


| oe 
Company, made the 
on Monday morning. He said 
product, 
salesmen 


ympanies should unite to teach 


can put idle typewriters back to 


it. Typewriter c 
and prospects how they 
work, Many typewriter salesmen sell only the mechanical 
With they 
can show executives how to use more typewritten letters 
effectively. He as fol- 
Finding y¢ 


advantages of the machine. proper training 
steps in selling 


attention; 


defined the seven 


lows: tur prospect; getting his inter- 


esting him: convincing him; creating a willingness to act; 


closing the prospect and serving him so that he will buy 


more. Personal letters are used to handle the first five of 
those steps. He pointed out the difference in results be- 
tween typewritten letters and processed letters. Only a 


small percentage of national advertisers use genuine type- 
written letters to answer inquiries, and follow-ups are com- 
Here is a field for the typewriter salesman. 


“What Is Selling?” 


On Monday afternoon, J. M. Hackney, sales manager of 
the Woodstock Typewriter Company, discussed What Is 
Selling? It is getting the other fel- 
low to see The doctor 
sells people on the business of keeping well. Everything 
sold. Ninety per cent of buying 
Half of the sales lost are lost 


paratively few 


Selling is persuasion. 


things as the salesman sees them. 


in the world must be 
through the eye. 
approach and fail during the first two 


is done 
because of wrong 
minutes of an interview by stirring up antagonism rather 
than interest. The fact that some who sell writing ma- 
value of the service is one of 
the reasons why difficulties are encountered in selling type- 
The speaker then outlined what the typewriter 


what it represents as a cash investment. 


chines fail to recognize the 
writers. 
does; 

Tuesday morning’s session was made interesting by two 
addresses—the first one entitled, Value of Magazine Ad- 
Local Dealers, by Charles Parlin, 
manager of the Division of Commercial Research of the 
Curtis Publishing Company, and the other by Jack Wolle, 
sales manager, portable division of the Underwood Type- 
writer Company, who spoke on Proper Way to Canvass. 

Mr. Parlin declared that advertising in his opinion is 
the most interesting subject in the world. By means of a 
chart he gave certain information on cities of 25,000 pop- 
more throughout the United States. Many of 
these cities are difficult to reach by local means, but all are 
trying to reach a national market. 


vertising to Coolidge 


ulation or 


important to the one 
The figures become all the more striking when towns of 
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2,000 to 10,000 are included. Here is where national ad- 
vertising comes in because magazines of general circulation 
reach all these places at practically the same time. 

Some interesting letters and statistics were read show- 
ing many remarkable figures on the results achieved from 
national advertising. The speaker discussed modern versus 
archaic methods of advertising, and showed how the art 
of advertising has developed through the years. 

Every Salesman an Actor 

Mr. Wolle of the Underwood showed how canvassing 
can be made an agreeabie job. Every salesman is to an 
extent an actor. On entering a customer’s office, he regis- 
ters or he comes out without registering. When he goes 
into the office of a customer he puts forth his personality, 
which is about seventy-five per cent of success. The other 
twenty-five per cent is knowledge of the product. He 
analyzed the approach of three men and showed how the 
third man accomplishes the feat of actually seeing the man 
in charge and winning his good will. He pointed out a 
method of follow-up designed to keep the customer re- 
minded of the salesman and to enhance mutual good will. 
Sales work must be planned and gone at intelligently. The 
typewriter industry is essential, and one should get a pro- 
found inspiration out of selling typewriters. 

The final address of the convention was given by West- 
ley M. Ingersoll who spoke on the subject, Merchandising 
and Turn-Over. Mr. Ingersoll is with the Remington Rand 
Business Service, Inc. He recommended that typewriter 
dealers borrow from the ideas of the chain stores which 
keep an accurate record of the amount of merchandise they 
use each year and are able to visualize what will be sold 
the following year. Only one creature in the world, said 
the speaker, is able to sit still and pay dividends, and that’s 
Dealers have three classes of quick assets, the 
the stock on their shelves and their’ ac- 

The bank and the cash register take 
cash and the bookkeeping system looks out for 
But what about’ the stock on the 
Dealers must have an objective. The speaker 
showed how the Chevrolet plan of stock control would 
fit the needs of typewriter dealers, He showed how by 
means of cards and signals machines which stay in stock 
ninety days or over are regarded as shelf warmers and of 
correspondingly less value than others. A definite sig- 
nalling plan should be adopted which gives a record of 
every machine. This constitutes stock control which is 
vitally important. The challenge is for resourcefulness, for 
enthusiasm, for confidence, and for vision, 


the hen. 
cash in their till, 
counts receivable. 
care of the 
the accounts receivable. 
shelves? 








Meetings--Conventions--Dinners 


Washington Typewriter Men Invited to Join 
Pacific Northwest Stationers 


Members of the Washington Typewriter Dealers Asso- 
ciation specializing in typewriter and office appliances 
have been invited to become associate members of a spe- 
cial branch to be created by the Pacific Northwest Sta- 
tioners Association. The stationers held their annual con- 
vention at the Washington hotel in Seattle, June 24-26 
and President Heppner appointed Mr. Goss of the type- 
writer dealers to present the proposition to the organiza- 
tion, reporting their attitude at a later date. 

The matter was taken under consideration by the Wash- 
ington Typewriter Dealers Association at the June 30 
weekly meeting. A definite decision will be made at one of 
the future gatherings of the dealers. 

During recent meetings discussions have been held rela- 
tive to incorrect numbers of machines being reported by 
pawn shops. Secretary Johnson agreed to call upon the 
proper authorities at the police department and request 
that they check with the pawn shops, insisting they re- 
port the correct numbers—JCJM. 

<> ——_— 
Filing Executives Hold Conference 

A Tri-State File Executives and Office 
Managers was held in Chicago August 7 and 8 for the 
purpose of aiding in a broad and up-to-date conception 
of what a filing department means. Much interest was 
shown in this conference, the first of its kind, and those 
present came from Illinois, Wisconsin and Indiana. The 
conference was conducted by the Chicago Bureau of Fil- 


Conference of 


ing and Indexing. 

Visits were made to outstanding filing departments such 
as the impairment file of the Federal Life Insurance Com- 
pany, containing 4,000,000 cards, the library of the Chi- 
Daily News, and the trust files of the Continental- 
Illinois Bank, the largest bank west of New York City. 
A series of lectures and demonstrations were also given 
at the offices of the Chicago Bureau of Filing and Indexing. 

——— 
International Blue Printers Elect Officers 


At the annual meeting of the International Association 
of Blue Print and Allied Industries held late last spring, 
the following officers and directors were elected: Presi- 
dent, Ewald Schuettner; vice-president, Philip B. Terry; 
recording scretary, Trevelyan Sharp; treasurer, A. E. 
Lichty; directors; Arthur Beiser, E. N. Lutz, A. Brunelli, 
P. Kolesch and M. D. McCauley. 

Many interesting addresses were made during this con- 
vention, which took place at Cleveland, Ohio. The address 


cag 


of welcome was made by Harold H. Burton, law director 
of Cleveland, Ohio, followed by the annual address of 
President Arthur Beiser. Philip B. Berry, recording secre- 
tary, made a comprehensive report which brought out the 
fact that the membership today embraces a substantial 
proportion of the important concerns in the blue print 
line. 

A suggestive address was given by R. C. Fenner on The 
Evils of Price Cutting. 

Other reports and addresses completed a most interest- 
ing meeting. There were a large number of exhibits at 
this convention, including those of A. W. Faber, Inc., New- 
ark, N. J.; J. S. Staedtler, Inc., New York, N. Y.; Photo- 
stat Corporation, Rochester, N. Y., and others. 


———_ ~> --— - 
Stationers of Winnipeg Play Golf 

During the summer period, the Stationers Association 
of Winnipeg have lightened the burdens of summer busi- 
ness by a series of golf games, thus enabling members to 
keep in touch with one another. 

J. S. Luckett of Luckett Loose Leaf Limited, Toronto, 
the sponsor of the association, very kindly donated a golf 
trophy consisting of a beautiful cup and miniature to be 
played for annually by the stationers and allied trades of 
Winnipeg. A series of three games is now being played, 
the first game having been played on Thursday, July 30. 
Following are the names of the players with the net scores 
turned in, up to August 6: Jim Irvine, 77; W. Grange, 98; 
C. J. Nicholson, 85; Charles Langford, 87; Stanley Ward, 
95; H. Gregory, 78; George Bromilow, 86; Clare Livesley, 
79; R. Cooper, 69; Harold Williams, 83; Andy Liddell, 
113; Stuart Vogan, 88; Jack Grange, 82; Jimmy Gibson, 
87; H. C. Smye, 87; F. J. Dool, 102; Keith Vogan, 70 and 
C. V. Nobbs, 78. 

The second game was played on Thursday, August 20, at 
the Assiniboine club, and the third is scheduled for Sep- 
tember 17. 

————<@>—_— 
New Office Appliance Association for San Francisco 

C. S. Colyar of The Todd Company; C. J. Lingenfelter 
of the Pacific Manifolding Book Company; A. A. Laubach 
of Progress Printing Company; C. W. Hunt, Jr., of the 
Triner Scale Company; W. A. Zielfeldt of Star Products 
Company; George R. Burke of the Addressograph Com- 
pany; W. G. Traud of Ditto, Inc.; E. of the 
Postage Meter Company; G. Kippen of the American Mul- 
tigraph Sales Company Division of the Addressograph- 
Multigraph Corporation, and H. Warren of the Felt & Tar- 
rant Manufacturing Company, have organized a new asso- 


Lawrence 





REMINGTONIANS GO ON BIG BOAT RIDE FOLLOWED BY PICNIC 
employees of the company at Buffalo, held their annual boat ride and picnic at Crystal Beach, Canada, July 30, 1931. 
cast off for the trip across Lake Erie to the Canadian sand beach and park. 


gan at the dock in Buffalo as the ‘‘Canadiana”’ 


boat, picnic beneath the trees at Crystal Beach, swimming and other bucolic sports engaged the day. 
prizes for prowess of old and young, was participated in by many of the executives, some of whom surprised their audience. 


The Remington Rand Club, composed of the home office executives and 
The day’s festivities be- 
Dancing on the 
In the afternoon an athletic program with 
James H. Rand, Jr., 


newly-elected president met all of the home office employees for the first time since his election. 
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GROUP OF ART METAL AGENTS, COMPANY EXECUTIVES AND SALESMEN WHO ATTENDED A CONVENTION HELD BY THE CHICAGO 
BRANCH AT ARBOR VITAE, WIS.—Top row, left to right: Al. Slade, Slade Stationery Company, Chicago; K. W. Berkey, manager safe division, 
Art Metal Construction Company, Jamestown, N. Y 


- C. L. Elofson, branch manager, Art Metal Construction Company, Chicago, Ill.; Ben Joern, Eau 
Claire Book & Stationery Company, 
Eau Claire, Wis.; L. D. Briggs, 
Chicago office; Bob Dering, Tribe 
of “K,” Gary, Ind. ; Harry Burkett, 





Tribe of “K,”’ Gary, Ind.; H. M. 
Hale, Haywood Publishing Com- 
pany, Lafayette, Ind.; Fred C. 
Gosch, Fidlar & Chambers Com- 
pany, Davenport, Iowa ; V. H. Roth- 
ley, Aetna Cabinet Company, In- 
dianapolis, Ind.; C. J. Petithory, 
Chicago office ; D. D. Gray, manager 
of agencies, Art Metal Construction 
Company, Jamestown, N. Y.; Art 
Albright, S. W. Beck & Company, 
Elgin, Ill. ; Harold Heckert, Rhine- 
lander Office Supply Company, 
Rhinelander, Wis. ; E. J. Rice, Chi- 
cago office ; George Stapleton, Min- 
neapolis. 
Bottom row, left to right: H. 
Thompson, Office Supply Company, 
Racine, Wis.; Elmer Bredesen, 
Bredesen Bros., Beloit, Wis. ; 


George Marohn, The Book Shop, Joliet, Ill.; W. Brown, Boyesen Company, St. Paul, Minn.; Clarence Carlson, The Book Shop, Joliet, Ill.; H. 0. 


Hartley, Galesburg, Ill.; J. W. Wells, Chicago office; E. C. 


Goerlitz, Rockford Typewriter Service Company, Rockford, Ill. ; A. R. Steele, Monroe, Wis. ; 


P. Peterson, Eau Claire Book & Stationery Company, Eau Claire, Wis.; S. W. Beck, Elgin, Ill. ; Alan D. Smith, Pontiac, Ill.; V. D. Parker, Madison, 
Wis. ; L. L. Shaw, Linxweiler’s, Decatur, [ll.; Harold Brosk, Kenosha, Wis.; L. E. Woolf, Postindex Company, Chicago; E. K. Nielsen, Sylvester & 


Nielsen, Appleton, Wis. ; 
Bay, Wis.; Paul Gerard, Hartley’s, Galesburg, Ill 


Fred Wheat, Rockford Typewriter Service Company, Rockford, Ill. ; W. Manthei, Stuebe Binding & Printing Company, Green 
; Stanley Ibler, Otto Wagner, Freeport, Ill.; Bob Becknell, Rockford Typewriter Service Company, 


Rockford, Ill. ; Lee Rodenkirch, Fond du Lac School Supply Company, Fond du Lac, Wis.; Gene Crone, Business Equipment Co., Peoria, Il.; Earl 


Davis, Jacksonville, Ill. ; 


Wm. Goff, Parker Company, Madison, Wis.; Romon Rothe, Fond du Lac, Wis.; S. Yelland, Upper Peninsula Office Supply 
Company, Iron Mountain, Mich. 








ciation of office appliance men for the San Francisco 
district. 

The organization has been formed along the lines of the 
present Seattle Mr. Colyar is president of 
the new association and Mr. Burke is secretary. 


——— 


Washington Typewriter Men to Resume Meetings 

From Seattle comes the information that with the excep- 
tion of the second Tuesday in August the weekly meetings 
of the Washington Typewriter Dealers Association were 
The action was taken be- 
members of the 


association. 


discontinued until this month. 
cause of numerous staff vacations of 
association. 

At a meeting in midsummer the suggestion was made 
that an article be added to the bylaws of the association 
requiring the resignation of any officer who, unless un- 
avoidable, is absent for four consecutive meetings. The 
action was postponed pending a report of the committee 
appointed by the chairman, consisting of Mr. Moore and 
Mr. Hanfeld, to call upon President Roper relative to the 
attendance of the present officers. 

Secretary G. F. Johnson reported the recovery of a 
Corona portable D5P12324 by H. D. Baker Company of 
Tacoma. The machine was located through a pawn shop 
report.—JCJM. 

Oe 


Pittsburgh Office Appliance Managers Turn Out 
at Meetings 


R. R. Gleason reports that the Office Appliance Man- 
agers Association, Pittsburgh, has held regular meetings 


throughout the summer and that the attendance has been 
exceptionally good. This is indicative of the enthusiasm 
of the members both for the association and for present 
business prospects. 

The attitude of the members shows that the Pittsburgh 
section has not slackened its efforts because of vacations, 
hot weather or depression propaganda. A number of the 
members report business in excess of 1930, even if the 
excess was not all that might be desired. 


——— <Q 
Woodstock Factory Folk Hold Picnic 


The eighth annual outing of factory employees of the 
Woodstock Typewriter Company, Woodstock, IIL, was 
held August 22 at Belvidere park, Belvidere, Ill. The pro- 
gram included entertainment features of various kinds, and 
a baseball game between the married men and the bache- 
lors. Special arrangements were made for entertaining the 
children. 

a 
Pen and Pencil Repair Sign for Dealers 

William A. Welty & Company, 36 South State street, 
Chicago, IIL, has provided for fountain pen dealers a dis- 
play sign in three colors featuring repairs for all makes 
of fountain pens. A sign will be sent to dealers on re- 
quest. The sign has an easel back, and has a retail price 
list on the back, so that the dealer can quote prices at 
sight. The company provides repair envelopes in which 
pens can be sent for repair, space being provided for the 
name of the dealer, customer’s name, make of pen and the 
work to be done. 





REMINGTON RAND GIRLS OF THE 
PHILADELPHIA OFFICE ENJOY 
ALL-DAY OUTING AT ATLANTIC 
CITY ON JUNE 27, FOLLOWED BY 
A DINNER SERVED AT ONE OF 


THE BIG HOTELS.—Those in the 
group, from left to right, are as fol- 
lows: Cecilia Pearson, Dorris 


Schmidt, Helen Dugan, Elsie Hilge, 
Irma Stockton, Dorothy Wilson, Mae 
Gilbert, Pearl Mutz, Jean Baird, 
Louise Weisenborn and Clara Kneipp 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


E. Clifton Wilson, Houston, Tex., president; C. B. Mathes, T oledo, Ohio, first vice-president; C. A. Netzhammer, Milwaukee, 
Wisc., second vice-president; William E. Ward, New York, N. Y., third vice-president; Phil Webster, San Antonio, Tex., 
fourth vice-president; C. A. Stott, Washington, D. C., treasurer; Fletcher B. Gibbs, Oak Park, Ill., auditor; Charles P. Garvin, 


Washington, D. C., secretary-general manager. 


Regional Governors and Retail Directors 


No. 1, George W. Pratt, Miami, Fla.; Sidney B. 
. L. Fairbanks Company, Gassenheimer, Mercantile 
oston, Mass.; D. D. Mac- Paper Company, Mont- 


donald, Bradley & Scoville, gomery, Ala. 


Inc., New Haven, Conn. No. 5. William R. Diehl, 
No. 2. Clarke L. Hunger- — Office Bapsomess 
ford, Hungerford & Card, Bites Tue 5 eo 


Binghamton, N. Y.; C. V. 
Sinisgalli, Utica Office 
Supply Company, Utica, 


Gregory, Mayer & Thom 
Company, Detroit, Mich. 


~~ Azgust ws H. 
No. 3. Charles W. Honey- age Gent Geen —-_ t 
well, Deemer & Company, Stevens, Stevens, Malon 
Wilkes-Barre, Penna.; & Company, Chicago, Ili. 
Owen H. Spencer, Spencer 7 J O. Davis, Miller- 
Stationery Company, Ches- Davis Company, Minne 
ter, Penne. apolis, Minn; B. J. Bris- 
No. 4. Arne Skagseth, Skag- tol, Koch Bros., Des 

seth Stationery Company, Moines, lowa. 


What the Stationers Will Do at New Orleans 


Brief Outline of National Convention Program as Planned 
for the New Orleans Convention Next October. 


HE New Orleans convention will be the twenty-sixth 
gathering of the kind and the twenty-fifth year of the 
existence of the association. The convention, which starts 
on October 19 and ends on October 22, is being held later 
and those attending are assured of 
It is said that 


this vear 


than usual 
fine weather in New Orleans at that time 
late October is one of the best periods of the year in the 
Crescent City. A New Orleans man is authority for the 
statement that weather conditions in that city are delight 
ful at the time it is planned to hold the convention, but 


he warns Northern friends that heavy clothing should not 


even be considered. Indian summer conditions prevail in 


New Orleans in late October, making it comfortable to 
wear light clothing. Long woolen underwear and heavy 
woolen suits are taboo in New Orleans until considerably 


later in the So, gentlemen of the convention, get 
out your tropical worsteds and gossamer underwear and 


season 


be comfortable while in New Orleans. 

The convention will feature business first. While great 
preparations are under way by the New Orleans stationers 
to entertain the visitors, the principal time of the conven- 
tion will be devoted to subjects of value to merchants 
particularly at this time when sales are not easy to make. 
Every item on the program will have reference to present 
day problems. Such questions as, “Why do some mer- 
chants make a profit and others a loss on the same amount 
of business?” “How can business overhead be made 
flexible enough to meet business emergencies without wip- 
ing out all profit?” “Where did last year’s profits go and 
why?” will be answered 

There will be a research hour, which will discuss trade 
problems and present its results on Tuesday morning, Oc- 
tober 20. The results of the stationers’ ratio research will 
be shown at this meeting and speakers will explain the 


elements of the matter. 





General Office and Information Bureau—525 Investment Building, Washington, D. C. 
Date and Place of Next Annual Convention New Orleans, La., October 19, 20, 21 and 22, 


No. 8. George Hausam, lamy Company, Denver, 
yee fice Supply Colo. 
Printing Company, No, 11. Irving Niles, Lam- 
Hutchinson, Kas.; William a tw Be Ta- 
Schmiederer, Buxton & coma, Wash. 


Skinner Printing & Sta- no. 12. Charles R. Barry, 
tionery Company, St. Charles R. Barry Com- 
Louis, Mo. pany, gas of tetaiece, 
No. 9. Lee Coleman, E. L. ams.5 Slows + eve, 
: : Melvin, Roberts & Hor- 

White & Company, Fort = warth, San Jose, Calif. 

Worth, Tex.; Henry Dor- 

No. 13. W. Ed. Dawson, 


sey, The Dorsey Company, 
Dallas, Tex. 


No. 10. William Mason, 
Out West Printing & Sta- ronto, Ont., Canada. 
tionery Company, Colo- No. 14. W. L. Jaques, 
rado Springs, Colo.; L. R. pews & Company, Inc., 
Kendrick, Kendrick-Bel- ew York, N. Y. 


Dawson Bros., 
Canada; P. F. Grand, 
Grand & Toy, Ltd., To 


1931. 


Selling 

The falling off in sales without a corresponding decrease 
in expense has brought everyone the realization that in 
every business there is a dead line above which profits 
accrue rapidly because fixed expense has been taken care 
of, and expenses do not increase in the same percentage 
as sales. 

On Monday, October 19, Eugene Whitmore, editor of 
“The Office Equipment Salesman” and vice-president of 
Chicago, will present a thirty-minute illus- 
the “Right and the Wrong Way of 


Dartnell, Inc., 


trated lecture on 
Selling.’ 
On the convention floor where all the delegates can 


gather between meetings there will be a stationers’ corral. 
Here a complete exhibit of direct mail advertising used 
in stationery and office equipment will be 
shown. It is declared that there will be at least a hundred 
ideas in these exhibits, each one of which will be worth 
At this place also will be shown the Portland, 
The stationers 


businesses 


while. 
Ore., method of cooperative advertising 
and office outfitters of Portland have been doing a great 
work in the decentralization of buying and the restoration 
of trade to individual communities. 

The foregoing are but two of several interesting exhibits 
which will be shown in the stationers’ corral. 


Office Furniture and Equipment 

C. A. Netzhammer, sales manager of the Northwestern 
Furniture Company, and second vice-president of the Na- 
tional Stationers Association, will have charge of the after- 
noon session on office furniture and equipment. Dealers 
and manufacturers will both have full afternoon sessions 
devoted to the problems of the day. A study will be made 
of what is holding business back and how it can be made 
to let go. 

All business meetings will be on one floor of the Hotel 
Roosevelt. The hotel rates are reasonable and the meals 
excellent, with large and satisfactory rooms and spacious 
lobbies. Managers Seymour Weiss and Franklin Moore 
are experienced and hospitable gentlemen who work in 
complete accord with one single thought to please the 
guest. It is suggested that reservations be made imme- 
diately if possible. 
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INSIDE THE ENVELOPE ee 
HE An unopened letter always holds a mystery. What’s E 4 ate 4 
inside? That’s a question—perhaps even an adven- +H z 
ture. If it’s cleverly illustrated, it was probably done aa iit 
on the Mimeograph. By simply tracing on the stencil ES HH : 
sheet, almost any line drawing can be quickly duplicated. 15 2 ; 
A distinctive Mimeograph feature! Illustrations, charts, FE i Bae 
forms, bulletins, diagrams, maps, etc.—anything written, FE # esses 


typewritten or drawn in line—speedily reproduced by 
hundreds and thousands at highest speed and lowest cost. 
That’s why business the world over is using the Mimeograph 
today as never before. And that’s why you should learn more 
about it now. Banks, railroads, schools, and industries of 
all sorts are daily achieving new economies by mimeographing 
needed form sheets. » » For full particulars address A. B. Dick 
Company, Chicago. Or phone branch office in principal cities; 


see Mimeograph trademark heading in classified directory. 
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29.4% MORE 





OFFICE APPLIANCES 





for the CUSTOMER’S bss 


Model */50 
AUTOMATIC NUMBERER 








YEAR ago the Force Model 150 sold for eight 
dollars and a half. And customers called it a 
bargain. Today the identical machine costs but 
$6.00 . . . a reduced price that adds more than 29% 


to its valuel 


Why not capitalize on this feature? Make every prospect 
@ paying customer by showing him what his six dollars 
will buy in the Model 150. Point out, for example, 
the deeply engraved solid-steel wheels that resist wear 
and assure clear impressions throughout years of use. 
Show ‘em how the ink pad comes out into the open for 
easy reinking; how smoothly the mechanism operates; 
how simple it is to change from duplicate to consecutive 
to repeat. 





No other machine offers so much honest value at so low 
a price. That's why “150” sales are easy to make. 
Profitable, too—especially when you stock up with lots 
of twelve or more. Our proposition will interest you; 
write for it today. 


WM. A. FORCE & COMPANY, INC. 


105 Worth St. NEW YORK 
180 No. Wacker Drive CHICAGO 


Pacific Coast Agent, WM. M. PARTRIDGE, 
573 Mission St., Sen Francisco 
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Dunlap Takes Underwood Sales Agency 

The Dunlap Typewriter Company, 429 Hampshire street, 
Quincy, Ill., has taken the sales agency for the Underwood 
typewriter at Quincy. 

O. G. Dunlap, head of the company, has been selling 
Underwood typewriters at Quincy for fifteen years, and 
has now taken the business over under his own name. He 
will add a general line of office equipment and supplies. 

Office Appliances extends its best wishes to Mr. Dunlap 
and his associates. 

——_——_<—— 

Gill Company Enlarges Fountain Pen Facilities 

The J. K. Gill Company, Portland, Ore., has just installed 
two new fountain pen cases which now gives them a forty- 
foot frontage on the main aisle of their store at Fifth and 
Stark streets, 

Andy Anderson, for the last fourteen years with the 
Pacific Stationery & Printing Company, has joined the 
sales force of the office furniture department of The J. 
K. Gill Company. 

—_——— 
A Novel Advertising Method 

Advertising one’s own product to the stockholders of 
one’s company is something rather new perhaps, but it 
has been accomplished admirably by C. D. Proctor, gen- 
eral promotion manager of the Remington Rand Business 
Service, Inc. 

This sales analysis card was first used at the annual 





SALES ANALYSIS 
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REMINGTON RAND SALES ANALYSIS CARD 
stockholders’ meeting of Remington Rand Inc. for the 


election of directors, etc., in July. 

The address side of the card contained a form for the 
appointment of a proxy, either Mr. Winchell, Mr. Rand, 
Jr., Mr. Merrill or Mr. Franchot or all of them. The re- 
verse side of the card was a sales analysis form to be 
tabulated on a Powers’ accounting machine. 

A cut of this sales analysis card is here shown. The oval 
space within is for writing the address. 

—_————— 
L. S. James Motoring to the High Spots 

L. S. James, Chicago manager for the Quality Park En- 
velope Company, is on his annual pilgrimage to the moun- 
tains in search of lower temperatures. His trip carries 
through Glacier and Waterton Lake national parks, stop- 
ping at Lake Louise and Banff, in the Canadian Rockies. 
The return will be by way of Winnipeg, Duluth and St. 
Paul. Mr. James expects to see “Chief Leatheroid” among 
the Blackfeet Indians while in Montana. 


OL’ OPO. §.7-0 25 


Congratulations to the Slades 

Mr. and Mrs. George E. Slade have announced the birth 
of a son, who was born in Chicago on July 4. 

Mr. Slade is connected with the Smith Office Equipment 
Company of Oshkosh, Wisc., while Mrs. Slade has been 
for a number of years connected with one of the large 
Chicago paper houses. 

Office Appliances offers sincere congratulations. 























No. 1567—The Governor Bradford 


YOU CAN PLEASE 
THE “HARD-TO-PLEASE?’’ 


... tif you are one of the 
1931-wise Dealers who sell 
Imperial Office Furniture 


The IMPERIAL Line will play a major part in 
helping to satisfy your most discriminating 
customers... 


- « + because IMPERIAL’S broad, complete 
showing includes Desks and Matched Suites for 
every office need and for every price require- 
ment... 


. . » because IMPERIAL Office Furniture com- 
bines yesterday’s tradition for durability and 
quality with today’s moderate prices and 
tomorrow’s approved styles. 


If you are not selling the amount of office 
furniture you ought to sell—an IMPERIAL 
Dealer’s Franchise is your best assurance of 
substantial growth and profits. 


You owe it to your business to become acquaint- 


ed with the IMPERIAL Plan. We shall be 


pleased to give you all the details if you will 
just tell us that you are interested. 





IMPERIAL DESK COMPANY 


EVAN SVILLE** INDIANA 
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NEVER BEFORE 
SUCH VALUES 


IN DESK LAMP AND PEN SETS 








No. 230 € 


In these new Roth creations the natural 
compelling beauty and charm of genuine 
onyx and marble attains perfection. As 
desk companions, these new combination 
sets set new standards for beauty, serv- 
ice and utility. And the fountain pens are 
fully guaranteed writing instruments. 
At these unusually low prices your cus- 
tomers cannot help but recognize un- 
usual value. 


Send sample order now. Unusual liberal discounts 
lo dealers. 


All marble and onyx used guar 
anteed to be the natural product 

No 228 Series 
wide—3 4" deep 


Base 
1¢"thick with 


-s* 
2% 


pencil slot. One gold plated pen 
swivel Black metal standard 
and reflector * high. Guar 


anteed pens and funnels to match 
color of base. Furnished in light 
green Brazilian onyx white 
Mexican Pedrora onyx or black 
and gold Portoro marble, $9.00 
list No. 228 D. G. with dark 
green St. Luis Brazilian onyx, 
$12.00 list 


No. 229 


wide 


Series —Base-—8*,° 
P deep 1%” thick 
with pencil slot. Two gold plated 
pen swivels. Black metal stand 
ard and reflector 8," high 
Guaranteed pens and funnels to 
Furnished 


and 5 


match color of base 


PAUL ROTH & CO, Inc. 


in light green Brazilian onyx 
white Mexican Pedrora onyx or 
black and gold Portoro marble 
$15.00 list No. 229 D. G. in 
dark green St. Luis Brazilian 
onyx, $21.00 list. 


No. 230 Series—Base 11" wide 
and 5'4" deep—%" thick with 
pencil slot. Two gold plated pen 
swivels T'wo-post black metal 
standard and reflector 8!" high 
Guaranteed pens and funnels to 
match color of base. Furnished 
in light green Brazilian onyx 
white Mexican Pedrora onyx or 
black and gold Portoro marble 
$18.00 list. No. 230 C same as 
No. 230 with addition of per- 
petual calendar, 24.00 list 
No. 230 D. G. in dark green 
St. Luis Brazilian onyx, $27.00 
list No. 230 D. G. C. with 
perpetual calendar, $33.00 list 


600 WEST 44TH STREET 
NEW YORK CITY 
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Old-Time Typing Experts Achieve Important Posts 


Emil A. Trefzger, sales manager of the Underwood 
[ypewriter Company, has perhaps had an experience as 
versatile as that of any man connected with the type- 


writer trade, and one calculated to give him an equipment 
for almost any emergency which may arise in the selling 
he ld 


ria, 


Graduating from Brown's Business College at Peo- 


Iil., 


college at 


he commenced his career by demonstrating for his 
the St World's 1904. The 


veing over, he became county court reporter at Peoria for 
bei r, he | m unty urt t t I 


Louis Fair of fair 
a year and a half, when he joined the staff of the People’s 


Gas Light & Coke Company of Chicago as private sec- 
retary to James F. Meagher, first vice-president and coun- 
sellor. 

In 1905 he won the three-hour endurance test at Chicago, 
the year took the Western Typewriting 
In 1908, 1912 and 1913 he took sec- 
He 


at a business exposition held at 


and following 
Championship contest. 
ond honors in the World’s Championship Contests. 
went abroad in 1909, where, 
an Underwood machine, he won 
the 


Professional 


Olympia, London, using 


first honors in best British typists. 


In 1914 


Championship 


competition with 
the World's Typewriting 
His connection with the Underwood Type- 


he won 
writer Company began in 1908. 

After working for a time in the sales department of the 
Underwood he became successively branch manager at 
Jacksonville, Fla., Baltimore, Md., Cleveland, O., and Los 
Angeles, Calif. In the winter of 1926 Mr. Trefzger was 
transferred to the New York office as special representa- 
tive of the sales department. In Apri! of 1929 he was ap- 
pointed district manager for the Underwood Elliott Fisher 
Company on the Pacific Coast. 

Assisting Mr. Trefzger in the work of the Underwood 
sales department is William F. Oswald, who has also risen 
from the ranks of the speed typists to a responsible posi- 
In 1915 Mr. Oswald won the In- 


Amateur Typewriting Championship contest. 


tion in the selling field. 
ternational 
He won the Professional Championship contest in 1916 
and also in 1919. Of recent years he has been engaged in 

selling and demonstration work for the Underwood. 

— — 

Horder’s Remodel Dearborn Street Store 
Horder’s Chicago, have completely remodeled their 
The 
rating and installing new equipment was finished late in 
August. 


Inc., 


store at 324 South Dearborn street. work of redeco- 
Complete details will be presented in the October 


issue. ~> 


Brown Represents Jasper Chair in Chicago 

William H. Brown, 4504 South Wells street, Chicago, 
has been appointed by the Jasper Chair Company of Jas- 
per, Indiana, to take charge of sales in Chicago and adja- 
cent territory. Mr. Brown was formerly with the Murphy 
Chair Company and is highly optimistic regarding his op- 
portunities in the new line, which he recently placed in the 
office furniture department of one of the leading Chicago 
stores. Mr. Brown is a native Chicagoan and has been in 


the furniture business continuously since leaving school 


as a youth. ve 


New Rockwell-Barnes Folder Samples 
Rockwell-Barnes Company, Chicago, have a new set of 
samples ready and will be glad to send the set to stationers 
who request it. 
The set represents the grades and weights which com- 
the Rockwell-Barnes of 
manila folders. 


prise Company line document 


Newell Goes with Atlanta Office Supply Company 

W. C. Newell, formerly with the Foote and Davies Com- 
pany, Atlanta, Ga., has resigned to accept a position with 
the Atlanta Office Supply Company—J. H. R. 
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. . . packaged for quick 


selling and liberal profits! 





For THE CUSTOMER who occasionally buys a few 
sheets of carbon paper—a package of 12 sheets of 
famous L C Smith Type Bar Brand, attractively pro- 
tected by cellophane. Packaged to eliminate ‘‘dog- 
earing’’ and help the dealer sell twelve sheets instead 
of one or two! Bound to be a swift seller! Suggested 
retail price—50¢. 


L C SMITH & CORONA TYPEWRITERS INC 
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cAnnouncing the Model B 


BATES STAPLER 


“MAKES ITS OWN STAPLES” 






Model B Refill 
(5 000 Staples 





Bates policy has always de- 





Model B 
manded improvements in all 


its products wherever pos- 
sible. Accordingly we hereby announce that effective at once the Model B Stapler 
will take the place of the Model A Stapler we have previously been furnishing. 


The important improvements are as follows: 


Base and body parts more heavily reinforced, increasing dura- 
bility and enabling it better to withstand abuse. 


New patented refill can be inserted quickly and easily, eliminating 
spool shaft or other separate parts. 


Most important, this new wire refill is tangle-proof—the wire 
cannot become snarled or loosened. 


The new refill for the Model B Stapler (5,000 capacity) is not interchangeable with 
the refill for the old Model A machine. Refill orders must specify whether Model B 
or Model A refills are required. 

The Model B Stapler is now being shipped on all orders for Bates Staplers with 
the same prices and discounts as formerly. The liberal Bates 50-50 trade-in policy 


also applies without change. 


THE BATES MANUFACTURING CO. 


Orange, New Jersey New York Office: 20 Vesey Street 


Also manufacturers of Bates Numbering Machines, Telephone Indexes, Eyeleters, etc. 
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Johnston Copyrights Typewriter Keyboard for 
Advertising 
W. AA. Johnston of Knoxville, Tenn., has copy- 
righted a four-row keyboard, reproduction of which is 





W. AA. JOHNSTON 


now available for use by dealers at a small fee. Mr. John- 
ston proposes to rent to dealers, one in each city, this 
typewriter keyboard for use on letter heads, envelopes, 
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-24 YEARS ON MARKET ST. KNOXVILLE -© 


shipping labels, etc. The dealer can arrange his name at 
the top on the first line. 

A story concerning Mr. Johnston’s business with some 
interesting pictures appeared in the May issue of this jour- 
nal. He states that the use of the keyboard in advertising 
has been very effective in Knoxville. Mr. Johnston has 
used it on his Austin truck in a sign 11 by 26% inches on 
one of the large display windows in three colors. The 
company also uses it printed in red on some of its sta- 
tionery. 





——@—_——_ 


Mr. and Mrs. Mitchell Entertain Educators 

On Wednesday evening, July 22, seventy-five county 
school superintendents were guests of the Topeka Cham- 
ber of Commerce and of Mr. and Mrs. Charles L. Mitchell 
of Crane & Company, in Highland Park, where a dinner 
was served on the lawn. 

The superintendents were those who attended the an- 
nual conference called by George A. Allen, Jr., state su- 
perintendent of public instruction. 

Following the afternoon session of the conference, three 
busses hired especially for the occasion by Crane & Com- 
pany, The Hall Lithographing Company and the McCor- 
mick-Mathers Company of Wichita took the superintend- 
ents for a ride over the city of Topeka. 


—_——.@——— 


Mr. Greiner Recovers from Operation 
Louis C. Greiner, 1513 South Kentucky avenue, Evans- 
ville, Ind., president of the Imperial Desk Company at 
Evansville, recently underwent an emergency operation 
for appendicitis in an Evansville hospital and is fast re- 
gaining his strength. His recovery is welcome news to his 
many friends.—W. B. C. 














— POUNDING OUT 
—= PROFITS !! 


You've got typists POUNDING for you 
all the time if you sell Peerless Rubber 
Typewriter Keys. 


_— more they pound—and the 

harder—the more they'll appreciate 
the advantages of comfort-giving Peer- 
less Keys which are kind to the eyes, 
nerves and finger tips—which ease the 
strain of all-day typing. 


Let the typist know you can ease 
her work, and she'll be quick to take 
advantage of your suggestion—of the 
Peerless Keys you sell! We'll be glad to 
show you sales aids to help you put over 
the idea inside and outside your store, 
and to outline to you, at the same time, 
our excellent dealer proposition which 
shows real profits regardless of season or 
business conditions. The only company 
selling a complete line of rubber keys to 
dealers—write: 


PEERLESS KEY CO., Inc. 
176 Fulton Street NEW YORK CITY 


PEERLESS KEY COMPANY, Inc. 
176 Fulton Street, New York City 

Kindly send us, without obligation, details of your profit- 
building plan for dealers, together with sample Peerless Key 
dealer helps. 
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Waldo Tupper Heads Big Festival in Los Angeles 

What is announced as the greatest series of events yet 
arranged for a municipal celebration is heralded for La 
Fiesta de Los Angeles, the city’s 150th birthday anniver- 
sary celebration, September 4 to 13, according to Waldo T. 
Tupper, managing director. Mr. Tupper is well remem- 
bered in connection with important business show work on 





the Pacific Coast 


Each of the ten days will have something brilliant and 
distinctive to offer. Among the nine great shows planned, 


four are to be in the Olympic Stadium. The first will be a 


pageant review of history, a flutter of flags and colors, per- 
fectly matched horseflesh, and humanity The pageant 


will tell the 150-year-old story, the mission period, the 





golden days of Spanish dons, the Mexican era, the pioneers, 
bind eustomers closer to the whole being capstoned with the twentieth century as 

you... build profits of today. | | 
Seven miles of streets will be lined and canopied with 

quicker for you. 7 ) 

colors Street dancing, barbecues, fantasies and merry 
ECOMMEND ACCO Fasteners to vour | makings will be the order on every side. The plan is to 
y : - : y Sail transfort / “ity int ts greatest era of fun and excite- 
customers for binding papers—for guard-  '™* mS me eCny Se! catest « © excite 


P : oT ment, and the latchstring is out to the public of other 
ing them against inaccurate misfiling anc 


communities, counties and states. 








loss. 


Every type of folder you sell can use an Acco 
Fastener to bind the contents tightly and 
safely. Fastener-bound contents cannot mix 
or slip out—filing inaccuracy and loss [e- 
comes impossible. As many Fastener-bound 
papers can be accumulated as desired. When 
ready for transfer they can be filed away in- 
tact—just as they are—a complete, indexed 
record of every business transaction. 


Since ACCO Fasteners are filed away with 
the papers when the file becomes inactive, 
there is always a steady call for more Fasteners. | 
This increasing repeat business comes without | 
any extra effort on your part. | 
| 





Just write vour name and address across this 
ad and mail it back lo us. You'll receive de- 


, » eo ¥ A WORLD RECORD IN SAFETY.—The Syracuse (N. Y.) typewriter plant 
tails and samples that will surprise you. of Remington Rand Inc. recently set up a world record of 4,400,000 man- 


hours worked without accident to an employee in a No-Accident Endur- 


























ance Contest conducted by Associated Industries of New York State, Inc 
In the picture, left to right, are: Frank E. Redmond, Educational Direc- 
“i tor, Associated Industries, contest director; Maxwell S. Wheeler, Presi- 
DEALERS! P d . I dent, Associated Industries, presenting the trophy to James H. Rand, Jr., 
Acco TO ucts, nec., President and Chairman of the Board, Remington Rand Inc.; Stanley 
You can make big profils Rand, General Safety Director for Remington Rand Inc The presenta- 
and eliminate “direct” sell - - S tion was made at Buffalo, July 29 The contest began September 1, 
ing competitors, by making 39th Ave. and 24th Street | 1929, and ended on July 15, 1931 At the hour of winning the trophy 
your own binder-folders —- = the Syracuse plant had been running continuously without an accident 
with specially designed Long Island City, N. Y. | for 97% weeks. Up to July 25 it had been in operation 4,734,029.5 
4cco Fasteners, manila hours, still without an accident That the plant established an all- 
folders from your own time world’s record for continuous operation without accident was estab- 
slock, and the Acco Fas- lished by Mr. Redmond in collaboration with W. H. Cameron, of the 
tener Machine Write for National Safety Council 
confidential information ACCO EZEON 
PAPER CLIPS Higgins Adopts Two Standardized Paste Packings 
Powerful yer Chas. M. Higgins & Co., Inc., 271 Ninth street, Brook- 
smooth sliding, lyn, N. Y., announce the adoption of new standardized 
never tear even : . . ° » ~ 
CANADA , , the thinnest of containers for Higgins’ office paste. 
icco Canadian Co ld ow » eas . 
454 King St. W., anath Show arte he new bottles replace the familiar square five oz. and 
Toronto senecionel y s eight oz. bottles They are of 5% and 8 ounce capacity 
.% pomts o . . e . 
EUROPE ain Und and are round, of an attractive design, made from white 
tose Company Ltd pan Pea oy Lm opalescent glass. The bottles are fitted with Amerseal 
s bilefriars St i 4 P . us : 
Lendon. E. C. 4 millions! caps with adjustable brushes. The paste is protected from 


evaporation while the cap is held in place by a simple and 











efficient rubber washer which makes a permanently air- 








tight joint and at the same time permits the brush to be 
raised or lowered to the level of the paste inside the jar. 


Attractive imprinting on the caps and labeling on the jars 
still further enhances the appearance and salability of these 


items. 
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You Too Can Make Liberty Boxes 


One of Your Best 


Paying Lines 








These Facts Mean 
Profit for You 


I. LIBERTY Boxes Lead Their 
Field 


They have always been leaders. They are 
used by more firms and banks than all 
competing lines added together. 


2. Larger Sales Mean Bigger 
Profits 


Naturally profits are larger on the greater 
volume of business. LIBERTY Boxes 
bring good and steady repeat business. 


3. You Get the Best Service 


LIBERTY shipments are prompt. The 
boxes well packaged. Drop shipments 
made at your request. 


4. You Get the Best Sales Co- 
operation 


Ask any LIBERTY dealer and you will 
find that the Bankers Box Co., Inc., goes 
all the way to serve its dealers. 


5. LIBERTY Boxes Are Nation- 
ally Advertised 


A constant campaign is carried on in 
business and trade papers to aid LIB- 
ERTY Dealers. Effective dealer helps are 
free. 


G. Our Guarantee Protects You 


LIBERTY Boxes are guaranteed both as 
to materials and workmanship. Unsatis- 
factory boxes are returnable for full 
credit. 


7. Training Helps tor Salesman 


Valuable educational and training helps 
are available for your salesmen or sales 
clerks. 


8. Discounts Are Right 
LIBERTY Box discounts have been in- 


creased and terms are as favorable as 
they can be made, consistent with good 
business. You can make more profit 


handling LIBERTY Boxes. 


Many dealers, for the money invested, find 
LIBERTY Boxes one of their best paying lines. 
You can make this your experience also. 











Spill Proof ¢ los 
ing Cord and 
Tension Button 


End Labels 
and Free La 
belingStrips 





Reasons Why 


Liberty Storage Boxes 
Are Leaders in Their Field 


ANY prominent firms have made special tests to dis- 
cover the best and lowest-cost way to do storage filing 
and transfer work. In every case they chose LIBERTY 
Boxes. Today more than 35,000 leading banks and business firms are 
regular repeat customers. LIBERTY Boxes are made in sizes to fit 
every storage filing need. They give every storage filing service 
needed —ease in filing, safety, dust elimination, and accessibility for 
reference. No tying or untying necessary. Further, they cut storage 
filing costs. Many users tell us that LIBERTY Filing Boxes save 


them from 50% to 75% or more of former costs. 





Use the coupon below. No obligation. You can easily 
make LIBERTY Boxes one of your best paying lines. 
Attach coupon to your letterhead and mail—today. 
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“Supreme in Convenience and Economy” 
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DEALERS WANTED 


We have a very interesting and 
worth while proposition to make 
to rated dealers who ure not 
handling LIBERTY Boxes. No 


obligation to get the facts. 


Mail Coupon Today. 








v 








BANKERS BOX CO., INC., OA-9-31 


536-538 S. Clark St., Chicago, Ill. 
Please send me a FREE sample LIBERTY Box and full information concerning 
your proposition to dealers. No obligation. 


Firm 


4ddress 


Attention of. 
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Decision of U.S. Circuit Cour 
of Appeals upholds 


AUTO-FLEX 
Chain Binders 


We are pleased to advise you that the United States Cir- 
cuit Court of Appeals for the Seventh Circuit has dismissed 
the bill of complaint of Stationers Loose Leaf Company as 
without equity and has held the claims of the Miller patent 
in the suit invalid. 


























TO THE TRADE: 


Some time ago you were notified that Stationers Loose . 
Leaf Company had filed suit against Siekert and Baum Sta- 
tionery Co. and H. H. West Company, two of our customers 


in Milwaukee, Wisconsin, for infringement of Miller Pat- The spirit of this message to 


ent 1,184,979 issued May 30, 1916, because of the sale of the trade is the spirit of 

Wilson-Jones Company’s AUTO-FLEX CHAIN BINDERS. our relations with all of our 
Prior to the institution of the suits against our custom- dealers. 

ers, our patent lawyers had investigated the Miller patent e 


very thoroughly and had advised that we were acting well 
within our rights in the manufacture and sale of our 
AUTO-FLEX CHAIN BINDERS. In accord with our usual 
custom in such matters, we defended the suits against our 
customers at our own expense. 


In the many years of existence of our Company, we have 
invariably respected the just rights of others in their pat- 
ents, and it is our policy to continue to do so. 


The decision of the United States Circuit Court of Appeals 
in these cases disposes of this litigation. We know this de- 
cision will be of interest to our many dealer friends who 
have been active in the sale of AUTO-FLEX CHAIN BIND- 
ERS, and it is most gratifying to us to be able to report to 
you that this litigation has been terminated. 

During the pendency of this litigation, a great deal has 
been said to the trade concerning the risks our customers 
were taking in purchasing our AUTO-FLEX CHAIN BIND- 
ERS. While we felt sure of our right to proceed in accord- 
ance with the advice of our patent lawyers, your confidence 
in us and your cooperation with us during this period has 
been most sincerely appreciated. 


Yours very truly, 


* WILSON-JONES CO. 


Chicago New York Kansas City 
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“Burns Bracket” Makers Take Over “Androck” 
Copy Holder 
The American Electric Company, Inc. of Chicago has 
announced its purchase of the tools, dies and parts of the 

“Androck” copy holder from the Washburn Company of 
that place. The American Company is well known as the 
makers of “Burns” telephone brackets and other office 
specialties. 

Officials of the American Company state that the com- 
bined patents of the “Androck” copy holder and the 
“American” copy holder will enable them to produce a | 
superior device with an automatic liner, to sell at an | 
attractive price. It is expected that the new product will 
be offered to the trade about October 1, 1931. 

> 
Useful Carter Booklet 


The Carter’s Ink Company is distributing a booklet of 


particular interest to Carter dealers, featuring its products, f 
raw materials involved, and processes through which they Co Ul if} t th e? Des ks ° 
go before they reach the dealer’s shelves. 

It is vitally important that the retail salesman shall know 


the product he is selling in order to reply with confidence Polar LINOLEUM PADS 
to any question the prospective customer may ask. With- 

out an intimate and thorough knowledge of his product the 

salesman will surely fall behind the one who possesses AND TOPS TO FIT 

such knowledge and the requisite ability to use it. Manu- 
facturing processes should be included as a part of the A L 
salesman’s information. THEM L 


The company emphasizes the importance of salesmen 
knowing the products, and has offered to supply dealers | Full tops for the general office, panel pads for the executive 


with a sufficient numb« r of the booklets to accommodate type... in the class of office accessories, no item offers 
various members of the organizations interested. It is sug- F é Pp 
gested that requests be directed to the Carter’s Ink Com- the dealer such great opportuntiy. Polar Linoleum Pads 
pany, Department F, 239 First street, Cambridge, Mass. provide an ideal surface for writing, for the handling of 
—————— J 
Mailing Folders Present Consistency in Irregularity | samples, books, etc., and are highly ornamental; the wide 
A. Carlisle & Company, Upham & Rutledge, Inc., San | variety of panel designs makes it a simple matter to select 
Francisco, have recently sent out mailing folders which le design in harmony with the furniture. Polar Linoleum 
attracted attention on account of their odd shape, some- ‘ 
what after the futuristic method. These folders appeared Tops are used by many offices for all new desks while 
to be cut on the bias. Words giving features of their serv- others have found them a satisfactory method of covering 
old, worn surfaces. Full information and prices for the 
one had a serviceable word at his command, no matter in asking. 


what way he turned the sheet. The interior of one of the ‘ 
‘olde hice mye Say a be . “ ; P And there are still plenty of copies for 
folders pictured a store s¢ ene in the commercia stationery everybody, of the new Polar pocket catalog. 
department and gave a list of general items that one may 

need at a moment’s notice. Another folder gave a picture | P | M f C 

of the windows, a section of the main store and a corner | O a r 4 ° O rs 
of the office supply section, all excellent photographs, | 401 N. Broad Street 
| 
| 
| 








ice, such as convenience, location, arrangement, service, 
were imprinted on the reverse side of the folder so that 








strikingly presented. These folders are certain to have at- ny 
PHILADELPHIA, PENNA. 


tracted more than usual attention, first because of their 





oddity and second, because of their excellence. 
——— 
Allen a Committeeman on Five Year Plan 

Ivan Allen, president of the Ivan Allen-Marshall Com- 
pany, Atlanta, Ga., has been appointed one of the “Com- 
mittee of One Hundred” leading Georgia citizens who will 
formulate a plan for coordinating the agriculture, manu- 
facturing and commerce of the state into a five-year plan 
for the return of prosperity. Only leading citizens from 


the different lines have been selected to form the com- 
mittee.—J. H. R 


denenitteniiliimaemeons 
Bottomly on Alaskan Trip 

Gene Bottomly, typewriter department manager for 

Remington Rand at Seattle, is making a trip through 

Alaska in the interests of the company. During his ab- 


sence F. G. Chard is looking after typewriter business. 
Chard, who is adding machine manager, was with the 
Remington typewriter for 10 years prior to his joining 








Dalton eight years ago. 
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SPEED FASTENERS 
perpetually guaranteed 


Speed Fasteners are all perpetually guaran- 
teed. Without abuse Speed Fasteners will last 
a lifetime. They are made strong and sturdy. 
They are compact, occupy minimum space of 
the desk, easy and constant in operation, 
quickly loaded, never out of order in regular 
use. 


Speed Fasteners must be good 
petually guaranteed. 


they are per- 


There is a Speed Fastener forevery stapling job. 
Write for full information on the whole line. 


as 





388 Broadway 


Model No. 5 is the most 
convenient stapling ma- 
chine ever made. A push 
or pull of the finger grip 
gives either temporary or 
permanent fastening 

binds up to fifty sheets of 
16-lb. paper or equivalent. 
Binds three inches from 
the edge. $5.00 retail. 


Model No. 9, the 
largest capacity 
desk stapling 
machine, loads 
250 staples at 
one time. Tem- 






PARROT SPEED FASTENER Corp. 















‘BABE 


_ 


p, SPHASTENER. 


REG. U. S. PATENT OFFICE 








Th E new 


**Babe”’ wins acclaim 
wherever it is introduced. 
Its many mechanical features and 
refinements were never before embodied 
in a small light weight compact machine re- 
tailing at $3.00 ($3.50 west of the Mississippi). 
In six attractive colors, nickel, oak, mahog- 
any, red, green and black, the new ‘“‘Babe”’ 
harmonizes with every office color scheme. 


The new “Babe” gives permanent or tem- 

porary stapling—loads 100 **Babe”’ staples at 

one time. Improved stapling gauge. De- 
tachable head permits its use as a tacker. 

There are real profits for the dealer who is the 

to introduce the *““Babe.”’ Order 
Begin to reap the harvest. 


first new 


now! 


NEW YORK CITY 


porary or permanent stapling. Can also be 
used as a tacker. Side indicator and sliding 
stapling gauge. $6.00 retail. 


Model No. 13, the only desk type, popular- 
priced stapling ma- 
chine that takes a 
half-inch staple. 

Binds 120 sheets of 
16-lb. paper or equiv- 
alent. Binds up to 
3% in. from the edge. 
Either 4 in., % in. or 
\% in. staples can be 
used. $6.50 retail. 
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Hundreds of Dealers are now Selling this 


Fast moving Popular Priced Chest 


ee 


. 


>! 
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Sturdily Built—Solidly 


Furnace 


Here is the fastest selling sensation 
ever added to a Fire-proof line—a strongly 
built, solidly insulated, steel fire-proof 
chest. Furnace tested to 1420 degrees 
of heat and retailing for $10.00. 


This chest is built with two sturdy all 
welded steel shells and solidly insulated 
to protect against heat. The circular 
tongue and groove door joint, heavy 
hinges and all brass paracentric key 
spring bolt lock assure maximum protec- 
tion. 


f 


Large enough (13 x 9% x 3% inside) to 
protect the many valuables found in the 
ordinary home, small business or office. 
Small enough to be easily carried from 
place to place for utmost convenience in 
use. 


This new Meilink Fire-proof Chest has 
met with instantaneous approval by 
hundreds of dealers who have ordered 
and reordered three, four and five times. 


THE MEILINK STEEL SAFE COMPANY 





Insulated— 
Tested 


A Merchandising Item 


This Fire-proof Chest is exceptionally 
attractive in its finish of two-tone crinkle 
brown baked enamel with interior fin- 
ished in a flat tone to match. 


Shipped in individual corrugated car- 
tons so that surplus stock may be kept 
on shelves in an orderly manner. 


One of these Chests placed in your 
window and another on your counter 
will be sure to attract many people, 
because it answers a real necessity at the 
low popular price of $10.00. 


If you are not already selling this chest, 
by all means order a sample today. It 
cannot be compared with anything you 
have ever sold. It must be seen and 
examined to be appreciated. 


Send us your order, which is subject to 
a dealer discount. 


TOLEDO, OHIO 


NEW YORK BRANCH 


51 Madison Ave. 


CHICAGO BRANCH 
111 W. Washington St. 
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» The Strength of the Office « 


» Furniture Department « 


first of all, in its management; that ability to size up a 
territory and select lines that can be sold—lines that give best 
service for the particular requirement. How many things 
are involved in the duties of management! Market char- 
acteristics, business conditions, local competition, location, 


display space—contacts. 


Much of the success of Indiana Desks can be traced to the 
fitness of this medium grade line for the requirements of 
most business. The designs provided afford accommodation 
and handy convenience in every kind of office work. Pro- 
duced in a center of high grade hardwood production, they 
offer a combination of superior quality and reasonable price, 
worthy of the dealer’s exclusive campaign. Full details and 
catalog on request. 

4 good desk deserves a good chair 

and you can reduce expense by in- 

cluding in your order a supply of New 


Indiana chairs. Let us tell you about 


the advantages of our pool shipments. 


INDIANA DESK COMPANY 


JASPER » » » » » » » » INDIANA 





SEPTEMBER, 1931 


Man Wanted 
Typewriter dealers are asked to look out for a man who 
on July 1 purchased a Corona typewriter No. 4-J2B01101, 
giving in part payment an alleged insurance check for 
$33.30, on a printed form on the face of which was stated 
as usual that it must be accepted in full of claim on policy 
so-and-so. The check was apparently properly signed by 
the treasurer of the company, C. C. Criss or L. L. Criss, 
but the result failed to bear out appearances. The man, 
who gave his name as James Thompson, took the machine 
and has not come back or forwarded any payments. 
The foregoing incident occurred at Massillon, Ohio. 
James Thompson is described as being about five-feet- 
ten-inches tall and weighing about one hundred seventy- 
five pounds. Complexion, florid. Hair, mixed black and 
gray. He wore good substantial clothing and seemed to 
have been raised on a farm because of his familiarity with 
the names of different fruits and vegetables and farm talk 
Inclined to be reticent and claimed to be a fruit raiser or 
fruit farmer between Navarre and Bolivar, Ohio. 
— 
Woman Typist Shows Radio Listeners How 
It Is Done 
Stella Willins, world’s champion woman typist, tapped 
out a rapid-fire rhythm on her Underwood as she was in- 
terviewed at Station WABC over the Columbia Network, 





INTERVIEW OF ALBERT TANGORA (RIGHT) AND MISS STELLA 
WILLINS (LEFT) GOES OVER THE AIR 


by Albert Tangora, four times holder of the world’s type- 
writing championship 

Typing as she talked, Miss Willins told the radio audi- 
ence how, during the four months’ tour of Europe, she 
was able to excel the best speed of European typists by 
30 words a minute. 

——_—_—<>__-- 
Seattle Typewriter Dealers Take New Location 

Larger and more centrally located quarters on a long 
time lease have been taken by the U. Mimeo & Typewriter 
Company of Seattle. The firm moved July 1 from 4220 
University Way to 4318 University Way where the bulk 
of the University of Washington students congregate. 

One of the main attractions in the new location was the 
first showing in the university district of the new over 
night cases of the late model Underwood portables and 
the new No. 6-10 Standard Underwood typewriter which 
was placed on display through the courtesy of the local 
office of the Underwood Typewriter Company. 

Need for more space for display purposes and the in- 
stallation of additional multigraph, mimeograph, and mail 
advertising equipment forced the expansion.—JCJM. 
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Modern Wood Files 


TO SATISFY THE 
INCREASING DEMAND FOR WOOD 


Yes, Increasing for the Last 
Year in Spite of Everything 





No. 200 
Genuine Walnut 
Write for Prices 


BEAUTY 
More in keeping with the trend toward better 
office homes. 


GREATER FIRE PROTECTION 


That a wood cabinet protects contents longer, has 
been proven repeatedly. 


STRENGTH 


Beyond all requirements. More rigid. Silent op- 
eration. 


AND NOW! 
New prices. 
Genuine walnut. 
Ball bearing extension slides. 
Lip front drawers. 
Modern hardware. 





Let Us Quote You on All Special Cabinet Work 





GRAND RAPIDS, MICHIGAN 











62 OFFICE APPLIANCES 








TASS EP. A..F. Aa: 7 


Dealers— eames 


Charles F. Backus, chairman of the board of Richmond 
& Backus, Detroit stationers, died at his home, 2505 Pine- 


Increase Your Profits With crest drive, Ferndale, on Thursday evening, July 30, of 


apoplexy. Mr. Backus was sixty-nine years of age and had 





lived in Detroit, where he was born, all his life 

He entered his father’s stationery business in 1881 after 
graduating from school and spending a little time at an- 
other occupation. The business was founded in 1842 by 
Mr. Backus’ father and the father of Frederick A. Rich- 
mond, now vice-president of Richmond & Backus. About 


5 


os 





CHARLES F. BACKUS 


Style No. 841 Four Drawer Letter forty-five years ago he married Louise Goebel of Detroit 
In 1901 he was made president of the stationery firm fol- 
Aurora BOO Line Files lowing bis father’s retirement. He held this position, af 

ternately with his brother, Theodore, until his resignation 
last fall to become chairman of the board of directors. 
His favorite sport was horseback riding 


Aurora Files and Cabinets During the term of Governor Chase S. Osborn, Mr 


are made in a wide variety of styles—there Backus was made a member of the board of trustees of 
al fj h eal the Ionia State Hospital, and following the death of Super- 
is always one to fit each particular purpose. intendent Long in 1915, served for six months as acting 
Cabinets of various sizes for letters, legal superintendent of the institution. Mr. Backus was an ac- 
tive Mason. He was a member of the Knights Templar, 
Detroit Commandery No. 1, Moslem Temple and the De- 
blue print cabinets, card cabinets, and transfer troit Blue Lodge. He was also a member of the Lions 


Club, the Harmonie Society and the Detroit Business 


papers, invoices, storage cabinets, wardrobes, 


cases. 
Pioneers 

Special cabinets not covered in our standard He is survived by his widow, Mrs. Louise Goebel Backus; 
two daughters, Mrs. Charles Fiske of New York and Mrs 


models can be made to suit individual needs. ers, degen 
William C. Trible of Chagrin Falls, Ohio; one son, Ralph 


All we need is a sketch or specifications to H. Backus; two sisters, Mrs. E. E. Mann and Mrs. Delia 
complete them. tumberg, and one brother, Theodore 
a oo “ His oldest son, Lieutenant Carl F. Backus, a member 
AURORA" line cabinets of the air corps during the World War, was killed in 
meet every demand in steel. action. 


Write for tall details and prices The passing of Mr. Backus removes a strong and verile 
personality from the stationery field of Detroit. He was 


a man greatly respected and admired and his loss is deeply 





de plore d. 


Mrs. E. T. MacIntyre 
With deep regret Office Appliances records the recent 


passing of Mrs. E. T. MacIntyre, wife of Ezra Treat Mac- 
Intyre of the Defiance Sales Corporation. Mrs. MacIntyre 


Aurora Metal Cabinet Co. 


i835 Woodlawn Ave. 
Aurora, Illinois 





~ v 
AURORAJLL USA 





passed away at the family home in Oneida street, Rye, 
New York, after having been confined to her bed about 
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Not “Fine As Silk” but 
Fine ano Silk / 


isune, OO | = 
material sources i and from all of the Methods of refining and spinning es which the sii, 
. Paes Le 


RAW SILK 


industry Offered—Then applying in oUF Own factory the extensive experience of out 25 years of 





manufacturing, KOs contributing the facilities of our laboratories and skill of oy, chemists 


Pr Fa 


and combining these with the quality and precision of our well know" methods of inking, iv 





duced SILK GAUZE—the REAL SILK super-ribbon for typewriters. 


BY (By) SILK Gauze RIBBONS 9? @ line entirely opart— beyond all basis of compariso™ — real 


“secretarial” ribbons for the better class of typists who can appreciate them and get the most out of them, 





Your finest trade will immediately apprec'oe SILK Gauze TYPEWRITER RIBBONS, And as they ore 9 high 
quality item with price being secondary t© performance they will show YOU that they are as profitably grati. 


fying as they are refreshingly NEW: «4 










Manufactured Exclusively by 


COLUMBIA RIBBON & CARBON MFG. CO. INC. 
MAIN OFFICE AND FACTORY, GLEN COVE, L. I., N. Y. 


Branches ‘and’ Agencies in all Principal Cities" of the United]States—Also}Toronto, Mexico City, Madrid’and Milan 





THE REAL SILK 


Sisk GAUZ} SUPER-RIBBON 
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| SENTRY 
SAFES 








Greater 
PROFITSe 
VALUEe 


An entirely new method of 
construction. 


A new design, modern, 
smooth, accurate, clean- 
cut. 


Value is startling. ... 


The industry’s lowest 
prices compel sales. 


Exclusive Territories 


Write or Wire 


BRUSH-PUNNETT 


INCORPORATED 


545 WEST AVENUE 
ROCHESTER, NEW YORK 
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two weeks. A year ago she underwent an operation from 
the effects of which she never fully recovered. She is sur- 
vived by her husband and a young daughter, Jean Betty. 
Funeral services were held on the morning of Wednesday, 
August 12, at the Church of the Resurrection, Rye. 

The death of Mrs. MacIntyre will cause sorrow among 
a very wide circle of friends. With her husband she had 
attended many conventions, where she won the regard of 
everyone who had the privilege of meeting her. She was 
gracious and charming—always ready to help 
others. To her family and immediate circle of friends her 
unusual personality particularly endeared her, and her pass- 
ing casts a burden of sorrow upon all who came within 
her influence. Office Appliances extends its profound sym- 
pathy to Mr. MacIntyre and his little daughter, and to 
other relatives and friends, 

m 


+ - 


sincere, 


ih 
Leon T. Weymuth 
On July 18 at Seattle, Wash., Leon T. 
injured in an automobile accident and died on Sunday, 
Mr. Weymuth was 


Weymuth was 


July 19, as a result of his injuries. 
employed by The Ault & Wiborg Company as western and 
southwestern representatives for years. 
Later he was promoted to the position of sales manager. 
About five years ago he left the employ of the company to 
go into the ribbon and carbon business on his own account, 
locating at San Francisco, Calif. About a month ago he 
again became associated with the Ault & Wiborg Company 
Division of the International Printing Ink Corporation and 
was on a business trip for his company through the north- 


sales several 


west when the accident occurred. 

Mr. Weymuth was well known throughout the south 
and southwest and the far west by the stationery trade, 
and his death is deeply regretted by all his friends and 
acquaintances who were ever pleased to have him call 
upon them. 

i hh oh 
LaMotte Smith 

LaMotte Smith, 303 Kellogg street, Syracuse, N. Y., 
manufacturer of the Smith Noise and Shock Eliminator, 
died on the morning of August 11, 1931. 

Mr. Smith had been a salesman for L. C. Smith & Corona 
Typewriters Inc., and its predecessor, the L. C. Smith 
Typewriter Company, for more than thirty years. He was 
well known in the industry and his typewriter shock ab- 
sorber was quite widely distributed. 

Surviving Mr. Smith his wife, Mrs. Lulu Baker 
Smith; a son, Morris B. Smith, Syracuse; brother, J. H. 
Smith of Ithaca, and a sister, Mrs. E. J. Lavis of Gouver- 


N. Y. 


are 


neur, 
H oh oh 
Mrs. Jepson 
Mrs. Jepson of Jepson’s Book Store, Meriden, Conn., 
passed away the latter part of last month after two or three 
weeks’ illness. 
Office Appliances joins the many friends of Mrs. Jepson 
in regret over her untimely demise. 
oh oh 


r rs 


L. E. Muran 
Louis E. Muran of L. E. Muran & Company, Boston 
stationers, passed away at his home in Allerton on Thurs- 
day, July 23. Office Appliances extends profound sym- 
pathy to the bereaved family and friends of the deceased. 

i  & 

Louis deVore 
Louis deVore, who had been advertising of 
The Conklin Pen Company, succumbed at Chicago August 
7 to a heart attack. He was thirty-eight years old, and 
at the time of his passing was in charge of the district 


manager 
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WINDOW DISPLAY SELLS 
50 ZIPFOLIOS IN ONE WEEK 
The ZIPFOLIO is the ideal business case for the 


busy Executive — Banker — Lawyer — Salesman. 
Zip—and it's all the way open so that you can 
thumb through your papers and instantly take out 
the ones wanted. This rapid fire, well organized 
portfolio will appeal to all classes of business men. 
Suitable sizes for various purposes. 


Stationers in every section have had amazing re- 
sults with this Twentieth Century case. Zipfolio's 
merchandising plan is unique and positive in the 
sales results it brings. 


Let us prove this to you Mr. Stationer. 


ZIPFOLIO 


Made under Patent 
No. 1792582 


Fastened with Genuine 
Talon Slide Fastener 





E. W. BREDEMEIER & CO. 
320 $. HONORE ST., CHICAGO, ILL. 


Makers of Counter Display Signs, Airolec Covers 
and Sample Equipment. 


IPFOLIO 


Trade Mark Reg. U. S. Pat. OF. 
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UFIL --++--UHL 


The Energy of Youth 
for every UHL user 


the desired things 

among people, rticularly 
among employers of office and in- 
dustrial workers, is that impulse 
which carries them through a day’s 
work with vim and vigor, leaving 
a record of bigger output and more 
value. Call it what you will—am- 
bition, energy, industry, we believe 
that in most cases physical well be- 
ing is essential to the condition. 
That is the foundation of our argu- 
ment for Uhl equipment—the basis 
upon which many dealers have 
built up an enviable record in its 
distribution. 


NE of 


In conserving health and 
strength, developing correct posture 
and eliminating untimely fatigue, 
Uhl “Postur-Chairs,” Uhl file stools 
and tables, typewriter stands, cabi- 
nets, etc., are pre-eminent. Being 
durably constructed of steel there 
is nothing to wear out; Uhl equip- 
ment usually remains in service for 
more than the average business life- 
time. 


Uhl is the leader in all posture 
chairs and no other so-called pos- 
ture type chair can accomplish 
what Uhl does because Uhl scien- 
tific features are fully approved by 
the American Posture League of 
New York, not the conclusions of 
an individual but the findings of a 
body of outstanding Physicians, 
Surgeons, Welfare and _ research 
men. This is your assurance of the 


opportunity for business. 


nr 





No. 7070 


THE TOLEDO METAL FURNITURE CO. 


1486 Hastings Street 
TOLEDO, OHIO, U. S. A. 








best in posture chairs—this is your | 
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office of the Oil and Gas Journal, Tulsa, Okla. Mr. deVore 
had a wide experience in advertising work, and was a cap- 
tain in the United States overseas air forces during the 
He is survived by his widow, a brother, and 
and Mrs. A. L. deVore. 
Hi hh 

T. Clay Faulkner 

T. Clay Faulkner, who had been with the Marshall & 
Bruce Company, Nashville, Tenn., twenty years, passed 
away at Buffalo, N. Y., August 4, following an emergency 
He was a native of Nashville, 


world war. 
his parents, Mr 


operation for appendicitis. 
thirty-six years old, and was an active member of the 
Inglewood Methodist church; held membership in the 
Exchange club, the Belle Meade Country club, and Al 
Menah Shrine temple. He was prominent in golf circles. 

Surviving are his widow, Mrs. Frances Smith Faulkner; 
three children—Dorris Clay, Mary Ellen and Peggy Faulk- 
ner; Mrs. Dora Faulkner, his mother; two sisters—Mrs. 
Stanley Griffin, Nashville, and Mrs. W. S. Lynch, Cincin- 
nati; Warner E. Faulkner, a brother 

oh oh 
M. E. Carlton 

M. E. Carlton, a stationer of Flint, Mich., passed away 
suddenly July 29, succumbing to heart disease. He had 
been a resident of Flint fifty years, and until nine years 
ago was the head of the M. E. Carlton Company, 510 South 
Mr. Carlton was seventy-three years old; 
born on a farm N. Y. His father was 
killed in action during the war of the rebellion. A short 
time ago Mr. and Mrs. Carlton celebrated their golden 
Mrs. Carlton, and a sister, 


Saginaw street. 
near Rochester, 


wedding. He is survived by 
Mrs. Ella Sculley, of Pontiac. 


y y 
+ ioe +. 
Lot <4 sl 


J. M. Richards 
J. M. Richards, who conducted the Richards Stationery 
Company at Augusta, Ga., passed away a short time ago 
following a brief illness. He was a member of St. Paul’s 
Episcopal church, and identified with civic activities. Sur- 
viving are his daughter, Mrs. Etta B. Smith, and two sons 
Theodore and Warren T. Richards. 
hh 
D. Umanoff 
D. Umanoff, of the Crownolo Manufacturing Company, 
New York, N. Y., passed away some time ago following 
an accident. He was a native of Russia, and had been 
engaged in the stationery field of the United States the 
past twenty-four years. Mr. Umanoff was born in 1883. 
He was a prolific inventor, and held a number of patents 
stationery trade. Surviving are his 
four sisters and three 


on items sold in the 
widow, three children, his mother, 
brothers. 

Te rls rls 


- 


Mrs. Oscar Besser 
Mrs. Oscar Besser passed away at 
N. Y., July 31, after a long illness. Mrs 


stationery salesmen 


her home, Buffalo, 
Besser was known 
to many of the Buffalo 
dealers, and active in social affairs of the trade, and also 
in fraternal societies. Surviving are her husband, Oscar 
J. Besser; Mrs. Fred W. Ahrens, a daughter; two sons— 
Irwin Besser, associated with his father in the stationery 
business, and the other a dentist practicing in Buffalo. 


calling on 


ee 
“Our Gang” a Useful Publication 
news sheet issued 
Rand 


is the title of a snappy 
Botterell, Remington 
manager at Cincinnati. The publication is keeping the 
salesmen up to the minute in the company’s “operating 
records campaign.” The sheet’s slogan is: “Selling Things 
With Ideas.” The publication unites the interests of the 
Charleston, Columbus, Dayton, Cincinnati, Indianapolis, 


“Our Gang” 


frequently by A. C. region 


»ryrvrrvrrvwrrvr@ee«k«k« «« « | Lexington and Louisville sales-forces. 











Double Thiek Where 
The Wear Is 


Greatest! 


= Wiis 
Duo-Top 
Filing 
Folders 




















MONROE 





Samples Mailed Free to 
Your Customers 


Send us a list of 50, 100, 500 or 1000 of your customers 
and we will mail them samples of Duo-Top Supertex Manila 
and Duo-Top Kraft Filing Folders, with appropiate message 
on face of folder, table showing popular numbers in Duo- 
Tops, list prices and your imprint. All lists must be type- 
written on one side of sheet. 


A new Duo-Top Circular (No. 65), with your imprint, is 
now available for your mail and packages. 


Also a new Duo-Top display consisting of three 12 x 14 
ecards with easels for window and counter. We will'help 
you tell ’em. 


New Displays New Cireulars 


oe 
Sf cle MICHIGAN 
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The quick, legible 
way to label gour 
filing fotders 


Securely held 
in neat package 


Ul last one is used (gr 


You can arrange 
classifications by 
using four colors 


White labels sent 
when color is not 


specified 


7 
Gummed Labels 


that are easily typed. evenly 
scored and deeply perforated 


Perfect Legibility 
Weis Gummed Typewriter Labels are essential to 
an efficient correspondence filing system. They 
not only make for neatness and perfect legibility, 
but reduce the time required to prepare the 
folders for the files by half. 


Strips of Ten 


These labels come in strips of ten and a strip 
may be typed at one operation. After typing a 
strip, it is only necessary to separate the labels 
at perforations in the strip, moisten the gummed 
backs and apply them to the folder tabs. 


Seored to Fold 


Each label is scored at the top so that the upper 
part may be folded over and attached to the back 
of the folder tab, thereby greatly increasing the 
tab’s strength and rigidity. 


Thousand in Package—Four Colors 


Weis Gummed Labels are packed 100 strips (1000 
labels) to the package and may be had in white, 
blue, buff or salmon. Colored labels are used 
when is is desirable to classify the correspondence 
by colors—blue for credit correspondence, buff 
for sales, salmon for purchasing, white for 
general filing, etc. 


These folder tabs are labeled 
with Weis Gummed Typewriter 
Labels. Note the perfect align- 
ment, neatness and legibility 

advantages that make for accur- 
acy and speed in filing and finding. 





No. 56L5—1000 Labels to Package—$1.00 
White, Blue, Buff or Salmon 


White sent if color is not specified 


The f/& Manufacturing Company 


162 Union Street 


New York--A. H. Denny, Inc 
356 Broadway 


Monroe. Michigan 


Chicago Associated Stationers Supply Co. 
Quincy and Jefferson Sts. 














Re cen aE NS rer 





SEPTEMBER, 1931 71 


Hy A FOREST 


OF KEYS... 





wen TEN 


ARE ALL YOU NEED! 


@ Common sense says that ten numeral 
keys are plenty...one key for each num- 
ber. Why make figuring complicated? 
Ten numeral keys should be enough. And 
they are enough. 

Especially when they’re arranged the 
easy, Sundstrand way...under one hand... 
so that each finger rests naturally on its 
own keys. With one hand you “tap” the 
figures, and the machine computes and 
prints the answer. That’s all there is to it! 





CONSIDER THESE IMPORTANT SUNDSTRAND FEATURES Hard work...errors...are out. Speed... 
i—Ten numeral keys in logical common-sense arrangement. 2— All keys under j 

the fingertips of one hand. 3— Column selection is automatic. 4— DIRECT SOCRERCY +0- ES =m 

eubtraction with credit balance feature. S—Increased speed... There are Sundstrands to add, subtract 


greater accuracy. ¢—Tap your figures out exactly as you'd write them with a pencil. 


and multiply. With credit balance feature 
if you need it. Manual or electric opera- 
tion. And sizes to suit your requirements, 

You can buy a Sundstrand for as little 
as $100. 


There never was a Sundstrand that couldn't pay for itself 


SUNDSTRAND 


10 KEY ADDING-FIGURING MACHINES 
Product of Underwood Elliott Fisher Company 
Marketed by General Office Equipment Corp. 


342 Madison Avenue, New York, N. Y. 
N U M E R A L SALES AND SERVICE EVERYWHERE 


“Underwood, Elliott-Fisher, Sundstrand. .. speed the world's business” 


THAT 


SUN NDSTRAN 


A DODIN A N D ee Remy a ee en Se i oe 
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A Winning Combination... A Good Salesman 
and the *“‘JoneSteel’’ Utility Suite 


F you are looking for something to solutely unequaled at the price, you 
‘‘pep’’ up your sales, urge your house will be enthusiastic as to the sales you 
to write us for photo- can make. 
: 
graphs, prices and com- Jonewstuwe - We are ready to give 
plete information about exclusive rights to pro- 


our ‘‘Utility’”’ line of O FFICE gressive dealers on this 


metal desks and com- sensational new line. 


panion pieces. It meets the need for 
EQUIPMENT something advanced 


After you have in- 


vestigated thisbeautiful in design and packed 
line of four-legged desks, which for full of extra value for the money. 
graceful, Period lines, convenience fea- Be sure to send for the complete 
tures and perfection of finishes are ab- __ story. 


Jamestown Metal Desk Co. Inc. Jamestown, f.U. 


BRANCH OFFICES OR REPRESENTATIVES TN MOST LARGE CITIES 
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The Field in Retrospect 


Paragraphic Bits About the Office Equip- 
ment and Supply Activities of the United 
States in Years Past 


{From The American Stationer, September, 1881—Absorbed by Office Appliances] 
Fifty Years Ago 

The Chicago correspondent announced with regret the 
passing of L. M. Redington, chemist for the Sanford Man- 
ufacturing Company. 

Parmenter & Walker, manufacturer of chalk crayons, 
Waltham, Mass., had dissolved partnership. Mr. Walker 
retired from the business. The firm was organized in 1845, 
and was said to be the first business of its kind in the 
United States. 

The stationery trade of New York draped the various 
places of business in black, during the period of mourning 
for President Garfield. 

George DesForges, social stationer of Milwaukee, had 
been forced into the livestock business. A western cus- 
tomer could not send cash to liquidate his account, and 
shipped a half dozen pigs. 

The Western Union Telegraph Company followed Eu- 
ropean practice in the stock used for telegram blanks. 
White paper was discontinued, a calendared manila being 
substituted. 

“Globe pointed” pens had been introduced in England, 
for use on thin or rough writing paper. 

[From The American Stationer, September, 1906—Absorbed by Office Appliances] 
Twenty-five Years Ago 

The Boston Stationers’ Association held a fish dinner 
August 23 at Magnolia, Mass. 

Sidney Burgoyne had resigned from the stationery house 
of A. Pomerantz, Philadelphia. 

The House of Eberhard Faber had notified the trade 
that all correspondence for the executive offices should be 
addressed to 37 Greenpoint avenue, Brooklyn, N. Y. 

Edward H. Wobber had opened a stationery store at 
1125-27 VanNess avenue, Los Angeles, Calif. He had been 
manager of the retail stationery department of Sanbérn, 
Vail & Company, San Francisco. 

Lucas Brothers, Baltimore stationers, had been burned 
out in the conflagration which swept the business district. 

Henry S. Dennison had been appointed manager of the 
Dennison Manufacturing Company, South Framingham, 
Mass. He started at work in the plant upon his gradua- 
tion from Harvard in 1899. 

The Eureka Blotter Bath Company had won a suit in 
the Federal court at Chicago against the Hoggson & Pet- 
tet Manufacturing Company. This action was based on 
Eureka patents covering devices for moistening pads em- 
ployed in making impression copies. 

A California lumber operator shipped one and one-half 
cars of pencil shooks to France for use in making lead 
pencils. 

[From Office Appliances, September, 1916] 
Fifteen Years Ago 

T. Jay Wright, then advertising manager of the Felt & 
Tarrant Manufacturing Company, was the subject of a 
biographical sketch. 

The Chicago Business Show was scheduled for Sep- 
tember 18-23, inc., at the Coliseum. 

The W. A. Sheaffer Pen Company had won a patent 
suit against the Kraker Pen Company on a self filling 
device for fountain pens. 

The Chicago branch of the Sundstrand Adding Machine 
Company had been moved from 82 East Randolph street 
to 110 South Dearborn street. 
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A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 


MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 


BROOKLYN ‘Station 2) N, Y., U. S. A. 
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STIMULATE 


SALES NOW! 

















Show Your Customers 


GOLDKRAFT! 


ODAY as never before business men de- 

mand VALUE. Not cheap and shoddy 
merchandise — but good merchandise priced low! 
In Filing Supplies you can meet that real demand 
for exceptional value with Goldkraft. It is a com- 
plete line of long-lived Guides and Folders made 
of a new colorful material.....low priced without 
sacrificing usefulness. 
The color is pleasing—the surface takes writing or 
typing with perfect legibility. Goldkraft Guides 
and Folders are available in all styles, letter and 
cap sizes, medium and heavy weights. 


Goldkraft is backed by a complete and effective 
Sales Campaign that will build profit and prestige 
for you and bring you new accounts. Use the 
coupon below to ask for samples and details of the 


Goldkraft plan. 


MAIL 
THIS 
NOW! 


Wabash, Indiana 





Wabash 








The Wabash Cabinet Co., Wabash, Ind. 


Please send samples of Goldkraft Folders and Guides with details 
of your effective sales campaign for dealer's use. 
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The Steel Equipment Corporation has been incorporated 
at Brooklyn with capital stock of $700,000. 

The Adams Stamp & Stencil Company, St. Louis, Mo., 
had installed a pantographic machine, of which there were 
but three or four in the United States. 

—_——@—_—_ 
Industrial Methods for Wall Street Offices 

Many important Wall street financial and brokerage 
houses are conducting an efficiency drive for better office 
methods. The reason for this action is offered by Fred- 
erick G. Adams, president of the Adams Office Equipment 
Company, 156 William street, New York, N. Y., which sup- 
plies systems, forms and labor saving devices to leading 
financial houses. 

“During the boom period when 5,000,000 share turn- 
overs in one day were a common occurrence, scant atten- 
tion was paid to office costs. The result was that the 
shrinking market found many brokerage houses with cum- 
bersome organizations built up during a boom period,” 
said Mr. Adams. “The work of a Wall street house is 
largely that of the production of records. A single trans- 
action may require a dozen or more records to be made on 
as many different forms. 
achieved, for all stock transactions must be reported each 
day by seven o’clock, and every transaction must be ac- 
curate in the records or the house stands a chance to lose 
immense sums of money.” 

Shortly after the market fell off in 1929 the New York 
Stock Exchange appointed a committee to work out plans 
for better office efficiency. This committee is still func- 
tioning, and is delving deep into the problems of how to 
adapt industrial production methods to brokerage offices. 
It has found that there is frequently much lost motion in 
office procedure on the street and that sometimes equip- 
ment is purchased which does not exactly meet the require- 
ments of the particular problem it was selected to solve. 

“Of course, the office methods of Wall street are vastly 
different from those of twenty years ago,” Mr. Adams 
pointed out. “By the use of manifold forms, an order for 
corporate stock may be taken by a clerk and seven records 
made in one operation, which are dispatched to their re- 


Speed and accuracy must be 


spective departments. It is not so many years ago that 
this operation would have required seven books, seven sep- 
arate entries and seven clerks. Not only has Wall street 
simplified its work, but most important, it has speeded it 
up. But there is still room for further progress in this 
direction. Brokers, while they are not yet thinking in 
terms of split seconds as are industrial engineers, never- 
theless they are scrutinizing carefully the office structure 
of their organizations, and are throwing out antiquated 
methods and equipment. Behind the scenes a new Wall 
street is being erected.” 
a 
Price Trends and the Stationer 

The retail stationery trade can find satisfaction in the 
character of its fountain pen business, during a period of 
falling prices, in figures furnished by the W. A. Sheaffer 
Pen Company, Fort Madison, Iowa. This company’s sales 
during 1930 were analyzed to show the percentage of busi- 
ness in various Sheaffer iines. The higher price class, 
“Lifetime,” showed 74.7 per cent for merchandise selling 
for $7.00 or higher. Three-fourths of all pens sold were 
“Balance Lifetimes” at prices from $7.00 to $15.00. The 
cost of materials and labor entering into the higher priced 
items average one-fifth higher than ten years ago when 
the first “Lifetime” pen was offered to users at $8.75. The 
“Balance Platinum Tip Lifetime,” placed on the market 
a few months ago, has had a broad and immediate accept- 
ance by the public. This is rather significant, as the new 
pen sells for $15.00, with an additional charge of $1.00 for 
engraving the user’s autograph on the pen barrel. 
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| Two MACHID . n | 





DEALER HELPS—PROTECTIO 
AND COOPERATION ASSURE 
PROFIT AND TURNOVER 


TWO MACHINES {THAT 
FILL EVERY STAPLING 
REQUIREMENT 

2 










TAPLER 


AND TACKER STAPLING PLIERS 











A NEW 
LOW PRICE 


Ejector 
Bar 


< 












Base Swings Back For 
Use As A Tacker. 


“Now, you can build up a bigger stapling machine business. These 
two machines fill practically every stapling requirement. The new 
N-C Stapler and Tacker sells fast because it is so inexpensive, yet does 
a perfect job—and is guaranteed. Stock and display N-C Sta a 
and Neva-Clog Stapling Pliers—and genuine Staples—backed 

100% dealer protection policy. The displays are free—the stock es 
over rapidly—and continuous profits come to you on staples. Order 


STAPLER today 


N-C Displays 


TACKER ' 
Circulars 
And other 


Por Pactory Dealer NEVA-CLLOG 


Assistance 
Help You 
Move N-C 
Staplers 

And Stapling 
Pliers and 
Staples in 
Quantities 




















: N-C IS 
DISPLAY CARD S-1l. A one piece THE 
display in three colors. Folds DEALERS’ WINDOW DISPLAY No. 1 
out to display machines as LINE A six piece shadow box display—assembled in two 
EXCLUSIVELY minutes—FREE to N-C Dealers—Write 


shown above. Free—Write 


NMeva-Cio0oEe Propuctrs. Ine. 
BRIDGEPORT. CONNECTICUT 
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Big Business 


Okays Autopoints! 


That’s why it’s the easiest pencil 


to sell to business houses everywhere 





Autopuint No. 6. List 
Has black Bake 


O OTHER pencil is written into the ** 


lite tip and 
Bakelite barrel. Avail 
on 


minds of American business men and asi 
women in quite the same way as is Auto- 
point. Big business uses this pencil to build 
goodwill. Autopoint is the accepted pencil for 
such use and leads the field by a wide margin 


in this important service. 


Dollars can’t buy the “personality,” the 
“acceptance,” which this use has given this fa- 
mous pencil. It means that business men and 
women know and like Autopoints—a fact which 


makes it pay you to push this line. 


Here are two Autopoint Pencil models you 
should have, and the new Autopoint Pen. The 
latter’s filling mechanism makes it a real im- 
provement over the many fountain pens on the 
market. Tell us that you will display these new 
Autopoints. Display material will be supplied free. 


rim various « 5 


l ole 
plain and mottled 























molded 


(Center) Autopoint 
No. 48. List $1. Has 
Bakelite tip barrel and 
cap; latter of tapered 
desagn. Supplied in all 
black; also in solid or 
mottled colors. 


Autopoint Pen. List 
$4 50 to $> $0 Has 
new patented self- 
locking mechanism 
which completely 
depresses sack, thus 
achieving maximum 
ink capacsty. 

















The Better Pencil The Better Pen 


Autopoint Company, 1801-31 Foster Ave., Chicago, III. 
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Fifty Years of Friendship 

From The Office Cat (The Richmond & Backus Com- 
pany)] It is with no small degree of pride that The Rich- 
mond & Backus Company points to the association existing 
now over a half century of a group of then young women 
who worked for this company in 1880. 

What a splendid atmosphere of co-operation and good 
fellowship must have prevailed in the company’s place of 
business then on Jefferson avenue, Detroit, between Bates 
and Woodward. 
ship to endure, but when a group of women keeps alive 
such a friendship by meeting monthly, and when for fifty 
years seven of them have attended every meeting, we are 
Will modern social relations 


Fifty years is a long time for any friend- 


constrained to comparisons. 
withstand such a test of time? 

Perhaps one of the secrets lies in a remark by one of 
the old-young ladies at their last meeting. “We have tried 
to keep our gatherings from being ‘old women’s meetings’ 
“Where there 
yod conversation,” said another. 


and have been entirely successful,” she said. 
is good fvod there is g 

Family, business and social relations have led them along 
different paths, and furnish, with the intellectual makeup of 
the group, a 
lacks for diversification. 
meeting finds the table 
cooks of the old school. In case you might remember, their 
Catherine Specht, Abbie Henris, Mary 


for conversation which never 


There is no dieting, and every 


background 
plentifully stocked with food by 


maiden names were: 
Reich, Minnie Giefel, R. Gumrrecht, Johanna Boepple and 
Christine Kunze 
—— 

More Than 10,000 Have Adopted Simplification 

“More 
now listed by the division of simplified practice of the Na- 
tional Bureau of Standards as acceptors to simplified prac- 
according to Edwin W. Ely, chief 


than 10,000 different associations and firms are 


tice recommendations,” 
of that division. 

“The most remarkable thing about this steady rise in 
number during the past ten years,” said Mr. Ely, “is the 
increasing interest in simplified practice as shown by con- 
sumers of the commodities simplified. The present demand 
on the services of the division by the user group almost 
equals that of the manufacturers and has resulted in a 
closer co-operative relationship among producers, distrib- 
utors and consumers.” 

There are now in effect over 120 simplified practice rec- 
ommendations, and the total number of acceptances to all 
recommendations number nearly 30,000. 

Savings, due to the application of simplified practice rec- 
ommendation, according to responsible sources in the va- 
rious industries affected, total more than 250 million dol- 
lars. Individual firms have reported that they are saving 
thousands of dollars annually. 

‘ tieptnnnin 
The Telephoned Moratorium 

During the negotiations of President Hoover leading to 
the international moratorium on war debts, our chief 
executive was in daily telephone communication with Sec- 
retary Mellon in Paris. These conversations cost about 
$10.00 a minute, and the estimated cost of the series of 
telephone conferences is set at $7,000. 

At Washington a three-way connection was arranged, 
enabling President Acting Secretary of State 
Castle, and Acting Secretary of the Treasury Mills to listen 
together to Secretary Mellon’s reports. 

—— — 
Secretarial Course Offered by Louisiana U 

The college of commerce, University of Louisiana, will 
offer a secretarial course when the school opens in the fall. 
This course will include typewriting, stenography, filing 


Hoover, 


and office practice. 


| 


| 
| 
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NO 
SMUDGES 
ON 
PROFITS... 


The profits—the 
frequent turnover—the quality— 
these are just a few of the reasons 
why wise dealers stock Grand_Prize 
Carbons and Ribbons. 


Better because only the finest mate- 
rials are used. Dyes that make for 
enduring records—smudge-proof let- 
ters. The finest cloth and paper be- 
cause an article that holds up satisfies 
its users—and satisfied users are 
come-back customers. 

Write us! You will learn of a genuine 


profit-making deal and a splendid 
product. 





Super-Write 


A new line of Carbons 

and Ribbons for those 

who demand the finest. 
Write for Samples. 























GRAND-PRIZE 
CARBONS ana RIBBONS 


Paciric CARBON AND RiIBBON Mpc. Co. 
J. Francis O’Connor, President 
Head Office and Factory 


1451 HARRISON ST. SAN Francisco, CALIF, 


Chicago Office: 
608 S. Dearborn St. 
San Francisco Office: 
149 New Montgomery St. 


Denver Office: 
1030 15th St. 


Boston Office: 
93 Federal St. 


New York Office: Los Angeles Office: 
149 Church St. 406 S. Main St. 


396 Flinders Lane, 
Melbourne, Australia 




















CONSIDER 
THIS DEALER 
PROPOSITION 


The distinctive sales appeal of the Vari- 
typer—the typewriter with changeable 
type—should be particularly apparent to 
the dealer in office machines. 


Obviously, Varityper’s changeable type 
feature in itself removes it from the 
highly competitive sales field of the ordi- 
nary typewriter—an advantage, the value 
of which may well be appreciated by 
the dealer these days. 


Quietly, but with constantly increasing 
speed, the typewriter with changeable 
type has been selling itself to a steadily 
growing list of Big Business institutions. 


The value of, and the need for change- 
able type is rapidly spreading from one 
person to another; from one business to 
another. 


Right now—as the demand for the Vari- 
typer grows and in anticipation of a 
sustained campaign to make the general 
business public thoroughly acquainted 
with changeable type—tright now is the 
time for the farsighted dealer to step in 
on our exclusive proposition. 


To the right parties we ll gladly give the 
fullest information about the Varityper 
and the details of our dealer proposition. 
Address your request to 


VARITYPER INCORPORATED 


CHRYSLER BUILDING 
NEW YORK 
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Census Figures on Retail Distribution 

Census of distribution figures show that annual sales 
through retail stores in the United States amount to ap- 
proximately $50,000,000,000, while total retail sales through 
all channels exceed $53,000,000,000, the $3,000,000,000 being 
accounted for by direct sales of manufacturers and other 
producers. This stupendous figure is nearly two-thirds of 
the unofficially estimated total annual income of the coun- 
try from all sources, and five times the value of the av- 
erage annual farm crop. 

The census figures show that there are 1,549,000 retail 
stores in the 48 States and the District of Columbia, or 
12.6 per 1,000 inhabitants, and that the average store does 
an annual business of $32,297. The average per capita 
purchases at retail amount to $407.52, which indicates av- 
erage retail purchases per family (of three to five persons) 
of from $1,250 to $2,000 annually. However, the retail store 
purchases of the several states vary greatly, from a min- 
imum of $172 per capita in South Carolina to a maximum 
of $575 in California and New York. These figures are 
based on a field canvass during 1930 of every city, town, 
and rural area in the United States, and reflect the retail 
business of the year 1929. They cover all stores, restau- 
rants, filling stations, and other retail establishments, ex- 
cept strictly service businesses. 

The figures show that the average number of stores per 
1,000 inhabitants in the several states varies from a mini- 
mum of 8.1 in Alabama to a maximum of fifteen and more 
in California and other states, and the average sales per 
store range from $19,827 in South Carolina to $39,715 in 
Michigan. 


Retail Distribution Summary for the United States 





Number No. Stores Net Annual Per 
State of per 1,000 Sales Capita 
Stores Inhabitants (1929) Sales 
Total : : . 1,549,168 12.6 $50,033 850,792 $407.53 
Alabama : 21,432 8.1 $ 524,472,335 $198.19 
Arizona , ae 5,044 11.6 192,418,746 441.76 
Arkansas . ‘ 18,040 9.7 411,494,753 221.89 
California peenees 86,025 15.1 3,268 ,545,636 575.73 
Colorado .... -~ 14,063 13.6 497,852,191 480.65 
Connecticut , _ 22,065 13.7 764,571,044 475.80 
Delaware . - 3,623 15.2 19,194,097 416.12 
District of Columbia.. 5,917 12.1 331,873,844 681.65 
Florida .... ‘ ° 22,411 15.3 197 601,165 338.92 
Georgia weee ée 28,768 9.9 617,543,956 212.32 
Dt)  chictiacehs tee 4,947 11.1 169,471,843 380.81 
DN Séwescdcwsaws 97,074 12.7 3,687 ,370,356 483.23 
Indiana nbewde 41,796 12.9 1,229,294, 386 379.59 
Iowa .... : eee 32,991 13.4 976,154,704 395.05 
Kansas . juee 26,020 13.8 798,599,763 424.56 
Kentucky sue 27,267 10.4 592,008,879 226.43 
Louisiana o% 23,405 11.1 170,018,825 223.65 
Maine .... " 11,096 14.0 309,934,858 388.67 
Maryland .... o« 21,129 13.0 613,812,177 376.22 
Massachusetts oan 53,855 12.7 2,058,887,788 484.49 
Michigan . owen 56,290 11.6 2,235,570, 860 461.67 
Minnesota .......... 31,027 12.1 1,071,787,582 418.02 
Mississippi ; . 17,331 8.6 413,858,201 205.92 
Missouri .. ened 47,216 13.0 1,490,146,846 410.58 
Montana . seeeee 6,996 13.0 240,082,195 446.58 
Co eee 18,350 13.3 599,630,250 435.16 
Nevada ... saat 1,312 14.4 50,088,632 550.06 
New Hampshire...... 6,514 14.0 181,500,859 390.08 
New Jersey ouée 60,203 14.9 1,851,405 ,393 458.12 
New Mexico... oe 4,204 9.9 120,855,221 285.50 
New York... ° se. Bee 15.1 7,239,632,514 575.12 
North Carolina ae 9.1 744,136,243 234.72 
North Dakota........ 8,131 11.9 232,810,484 341.94 
ME splnbetuctonsces 84,042 12.6 3,056,748,364 459.89 
PL, n05 ch0seeke 27,490 11.5 793,869,223 331.33 
Oregon .... ie Gh cake 14,640 15.3 160,170,647 482.50 
Pennsylvania . 136,518 14.2 4,039 ,555,807 419.42 
Rhode Island sen 9,488 13.8 316,573,174 460.47 
South Carolina - 15,082 8.7 299,037,807 171.98 
South Dakota 7 8,990 13.0 262,148,879 378.36 
Tennessee ... . ‘ 23,498 9.0 649,857,182 248.36 
nD eeuse , : - 67,258 11.5 2 .074,164,554 356.10 
Pn, asenene ane 5,291 10.4 200,041,805 393.90 
Vermont .... , ye 5,169 14.4 152,074,734 422.89 
Virginia seten skeen 26,222 10.8 596,.784.504 246.42 
Washington rT 22,209 14.2 774,349 348 495.29 
West Virginia base 7,283 10.0 $42.119,101 255.68 
Wisconsin . oéne 39,612 13.5 1,232,338 .677 419.73 
Wyoming pbeeeece 2,955 13.1 101,399,360 449.53 
-— ~~ 


The Career That Sholes Made 
Fort Worth Star and Telegram] Viewpoint is that place 
where one stands and looks at washing dishes an hour 
and a half every day as drudgery and pounding a type- 
writer eight hours a day as a career 
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Berloy Book Shelf Unit. Re- 
sembles a standard library 
stack. Holds more books for the 
space occupied. Is more con- 
venient. Costs less. 








Mou TYPES of Berloy metal shelving 
—more than made by any other manufac- 
turer—testify to Berger progressiveness. 


Office Equipment 


There is the Convertible type that can 
be assembled in so many different ways. 
The Flex-bilt units with the exclusive 
bolt-less divider—drop it in, push it back, 
lock it. The famous Wedge-Lock, obtain- 
able only from Berger—the heavier the 
load the tighter it locks. 


Then there’s the adjustable book shelf 
unit, illustrated. 


For strength, rigidity, durability, con- 
venience and economy, Berloy shelving 
is unsurpassed. 


And these same features extend through- 
out the whole line of Berloy metal office 
equipment — filing cabinets, transfer 
cases, desks, storage cupboards, lockers. 


The savings effected by Berloy products 
also merit consideration. Berloy equip- 
ment occupies less room or gives greater 
capacity in the same amount of space. 
Prices are comparable to similar equip- 
ment of wood construction. 


There is a profit to be had from the sale 
of Berloy metal products, and Berloy 
specialty men are always glad to help 
you plan and sell important installations. 


Let us tell you in more detail about the 
advantages of Berloy equipment. 


THE BERGER MANUFACTURING Co. 
Division of 
Republic Steel Corporation 
CANTON, OHIO 


Branches and dealers in principal cities 
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ERE is furniture with three 
< haracteristic s—any one of which 


| combined to make fine furniture. 














will bring to you many discriminating 











buyers ol finer olhic e furniture. 














Authenticity of design, beauty of 











wood —finally superior « raftsmanship all 



































BPR 
Why not send for our brochure “The 
Spirit of Gracious Living Moves Down- a 
ftown.” It tells faithfully the story of — 














Leopold furniture of the finer sort. 
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WRITE REGARDING REPRESENTATION —THE LEOPOLD COMPANY, BURLINGTON, IOWA 
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Highway Marker Headquarters 


Reprinted from The Scovill Standard, Pub- 
lished by the Scovill Manufacturing Com- 
pany. The Article Was Contributed by 
F. H. Bronner, Managing Director, The 
Irwin-Hodson Company, Portland, Ore. 


me, IT long ago a story in The Scovill Standard told its 
readers of the great made in marking the 
highways that criss-cross throughout this country. High- 
signs, curves, hills, hospitals, 


strides 


way route numbers, slow 
turns, railroad crossings, narrow bridges, speed limits and 
various other road warnings are some of the valuable in- 
formation to motorists by the metal markers 
which Improved roads, 


adequately marked by sturdy, visible signs, have made our 


imparted 
guide them along the highways. 
national, state and local roadways a regular tourists’ para- 
dise. 

Now comes the story of one of the great headquarters 
for these metal markers, the story of The Irwin-Hodson 
Company, Portland, Ore., home of highway signs. 

Actually, although the 
one doing a great volume of business, it is but 


steel embossed sign department 
is an active 
one division of this company, which was founded before 
the era of the automobile. To go back to the beginning, 
one must look beyond the turn of the century—to 1892. 
On August 27, 1892, The Irwin-Hodson Company was 
business printing, bookbinding and 
paper Later a steel die and copperplate division 
was installed. Next, the company installed its own litho- 
graphing plant; and in the fall of 1904 the first unit of its 
marking device, embossed steel sign and license plate de 


organized. Its was 


ruling. 


partments was begun. 
From Humble Beginnings 


When The Irwin-Hodson Company was first organized, 
the floor space occupied by the plant was about 7,500 feet. 
Later on this was increased to 12,500 square feet. Another 
increase, about 1904, brought the total number of square 
feet up to 17,500. Today the floor space covered by the 
plant, offices and stores of the company is approximately 
50,000 square feet. 

To give the actual growth of employees of the company, 
it may be stated that the first payroll carried the names 
of nine employees. The payroll for the present staff is 
about 150. Traveling men cover the states of Oregon, 
Washington, Idaho, Montana, Utah, Nevada, Northern 
California and Alaska, and the company is shipping its 
products to the Atlantic coast and along the gulf seaboard, 
as well as into the Dominion of Canada. 

The license plate and embossed sign department of The 
Irwin-Hodson Company was installed in 1915. At that 
period automotive manufacturers of this country had al- 
ready begun the mass production which was later to flood 
our country and other countries of the world with auto- 
mobiles. Some idea, however, of the rapidly increasing 
production in automobiles may be gathered from the fact 
that in 1915 The Irwin-Hodson Company handled ap- 
proximately 45,000 pieces of steel in the manufacture of 
Last year the company handled 
steel for the same 


license plates and signs. 
approximately 1,600,000 pieces of 
purpose. 

As stated before, however, license plates and signs are 
not the only things made by this company. County sup- 
plies, lithographing, steel die embossing, stationery and 
office furniture are some of the lines manufactured or 
sold. There are many other items, manufactured of brass, 
which include etched plates, etched brass signs, trade 
checks, tool checks, time checks, key checks, soap dies— 
in fact, almost anything in the way of seals and badges 
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What the WELL-DRESSED 
DESK will wear! .... 


‘Worruy OF A PLACE on the 
desk of the mightiest captain of industry— 
as well as on the antique secretary used by 
his wife at home—these Jemco items are sub- 
stantial profit-builders for dealers who stock 
them. Send for catalog of complete line. Ex- 
port accounts given careful attention. 

No. 1222—Desk 
Pad, Perpetual 
Calendar and 
long distance 
Telephone Timer. 
Sprayed bronze 
finish in tan, 
green or olive. 
Packed assorted. 


One of the new 
Jemco numbers. 
Retails for $2.00 





No. 5022—Desk 
Pad and Perpet- 
ual Calendar. 
Sprayed bronze 
finish in tan, 
green or olive. A 
splendid gift or 
bridge prize item. 
Packed assorted. 
A new Jemco 
number. 
Retails for $1.25 





No. 1267—Cen- 
tury Calendar. A 
perpetual calen- 
dar that makes a 
handsome desk 

iece. Sprayed 
Gone finish in 
tan, green or 
olive. Packed as- 
sorted. 


Retails for $1.00 





No. 1295—Desk 
Pad, Phonedex 
and Perpetual Cal- 
endar. Sprayed 
bronze finish in 
tan, green or 
olive. Packed as- 
sorted. An old 
favorite still go- 
ing strong. 
Retails for $3.50 


the J, E, MERGOTT CO. 


Manufacturers of high-grade metal 
specialties since 1888 


NEWARK NEW JERSEY 





























82 








New and Profitable 


Merchandise from 








a 


Quality Park Envelope Co. 


i 


QUALITY PARA 


ENV. CO. 


Whether you are dealer or user 
of office supplies, you'll find it 

touch with 
Our constant 


pays to keep in 
‘Quality Park.” 

study 
manufacture and present use of 


of present methods of 


filing and mailing containers 
is developing new ideas, new 
new 
Make 


sure that you are on our mail- 


and improved methods, 


items of merchandise. 


ing list to receive bulletins and 
price sheets of new goods. 


*“LEATHEROID” is a 


in variety of goods; note partial 


big line 


list of our products: 


Expanding wallets 

Vertical file pockets 

Desk files and portfolios (cloth 
or red paper gussets) 

Manila open end legal envelopes 


Manila open side crush en- 
velopes 

Manila filing envelopes and 
jackets 


Bank envelopes (a complete line 
every envelope used by the 
banker) 


**LEATHEROID” is a big line 
in output: daily our factories 
produce over two million en- 
velopes from 75 cents per 
thousand grades up, including 
open end tongue clasp and ten- 
sion envelopes. Buy from the 
manufacturers and be certain 
of good goods at right prices. 


Phone, write or wire to 


at 11-116 Merchandise Mart, Chicago, 
or to the factories at St. Paul, Minn. 


or to the eastern wholesaler, 


A. H. DENNY, Inc., NEW YORK 
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and signs, as well as name plates, ticket punches, and va- 
rious other machines for perforating, canceling and num- 
bering are manufactured by this company, and distributed 
from Portland, Ore., to a great part of the United States. 

The Irwin-Hodson Company uses Scovill brass wher- 
ever possible, because of the satisfaction which this prod- 
uct has always given it. Since 1904, when the first unit of 
the marking device, embossed steel sign and license plate 
department was installed, brass has been purchased from 
Scovill. The first purchases were stencil brass and were 
very small in quantity, but it has developed a great deal 
at the present time and in addition to Scovill brass the 
company also uses Scovill Gold and Scovill nickel silver 
for badges, such as police officers’ badges, industrial 
badges, chauffeurs’ badges, etc. All the chauffeur badges 
used by the states of Oregon, Idaho, Montana, and Utah 
are manufactured by The Irwin-Hodson Company from 


Scovill nickel silver. 
Scovill Brass Used 

One of the main reasons we have always used Scovill 
brass is that we have always liked, in particular, Scovill 
soft brass. It is uniform and always seems to dip about 
the same color, and we have always found the service 
very good. Our contact with Scovill has always been very 
pleasant, and the personnel of Scovill’s west coast rep- 
resentative has been such as to make us entirely satisfied 
with our association with the company. 

In our catalogues are illustrated many articles made of 
brass, nickel silver and Scovill Gold, and each of these is 
from metals furnished us by Scovill. 

Of special interest to readers of this magazine will be a 
few words from the pages of our catalogue describing 
bronze signs: 

“Bronze, even in the early ages, always excited much 
awe, reverence and admiration. The wisdom of this esteem 
is substantiated in modern times, for bronze is now chosen 
in many lines of art, not only for its rich coloring, but 
also because of its permanence and durability. Age always 
improves the appearance of anything made of bronze. 
Therefore, nothing could be used for a memorial tablet or 
a sign that would better perpetuate the memory of the 
name or names of those for whom the memorial is erected, 
or add more significance to a sign carrying the name of a 
firm.” 


This article was illustrated by reproductions of a number of 
Irwin-Hodson products, showing a wide variety of designs and 
indicating the wide dispersal of customers of this enterprising 
Portland house. 

——— 
Imitation Fountain Pens as Bombs 

With the perfection of high explosive in small compass, 
we learn of an alleged bomb plot at Genoa, Italy, in which 
the explosive was loaded into forty fountain pens and re- 
sulted in the wounding of two officials and the mobiliza- 
tion of political police units. Efforts to trace the origin 
of the bombs were fruitless, but as they were sent through 
the mails, postal authorities are working on clues. The 
bombs are said to have been cleverly made and to have 
been accurate copies of fountain pens. 

Now “bombs” in fountain barrels! The 
received lacks detail, as it doesn’t indicate whether the 
fountain pens were self-filling or dropper filled. If nitro- 
glycerine was used, a dropper filling device would handle 


pen story as 


the viscous fluid. 
———_>_—_— 


Sources of Inspiration 


Louisville Courier-Journal] “Does wine bring inspira- 


tion?” 


“IT don’t think so. The best poems come from the ink 


bottle.” 





SEPTEMBER, 1931 









Below, the new GUNN 1900 Desk. At the right, 
just an idea of what may actually be accomplished 
with tt, im genuine good taste—at a price. The 
Colonial treatment is simple, dignified, attractive 
and authentic. Undoubtedly GUNN 1900 is the 
most desk-per-dollar you have ever been offered, 
for, in shite of the price, it is still in every respect 
up to GUNN standards. 


“You Dont Get Do 


when you work with 


EARS back, when the uncompromis- 
ing quality of GUNN products first 
became generally known, someone 
coined the expressive slogan, “You 
Don’t Get Done When You Buy A 
GUNN.” 


But GUNN quality, then and now, 
is merely the expression of the 
mastercraftsmanship of GUNN 
““Minutemen’”’—a skill which could 
only result from lifetimes of service 
with and confidence in GUNN 





Peter Vander Meer, Department 
Superintendent, has been a 
GUNN “Minuteman” for 36 
years. He resides with his family 
in the attractive suburb of Fair 
view. In sight of the GUNN 
factory, and awakened every 
morning by its calliope whistle, 

our guild of contented and pros- 
perous GUNN “Minutemen” 
still live in hole own beautiful 
country community. Often three 
generations ply their skill side 
by side. Is it any wonder that a 
smile of value-received satisfac 

tion is on the faces of GUNN 


users the country over? 


ESTABLISHED 


“straight shooting’’ policies. 


GUNN Dealers who know, already 
entertain similar feelings toward 
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GUNN: 


GUNN ‘“‘live - and - let - live” sales 
tactics. In fact, GUNN “straight 
shooting” dealer strategy is such as 
will promote the lifelong confidence of 
any wide awake, aggressive dealer. 


née— 





And as he continues to cooperate to 
his own profit, he will become a 
master of the newer sales methods, a 
true GUNN ‘“Minuteman’’—who’ll 
not “be done when he works with 
GUNN.” 


Can you qualify?—are you aggres- 
sively interested in better business?— 
then write us—we’ll be glad to hear 
from you. 


GUNN FURNITURE COMPANY 


GRAND RAPID $ 


MICHIGAN U 


Permanent Display, Waters-Klingman Bldg., Grand Rapids, Mich. 





You 


DON'T 


GET WHEN 


A ee i a ee i 














4 OFFICE APPLIANCES 


THIS 
MONTH 


4,000,000 


4 S STUDENTS RETURN TO SCHOOL 
G: EVERY ONE OF THEM NEEDS A 
ROYAL PORTABLE TYPEWRITER 
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Indenture at Stationers’ Hall 


Abstracted from The British Stationer, in 
the Words of A. E. Owen-Jones, Telling of 
the Solemn Ceremony Attending Apprentice- 
ship under The Auspices of The Stationers’ 
Association of Great Britain and Ireland. 


I was present a little while ago at a most interesting 
ceremony at the Stationers’ Hall. This was the apprentic- 
ing of my only son to Edgar Ludwyche Waterlow, citizen 
and stationer of London, to learn the art of a stationer. 

Before the Master, and the court of the Stationers’ Com- 
pany, assembled in their robes, and with their imposing 
mace in the midst of them, the apprentice, his father, and 
his master take upon themselves their solemn obligations 
—and the Company, under its seal, undertakes to see that 
these are rightfully fulfilled. 

These obligations are phrased in the old words used for 
hundreds of years in the indentures sanctioned by the Com- 
pany. Here are some of them: 

“The said apprentice his Master faithfully shall serve, 
his Secrets kept, his lawful Commands everywhere gladly 
do. He shall do no damage to his said Master, nor see to 
be done of others, but that he in his power shall lett, or 
forthwith give warning to his said Master of the same. 
He shall not . contract Matrimony during the said 
term. He shall not play at Cards, Dice, Tables, or any 
other unlawful games, whereby his Master may have loss. 

He shall not haunt Taverns nor Playhouses... .” 

The Master undertakes “to teach and instruct the Ap- 
prentice in the Art and Mystery of a Stationer, according 
to the custom of the City of London,” and the Father of 
the Apprentice indentures “to find and provide for the 
Meat, Drink, Apparel, and other 


Necessaries.” 


Apprentice Lodgings 


Charges to the Apprentice 

The Apprentice is charged with good counsel by the 
Master of the Company, who presents the boy with beau- 
tiiully Morocco-bound copies of the Bible and the Book 
of Common Prayer. The indenture is then enrolled at the 
Chamberlain’s office at the Guildhall, and at the end of the 
indentured period the apprentice receives the Freedom of 
the City of London. 

There was something impressive about all this, and it is 
no small thing for a youth on the threshold of his career 
to be 
breathe some of the spirit of it. 

Of course, some of it is rather bewildering. “The art 
and mystery of the stationer” has little to do with the sta- 
tionery business as we know it today. And yet my son 
is not a printer’s apprentice. There is quite a distinction 
The stationer’s apprentice to a firm 


brought into this old-world atmosphere and to 


between these two. 
like Waterlows is usually a boy of good education, who has 
most likely matriculated in the University of London, who 
is taught the whole business with a view to being fitted for 
some executive position in the firm. He goes from one de- 
partment to another, knowing something of them all. The 
printer’s apprentice, on the other hand, learns some specific 
branch of the business. Today there are comparatively few 
who learn all branches of the printing business, and an ap- 
prentice eventually linotype 
worker, a machine minder [pressman] a lithographer, or 


becomes a compositor a 
one of a dozen other things. 

In this connection I will give an extract from a printer’s 
apprenticeship of the year 1842, in the hope that it will 
catch the eyes of some of our own young assistants: 

“The said apprentice to be in his master’s service from 
six o’clock in the morning till nine o’clock at night from 
Lady Day to Michaelmas, and as soon as it is light in the 
morning till nine o'clock at night from Michaelmas to Lady 











CHALLENGE 
to All Competition! 


One source for your stock pur- 
chases of Steel Office Furniture makes 
one manufacturer responsible. And 
when that manufacturer combines a 
complete line of quality pieces to meet 
individual needs with a satisfactory 
price range, you have the best possible 
values from the standpoint of quality 
- +. cost... and service. 


& 
The CORRY-JAMESTOWN LINE 
Includes 


DOCUMENT UNITS 
STORAGE CABINETS 


LETTER FILES 
LEGAL CAP FILES 


CHECK FILES DESKS 
CARD INDEX UNITS COMMERCIAL SAFES 
CUPBOARDS WARDROBES 


SECTIONAL FILING EQUIPMENT 


New Catalog describes re- 
cent changes in construc- 
tion of the ‘‘Armor,”’ 
**Viking”’ and “‘Steel Age” 
Lines that bring latest im- 
provements to an already 
superior value. 









PROGRESSIVE ROLLER 
EXTENSION SUSPENSION 
DRAWER Easny 
REMOVED 


Use your letterhead 
for Catalog. CORR Y- 
JAMESTOWN MFG. 
CORP., Corry, Penna. 
CableAddress— 
CORJAM. 


Warehouse Stocks Carried in 
New York, Chicago, Philadelphia, 
San Francisco, Los Angeles. 


ORRY- JAMESTOWN 
Cs TEEL, 9 FURNITURE 


800 *‘Steel Age”’ Line 
Compact construc- 
tion—saves space 



































NORWALK 


HOTCHKISS 


(TRADE MARK) 





Hot hkiss No l A Model 


Since Hotchkiss introduced the new improved 
Wire Machines on January Ist, 1931, incor- 
porating FOOL-PROOF and CLOG-PROOF 
features, not one machine has been returned 
on account of clogging although thousands 
are inuse. This improvement is the outstanding 
achievement in the history of the stapling ma- 
chine industry. Model 1A holds 210 staples, 
weighs 2 pounds and has a reach of 41% inches. 


The New Model 2A is 
identical in appearance 
and performance to the 
No. 1A, differing only 
inthe holding capacity, 
which is 105 staples; in 
the reach, 244 inches; 
and in the weight, 14 
pounds. 





Hotchkiss No. 2A Model 


——~ 


The No. 1 Regular 
Machine is aptly called 
the Universal Model and 


is one of the most con- 





venient desk appliances 
ever offered. It holds a 
strip of 25 flat, bright 
steel staples, weighs 114 
pounds and has a reach 


of 2 inches. 


Hotchkiss No. | Model 








Always stress to your customers the importance of 
using genuine Hotchkiss Staples 








HESE are but three of the many 
HOTCHKISS models which have always 
been distributed through legitimate office 
supply dealers. They are recognized as the 
STANDARD LINE in the stationery trade, 
not just as paper fasteners, but as Staplers 
of quality, impressiveness and character. 
Made by the world's oldest and largest manu- 
facturers of Stapling Machines and Staples 


THE HOTCHKISS SALES COMPANY 
CONNECTICUT, U. S. A. 


Sole Domestic and Foreign Distributors 
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Day, except half an hour for breakfast and one hour for 
dinner, and half an hour for tea, except on Sundays, and 
the said Master hereby agrees to pay the said Apprentice 
or his father the sum of one shilling per week during the 
... ‘Tempora mutantur!’” 

— 

Senior Executives’ Behavior Under Fire 

From the “Adco” Balance Sheet] Sitting under my pear 

tree and looking out across the darkening twilight in my 


first five years. 


garden and yard at the beautiful background of trees of 
Heaven, if there be any spot on earth where there is peace 
and rest, surely it is here. 

Here I spend my hours of leisure and some unseen teach- 
er speaks to me and I dream of miracles all around me, and 
here I have nothing to fear and nothing to gain, in reveal- 
ing myself to spirits quite as wise as Plato. 

Calmness of mind is one of the beautiful jewels of wis- 
dom. It is evening and the subject of my meditation as I 
sit in my perch beneath the tree is “The Behavior of Our 
Senior Executives Under Fire,” during this period of de- 
pression, 

When the rattle of war drums sounded in the ears of 
Senior Business Executives of a not far distant period of 
the past, I recall the fright and pessimism that permeated 
every fibre of their being. 

Some of them giving up a life’s work, disposing of in 
terests and associations that never could be regained; later 
regretting the error of their way. 

Today these Senior Business Executives are covered 
with gloom coupled with panic and we are experiencing as 
a result a period of consolidations. What is happening to 
the human element of these organizations? 

Why not courageously face the problems of the depres- 
sion with—Business is fine under the circumstances—and 
not destroy the spirit of the men and women that are ren- 
dering loyal service, in carrying on to a better day? 

A splendid opportunity is presented to stationers and 
loose leaf specialists to plan and do important things for 
the welfare of their business, while they have the time. 

Recently a certain man sold his business, in our field of 
endeavor, and the consolidation was duly advertised. He 
builded successfully with well directed effort. He now de- 
sires to again return to the work he knows and brings him 
happiness. Don’t make his mistake! 

I never put any value on my own prophesies nor on 
anybody else’s. I therefore have no pride as a prophet. 
Yet I do think I have hit it off accurately when I stated to 
my associates that we are entering a period of setbacks 
which will last some time and from which we will emerge 
gradually and triumphantly. 

Nagging and the legal points that lawyers use to con- 
fuse juries—the point is effictency. And don’t concern our- 
selves about the depression. Everything is all right—a 
little slow, but all right. 

Heartily Yours, Arthur J. Lloyd. 

————— 


Engraving Service for “Autograph” Pens 

The W. A. Sheaffer Pen Company, Fort Madison, Iowa, 
has arranged to facilitate the handling of orders for its 
“Autograph” pen by listing some twenty concerns in va- 
rious parts of the country which can do the engraving of 
the owner’s signature on the gold band ornamenting the 
barrel. This arrangement permits distant dealers to have 
the engraving done by skilled and reliable engravers, ob- 
viating the necessity of sending the work to Fort Madison 
for engraving. These engravers will undertake to com- 
plete the engraving at a uniform scale of prices, returning 
them safely ina minimum time. This list of engravers can 
be secured from Sheaffer travelers, or from the general 


offices at Fort Madison. 
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Big installations don’t just “happen”! 





They are the result of years of preparation by the dealer and the manufacturer. 
When the opportunity arises they know just what to do and how to do it. 


Are YOU in a position to figure on an installation such as illustrated above? This 
complete, modern bank equipment installation was made by SECURITY Dealers 
for the Clinton Trust Co., Newark, N. J. 


The possibilities of building up YOUR business through such installations warrant 
serious consideration. Write today for particulars regarding the SECURITY 
Franchise in your territory. An opportunity may be waiting! 


Security STEEL EQUIPMENT CORPORATION 
Steel Products AVENEL, N. J. 
cad Branches: NEW YORK, NEWARK, BOSTON, CHICAGO, NEW HAVEN 
Safes 
Shelving 
Bookcases 
Filing Cabinets 
Desks and Tables O 
Storage Cabinets 
Transfer Cases 
Waste Baskets 
Planned Equipment 
Send for 
General Catalog 


aes —PLANNED EQUIPMENT 
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Spread your saals 
to the 


Autumn 
trade winds 


It’s a “grand and glorious feeling” to be out ean ay ot 
of the doldrums. There is still plenty of work a 
for the crew, but the good old ship, «“Ameri- 
can Business,”’ is back in the race. 

The Autumn trade winds are blowing. It is 
good racing weather for the ship that spreads jj.) snizary 


Mosstener — For 


its sails and makes the best of today’s busi- rag nd ter 
last a lifetime. 





Dipodas Desk Set—Pen 
adjustable to any posi- 
tion; socket adjustable; 
many beautiful styles 
and color combinations, 





Filapen — Especially de- 
signed for filling foun- 





ness weather. 

The sailor has a tip for you. He can’t make 
headway with bare masts any more than you 
can make money with bare shelves. He spreads 
on canvas and goes. You fill in stocks and sell. 

The merchandise which se//s—in good busi- 
ness weather or bad—~ is the Sengbusch line of 


customer-preferred office appliances. Some of 









them are pictured here. Allof them work for ,,, 4 
place for every 


you like a willing crew when you send us your —paper.and every 
paper in its place. 


complete-stock order. Do it today! 


Sengbusch 


SELF-CLOSING INKSTAND CO. 
915 Sengbusch Bldg. Milwaukee, Wis. 
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Patent Office Refused First Typewritten Paper 


The passing of Philip Tell Dodge, president of the Mer- 


genthaler Linotype Company, in August, discloses an 
anecdote about the filing of patent papers for the first 
typewriter. Mr. Dodge was patent attorney for the Rem- 
ington Arms Company. In that capacity he filed patent 
specifications for the new writing machine. These specifi- 
cations were written on the typewriter—very appropri- 
ately. They were returned by the patent office so that 


the typewriter manufacturer could comply with the rules 
that all 

When 
combined 
with the model of the 
facilitated the of the 
place successfully the composition of type by hand. 


applications be in handwriting. 
Mr. 


several 


Linotype organization, he 
the mechanism 
typesetting This 
Linotype so it could dis- 


Dodge joined the 


features of typewriter 


current machine. 


pe rfection 


It is interesting to note that the commercial introduc- 
tion of both machines was hampered because it was 
thought the machines would displace the hand workers. 


In the course of time more men were engaged as linotype 
operators than had ever been employed for hand com- 


position. The typewriter, far from being responsible for 
putting individual handwriters out of employment, has 
expanded the field widely, and made employment for 
countless women, who, before the day of the typewriter, 


had scant opportunity for employment in office work 
qxcenentiiihimanpa 

Avery Paper Mill to Make Drawing Paper 

county, Ohio, 


paper 


A paper mill to be erected at Avery, Erie 


other drawing 
for school use. The will be distributed 
through The American Crayon Company, Sandusky, Ohio. 
C. W. Knouff, m of the educational department of 
The Crayon Company, stated that 
the product will not be before November. 

The plant of The Avery Paper Company will be housed 


will produce, among lines, colored 


drawing papers 
anager 
American samples of 
available 


in buildings occupied heretofore by the Hoover Potato 
Digging Machine Company. There are two main build- 
ings—one 45x500 feet and one 55x165 feet. The Fourdri- 


a web 100 inches 
will occupy a of 135 to 
An excellent supply of water for paper 


nier machine to be installed will make 


wide; this machine space about 
140 feet in length. 
making is available. 

The mill will be in charge of C. L. 
engaged in the manufacture of paper the past twenty years. 

a 
January-June Corporation Profits 

The monthly bulletin of the National City Bank of New 
York published profits covering the first half year of 1931 
Figures on 


Hoag, who has been 


industries. given 


for representative were 
profits, etc., for three corporations in the office equipment 
field. 

Net profits, first half of vear—(1920) $7,686,000; (1931) 


-30.1. 
profits are shown after depreciation, 
but before dividends. 
I—(1930) $113,115,000; (1931) $115,- 
Per cent change, +2.3. Net worth includes book 
preferred and common stock, and 


In this tabulation net 
taxes, and 


$5,369,000. Per cent change, 
interest, 
other charges, 

Net worth—January 
799,000. 
value of 
surplus account at the beginning of each year. 
of return, -(1930) 13.6: 


outstanding 


Annual rate per cent- (1931) 9.3 
per cent. 
——— 
S. M. Hastings on Board of Chicago Bank 
Samuel M Business Ma- 
Corporation, is one of 
Bank Chicago, 


institution, 


International 
the of 
Trust Company, 
third 
is a merger of 


Bank of 


of the 
of 


Hastings, 


chines board directors 


the Central Republic and 
a $350,000,000 
The 


Company 


bank in 
the Cen- 
Re- 


and the largest 
organization 


the National 


Chicago new 
tral 


public. 


Trust and the 
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U. S. PAT. NO. 1781312—OTHERS PENDING 


YOUR OFFICE 
EEDS 


THE 


Copy-GRAPH 


TRADE MARK 
REG. U. S. PAT. OFFICE 
*( Attached to your typewriter in a few moments) 














Because - - - 
It eliminates carbon paper 
It increases production 

It saves time and money 

It makes clean, permanent 
copies that cannot smudge 
and is easy to operate. 


MADE BY 


THE YALE & TOWNE MFG. CO. 


for 


™Copy-GRAPHCorpP. 


“CHRYSLER BUILDING, NEW YORK 


DISTRIBUTORS NOTE: Some desirable territory 
still available. 





























COLORED 
THIN LEAD 


















































COLORS 


Red, Blue, Dark Green, Orange, Yellow, White, 
Bleck, Olive, Light Green, Violet, Light Brown, 
Dark Brown, Lemon or Zinc Yellow, Light 
Ochre, Stee! Blue, Light Blue, Ultramarine, 
Purple, Carmine, Pale Vermillion, Gold Ochre, 
Terra Cotte, Sepie, Gray. 














PRODUCT 


of the Makers 
of Famous 


"CASTELL” Pencils 


\W.FABER 
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Growth of Trade Associations 

A steady growth, which has brought to national trade 
associations a twenty-five per cent increase in membership 
and a seventy-three per cent increase in income, during the 
last ten years, is shown in a study by the trade association 
department, Chamber of Commerce of the United States. 

“This survey,” says Philip P. Gott, manager of the de- 
partment, “is as far as known, the most complete report 
available on the subject, covering 416 associations having 
a combined membership of over 360,000.” 

In 1930 the average net decline in income as compared 
with 1929 was three per cent for national associations, 
somewhat more in the case of state and regional associa- 
tions. The year 1930 closed with an average net loss of 
members by 302 national associations of one per cent and 
114 state and regional associations also of one per cent. 
Estimates for the first quarter of 1931, based on partial 
returns, record a further average net loss of about one-half 
of one per cent. On this basis, in spite of these losses, 
total combined membership is now greater than in 1928. 

Some associations record striking gains, but not all fared 
well. In this composite picture are associations which 
operated in 1930 on as little as one-third of the 1929 in- 
come, and also those which had twice the funds in 1930 as 
in 1929. The same is true of membership. 

Comparing 1930 membership with 1929, of the individual 
associations twenty-one per cent have held about steady, 
Net gains in member- 
Gains of ten 


forty-eight per cent show net losses. 
ship are reported by thirty-one per cent. 
per cent to twenty per cent are frequent, while some asso- 
ciations more than doubled their membership. The average 
change in membership for the entire group of associations 
is a small loss, namely, one per cent. 

That the gains in income, membership or both are not 
confined to any one type of association nor to associations 
in any field is brought out by the following list. This is a 
typical list of some of the associations that are going ahead 
aggressively, with strong support. 

National Association of Life Underwriters, New York 
City; Textile Color Card Association, New York City; 
Millers National Federation, Chicago; United Typothetae 
of America, Washington, D. C.: National Machine Tool 
Builders Association, Cincinnati; National Food Brokers 
Association, Indianapolis, Ind.; National Lime Associa- 
tion, Washington, D. C.; Gray Iron Institute, Cleveland, 
Ohio; American Association of Wholesale Opticians, New 
York City; National Association of Building Owners & 
Managers, Chicago; National Wall Paper Wholesalers’ 
Association, Philadelphia; National Canners Association, 
Washington, D. C.; Lead Industries Association, New York 
City; Steel Founders’ Society of America, Inc., New York 
City. 

Some of these associations whose fiscal years have ended 
within recent months or ended July 15 closed their year 
with the largest membership in the history of the organi- 
zation and with support. Others are 
typical of those which report substantial gains in support. 


increased financial 


— 


Crepe Paper Products Shown on Boardwalk 
During August the crepe paper products of The C, A. 
Reed Company, Williamsport, Penna., were displayed in a 
the DuPont exhibit, located on the Boardwalk 
City. The diversity of this line, which is used 
paper dolls flowers, 
Some fifty odd tints and 


window of 
at Atlantic 


window and 


in decoration, making 
gives it utility in many fields. 
shades of crepe paper were shown, as were party napkin 
sets and crepe paper table covers, wrapped in Cellophane. 
DuPont dyestuffs were used in producing the extensive 


range of colors employed by The C. A. Reed Company. 
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FACTORY 
REBUILT 
TYPEWRITERS 
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> | Ideal for Rentals 


ENTIRELY REBUILT AND REFINISHED Thoussnds off new ‘Wmailamalecliae 


AT THE WOODSTOCK FACTORY writers were sold to schools during the 


past year—this is making a big demand 


The careful workmanship and inspection b 
P P Y for Woodstock rentals. 


specialists who rebuild Woodstock Typewriters 
right in the Woodstock Factory, is a guarantee 
to the Dealers and to the users that Factory Re- 
built Woodstock Typewriters are the best Re- 
built Typewriter Values ever offered to buyers. Write for Prices and Terms 


WHOLESALE DEPARTMENT 


Woodstock Typewriter Company 


Six North Michigan Avenue Chicago, Illinois 


Woodstock Typewriter Company, Ltd., 46 Kingsway, London, WC2 
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CRAFTSMEN IN SYEE 


TEELCASE expressed in unchanging metal, por- 
S trays the beauty of the finest wood furniture. 

Craftsmen in steel have given to this outstanding 
line every requirement of modern design—every re- 
quirement of pleasing beauty—every requirement of 
enduring service. A knowledge of these important 
factors explains Steelcase success. 


The perfect finishes, reproducing with the utmost 
fidelity the choicest woods, give Steelcase Business 





Equipment an attraction value that matches at 
once the sturdy quality of its structural features. 


Steelcase durability, strength, and simplicity 
guarantee permanent service. Desks, files, safes 
etc.—every piece on which the Steelcase name 
appears, commands the respect of both the user 
and the individual who sees it. Steelcase 








signifies success. 


From a mechanical standpoint many new and 
exclusive features of construction serve to make 





Steelcase Business Equipment more desirable 
more saleable than ever. Leading dealers the 

country over have long realized that the Steel- 

case line has unusual “‘consumer acceptance” 

it “moves” readily, and when it does it builds 

that most valuable asset in all business activity 

goodwill. 











Our latest catalogs illustrate the leading and 
latest numbers of the Steelcase line and give full 
details. Everything you want to know about 





Steelcase is in these worthwhile books. We sug- 
gest that you drop us a line for your copies today. 





MetalOfficeFurnitureCo. | 


Grand Rapids Michigan 5 
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Basic Building Industries Report Progress 
At its recent convention in Chicago, the National Asso- 
ciation of Fan Manufacturers made an intensive survey of 
their industry and found that during the first five months 
of 1931 it did exactly 74.2 per cent of the business which 
was done in the corresponding months of 1930. This was a 
particularly optimistic showing inasmuch as the year 1930 
was an excellent one for the fan manufacturers because of 
a large carry-over of new building business from the previ- 
ous year. In fact, the decrease of approximately twenty- 
five per cent in this industry is looked upon by the fan 
manufacturers as actually an increase in business when 
present general conditions are taken into consideration. 
There was a general feeling that the industry is in ex- 
cellent condition. And best of all, the curve indicating 
future business, based upon quotations outstanding, indi- 
cates that approximately the same showing for the balance 
of the year would be made. This association makes fans 
for ventilating and other factory purposes and its members 
are setting its quotas at such figures as to indicate the 
somewhat surprising return to something like normal con- 
ditions. The association re-elected as its president John 
M. Frank, president of the Ilg Electric Ventilating Com- 
pany of Chicago; vice-president, R. E. Shaw of B. F. 
Sturtevant Company, Boston; secretary, E. B. Cresap of 
Chicago. 
——— 
I. B. M. Corp. Man Predicts Mexican Economic 
Growth 
F. W. Nichol, assistant to the president and head of the 
foreign organization of the International Business Ma- 
chines Corporation, who recently returned from an in- 
spection trip in Mexico and Cuba, says that widespread 
economic growth in these countries within the next ten 
years will result from governmental encouragement and 
the further adoption of modern business methods and 
equipment. Mr. Nichol said that the business of his com- 
pany in Mexico and Cuba for the first six months of this 
year was larger than any corresponding period in the com- 
pany’s history and thirty-nine per cent ahead of the first 
half of 1930. Business leaders in Mexico and Cuba are 
optimistic as to their future industrial outlook 
Business men of these countries are energetic, resource- 
ful and able to compete with other industrial peoples, Mr. 
Nichol said. Many of their plants are fully up-to-date and 
there is a distinct trend toward modernization of methods 
and equipment in offices and industrial plants. 
cccenpieaiiaaiasni 
Riedell of Weldon Roberts on New Mexican Trip 
A card recently received from John A. Riedell, sales 
manager of the Weldon Roberts Rubber Company, proves 
that he recently traveled through New Mexico. The card 
bears the picture of a Taos Indian pueblo. Mr. Riedell 
facetiously observes that the Indian architects who built 
this town used Weldon Roberts erasers. If they did, they 
were ahead of their time for the houses are apparently built 
of adobe, and the second stories are reached by means of 
ladders. The structures have the advantage of thick walls 
and cool interiors, a much needed requisite in that country. 
acelin 
Harris to Devote Full Time to Office Supply 
Business 
A. C. Harris, with the Bryan-Harris Office Equipment 
Company, Atlanta, Ga., has resigned his position as chief 
clerk of the Secretary of State’s office to devote his entire 





time to his office supply business.—J. H. R 
8 
Dabney Transferred to Baylis Store in Atlanta 
A. A, Dabney, with the Ivan Allen-Marshall Company, 
Atlanta, Ga. has been transferred to the store of the 
Baylis Stationery Company on Broad Street.—J. H. R 
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‘The BARR 


performs like a 
big machine” 





Says — 
Mr. L. K. Cavanaugh 


Manager of 
The Keystone Office Appliance Co. 
New Bedford, Mass. 


“Stenographers and newspaper men, who are accus- 
tomed to standard office typewriters, invasiably 
comment on the fact that the Barr portable performs 
like a big machine. 


“They like its steadiness; its light, snappy key- 
sen and its wonderfully convenient line space 
ever. 


“The same features of the Barr, which impress ex- 
perienced operators, make a strong appeal to those 
who are considering the purchase of a portable." 





Dealers who recognize the advantage of controlling 
the sale of some one make of portable typewriter in 
their territory are invited to discuss with us the terms 
of a five-year exclusive franchise. 





BARR-MORSE 


CORPORATION 
174 Fifth Ave. New York 
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6. go 


the profits! 


(but not when you 
concentrate on one l ine) 


Our the window fly the 
profits if you carry too many incomplete, 
slow turn-over lines, instead of concentrating 
on one complete line that sells. Take a good 
look at your office basket stock today. Figure 
how much better off you would be if you 
had less money tied up in slow movers— 
if you cut down your inventory — put all of 
your effort back of the complete and active 
Canco line. Dealers, the nation over, are doing 
just that and making real profit out of Canco 
fire-proof metal office baskets. Canco baskets 
come in a wide variety of styles and sizes, 
meeting every buyer’s specifications. There are 
rich finishes of walnut, oak and mahogany to 
blend with office decorations, green ones—and 
white baskets for iastiesianal use. Place your 


order now. 


Galvanized Ware Department 


AMERICAN CAN COMPANY 
TOLEDO, OHIO 


City Park Avenue and Hamilton Street 





Illustrated here is the Canco 
No. 82, 13% x 14%, furnished 
im green, walnut, oak or mahog- 
any. We have avaslable also the 
small size corrugated basket No. 
160, 1244 x«9%%x11%, also No. 
480, 19% x 12% x 18, a larger 
corrugated basket. Both of these 
baskets can be had in either 


green or white. 











OFFICE APPLIANCES 


Some Franklin Mailing Pieces 

The Franklin Printing & Engraving Company, 232 Hu- 
ron street, Toledo, Ohio, are sending out a series of mail- 
ing pieces, each sheet separate and each measuring nine 
inches wide by three and three-quarter inches high. Each 
of these sheets bears a line border and is printed on both 
sides. One of them announces great savings in office fur- 
niture during the August sale. Each page makes some 
vital announcement on the front with an item named on 
the back and priced attractively. 

Another sheet admonishes the customer to remember 
that in many cases the house has only one of each item 
and the first man who arrives will be the first one to be 
served. Some are new floor pieces, samples, while others 
are used pieces in good condition. 

There are thirty sheets each bearing numbers front and 
back. Lines advertised include writing desks, a lady’s 
writing desk, four drawer steel file, office settee, executive 
outfit, walnut book rack, private office outtit, combination 
rack for magazines and books, some chairs, a sliding door 
book case, steel letter file, an oak chair specially priced, 
posture chair, leather davenport and many other items all 
very briefly announced and priced within the reach of al- 
most anybody. 

This method of making announcements to customers 
should be successful in awakening interest in many of the 
objects, the firm desires to clear out. All are articles of 
value, but they are, as a rule, single articles which remain 
over and can therefore be sold at less than the usual prices. 

snseiiilialiiainics 
Mid-West Travelers Club Notes 

L. C. Goodhand of the Oxford Filing Supply Company 
left Chicago late in June on a combined business and va- 
cation trip which took him through to the Pacific Coast 
and back. 

J. H. Hildreth, manager of the Chicago office of the 
Esterbrook Pen Company, left Chicago recently on a va- 
cation trip to the Pacific Coast. 

C. M. Conger, vice-president of the Wilson-Jones Com- 
pany, and manager of the Irving-Pitt division, spent June 
with George Wolcott, visiting dealers on the Pacific Coast. 

E. E. Douglas of the Boorum & Pease Company recently 
visited Minnesota dealers with their territorial representa- 
tive, Ed. Cooper. 

Miss M. Hanson, assistant to R. C. Moore, secretary of 
the Mid-West Travelers Club, spent her vacation visiting 
friends in St. Louis. She urges Mid-West travelers to 
send in items of news to headquarters, 204 Dwight build- 
ing, Kansas City, Mo. 

J. Simpson, sales representative of the Columbia 
Ribbon & Carbon Manufacturing Company, Inc., left on 
July 27 for an extended trip through the middle west. He 
did not take the old grip along, for his trip was in the 
nature of a vacation of two weeks. 

a 
McManus Heads Pacific Stationery & Printing 
Company 

L. B. McManus has been elected vice-president and gen- 
eral manager of the Pacific Stationery & Printing Com- 
pany, Portland, Ore., to fill a position left vacant by the 
death of one of the firm last winter. 

Mr. McManus has been active in the office equipment 
business in Portland for twenty years. 

Other officers of the company are L. L. Hunter, presi- 
dent, and E. T. Hunter, secretary-treasurer 

— 
Wilson Joins Harland Company 

J. J. Wilson, formerly with the Atlanta Office Supply 
Company, Atlanta, Ga., has joined the sales force of the 
John H. Harland Company.—J. H. R. 
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(@, Jhe Red Writing Jlood 








e § A Dozen Reasons WHY 
YOU NEED 


ed (@, he Red Writing Hood 25) 


I Copies will be cleaner and neater 





i CWwr ile 


y J Prevents slipping on the roller 
% Makes a worn platen like new 


4 Insures a uniform writing print 


iy Paper can be interleaved and copies removed in one- 
” tenth of the time usually required 


y | Carbon copies will be sharp and free from blurring 


Makes carbon paper last much longer 


8 Prevents curling and wrinkling of carbon paper 


4 Protects the hands from carbon stains 


5 ay Special width combinations can be used where required 





st sf Makes up to twenty copies at one time 


UNITED STATES PATENT No. 1743820. OTHER [IC DCN wD! 
PATENTS PENDING. Patents pending in ENG- [E RED WRITING HOOD COSTS YOl 
LAND, CANADA, FRANCE, GERMANY and. all NICQYTLITN 

other principal countries. NU LPILNG 


The only real improvement for making carbon copies that has been made in years. 
THE RED WRITING HOOD is made in all sizes and for any kind of work where carbon 


copies are required. 


There are five Red Writing Hoods in every box of one hundred sheets of 
olf’ Bran 
RE 


G U.S PAT OFF 
You simply place as many sheets of carbon paper in the Hood as copies are required. When 


CARBON PAPER 
it is used, you can again fill the hood. 


TO THE DEALER | 


We are giving First Class Dealers the exclusive sale in their territory. Write us for 
particulars. 








RBON CORPORATION 


: CHICAGO 
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A SENSATIONAL TYPE | 
BRINGING UNLIMITED 
PORTABLE DEALERS... 


The New Keming 
NOISELESS PORT 





AIL to the new Remington 


Noiseless Portable! It’s sensa- 


tional! It’s the best writing machine 
ever offered to the public! It’s the 
finest bit of mechanism ever created! 
It’s a writing machine that can be 
used wherever and whenever you 
please ... for it doesn’t disturb a 
soul! And that’s something to talk 


to your customers about! 


When you display an assortment of 
Remington Noiseless Portables you 
are certain to get agroup of prospects 
crowding about your window. You're 
going to soften up a lot of “cold” 
customers. You're going to make 
more friends than you ever made 


before. 


The opportunity to cash in on a 
miraculous development such as that 
of the Remington Noiseless Portable 
comes once in a lifetime. You can’t 
afford to miss it. Fall into line with 
all Remington dealers and order your 
supply early. First come first served. 


Mail the coupon today. Be the first 
in your neighborhood to display the 
FIRST Noiseless Portable ever built 
. the first NATURAL touch... 
the most PRECISELY-built type- 
writer .. . the best writing machine 
that anyone ever laid fingers on! 


Portable Typewriter Division, Rem- 
ington Rand, Buffalo, N. Y. Offices 


in all principal cities. 


The Remington NOISELESS PORTABLE 








PLEASE send me details of your 


REMINGTON NOISELESS PORTABLE dealer franchise. 


NAME 


ADDRESS ae sailiainiiaiiioes 





O.A.-9 
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WRITER DEVELOPMENT 
SALES POSSIBILITIES to 








New... New... New ..- 
Light Touch Operating Ease Beauty 
New Case New Platen New Cylinder Knobs 
New Finish New Paper Fingers New Carriage Lock 
New Top Plate New Margin Stops New Carriage Release 
New Ribbon Spools New Keyboard New Variable Line Spacer 


New Ribbon Reverse New Ribbon Throw-off New Paper Side Guide 
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NEW BUSINESS for you 
when window trims pop 











YOU NEVER HAVE TO GO 
outside the U. S. I netofind 
an envelop: for any purpose 
And it pays t l/U.S.E. 


Guaranteed Envelopes. 









AMAZINGLY 
LOW PRICE/ 













THIS SLIP in every box 
Ruarantees Satisfaction to 


your customers. 


COUNTER CARDS, display signs, even whole WindOW TRIMS THE COST OF WINDOW TRIMS. Your customers find it cheaper to mail all the 
pieces flat in a single envelope. And whenever they mail products that require 


assembling, there's a chance for you to print directions on the envelopes. 


trims of lichographed paper, often go out in en- 
velopes. And every time they do, there’s a chance 
for you to earn a pleasant printing penny. 

The U.S. E. advertisement with these pictures 
in the September 14 TIME and other September 
magazines helps you sell envelopes like these. 
And it gives you a chance to make envelope 
printing or selling a profitable sideline. 

And our new U.S. E. Envelope Handbook is 
planned to help you pick the right envelope for 
every job. FREE... Write for your copy. 











* io « 4 

. S = R A a T E — Ge WHEN HIS SAMPLES GO INTO AN ENVELOPE, THIS SALES TEST ENVELOPE records the 
your customer has a neat, economical, inquiries and sales that form letters 

LU elop 2 A and handy mailer. Show him theenve- pull. It’s but one of the many forms you 
lopes in your U.S. E. Handbook. can print on envelopes... profitably! 


UNITED STATES ENVELOPE COMPANY, SPRINGFIELD, MASSACHUSETTS 


With thirteen manufacturing divisions covering the country 
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Aurora Metal Cabinet Opens Factory Branch 
Warehouse at New York 

The Aurora Metal Cabinet Company of Aurora, IIl., has 
opened a factory warehouse branch at 416-422 West 
Thirty-third street, New York City. This branch is in 
charge of J. E. Goodeve, who has long been identified with 
the office equipment industry in New York City. At this 
branch the company will keep on hand at all times a com- 
plete stock of files and cabinets for shipments to dealers 
in New York and vicinity. 

A branch sales office has also been opened at 292 Main 
street, Cambridge, Mass., in charge of A. J. Boudreau, who 
has been for a number of years connected with various 
office equipment and filing device manufacturers. 

Both of the gentlemen named are specialists in the filing 
device field and are in a capital position to cooperate with 
dealers in establishing outlets for Aurora files and cabi- 
nets. It is expected that their energy and experience, 
backed by the Aurora line, will achieve results of the first 
order. 

——E— 


One of Several Neva-Clog Dealer Sales Helps 


Neva-Clog Products, Inc., Bridgeport, Conn., is sending | 
out to its dealers an ingenious and suggestive four page | 


folder on the subject of bread and butter items. This 
folder opens with a picture of a loaf of bread and a quar- 
ter of a pound of butter, each in process of being sliced. 
A letter from Neva-Clog Products, Incorporated, is headed 
by the remark, “If you want to sell more butter, sell 


| STAPLER 
& 


TACHKER (SS 


= 


" 








ONE OF THE DISPLAY CARDS REFERRED TO IN 
THE FOLDER DESCRIBED IN THE ACCOMPANYING 
ITEM 


more bread.” The rest of the folder following the letter 
presents descriptions of the N. C. stapler and tacker, 
stapling pliers and the advantages of these different ma- | 
chines, together with the Neva-Clog staples, Duplex | 
staples, etc. The folder is an excellent example of direct | 
mail sales work and was prepared by the company’s adver- 
tising agency, The Steddiford Pitt Company of New 
Haven. 
—_—.@—__—_—_ 


Nielson in New Quarters 

The Nielson Supply Company, an old established type- 
writer supply house in Chicago, has moved to larger and 
more commodious quarters at 839 to 859 First National 
Bank building. 

H. C. Nielson is the manager of the company, and seems 
to be optimistic as to the renewal of better business condi- 
tions this winter. Mr. Nielson was at one time manager of 
the Underwood office at Duluth, and since then has been 
the head of a prosperous office supply business for a period 
of eighteen years. The Nielson Supply Company are 
manufacturers of typewriter twirlers, cushion feet, felt 
pads and rubber key caps. 
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Thank the 
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To Fit All Purses 
CompLeTe DisPLA 





Displays like this bring them in to buy! 


for this new business 


Round-the-world and _ cross-ocean flyers, ex- 
plorers, and foreign celebrities aren’t just news 
for you. 

They are alert, hard-working salesmen for the 
line of Rand MCNally Globes you carry! 

From the front page of the newspapers day after 
day they whet readers’ interest in far-away places, 
until they make more than likely prospects of 
them all. 

After that, it’s up to you to clinch these made- 
to-measure sales with your displays. 

Right now your big season is just around the 
corner. Get your Rand M€Nally Globes out in 
front where they can sell themselves directly to 
your customers. 

Everybody knows Rand M€Nally Globes 
through the advertising in their favorite magazines. 
The profit on them is long, the price range at- 
tractive. 

Let a good window, counter and shelf display 
show you what it can do for your balance sheet. 
Stocks can be completed quickly through your 
jobber, or direct. Write today for catalog of 
latest models. 


RAND MENALLY & GOMIPANY 


Dept. T-9 
270 Madison Ave. 5368.Clark St. 559 Mission St. 
New York Chicago San Francisco 
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Something 


THAT HAS TODO WITH 
SALES - - 


OST things in this world that look 
better, are better. There is that 
extra something that sets the “‘real 

thing’? apart from the ‘‘almost as good.” 
It is compelling, discernible at a glance, 
and when a product has it we say it has 
EYE VALUE. 
Looking a bit deeper into the interior 
workings, as today’s critical buyer has 
learned to do—literally going over every 
inch of the product to see how it is put 
together — he finds that unmistakable 
something known as CONSTRUCTION 
VALUE. 
And when in answer to his query, “‘How 
Much?” the dealer quotes a price that re- 
places that anxious look with a wide smile 
you can be sure that the product has 
that necessary something known as 
PRICE VALUE. 
These three “‘somethings” are a part of 
every Hoosier product and are constantly 
working to build up good will and sub- 
stantial profits for Hoosier’s dealer friends. 
They can do the same for you. Ask us to 
show you how. 


HOOSIER DESK COMPANY 
JASPER, INDIANA 


, 
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Electric Flasher Sign Helps Sell Mongol Pencils 

One of the most effective sales making displays produced 
by the Eberhard Faber Pencil Company, 37 Greenpoint 
avenue, Brooklyn, N. Y., is an electric flasher display sign 
brought out originally to promote the sale of Aquarello 
water color pencils. It proved so successful that it was 
redesigned to advertise Mongol colored indelible pencils. 
easel-back card on 


The display consists of a substantial 





ELECTRIC FLASHER SIGN FOR MONGOL COLORED PENCILS 


which are mounted four test tubes containing water 
brightly colored with the leads of four different colored 
A reflecting lamp with flasher 


light, shining 


Mongol colored pencils. 
attachment is placed behind the card. The 
intermittently through the glass test tubes, attracts almost 
instant attention. At the bottom of the card is a space 
in which a box of a dozen Mongol colored pencils, Assort- 
ment No. 741, is mounted. The display card has proved so 
popular that the company has found it necessary to make 
up a “waiting list” of dealers interested in it 


———— 
Son to Hear Voice of Deceased Father 

When Frank A. Harlow, treasurer of Coe Laboratories, 
Inc., died in Chicago recently, provision was made that 
several years from now his son shall hear his voice. The 
boy is now less than a year old, and of course, will not 
remember his father. Dictaphone cylinders upon which is 
engraved the father’s voice as he dictated the day before 
his death were presented to his widow. Mrs. Harlow will 
keep them for the boy until he is old enough to appreciate 
what they contain. Then they will be placed on a tran- 
scribing machine and through the ear phones the son will 


hear his father speak as if on the telephone. 


eee eae 
Mosher Advanced in Rem Rand Ranks 

C. J. Mosher has been promoted to the post of depart- 

ment manager of the typewriter division at St. Louis for 

Remington Rand. Mosher was formerly with the type- 

writer division at Omaha and is a veteran typewriter man. 


ee 
New Orleans Stationers Busy 
The July meeting of the New Orleans Stationers Asso- 
ciation was held on the 14th, at Alfred’s restaurant. Dur- 
ing the meeting the coming national convention was dis- 
cussed and plans were advanced for the suitable entertain- 
ment of the many guests who are expected to attend that 


meeting 
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After all, Comfort 
ls Most Important 








ITH executives and office workers who have 
to sit in chairs every day, there is only one 


major consideration—COMFORT. 


No matter how beautiful the design, how ex- 
ceptional the wood figure, how beautiful the 


upholstery or how fine the finish, if COMFORT 


is not an outstanding quality the chair is a failure. 


Chair designs that sponsor correct posture—and 
do not force it—need not lack the richness and 
beauty so pleasing to the eye and so essential to 
the modern office ideal. 


Did you ever see a truly comfortable chair that lacked style and graceful lines? It would be 
hard for us to build one of that kind because all of the qualities thet go to make a fine chair are 
inter-related in the building of Milwaukee Chairs. 


If you keep COMFORT foremost in your mind you will keep Milwaukee Chairs foremost 
in your mind. And from the breadth of the line you can easily choose what your cusfomer 


desires no matter what the business chair need. 


The Milwaukee Chair Catalog is an authoritative 

buying and selling guide. You can depend upon 

it to help you make many profitable chair sales you 
might not otherwise get. 











296 W 


A beautiful new chair of exceptional balance and propor- 
tion. Comfort is —- note due to the deep scooping 
e seat. 

















kg THE MILWAUKEE CHAIR COMPANY 


For Over Half a Century Makers of Fine Chairs 








Executive Offices and Factory 
~) MILWAUKEE, WISCONSIN 


‘Rs OF > Member of the Wood Office Furniture Associates, Inc., whose work it is to promote better offices through the use of wood 
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Mountain? No... Molehill! 


Turn $5 pens into stepping stones to reach the $10 pen profits your over- 
head demands, When customers ask for $5 pens, show them $5 Sheaffers 
—puaranteed to out-perform any pen in the $5 field. Then you're on the 
way to $10 sales and profits— because you have the Lifetime” nibs, the 
personal Autograph and the unconditional Lifetime°juarantee of Sheaffer's 
higher-profit pens as a powerful lever to raise the volume of your sale. 
Start out with any other $5 pen, and you'll end there. You can’t build 
up from a $5 sale if the manufacturer puts his newest, advertised colors, 
and best features in his $5 pen, offerin, nothing, better in his $10 mer- 
chandise. Remember, when you sell a Sheaffer Lifetime® you're sellin} 
more than a pen “Suaranteed for life’. You are selling a pen juaran- 
teed to stay in the customer's hand—out of the repair shop. There's a 
reason why Sheaffer's Lifetime® costs twice as much to build today, though 
its price is no higher today than it was ten years ago. One $10 sale is 
worth two $5 sales. Sell the line that brings you the fair return—Sheaffer! 


SHEAFFER’ 


PENS-PENCILS-DESK SETS-SKRIP 


W. A. SHEAFFER PEN COMPANY : FORT MADISON, IOWA, U.S. A. 
New York Chicago . , San Francisco 
W. A. Sheaffer Pen Co. of Canada, Ltd 169-173 Fleet Street, Toronto, Ont 
Wellinaton, N. Z . Sydney, Australia , 52 Kin&sway, London, End 


Reg. U. 8. Pat. Of 7 Blvd. Haussmann, Paris, France © W. A. 8. P. Co., 1931 














SEPTEMBER, 1931 


-\\ svat 
W\oEFF, SS 
Y ~</ \\ I~) 
VW IF 
P—)) ) 
oa : 
VF 




















Attention! Sheaffer's 
universal spring sock- 


if eS et snaps pen to exect— 
j 45°angle—the ready- 
Ii writing position. 


I] Pen slides easily in 
Ii] end out of socket. 
2_No spring-grips to 

damage point or 7 


reduce efficiency. 





| Air-Seal. Patented 
shoulder inside sock- 
\\ 2. et forms practical air- 
seel for point—moist 
for instant writing. 


Pen rests free in 

socket. Point cannot 

\\ come into contact 
\ 4 _ with receptecle. No 
\ damage or leaking. 


S Universal Socket— 
patented by Sheaffer. 
3S \\Spring ratchet holds 
socket hirmiy—cannot 
wobble out of place 







WS ££ ; 
SX SS ~~ = At Ease! Like a zeppelin at anchor & 

SS: —does not rest flaton base. Fits easily 

SSS into e drawer. Slight “give” insures 

™”S SS against breakage when pen lies flat. 







See That Your Desk Set Has:(1) White Dot 
Lifetime® Pen, (2) Air Seal to Keep Tip Moist, 
(3) 45 Degree Ready -Writing - Angle Socket 


There is as much difference sk sets as in pocket 
fountain pens. Selee ality standards of 
paffer’s White Dot 
© Buarantee and 
. For hghtnin3g, 
so the pen rests 
r-sealing, it for 
automatically 
eprees, These 
et selection. 
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This white 
dot identifies 
She affer s the 
ONLY Benuine | 
’ 


fer 2 
Lifetime’ pen, 


AFBTY-SERIP 
SKRIP FILLED, 50c 
ey hed $10. Superior to ink 

in five conclusive tests. 
Free-flowing, non-clop- 


Bing. Writes faster— 





/ 


No. H8TC, 












$10.00 dries quicker on popes, 
>>. (largest size) Sfeaffer pens from $3. slower on point. Safety 
SN pra Skrip container —? 
NS Ne, HTS * clothes, furniture, linens 
IN see —keeps fluid fresh. 
DD @ \r PENS-PENCILS-DESK SETS-SKRIP 
if a t RSS 
| Vy y W.A.SHEAFFER PEN COMPANY - Fort Madison, lowa, U.S. A. 
\ KS SX LYS New York. ‘ ‘ . Chicaio . . . . San Francisco 
— \ If ZZ. pe. W.A. Sheaffer Pen Co. of Canada. Ltd., 169-173 Fleet Street, Toronto, Ont. 
— a \\Z TOS S—- Wellington, N.Z. + Sydney, Australia + 52 Kingsway, London, Eng. 
NW=24 . Ye li LS ——— 7 Blvd. Haussmann, Paris, France 
\ 7s 4 E= lk hi DY _ Rex. U.S. Pat. OFF. ©w A.S. P. Co, 1931 
\ LN / ) 
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Sram TURE | 


“STURDY 


AS THE SIERRAS” 

















STYLE No. 5116 
Outside Dimensions 36” Wide, 78” High, 18” Deep 


Storage Cabinets 


“The Aristocrat of Steel 
Furniture” 


In the 5100 line of Storage cabi- 
nets and Wardrobes the doors are 
welded securely to the frame, thus 
forming a rigid unit and prevent- 
ing sagging or misfitting of doors. 
This and many additional features 
give these cabinets the right to be 
named the 


El Capitan 


DEALERS 


Write for full information regarding additional styles 

and sizes of storage case and wardrobe cabinets. De- 

scriptive literature and discounts will be forwarded to 

you upon request, covering our complete line of files, 

transfer and card cases, desks, tables, bank and court 
house equipment. 











STEEL FURNITURE 





BALDWIN PARK, CALIF. 
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Paul Fera Joins Staedtler Organization 

R. J. Urmston, general manager of J. S. Staedtler, Inc.. 
55 Worth street, New York, has just completed negotia- 
tions with Paul Fera, his old friend and former business 
associate at the Jos. Dixon Company, to serve as Chicago 
district sales director for Staedtler. 

Mr. Fera comes to the Staedtler organization with a 
wealth of experience and a wide acquaintance in the sta 
tionery held. Formerly with A. W. Faber and later with 
the Dixon Pencil Company where he and Mr. Urmston be- 
came friends as well as business associates, Mr. Fera 
possesses an exhaustive sales and technical knowledge of 
pencils, and his presence in the Chicago territory should 
prove of great value to dealers who are selling Mars and 
other brands of Staedtler pencils. 

—_—<>>——_—_- 
Jenkins Company Again Offer Leitz Lines 

Che C. H. Jenkins Company, Inc., of San Francisco, are 
again importing the Leitz line of lever arches, board files, 
perforators, etc., which were popular in years past. 

In 1921, Mr. Jenkins, in an endeavor to again take up 
this line, sent 2960 marks, which was then $29.00 for a 
sample line of the Leitz products, but it was not until the 
early part of this year that he heard from the Leitz factory 
in Germany, with the result that they are now receiving 
freight shipments of the Leitz lever arch files and per- 
forators, 

A matter of a few years does not seem to mean much 
to Mr. Jenkins who has been in the office device business 
in San Francisco for the past thirty-two years and two 
years ago moved from the old location at 114 Bush street 
which they occupied for a number of years, which loca- 
tion is now graced by the new twenty-eight story Shell Oil 
Company building. 

The new store at 457 Kearny street with window dis- 
plays is very attractive and the store shows to advantage 
the complete stock of Carter’s typewriter ribbons and 
carbons for supplying the trade on the Pacific Coast 

. Se ae 

Litigation in Washington Brings Up Interesting 
Point 

Furniture Company of Wash- 
Schulman and Barney Kruc- 


The Commercial Office 
ington, D. C., owned by C. C 
off, has brought an equity suit against the secretary of the 
United States Treasury and the W. D. Campbell Company 
of Washington, asking for an injunction restraining the 
defendants from carrying out the terms of a contract for 
wood desks and chairs. The basis of the complaint is the 
allegation that the Campbell Company were not the lowest 
bidders, but that the complainants were the lowest bidders 
The suit is based on the idea that the 
to accept the 


under the contract. 
law compels the secretary of the treasury 
lowest bids on such contracts. 

The result of the case will be of considerable interest. 

ee 
Lucas Made Rem Rand Dealer in Alaska 

H. I. Lucas has been established at Juneau as territorial 
dealer for Remington Rand in Alaska. Lucas is described 
as an aggressive business man whose experience has been 
largely in Alaska. The location of the new office is next 
door to the B. M. Behrends Bank and contains two fine 
Mr. Lucas will have a thoroughly trained 


maintenance staff and one of the finest shops, with all 


a 
display windows 


modern equipment. 
—— 


Christie Leaves Acco Sales Force 

W. Christie has resigned his position as New 
representative of Acco 
His future plans 


George 
York Metropolitan’ district 
Products, Inc., Long Island City, N. Y. 


have not vet been announced 
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The stationery store that succeeds in today's competition 
must have appearance as well as merit. To catch the 
buyer's eye, to trap his wayward interest, a store must 
present an appearance that sugsests quality and suc= 
cess at first glance. . . . Putting on an attractive store 
front, neat and orderly store arrangement — requires care= 
ful THOUGHT. But that THOUGHT is the one thing 
A storekeeper can add to his merchandise. . . . The 
thoughtful stationer realizes that the I. P. I, brand, well 
known to business houses for quality printing inks, is an eye= 


catcher on the accepted line of Ault & Wibors products. 


THE INTERNATIONAL PRINTING INK CORPORATION 


CINCINNATI, OHIO Manufacturers of AULT & WIBORG PRODUCTS NEW YORK CITY 
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! 1 
\ certain stationer worried over conditions 


| t T 1 
until he was torced to spend long tedious 


| | ! 1 ! 
weeks In A hospita . The doctor forbade him 


_— | l 
to even think Adout his store. 


aa | T 
When he came back, he thought he had 
| T 
found the wrong doorway. His store front 
: i : | : 
AG Heen repainted, show windows were 
' ' J 
reduilt the store interior and stock had been 
j J 
comp etely renovated and rearranged. His 
| 1 | | 
son had been busy. 
1 tT 
! he son toia him ota bargain-sale on odds 
] ! t 
and ends that had added new customers 
1 |! I. f { lj- 2 
And A Suying policy of standardizing on Ac- 
1] 


TT y . 
cepted dOrandas that meant A smaller inventory 


ana taster turnover. 


p ke r | 
LP. LL. Ault & W 1Ders products were sen 
J 
erously displayed. You see, said his son 
‘ 
our customers know that |. P. |. brand—it 
' | 
means quality In printing inks. They will 
| | | . Al 
realize that the comoinins of Ault & W 1DoTrs 
! ’ | J 
and |. P. L must lead to IMpProy ed 
| Lon >the neanioc fe 
quattty because the prootems Oo caAre= 


1 | I 
don paper and typewriter ribbons 


1 I | d 
are essentially 177K problems. 


THE INTERNATIONAL PRINTING 


CINCINNATI, OHIO Manufacturers of AULT & WIBORG PRODUCTS 
QUEEN CITY PRINTING 
26 BRANCHES IN PRINCIPAI 


SUCCESSOR TO THE AULT & WIBORG COMPANY 
INK CO.; PHILIP RUXTON, INCORPORATED 
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" ]abestable for my work... 


would not use any other.” 


“Tough thin fine point os 
invaluable.” 


““A smooth, rich and beautiful water 
color effect with this wonderful 
pencil.” 


“Neatness! Principal has suggested 
use to all his teachers.” 

“Infinitely quicker and easier to use.”’ 

“Versatility... superiority . .. will 
become a great favorite.” 

“For a smooth even “‘screen’”’ effect 


... fills the bill to a T.” 





The Mongol Colored 
Indelible Assortment 
No. 741. A handy easel 
container or display 
stand. Holds 12 pencils 
.. 12 different colors. 








No wonder sales are 
smashing all records. 


/ 


Thousands of testimonials such as 
here listed have come with entries to 
the Mongol Pencil contests. This ex- 
plains why sales ave made quickly, easily 
and why people come back for more! 


TWO $50 PRIZES MONTHLY 

The two $50 prizes offered in the 
monthly contests advertised in the 
Saturday Evening Post are valuable 
sales boosters. Thousands of con- 
testants. 
Tie in! Use the special display 
material and folders now available 
on request. They will pull users 
and contestants into your store .. . 
swing easy profits your way. Mail 
the coupon now! 


BERHARD FABER 
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The Mongol Colored 
Pencil has a thin, yet 
amazingly tough du. 
rable lead. Sharpens 
to a needle point. 
Gives beautiful water 
color effects. For 
general writing the 
Mongol black graph- 
ite pencil No. 482 
leads in popularity. 





EBERHARD FABER PENCIL COMPANY 


Name 
Street 


City State 





Dept. O.A. 31-9, 37 Greenpoint Avenue, Brooklyn, N. Y. 


Please send complete information about the Eberhard Faber 
Mongol Colored Indelible Prize Contest, folders and window display. 
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Getting Repeat 
Business 


HEN you put Columbia files in an office you can 
look forward to receiving repeat business. 


Columbia files build goodwill for you. They appeal to 
everybody in the office, and when additional equipment is 
needed, there is general agreement that Columbia files 
are the files to buy. 


Office workers like Columbia cabinets. The drawers glide 





in and out on their progressive roller-bearing suspensions, 
and the heavier they are loaded the easier they work. A 
slight finger motion releases the side-lock compressor for 
easy backward or forward movement. 


Executives like Columbia files. They look neat, attrac- 
tive, powerful. They add to the good appearance of an 
office. They have astonishing strength. In a recent test 
a four-drawer Columbia letter file sustained a total load of ) 
4330 Ibs.—over two tons. In dollars and cents value, they . 
are the best buy on the market today. 


Thus far Columbia has furnished 747 units, mostly ver- 
tical files, for the main offices, branches and agencies of an 
affiliated group of insurance companies. A fraction of the 
Columbia equipment placed in the main offices is illustrated 
here. This is just one instance of Columbia repeat business. 


It will pay you to handle Columbia products. In addi- 
tion to quality as represented by our Columbia, Atlas and 
Apex lines, we offer large variety to meet any requirement 
and unfailingly prompt service. 


Write us today. 


Columbia Steel Equipment Company 


Office and Showroom P.O. Box 2244 
Chestnut Street at 18th Philadelphia, Pa. 


COLUMBIA 


The Super-Quality Line of Steel Office Equipment 
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New Point of Attack in Typewriter Selling 

Remington Rand Inc. has recently launched a new point 
of contact in the sale of typewriters, capitalizing the full 
line of typewriters for all business needs. This new sales 
policy or idea is aptly expressed in a phrase used in some 
Remington Rand current advertising: “Remington, the 
builder of writing machines for specific purposes.” 

The Remington Typewriter Division of Remington 
Rand, Inc., through Tom Sheridan, sales manager, has 
embodied the entire future selling program into a crisply 
stated objective, which is announced as follows: “The 
creation, manufacture and distribution, internationally, of 
writing machines for specific uses in the home, in the busi- 
ness enterprise, in government operations and in educa- 
tional and professional activities—an interpretation of 
service since 1875 whereby Remington is the instrument 
through which world events are recorded.” 

Based on the foregoing, a series of thirty charts have 
been prepared, showing in graphic form the origin, de- 
velopment and history of the Remington typewriter since 
the days when the first halting machine was produced in 
the machine shop of Eliphalet Remington & Sons at Ilion, 
N. Y., a portion of which still stands as a part of the pres- 
ent plant. 

These charts are forming the basis of regional and dis- 
trict sales meetings covering the entire domestic sales 
force of the company. 

In order to get the message across to the entire organi- 
zation in record time, three copies of the charts were made. 
The meetings are being held by Mr. Sheridan, Paul C. 
Kellogg of the field management staff, and Dan Steible 
of the general promotion department of Remington Rand, 
Inc 

sntniiiaammsiiila 
Folder Describes Burns Telephone Brackets 

The American Electric Company, Inc., recently sent to 
its dealers a folder in colors showing different types of 
Burns telephone brackets. These include the Burns dial 
bracket for use with dial type telephone; the Burns Hi-Lo 
bracket which is adjustable, in and out and up and down; 
the Burns regular bracket which is adjustable in and out 
and the E-Z telephone bracket, which is adjustable up and 
down only. Double brackets are also provided by simply 
sliding another arm on the rear rod of the mounting, ex- 
cept in the case of the dial bracket where this is not pos- 
sible. 

It is pointed out that the use of a telephone bracket of 
the types described adds greatly to the convenience of the 
telephone, keeping it out of the way yet always within 
reach and ready for use. 

Further information may be obtained by addressing the 
American Electric Company, Inc., State at Sixty-fourth 
street, Chicago 

a—siitiabamaeat 
Ray Porter Has Guests for Week End 

Ray Porter, formerly Addressograph manager in Phila- 
delphia, recently invited several members of the Phila- 
delphia Office Appliance Managers Association down to 
his place on the eastern short of Maryland for a week end 
visit. Everybody had a wonderful time, which included a 
trip on Mr. Porter’s yacht, after which the party enjoyed 
rowing, Sailing, crabbing, swimming, etc. It is stated that 
two of the boys, while getting into a rowboat, found them- 
selves in swimming without the customary sartorial prepa- 
rations. 

——— 


“The Forty-Niner”—New Rem Rand Publication 

On July 1 the San Francisco region of Remington Rand 
inaugurated “The Forty-Niner” a publication covering ac- 
tivities in the region. An artistic cover in red and black 
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A Wastebasket ? 
No. THE Wastebasket ! 


| Vul-Cot doesn’t enjoy a complete mo- 
nopoly of the wastebasket business, but 
it’s a fact that a large majority of Amer- 
ica’s stationers sell more Vul-Cots than 
any other basket. And if you get around 
much you'll see thousands of Vul-Cots 
helping “business” to keep tidy in of- 
fices of every description. 
The reason isn’t hard to find, for Vul- 
Cot is all that a good wastebasket 
should be useful, goodlooking, 
and practically everlasting. Business— 
America knows Vul-Cot by name and 
orders Vul-Cot by the dozens—year 
after year. 
If your store is missing these profits 
now is the time to get acquainted. . . 
Just drop us a line for prices and liberal 
dealer discounts. 


NATIONAL VULCANIZED FIBRE Co. 


Wilmington, Delaware 


VUL-COrT 


_-the national wastebasket 
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UTOMATIC 


When your Bank wants Pencil Sharpeners show 
CLIMAX, DANDY, IDEAL—with Automatic Feed. 


p= 


“The Aristocrat of all Hand-Feed Pencil Sharpeners” 
is the DEXTER with its attractive appearance. 


ja 


For the Office that wants Fine Quality with Economy 
there's the JUNIOR, WIZARD and STAR. 


Cc 


Quality Sharpeners at a moderate price are those 
truly worth-while models —MARVEL and GIANT. 


_— 


—and for pencils of standard size there has never 
been even a competitor in performance, long life 
and world-wide prestige to the 


The World Famous Dollar Sharpener 


Automatic Pencil Sharpener Co. 
CHICAGO ILLINOIS 
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is used. The first issue announces that the publication is 
“dedicated to the principles of a planned day’s work and 
King W ood- 


bridge, sales director, and his cabinet at Buffalo.” The 


increased sales as inspired and outlined by C 


issues are full of snappy paragraphs, standings of sales- 
men in the Rem Rand Leaders Club and other interesting 
articles 


= —>—____—- 


Brevities from the Ault & Wiborg Division of the 
I. P. I. Corp. 


Thomas A. Stansell is now Richmond, Va., sales rep- 
resentative of the Ault & Wiborg ribbon and carbon divi- 
sion of the International Printing Ink Corporation of Cin- 
cinnati 

. * * 

“Bob” Hengge, sales manager of the ribbon and carbon 

division of the International Printing Ink Corporation 








R. R. HENGGE 


(The Ault & Wiborg Company) recently made a trip to 
the Pacific Coast in the interests of the company, visiting 
all its branch offices and distributors. 

* * * 

The International Printing Ink Corporation has recently 
brought out some very attractive new packages in its car- 
bon and ribbon lines. 

———_.@———_ 


Catalogue Describes New Model of Underwood 
Typewriter 
The Underwood Typewriter Company has just issued a 
new catalogue of twenty-four pages giving a description of 
the new model No. 6 Underwood with illustrations of the 
machine and its different parts. Machines with various 
widths of carriages are shown and every part of the ma- 
chine is carefully illustrated and described. This catalogue 
should be in the hands of every Underwood dealer. 
canes 
Dividends in July 
Dividends paid by companies manufacturing office 
equipment in July amounted to $1,855,146, according to 
the Standard Statistics Company, of New York. Total 
cash dividend payments made by domestic corporations in 
July were $516,095,367. 
Ss 
Season Window Display Contest by Sheaffer 
The window display contest conducted at graduation 
time this year by the W. A. Sheaffer Pen Company, Fort 
Madison, Iowa, aroused so much enthusiasm among deal- 
ers that another series is planned. To insure fair compe- 
tition and just awards, dealers will be classified so that 
they are competing with concerns of equal calibre. Prizes 
will range from $100 grand prize to $15.00. Particulars 
regarding these contests can be secured from Sheaffer ter- 
ritorial men, or from the general sales offices at Fort Mad- 


ison, lowa. 
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\No other Manufacturer can 





Note that due to the 9 inches 
of working space made pos- 
sible by the V Expansion 
feature of Automatic files, 
she files directly to the open 
folder with its visible con- 
tents. It is not necessary to 
remove the folder or leave 
a corner protruding for guid- 
ance as is the case with the 
obsolete non-expanding file 
at the left. 


Note that she does not lift 
the paper to be filed any 









AuTomatlic 
EXPANSION and COMPRESSION 





ME'D AT GREEN BAY WISCONSIN USA 


OA9 Gray 


Automatic File & Index Co. 


Chicago, Illinois 


427 W. Randoloh Street 


-!| 
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A —_ > —t=— i = b- Ss 


A com p lete line 












offer the features in this 
5-drawer file 








higher in filing to the 5- 
drawer file than to the 
4-drawer file. 

Remember, too, that the 
capacity of the 5 drawers 
in the Automatic file is 
greater than that of 6 of the 
drawers in the standard 4- 
drawer file and the floor 
area covered is no greater. 


Here is a line with selling 
features—selling features 
for the dealer and real time- 
saving, money-saving ad- 
vantages for the purchaser. 
Automatic files are the low- 
est in cost per filing inch of 
any file on the market today 
—and they ore backed by 
a complete line. Send for 
prices and take on this line 
that leaves competition 
behind. 
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We promised you your 
IMPORTANT CUSTOMERS WOULD 
FESPOND TO THIS MESSAGE ... 


@ We promised you this 
advertising would wake up 
business executives to the 
real importance of ink . . . 


@ Thousands of inquiries 
from important business con- 
cerns prove Carter’s adver- 

















HAS NO PLACE yy q ‘ tising has hit the bull’s-eye. 
IN ANY 
BUSINESS “a* — — Dik 
aNOD INSURING AGAIN? ] 
' DOfswT Cosy 4 enn . | PR Sorin & Sores 
. 
_——— ba = | 
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«ss t PR OOF 9 Point out to these prospects that thousands of 
here Ss t Ae - executives have recognized the importance of 
We told you that our message . . . appearing this message . . . and are taking action. 
in The Saturday Evening Post, Fortune, 
System, Time, Judge and Business Week . 
would start business executives thinking. 


You'll find the Carter message a real help in 
getting business. Send for cooperative material. 


Thousands of inquiries from topnotch 


American organizations prove we gave you q 
“straight goods.” 


The success of this advertising justifies 


your taking the Carter message to your im- y 
satan prsiajnt PENS AND INKS 
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A Battle Royal Dictaphone Contest 

A three months’ sales contest was held not long ago by 
the Dictaphone Sales Corporation, participated in by every 
branch manager, salesman, dealer and service agent in the 
two hundred offices of the United States and Canada. Each 
man was matched against some other man with a past 
record nearest his own. The contest was managed from 
New York headquarters as a series of “bouts”. At the end 
of each month winners were matched against winners and 
losers against losers, so that each man faced three oppo- 
nents during the three months’ period. 

Winners were determined on the basis of accomplish- 
ment during the full period. 

The first prize was won by A. E. Blackstone, branch 
manager at Chicago. Total net business recorded on the 
books of his branch for the final month of the contest set 
a new Dictaphone high record. Because a very substantial 
sales contribution by Miss Ramona Beall, director of the 
educational department, helped to make success possible, 
Mr. Blackstone conferred the prize on Miss Beall. A 
handsome electric percolator set of unusual design was 
selected. 

B. L. Ferguson of Buffalo and J. J. Stavert of Portland, 
Ore. were second and third in the branch managers di- 
vision. The eight highest scoring salesmen were as fol- 
lows: H. J. Cable, Toronto; L. A. Engel, Los Angeles; J. 
E. Freeman, Baltimore; T. E. Hamilton, San Francisco; B. 
Haslitt, Dallas; G. C. Larson, Chicago; Walker Martin, 
Omaha, and W. P. Miner, Milwaukee. The four high point 
men among sales service men were A. W. Donohoe, White 
Plains; L. Nordstrom, Seattle; George Parker, Toronto, 
and C. S. Taylor, Norfolk. 

—__—_<————. 
Mongol Colored Pencils in New Box 

The Mongol colored pencil assortment No. 741, consist- 
ing of twelve different colored Mongol colored indelible 
pencils made by the Eberhard Faber Pencil Company, are 
now packed in a convenient easel-type box, the design of 
which has been considerably improved. It possesses 
greater strength, convenience and attractiveness than the 
previous package. The outside of the box is richly col- 
ored with green, orange and red predominating. Distinc- 
tive circles showing pencil line and wash effects and the 
slogan “paint with pencils” are conspicuous. When opened 
for display or for use the three circles, yellow, red and 
blue, stand out vividly against the solid black background 
on which in white is the phrase “Paint with pencils—use 
brush and water—Eberhard Faber.” Under the clasp fast- 
ener is a yellow card inviting the purchaser to write for 
information regarding the prize contest in which $50 is 
awarded monthly for the best sketch and $50 each month 
during 1931 for the best suggestion as to use of Mongol 
colored pencils. 


—— 


George Hausam Suffers Painful Injuries 

George Hausam of the Hutchinson Office Supply and 
Printing Company, Hutchinson, Kansas, suffered a painful 
accident which resulted in both a broken nose and one 
vertebra. Mr. Hausam is reported as doing nicely. 

The accident occurred while he was driving to Perry, 
Okla. He turned out of the road to give approaching 
cars more room and apparently went into some sand or 
soft dirt which resulted in his car turning over. 

Mr. Hausam has the sympathy and good wishes of his 
many friends for a quick and complete recovery. 

———E——— 
Arizona House to Distribute Brown’s Linen Ledger 

The Zellerbach Paper Company of Phoenix, Ariz., has 
been made a distributor of Brown’s Linen Ledger, per- 
manent record ledger paper made by the L. L. Brown 
Paper Company of Adams, Mass. 
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Handles ALL 
Office Numbering 


for $7.00 5 Wheel 


Model 110 
(Retail Price) 










Because of its 
5 Movements 


7 





12345 


6 Wheel, 
Model 111 


Retails for 


$8.50 


jp" 


Now you need stock only one number- 
ing machine to satisfy all your cus- 
tomers who are looking for the best 


VALUE—QUALITY— UTILITY 


Write for latest discount sheet and see 
for yourself that it pays to concentrate 
your buying on the American Line. 


AMERICAN 


Machine Company 


224 Shepherd Ave. BROOKLYN, N. Y. 
BRANCHES — CHICAGO — LOSANGELES — LONDON 
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SOMETHING 


NEW! 


The AMES 
Flexible PLATES 


/ § 


is ara 
1 Pe 


ANY years of costly experimental work en- 

ables us to announce a new platen of per- 
fection, developed by the Manhattan Rubber Mfg. 
Co. of Passaic, N. J. 























The illustrations clearly demonstrate the wonder- 
ful flexibility of this new compound, which, due 
to toughness rather than degrees of hardness, has 


the following distinctive features: 


THIS PLATEN IS SOFT ENOUGH to pro- 
duce perfect type impressions, materially increases 
ribbon life, improves paper feed, prevents type 
wear. 

IT IS ALSO HARD ENOUGH to produce 
better and more carbon copies, making brick-hard 
or brass platens unnecessary. Does not emboss 
paper. Perfect stencils are cut without special care. 

The price of this platen is only 10% higher— 
just enough to cover the increased material cost 

Ames Flexible Platens are available for all 


makes of machines and in all sizes. 





AMES SUPPLY 
COMPANY 


564-572 W. Randolph St., Chicago 


Branch Office and Export Dept., Branch Office, 
50 Lispenard St., New York 583 Market St., San Francisco 
Great Britain Office: Longs, Ltd. 
79 and 80 Queen Street, London E. C. 4, England 
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G. F. Olson Returns from Europe 
G. F. Olson, assistant export manager for the W. A. 
Sheaffer Pen Company, has returned to the general offices 
at Fort Madison, Iowa, concluding a two-months’ trip 
which embraced England and some of its provinces, Hol- 
land, all Scandinavian countries, Germany, Austria, Hun- 
gary, Czechoslovakia, Switzerland, Italy, Spain and France. 


Conditions were best in France and Sweden, although 


these countries are beginning to feel the letup in trade. 

Germany and Austria have suffered most. Spain is de- 
pendent on imports for many necessities, and the low 
exchange on the peseta has restricted trading with other 
countries. However, the attitude of the people is hopeful, 
due to the recent change in political conditions 

The general viewpoint of retailers abroad differs from 
that in the United States, as the European retailer has been 
doing business on a hand-to-mouth basis several years, as 
he has been under the influence of the buyers’ market dur- 
ing that period. 

Almost without exception the company’s distributors 
abroad are anticipating a more favorable trade during the 
coming fall and winter than has been experienced in sev- 


eral y ears 
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GLOBE-WERNICKE EQUIPPED ORLEANS PARISH COURT HOUSE, 


NEW ORLEANS, LA.—The Globe-Wernicke Company supplied the wood 

court room furniture, steel filing equipment and furniture, shelving and 

partitions. This was one of the largest court house contracts ever placed 

in the South It was handled through the authorized G-W dealer in 
New Orleans, F. F. Hansell & Brothers, Ltd 








Illinois Association Secretary Visits Trade 

Following a suggestion in the report of the ways and 
means committee at the recent convention of Illinois 
soo0k-sellers and Stationers Association at Danville, Sec- 
retary E. A. Nichols was instructed to spend some time in 
visiting among the dealers throughout the state. Mr. 
Nichols has recently been on a visiting tour during which 
he called on some forty-five dealers in twenty-one towns. 
He covered the western and northern part of Illinois, in- 
cluding Rockford, on the North; Macomb on the West; 
Peoria, Moline and other towns in that section, excepting 
Chicago. Mr. Nichols will continue to travel about during 
the summer and fall months and will make an earnest 
attempt to call on every dealer in the state before the next 
convention rolls around. 


—— 
Mr. Rogers Now a Bank Director 

Joseph E. 
dressograph-Multigraph has been elected a director of the 
Union Trust Company of Cleveland, Ohio,—a new dis- 


Rogers, president and general manager, Ad- 


tinction indicative of the progressive policies characteristic 


of Mr. Rogers 
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PULL-OUT 
DRAWER 
CONVENIENCE 


CORRUGATED 
BOARD 
ECONOMY 










PATENT APPLIED FOR 


Drawer 
alle 


The Only Corrugated Board Storage File With a Pull-Out Drawer 














ays) NINE MAJOR FACTS YOU NEED TO KNOW! 


1. Oxford Storage Files are made of high-test, moisture-proof corrugated 
board. 

2. They are so sturdily constructed that we guarantee them to stack one on 
top of another to a height of 72 inches (this applies to all sizes of Oxford 
Storage Files). 

3. The pull-out drawer and stacking features eliminate the need of shelving 
such as is necessary with box-type of top closing files. 

4. Dust protection is provided by the drawer flap and by the overhanging 
outer shell. 

5. Oxford Storage Files are shipped flat (knock-down) to be set up by the 
user. 

6. They are packed in convenient units of ten to a carton, which simplifies 
pricing and checking. 

7. <A consumer advertising campaign in a number of leading consumer maga- 
zines will start shortly. All leads and orders will be referred to dealers who 
stock Oxford Storage Files. 

%. Low prices and liberal quantity discounts assure you good turnover and 
profits, and reduce file storage costs to users. 


%. The greater convenience of Oxford Storage Files embraces a wider market, 
the letter and cap sizes being excellent for storage in the home. 


Write at once for demonstrator sample, prices and full selling information. 
Be the first to introduce this obviously superior storage file. Banks, utility com- 
panies, railroads, city governments, and insurance companies are big buyers. 
Get this profitable volume business. Write to Oxford, your filing supply spe- 
cialists. 
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And the Myrtle Home Desk line ties 

right in with the growing demand for 
a place at home where a man can 
work! 


Men want desks like these be- 
cause they know Myrtle depend- 
ability from their office ex- 
perience; and a unit like this 
lets them organize their work 
at home. 


Women like it because every 
number is “furniture,’’ and 
harmonizes with the house- 
hold appointments in grace- 
ful design and appropriate 
finish. 


If you get behind this in- 
creasing popularity for 
Myrtle Home Desks all 
our consumer advertising 
more strongly backs up 
your certainty for sales. 


MYRTLE DESK COMPANY, O. A. 9-31 
High Point, N.C. 


Centlemen: 
Please send copy of your latest catalog and price list. 
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An Unique Office Furniture Booklet 

“National Recognition” is the title of one of The Macey 
Company’s brouchures recently issued. 

On the title page the question is asked, Who Uses Macy 
Office Furniture? This is followed on a succeeding page 
by a little discussion in explanation of the question. As 
evidence of the worth and scope of the Macey line of 
bank and executive office furniture, the company in en- 
suing pages presents a partial list of individuals and cor- 
porations who have chosen the Macey line for their offices 
The list is given as a part answer to the question, Who 
Uses Macey Office Furniture? In the rather formidable 
list given there were twenty-seven different trades and 
professions listed with a number of the most prominent 
concerns under each. 

The names of concerns and the name of the houses mak- 
ing the installation cover over thirty-three pages with an 
average of nearly forty concerns to the page. The list 
forms an interesting and rather conclusive answer to the 


question asked in the title. 











VACATION WINDOW DISPLAY OF UNDERWOOD PORTABLE TYPE- 
WRITERS BY THE CENTURY PRESS OF NEWCASTLE, IND.—This 


company is the authorized Underwood portable dealer in the Newcastle 
area and is regarded as one of the most enterprising concerns in that 
part of Indiana 











New Higgins Office and Warehouse in Chicago 

Effective July 1, Chas. M. Higgins & Co., Inc., discon- 
tinued their old sales office maintained in the Utility build- 
ing, 327 South La Salle street, Chicago, and have estab- 
lished new combined sales office and warehouse facilities at 
the Midland Storage and Transfer Company building, 1500 
South Western avenue 

This new Chicago stock, combined with the stock which 
has been maintained for some time past in San Francisco 
by A. L. Jones & Company, the Higgins’ Pacific Coast 
sales agents, makes it possible for Higgins’ inks and ad- 
hesives to be shipped f. o. b. New York, Chicago and San 
Francisco An especially advantageous feature of this 
arrangement is the heated car shipping which can now be 
provided during the winter months to most points in the 
northwest. 

Chas. M. Higgins & Co., Inc., feels that this progressive 
step will do much towards effecting quick and efficient 
nation-wide distribution of Higgins’ inks and adhesives. 

Albert C. Helfenstein will continue in charge of the Chi- 
cago office and the mid-western sales territory. All orders 
should, however, be sent as usual direct to the main office 
in Brooklyn. The address is, Chas. M. Higgins & Co., 
Inc., 271 Ninth street, Brooklyn, N. Y. Billing and credit 
departments will continue to be centralized in the main 
office in Brooklyn. The new Chicago office will be a dis- 
trict sales office, warehouse and shipping point only. 


ILLUSTRATED CATALOG 


A NEW and complete guide containing 

carefully indexed information regarding 
inked ribbons and carbon papers will be mailed 
free of charge to all dealers, upon request. Do 
not fail to write at once for your copy. The 
many charts regarding weights and finishes of 
carbon paper and ribbon inkings, will prove 
most helpful when customers require assistance 
in selecting the most suitable material for their 
individual needs and requirements. 


Are you taking advantage of the “M&V” 
Service Department? It is conducted for the 
sole purpose of educating dealers so they may 
function as Factory Representatives. Full de- 
tails may be obtained regarding special materials 
by return mail. Tests are promptly made when 
customers’ forms are supplied, to insure that 
carbon paper recommended will produce best 


results and greatest service. 


A sensible well balanced cooperative merchan- 
dising plan is now in operation. It includes the 
training of your sales people, the circularizing 
of your mailing list, window displays, printed 
matter and other practical sales helps. May we 
outline a definite plan for increasing your sales 
and profits? 


ITTAG & VOLGER:> INC. 


Principal Office and Factories, PARK RIDGE, N. J. 


Agencies Throughout the World 
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The 


finest, sturdiest 
office chair casters 





Ra a 
sae 


...and every 


office in America 


is a ready market 


Walk into any office and you walk into a lucrative, 

tential market for rugged, easy-rolling, easy-turnin 
Bassick office chair casters. When you overlook Bassick 
floor protection equipment, you overlook steady new 
profits. Add it to your stock and you add mew business. 

Bassick double-action ball-bearing casters never 
stick, bind or fall out. They provide easy mobility and 
floor protection. They give years of enduring service. 

Take advantage of this attractive opportunity for 
new business and profits. When you sell Bassick Cast- 
ers, NoMar Rests and Desk Cups, you sell yourself and 
your concern more strongly to your customers. 





Write today for information on 
\ this complete line. 


THE BASSICK COMPANY 
Bridgeport, Conn. 


= 


= 
ee 


Branch Offices in New York City, N. Y.. 
Grand Rapids, Mich., Evansville, Ind.., 
Philadelphia, Pa., Chicago, Illinois 


BASSICK Desk Cups 


NoMAR RESTS : 
Por the le of chawr and foth round and square 
tables The drive on |the = modeis Protects floors 
a nail. Spread weight of from sharp edges of desk 
farms ture protect floors or table legs An ideal cas- 
and carpets ter cup. Neat appearing 


“For 35 years the buy-word for fine casters and furniture rests” 


















OFFICE APPLIANCES 


Horne Store in Atlanta Destroyed by Fire 

Fire on August 3 destroyed the five-story building of 
the Horne Desk and Fixture Company at 19 Pryor street, 
N. E., Atlanta, Ga., valued at $100,000, as well as the com- 
plete stock of the office appliance company, valued at 
$50,000. 

Originating on the mezzanine floor of the building, the 
flames soon spread to all floors. More than a dozen fire 
engines were brought into play on Pryor street and in the 
alley back of the building, including Atlanta’s new water 
tower, and it was several hours before the fire was brought 
control. The company reopened at 55 
Pryor street—J. H. R. 

The Insurance Field, a weekly publication for under- 
writers, commented on the delay in getting water on this 


under has just 


fire. “A general alarm brought responses from all city 
fire stations, but connections and water on the flames 
were regarded as slow. Attention was given for some time 
to the front entrance to the building, while the flames 


went beyond control temporarily in the rear. There was 


a lapse of time before firemen began their efforts in the 


Almost 
in the rear showed any results 
“It is recognized that the fire offered a hard problem, 


rear. an hour passed before concentrated efforts 


but insurance men say there was an unnecessary delay in 
controlling the flames, which menaced valuable adjoining 
buildings. The burned structure was of brick with a tar 


material roof and mill construction. Housekeeping con- 
ditions were said to be good, with all office furniture un- 
crated, and no excelsior or paint or varnish in the build- 
ing. The fire department first employed hand extinguish 
ers, then chemical apparatus, before getting even a limited 


Hose was finally carried 


water supply on the structure. 
through the court of the Trust Company of Georgia build- 
ing, from which many insurance executives and clerks fled 
The fire continued more than three hours. The property 
loss was about $100,000, with an estimated insurance loss 
of $50,000.” 
———— 
Important Changes in Durabilt Co. Personnel 

The Durabilt Steel Locker Company, Aurora, IIL, re- 
cently announced to the 
throughout the country a change in its official personnel. 
The are E. D. Kaser, president and gen- 
eral Kaser, vice-president; H. S. Hatch, 
treasurer and manager of sales; W. H. Graham, secretary 

E. D. Kaser, who formerly was secretary-treasurer of 
the company, was elected to the presidency following the 
resignation of C. W. Killian on account of the latter’s ill 
health. Mr. Kaser is an electrical engineer by profession, 
having graduated from Armour Institute. He previously 
had been associated with the Rochester Stamping Com- 
pany, also the Hughes Electric Heating Company. 

D. V. Trapp has been appointed purchasing agent, suc 
who resigned from the 

Oe 

W. D. M. Simmons Addresses Gregg School 

W. D. M. Simmons, advertising and educational director 
of the Underwood Typewriter Company, addressed the 
summer students of the Gregg School at Chicago August 
13. 
ness schools, who attend the summer sessions of the school 
Mr. Simmons maintains similar 


trade and its representatives 


new officers 
manager: V. C. 


ceeding E. V. Pauly company. 


His hearers were mostly teachers in midwestern busi- 


as a post graduate course. 
contacts with summer students of other leading shortwrit- 


ing schools in the same manner. 


_ — 
Texas Ribbon and Carbon House Moves 
The Southern Carbon & Ribbon Company of Fort 


Worth, Texas, has moved its offices to larger quarters in 
the Moore building. They extend a cordial invitation to 


all friends to pay them a visit. 
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Globe-Wernicke Court Room Furniture in the Orleans Parish Criminal Courts and Jail Building, New 
Orleans, La. (Diboll and Owen, Architects). Globe-Wernicke supplied the Wood Court Room 
Furniture, Steel Filing Equipment, Furniture, Shelving and Partitions through F. F. Hansell & Bro. Ltd., 
Authorized Dealer in New Orleans. 


THE GLOBE-WERNICKE CO., Cincinnati 


Export Division Canedian Representatives 
30 Church St., New York Preston-Noelting, Ltd., Stratford, Ont. 


Globe ~Wernicke 
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“IF YOU KEEP ON SELLING 
MY CUSTOMERS DIRECT...” 





: was part of an irate letter we received from 
a customer. Our own records proved that we had 
sold direct to Jones, a stationer, who had formerly 
bought entirely from the complaining customer. 

Our mistake! We admit it. We rarely make this 
mistake, however. If we did, we should go broke. It 
just isn’t economical for us to sell direct to small 
buyers. They should buy from wholesalers who, because 
they sell many products, can afford to have a salesman 
call on the small buyer. 

But there are two funny things about this letter: 
First, Jones, the stationer, had never bought our mer- 
chandise until we sold him direct; and, second, the com- 
plaining customer sells very little of our line anyway. 

Do you get the picture? A customer of ours wants 
us to protect him in his selling so that he can sell 
other people’s goods. 

What’s the answer? Well, as far as we are concerned, 
we do not and will not sell direct to a retailer unless 
he buys from us a certain quantity of goods per year. 
This quantity is large enough so that in general our 
list of retail customers in any territory will meet with 


the approval of our wholesale customer. 


Whe * (Reh 


AMERICAN PENCIL COMPANY 
MAKERS OF 
VENUS «ce cecers ph 45 y eee UNIQUE 
212 FIFTH AVENUE, NEW YORK 


OUR PRODUCTS ARE DISTRIBUTED IN CANADA BY VENUS PENCIL COMPANY LTD., TORONTO 
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Monroe High Point Club Elects Officers 


Balloting has just been completed in the election of of- 
ficers of the Monroe High Point Club, an honorary sales 
organization of the Monr« ' 
Inc., of Orange, N. J., 
the officers who will serve for the coming year 


ve Calculating Machine Company, 


and announcement has been made of 


By a large majority vote the Club chose as its president 
}. E. Ball, Jr. 


t representative of the Monroe Company’s 
Washington, D. C 


, office at 1104 Vermont Avenue, N. W. 














J. E. BALL, JR S. E. STUART 


Mr. Ball has an outstanding sales record with the Monroc 
Company Each year since he has been with the organiza 
tion he has qualified for the High Point Club, membership 
in which is limited to those who go over their sales quota 
for twelve consecutive months. He also wears the Five 
Year Key, which is awarded to representatives who qualify 
for the Club five times. He has just completed his term 
as second vice-president of the 1930 Club 

S. E. Stuart, manager of the company’s Boston district, 
whose offices are at 80 Federal Street, was elected first 
vice-president. This is the second time that Mr. Stuart 





8. L. SHANKS H. B. McGRATH 


has held office in the High Point Club. He served as Sec- 
retary-treasurer of the first club which was organized in 
1925. 

The office of second vice-president will be filled during 
1931 by S. L. Shanks, manager of the Washington, D. C. 
district of the Monroe Company. Mr. Shanks, who was 
the first Monroe representative to win the Five Year Key, 
has been a member of the High Point Club for seven years, 
and was president of the 1928 Club. 

H. B. McGrath, representative of the Boston district, 
succeeds R. F. White of Chicago as secretary-treasurer of 
the club. Mr. McGrath has been a member of the club for 
three successive years. 

Among those who have recently qualified for the High 
Point Club, in addition to the newly-elected officers, are: 
H. P. Chrisp, representative of the New York downtown 


A. you buy again this Fall 
you’ve got to keep a sharper eye 
on profits, on turnover, on stock 


investment. 


When you buy numbering machines, 
buy ROBERTS Machines—unchanged 
in quality but radically reduced to 
prewar price levels to enable you to 
buy cheaper, sell cheaper, and still 
make a good profit! 


READJUST 
your 
buying... 


READJUST 


your 
stock! 





Prices are dow? to quicken 
your turnover; selection is generous, 
with a complete range of models which 
require only a limited stock and in- 
vestment; profits are constant, be- 
cause our discounts have always given 
dealers a generous margin in good 


times or bad! 


Read over these new prices—and send 
us your new stock order TODAY! 


OLD NEW 
MODEL PRICE PRICE 
37 $7.50 $5.00 
47 7.50 5.00 
49 7.50 5.00 
49 (4 actions) 8.50 6.00 
49 (5 actions 7.50 6.50 
53 18.00 15.00 
90 (6 wheels) 18.00 15.00 
95 (6 wheels) 15.00 12.00 
92 18.00 15.00 





ROBERTS NUMBERING MACHINE Co. 
694-710 Jamaica Ave. Brooklyn, N. Y. 


ROBERTS 


numbering machines 
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office; W. J. Fiander, representative, St. Paul; E. N. Fitz- 
gerald, representative, Brooklyn; H. L. Hansen, district 


THE i A LK manager, Peoria, Ill.; W. O. Humphreys, representative, 
Baton Rouge, La.; W. H. Kurtz, representative, Man- 


chester, N. H.;: W. V. Moore, district manager, Richmond, 
of Va.: W. V. Nash, district manager, Portland, Maine; R. H. 
Pennock, representative, Chicago; J. P. Rynn, representa- 


Providence; O. C. Weyand, representative, Philadel- 


THE TRADE ned E. M. White, district manager, Albany; T. R. Yoos, 
I : 
representative, Philadelphia 
‘*Sunruco’”’ 


EXECUTIVE CUSHIONS 




















: 
. 
“Sunruco” engineers have excelled thei rigid ATTRACTIVE AND. RESULTEUL WINDOW DISPLAY 
standards for quality and workmanship in the fashion- TYPEWRITER COMPANY OF MADISON, WIS ' 
ing and development of the Executive Chair Cushion. 
For comfort, it has no equal. For appearance, we do 
not hesitate to state, it is the most attractive cushion , 
ever designed. The pleasing colors of the velour cov- Nebraska Stationery Wholesalers Take New | 
ering harmonize with all furniture. The Executive ) Quarters 
lends dignity and prestige to the finest of offices. A. J. Gaudreault Mercantile Company of Hastings, 
Nebr., dealers in paper, stationery, notions, desks, filing 
eS . ; cabinets, steel safes, etc., have taken over and are re- ; 
The sponge rubber core or filler is made by a -—r modeling the building formerly occupied by the Paxton & 
process, of a light, fluffy, porous composition, - Gallagher Company at Hastings. After the remodeling is ' 
thick, that actually breathes with every move of the completed, the stationery firm will move from Second 
body. Completely housed in an envelope of rich street between Lincoln and Burlington avenue, into the 
velour material. Unlike other cushions, it will not new quarters. 
pack or lose shape. Improves with constant use. For This will provide over two times the space now occu- 
office comfort and efficiency, use “Sunruco” Ex. pied by the Gaudreault Company and will include, in addi- | 
ecutive Cushions. Furnished in four colors, Red, tion to the ground floor, basement and second floor space. 
Green, Blue or Taupe. The change of location of the firm to larger quarters | 
represents a distinct growth made by the company in the 
Wide Deep Each eight years it has been in existence and pays tribute to 
No. 1—Stenographer’s Chair 154” x 13” $4.50 Hastings as a jobbing and distributing center 
No. 3—Stenographer’s Chair i? x 1534” 5.00 The change will provide, in addition to increased space, 
No. $—Arm or Swivel Cheir 1834” x 1714" 5.50 a ground floor location and trackage for unloading 
Packed one to a box purposes | 
The Gaudreault Mercantile Company territory includes : 


all of southwest Nebraska running from Fairmont to the 


The Sun Rubber Company Colorado line and into northwest Kansas. 
Barberton, Ohio, U. S. A. | The firm was organized eight years ago and since that 
time has enjoyed a consistent growth. 

“Hastings is in a more secure position as a jobbing 
center than it was eight years ago,” Mr. Gaudreault stated 
in commenting on the growth the company has enjoyed 
and the position Hastings holds as a distributing center. 


Write today for illustrated and descriptive broadside on com 
plete *Sunruce” linc! 


RD ee 




















TRIAL ALONE IS ENOUGH 
TO SELL THIS 
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Out Go Thousands of Same ples— 


Millions of Ads 


Introducing 


Parker 
Quink 





The Quick-Drying Ink 


AMAZING 
NEW WRITING FLUID 





TURNOVER STARTS AT ONCE! ORDER NOW! 


Read These Sensational Advantages: 


‘‘Make us an ink as good as the Duofold Pen’’"— 
countless people have asked this of Parker for years. 
Our own analysis disclosed that 69% of pens received 
for service had had their writing efficiency impaired 
through the use of existing inks. 

Gummy sediment in pens and bottles is one of the 
worst foes. It clogs the pen feed, fouls the point. Thin, 
watery inks are no better. And practically all inks dry 
so slowly that you must stop and stop to blot. 

Parker chemists had long been quietly at work on 
these problems. Recently they announced success— 
after spending 3 years and $68,000. After making up 
and testing 1021 formulas, they perfected this final 


triumph—formula No. 1022—Quink! 


FREE! 


Fill Your Fountain Pen 


“Parker Quik ,, 


EMPTY THE COLO FLUSH YOUR PEN “>” 
INK FROM YoUuR 
PEN HERE 








with WATER 


Prue OUR MERE 


PEN HERE 


“Dont say Wva, SAY Quink /” 


Quink—dries one-third quicker than other inks. 
Like high-test gas in a motor car, it removes the 
residue in pens, left by other inks. You'll not find a 
trace of sediment in Quiénk. It is 99 99/100% fluid by 
actual laboratory tests. 


It dries by penetrating the paper in 344 seconds, yet 
resists evaporation, hence keeps pen point moist and 
ready to write. The nationally known Miner Labora- 
tories proved that it dries 31% faster on paper than 
other inks. 


28 million Parker Pen owners are being invited to 
try it. Five vivid colors, always brilliant—never watery 
—never fading. Stock now—profit now. Order at once. 

The Parker Pen Company, Janesville, Wis. 


FREE to Dealers 


$3.20 Counter Sampling Outfit 


‘Stops people at counter and sells pens too,"’ say dealers of 
this attractive Free Quénk Filling Station. Parker gives the 
complete outfit, including supply of Quémk, Free with one 
gross or more. Quénk is the only line of ink that meets every 
demand and meets it better. The only ink we know that is 
permanent in Red, Green, and Violet as well as Blue-Black 
and Black. Also Washable Blue. Order NOW! 
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BUILT for 
MEN WHO DO 
THINGS 





GENERAL FIREPROOFING 








METAL OFFICE EQUIPMENT 





THE beauty, convenience and 
smooth-working efficiency of the 
new GF Allsteel Professional 
Desk mean far more than is rep- 
resented by the price tag. To 
busy executives, business and 
professional men they mean a 
finer tool with which more and 
better work can be accom- 
plished. And that is the basis on 
which to sell this masterpiece of 
desk craftsmanship—not merely 
as another new desk. 


Designed along modified 
period lines with rounded pi- 
lasters and turned legs, the GF 
Professional Desk combines 
beauty of form with many prac- 
tical features which save time 
and speed up work. The famous 
GF four-leg construction gives 
the feet plenty of swing—and 
that means comfort. The inter- 
changeable drawers slide easily 
and never stick—that saves 
time. Built-in sound-deadening 
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makes for quiet—that enables 
a worker to concentrate. Pera- 
centric lock automatically frees 
all drawers which can be oper- 
ated independently of the center 
drawer. Inlaid Velvoleum refer- 
ence shelves. Bronze-bound 
Velvoleum top provides the per- 
fect writing surface. 


The Professional Desk is the 
leader of a new GF line which 
includes Tables and Typewriter 
Desks in similar design. All may 
be had in a choice of finishes — 
in grained one or two tone wal- 
nut or mahogany, or in solid 
tones. With the GF Aluminum 
Chair, the Professional Line 
offers the handsomest, most en- 
during and efficient office furni- 
ture to be had. And the prices 
do not scare a prospect away. 
Full particulars on request. 


THE GENERAL FIREPROOFING CO. 
Ohio 


Youngstown 


In Canada, address 
General Fireproofing Company, Ltd., Toronte 
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(New Machines and Devices—Continued from page 21) 


An Ingenious Typewriter Desk for Portable 
Machines 
Furniture ( has 


The Mich., 


devised a desk for portable typewriting machines, which is 


Herzog ompany of Saginaw, 
I 


presented in diagram in the accompanying cut. This desk 




























































DoF ADDRESS 
WINGS \ | Boon 
——s-- — a 
en 
POCALTS GPoorrs 
For = FOR 
SUN DAVES é PENC 4S 
DIAGRAMMATIC VIEW OF THE NEW HERZOG DESK FOR 
PORTABLE TYPEWRITERS 
is dubbed, “the complete home office.” It has a five-ply 


walnut top, front and ends, the balance being of gum with 


walnut finish. It can be used as a telephone stand, lamp o1 


radio table along with its use as a desk for the typewriter. 


The desk contains pockets for sundries, drop wings, pen, 


pencil and pin drawer, space for stationery and work or- 


ganizer, address book, pencil grooves, et It occupies a 


small space when closed and is instantly available for use 


when wanted 


oe 


New Device for Feeding Manifold Forms 


The Rediform Speedifeeder is a new device just an- 
nounced by the American Sales Book Company, Ltd., 
Elmira and Niagara Falls, N. Y., for users of its Rediform 


interleaved speed 
This 


Stationery 


stationerv was first introduced by the American 














POSITION 


REDIFORM SPEEDIFEEDER IN OPERATING 


Sales Book Company, Ltd., several years ago. It consists 


of forms in continuous strips, folded zigzag in flat packs, 
with continuous carbons inserted, ready to use. It enables 
a typewriter to be turned into a continuous form machine. 
container 


The Rediform Speedifeeder is a combination 
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THE NEW EVERSHARP 


DORIC 


THE WORLD'S MOST BEAUTIFUL PEN AND PENCIL 











HERE’S THE WAY TO 
GREATER PEN PROFITS 


You can’t “‘wish”’ people into paying better prices for 
old-style pens and pencils. Revamped 1928 models won’t 
move in 1931. To make your pen business more profitable 
offer your customers the latest in design, the newest in 
color. ... Just let them see the new Eversharp Doric—the 
pens and pencils that today set the standard by which all 
the rest are judged. Ask the Eversharp salesman. 


EVERSHARP 
(Personal - (Pomt 


PENS Anvp@ PENCILS 


THE WAHL COMPANY, 1800 ROSCOE STREET, CHICAGO 
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Mahogany or Olive Green 


Showhblott is 


a money-maker 


Blotters are one of the big profit items and 
they are one of the fast selling items too 
when properly displayed 


The Wrenn Showblott is used in some of the 
finest stationery departments in the country. 
It displays your entire blotter stock most attrac- 
tively and reminds every customer that here 
are the blotters he intended to buy. 


lt protects your blotter stock, too, and elim- 
inates loss through spoilage due to dust, dirt, 
careless handling, accidental damage. Every 


sheet remains fresh, clean, saleable. 


The Showblott is furnished to you at factory 
cost, and comes complete with a properly 
assorted stock of famous Wrenn Blottings in 
the right sizes and colors 


Write for our special introductory offer 


THE WRENN 
PAPER COMPANY 
Middletown, Ohio 
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and guide to be used with Rediform interleaved forms on 
typewriters. The device is attached to the carriage of the 
typewriter, without mutilation or change, and travels with 
it so that the forms in the container are always in align- 
ment with the platen. It is adaptable to various makes of 
machines on both drop-head and secretarial type desks. 

The Speedifeeder is not sold. It is leased only for use 
with Rediform interleaved speed stationery 

ee See 
Unusual Lines of Screens and Costumers 

George L. Lamb of Nappanee, Ind., has perfected a new, 

f costumers of different de- 


unusual and attractive line 
signs, also a line of folding screens. Another interesting 
feature of the line is a series of small desks for homes and 
offices. These desks are of very attractive design, suit- 
able for any surroundings. Five numbers are described 
and illustrated in Mr. Lamb’s latest series of attractive 


folders describing the lines above mentioned. These dif- 





HALL COSTUMER NO. 1796 
An attractive and useful article 


ferent products must be seen either pictorially or in their 
actuality for their beauty to be appreciated. 

One of the costumers, of which there are a number in 
the line, is known as No. 1791. It has a stool base and its 
height is seventy inches. The post is 1% inch tapered and 
turned to 1 inch. It is equipped with revolving hook 
block. 

The costumer illustrated is known as No. 1796. It is 
seventy-three inches high, eighteen inches wide, with a 
twelve inch base. There is a shelf 18% by 9 inches. It is 
made of select gum wood finished as desired and is 
equipped with hanger shelf brackets, umbrella pan and 
rings brass finished 

—— 
“My Little Manager” 

The head above quoted is the title of a book 11 inches 
long by 6% inches high, bound in neat grained covers with 
gold lettering Its sub-title is A Daily Success Guide 
and Diary. The pages, which consist of forms, are not 
numbered. The book was prepared by Irving Kaplan and 
is published by the Empire State Publishing Company, 41] 
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Increase Working Efficiency 


Sales of ““Y and E” Steel Efficiency Desks offer exceptional 
profit possibilities because of the opportunity to equip them 
completely with the “Y and E’’ Systems best fitted for the per- 
sonal need of the user. 


Back of every “Y and E”’ Agent and Dealer stands the famed 


“Y and E” System Department with its file of more than half 


a million forms that are in practical everyday use. This vast fund 
of helpful information enables “Y and E” Representatives to 
solve any system problem that may arise. 

These additional services coupled with the world-wide renown of the 
famed “Y and E”’ Efficiency Desk make an unequalled sales combination. 
In addition, our engineering department is prepared to lay out plans for 
offices and to render to the customer a free service in arranging his offices. 


YAWMAN -’? FRBE MFG.(. 





An Increasing 
Demand 
Never before has 


“Y and E”’ National Pub- 
licity been placed before so 
many prospec tive pur- 
chasersof office equipment. 

This aggressive policy is 
building up an increased 
demand for “Yand E” 
Office Equipment and Sup- 
plies among the3 4million 
monthly readers of our 
advertising. 

This great volume of 

National Publicity, back- 
ing the ““Y and E” Fran- 
chise, is but one of the 
reasons dealer applications 
for the “Y and E” Fran- 
chise have increased rapid- 
ly in recent months. 

















955 JAY STREET $3 $2 ROCHESTER, oe 

Export Department: 368 end New York, N. Y., U.S. A. 955 Jay St., 
Steel and Wood Filing Cabinets . . . Steel Desks . . . Steel Shelving . . . Safes . . . Office 
Systems and Supplies . . . Visible Index Equipment . Bank and Library Equipment 





"FOREMOST FOR 4985 FIFTY YEARS” 


Yawman and Erbe Mfg. Co. 
Rochester, N. Y. 

Please send me complete details on the 
“Y and E” Dealer Franchise. 
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East Fifty-third street, New York, by whom it is copy- 
righted 

The weekly charts comprise a year’s time and can be 
filled out each day in a few minutes. The guide is declared 
to be invaluable for future reference and as a source of 
information. The charts are remarkably complete and are 
filled out by simple check marks in the appropriate squares 

Finally, we are reminded that the lucky breaks in life 
come to those who are ready and that to win we must 
maintain a high state of personal efficiency which can not 
be achieved without logical and consistent effort 

“My Little Manager” retails at $1.00 


—— 


Improved Construction of “Leatheroid” Products 


The Quality Park Envelope Company, of St. Paul and 


Chicago, has introduced several improvements to its pop- 








LEATHEROID” EXPANDING ENVELOPE, DEMONSTRATING 
CONSTRUCTION FEATURES—PATENTED 


ular line of de luxe “Leatheroid” expanding envelopes, 
vertical file pockets, etc. This is the original line of 
products with cloth gussets and reinforced flaps. The new 






PRESSED FRONT 









HARD 


[PATENTED REINFORCEMENT | 
’ FOR FLEXIBILITY 












tinea 
WOR PULL OUT 
GUSSETS LOCKED IW 
FRONT and BACK 
el 












LEATHEROID” FILE POCKET SHOWING CONSTRUCTION 
FEATURES—-PATENTED 


features assure the consumer that these products will stand 
up under hard usage. The illustrations reveal the new 
method of construction of the five-piece style of expanding 
envelope and the file pocket. 
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The leading 
trade paper 


for the 
Office Equipment Industry 
in 


Germany 





BB 





“Biiro-Bedarf-Rundschau 


(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 


$4 per year $6 for 2 years 


Specimen copy free 


Biiro-Bedarf-Rundschau 
Berlin-Charlottenburg 5 
Germany 
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MoreSales/2 


You can always sell something that saves money. 
Cook’s File Signals save money, time, and effort, for 
all users of visible card, book, and index systems. 
You can show your trade that these signals are an 
economy, not an expense. 

Recommended by practically all manufacturers of visible 
systems, because easily attached 
and not accidentally removed. 
Stainless steel, 12 colors, plain or 
printed with numbers, days, 
months, and alphabet. Send for 
samples and prices. 


THE H. C. COOK CO. 


14 Beaver Street, Ansonia, Conn. 


ILE iquals. 


SILHOUETTE 
of 
26 


PROMINENT 
AMERICANS 


(Re-issued from the original 
plates of 1844). 

















+ 
Especially 
adapted 
for office 
furnishings 
7 








ANDREW JACKSON (Size 15 x 19) 


Richard Channing Nathaniel Potter John Caldwell Cal- Martin Van Buren 


Moore rallmadge houn DeWitt Clinton 
John Quiney Joel Roberts Poin Alexander Felix Grundy 
Adams sett Macomb Henry Clay 


Levi Woodbury 
John Marshall 
William White 


John Forsyth 
John Randolph 
Andrew Jackson 


Dixon Hall Lewis Samuel Lewis 
Richard Mentor Southard 


Johnson Henry Alexander 
Thomas Hart Ben W ise John Tyler Thomas Cooper 
ton William Henry Daniel Webster Silas Wright 


Harrison 


Send for Circular 


Also Color Prints... Color Etchings . . . Black 
and White Etchings . . . Mezzotints . . . English 
Sporting Prints . . . Paintings 


EMERY BLUM, Inc. 


FINE ART PUBLISHERS AND IMPORTERS 
225 FIFTH AV. NEW YORK, N. Y. 
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The back lining reinforcement prevents the gusset from 
tearing away from the flap side, and at the same time pro- 
vides a double thick reinforcement along the entire width 
of the flap fold. Tearing and cracking at this point of 
wear is avoided by multiple scoring. 

These modern methods of construction are protected 
fully by patents, and caution is given dealers to avoid mar- 
keting imitations which might prove to be infringements. 

a 
New and Attractive Line of Index Cards 

Samples of a new, low priced index card “Snowhite” 
brand, have recently been sent to stationery dealers by 
Che Victor Safe and Equipment Company, Marietta, Ohio. 

The manufacturer claims that these new cards are un- 
usually white and clear and invites the dealer to subject 
or comparison by holding 


"White as the 
driven snow” 


them to a “snap” test, erasure, 














“SNOWHITE” 
LINE OF INDEX CARDS OFFERED BY THE VICTOR 
EQUIPMENT COMPANY 


OUTLINE CUT AND SLOGAN OF THE NEW 


| 


SAFE & 
them up with a light back of them Any or all of these 


familiar tests will at once emphasize the quality of this 


| 
| new card stock 
| “Snowhite” index cards are made only in 5 x 3 and6x 4 
sizes, plain or horizontal ruled. 

Dealers are invited to write to the manufacturer for 
samples 

—_— 

Hoge Engineers Perfect New Electric Clock 

The Hoge Manufacturing Company, 23 East Twenty- 
first street, New York, announce the fact that they are now 


manufacturing synchronous electrical clocks—the inven- 





tion of their own engineering staff. 
This is the newest addition to the already extensive linc 





ONE OF SEVERAL MODELS 
OF “HOGE” ELECTRIC 
CLOCKS 
of office appliances and toys they are now selling to whole- 
sale and retail stationers. 

Four models of electric clocks are being show n, in color- 
ful enamel finishes and chromium plate which blend prop- 
erly with any room, to retail at popular prices. 

The synchronized motor is precision built, sturdily con- 





unum —— 
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Flexi-Post Binders open up two full inches of working 
space, with a few turns of the key. Lots of room for 
tired fingers—pages inserted or removed in a jiffy. 


Unlimited capacity—merely add post sections to meet 
future needs. Sheets cannot work loose—direct screw 
compression holds them fast. 


Build up sales by demonstrating these Flexi-Post fea- 
tures to your customers. Every sale opens up an ac- 
count that grows into real volume. Flexi-Post is the 
only binder backed by lifetime guaranty bond on the 
entire mechanism. 


Mail coupon for Exclusive Franchise facts, 


and illustrated folder 


STATIONERS LOOSE LEAF CO. wiséénsin 









REG.U.S-PATOFF 
anteed Binder ~ a Unit of the FAULTLEss Line 


. “STATIONERS LOOSE LEAF COMPANY, Dept. C-9, Milwaukee, Wis. | 


Is my territory open for Flexi-Post? Send catalog and Lifetime Guaranty | 
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OFFICES OF 
TOMORROW 


MAGE EY 


NEW YORK: GRAND RAPIDS, MICHIGAN re 

545 FIFTH AVE. WHERE NOT EXCLUSIVELY sl 
REPRESENTED WE ARE 

CHICAGO: INTERESTED IN RESPONS!I- ~ 


610 SO. MICHIGAN AVE, BLE CONNECTIONS it 
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structed—thus insures a dependable timekeeper that will 
give many years of useful service. 

The main driving shaft is made of wear-resisting steel 
which pivots on self-oiling ball bearings, and, it is said, 
can not get out of order. 

These clocks operate only on 105-120 volt 
) current of regulated frequency. 


continuous 
60 cycle alternating (A. ( 

A distinctive and exclusive feature of the Hoge electric 
clocks is the simply lift it and let it 


that starts the 


lever on the side 


snap back clock, which won’t stop unless 
the current is interrupted. 


An illustrated catalogue will be sent on request. 











L. C. SMITH TYPEWRITER EQUIPPED ESPE 
CIALLY FOR CUTTING ELLIOTT STENCILS.—This 
machine was described in the August issue on 


97 


page 27 








Vent for Filtering Air in Offices 
The Protectovent is the name of a new device for insur- 
ing pure air in offices. It provides for the intake of a large 
quantity of air through the Protecto motor panel air filter. 
Convenient control levers permit a mixture of outside and 
or allow the air in the room alone to be put 
Floating particles of dust are caught 


indoor air 
in motion if desired. 








THE PROTECTOVENT INSTALLED IN A WINDOW 


and held in the filter pockets by means of the recirculating 
feature. The Protectovent is light and portable and can be 
conveniently carried to any location. When placed over a 
sluggish radiator, it is declared to act as a heat booster. 
The manufacturers state that used anywhere indoors not 
necessarily in a window, it will rid the air of dust and keep 


it in constant motion. It is declared that when installed 
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Selling Goods TO You? 


or 


Selling Goods FOR You? 


Almost any Manufacturer can sell goods TO 
a Retail Dealer by one claim or another. 


But the Manufacturer who assists in selling goods 
FOR the Retailer is the one worth while. 


The National Popularity of BUSHNELL “Paper- 
OID" Wallets and File Pockets, coupled with steady, 
consistent National Magazine Advertising, makes a 
BUSHNELL product easy for the Retailer to sell. 


Our Store Proposition, including a neat Display 
Case for only the most popular numbers, will give 
you a 100% turnover. 


The BUSHNELL line is positively the best in the 
field—the line your store should adopt and stick to. 


ALVAH BUSHNELL CO. 


Durable Filing Containers 


13th & Wood Sts., Philadelphia, Pa. 








QUALITY 
PRODUCTS 
NEED 
QUALITY 
MEN! 





TTT WUHNNHHIIh 


If you are exact in your requirements, 
if you like to do business on a high- 
grade, honorable, strictly satisfactory 
basis, you'll enjoy representing us . . . . 

||| for quality is OUR STANDARD. We 
| are exacting in the type of representa- 
||| tives who present “Little” carbons and 
ribbons, and we appreciate men who de- 
| mand that in return from us. Our line 
S| is im keeping with this policy. If you 
‘||| are the man, this is your opportunity. 

Write us in detail. 











Rochester, N. Y. 
New York Office: 
Bible House, Astor Place 


A. P. LITTLE, Inc. 
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No. 6 $2600 A YEAR LOPPED OFF 
THE BUDGET! That’s what hap- 
pened to a New England railroad when 
they put in Postindex. 

In their old blind file, every card had 
to be pulled out to make a posting... 
pulled up to look at. Sometimes cards 
got lost... or went into the wrong 
drawer. 

Postindex holds every card in plain 
sight. Stop-watch tests proved ten sec- 
onds saved on every posting, five sec- 
onds on every reference. Posting direct 
to the cards in the rack cut operating 
time in half. And it saved $2600 in cold 
cash ... two girls’ salaries ... says the 
Auditor of Disbursements. 

There’s a saving to point to whenyou 
talk Postindex for stockkeeping. We'll 


give you names and places if you like. 


\r 
— 
i . 





Drawer Cabinet 


POSTINDEX VISIBLE FILES 


Sostindex 
V:sthle Riles 


"4 SIDES TO WRITE ON” 








A Division of Art Metal Construction Company, Jamestown, N. Y. 
MAKERS OF THE COMPLETE LINE 
OF STEEL OFFICE EQUIPMENT 


ST —— ————= 
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before an open window, the individual can work to much 
better advantage by reason of the inhalation of pure air 
with outside noises greatly reduced 
The device is made by the Staynew Filter Corporation of 
Rocheste ‘ i .# 
— 
Two Members of an Attractive Line of Brief Cases 
The National Brief Case Manufacturing Company, 512 
South Peoria street, Chicago, Ill., is circularizing the trade 





NEW COMBINATION CASE FOR TEACHERS AND STUDENTS 


with a particularly attractive line of brief cases with lock 


strap or zipper fastening, gladstone bags for men and 


women, toilet outfits, etc. 


Two members of this extensive line are illustrated here- 


with. One is a new case brought out for students and 





NEW TYVE ZIPPER ENVELOPE 


teachers. It contains extra wide pockets for books with 


a zipper pocket in the back for holding flat papers, etc. It 


is made of top grain cowhide and retails for $5.00. It has 
an adjustable arrangement on the lock enabling the top 
to fit snugly at all times. 

The second item is a new type zipper envelope with a 
rounded zipper top. black and brown 
leather and in two sizes, 15x10 inches and 16x11 
Retail prices are $6.30 and $7.00 according to size. 

—~<f— 


New Rem Rand Rack for Magazines 


A new adjustable magazine rack is just announced by 


This is made in 


inches. 


Remington Rand Business Service, Inc. Owing to the 


titles may be arranged 
Labels in 


peculiar construction of this rack, 
in alphabetical order regardless of page size. 
Finding the one wanted 


Colorful beauty and art 


bold type indicate each magazine 
or replacing it is very easily done. 
work of the covers are in view when using this rack and 
kept together, 
accessible and protected against misplacement. Individual 
holders bring the tops of periodicals of different sizes up 


several different issues may be each 
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Does he want y™ Lui eg 





The Mount Vernon desk in 
the beautiful two-tone butt 
walnut and American wal- 
nut finish. 


... it’s a desk that looks “private 0 ice 


at an open office price! 


NY old kind of desk won't do 
for general offices now. For the 
chief 


clerks, junior executives, even first 


old “private office crowd”... 


string officers . . . are moving out into 
airy, light, and approachable open 
spaces, seeking freer contact with 
associates and customers. 

They need desks that look dignified 
and important. Yet office managers 
want desks all of a kind... that can be 
bought at a price. And Art Metal’s new 


Mt. Vernon fits right into that picture. 


THE ART METAL LINE 


Horizontal Sectional Files 


Fire Safes 


Upright Unit Files . . . 


It's a handsome desk with 
graceful fluted legs and turned and 
fluted metal footings, hooded cast 
bronze drawer pulls, beautifully 
grained walnut finish. It’s made of 
enduring, record protecting Art Metal 

. with a smooth, resilient, grained 
(Artolin top and a new drawn steel 
molding. And the price will merit 
consideration on 200-desk or 2-desk 
contracts. 

There are two other designs in the 


Art Metal group of private office 


Storage Cabinets . . . 


Desks . 
Counter Height Files . . . 


Show him the Mt. VERNON 





irt Metal 


For Years this 

1500 desk has been the stand- 

ard for clerical work in large 
corporation offices. 


desks at open office prices . . . the 
sturdy William Penn and the mod- 
ern New Yorker. Art Metal agents 
are now distributing a colorful new 


booklet on these new style steel desks. 


Art Metal 


STEEL OFFICE EQUIPMENT 


Shelving . . . Plan Files 
Postindex Visible Files 


IN THE ART METAL BUILDING EQUIPMENT DIVISION...Hollow Metal Doors and Trim... Elevator Enclosures...Architectural Bronze...Library Fittings... Partitions 
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Your Exhibit 


at the National Business Show is good for the morale of your own 
organization; increases the respect of the Industry for you and 
what you sell; strengthens the good will of your customers and 
proves to prospects that your product does openly and publicly 
everything you claim for it in private. It also introduces you to 
others you would like to know, but difficult to meet elsewhere. 


Thousands of good business people seeking better business 
methods and equipment will go to the National Business Show this 
fall to see what to buy. 


They would like to know why you think they should use your 
product. 


Show them when they want to see—tell them when they will 


listen—at the 





NATIONAL BUSINESS SHOW 


New York At the Grand Central Palace 
October 19th to 24th, 1931, inclusive 


Chicago At the Stevens Hotel 
November 9th to 14th, 1931, inclusive 


“Tt’s the personal contact that counts” 


NATIONAL BUSINESS SHOW COMPANY 


Incorporated 


Frank E. Tupper, President 


50 Church Street . NEW YORK 


Chicago: 417 S. Dearborn St. C. H. Hunter, Manager 
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to a horizontal level. Holders are movable and may be 


relocated on the rack at will. They slope slightly backward 
magazines from becoming lm 


to prevent the p and dog- 


eared and to insure attractive display \ vacant holder 
indicates temporary removal of the contents and its bold 
title encourages the return of the magazine to its proper 


place. The rack is in quartered oak, light or dark finish, 
is modern in construction and equipped with thirty-five 
steel holders. Each holder allows for adjust- 


Holders are 


removable 
ment every five-sixteenth of an inch in height 
finished in brown enamel with label holders for titles one- 
Other sizes of racks and other 


quarter inch in type height. 


finishes or woods can be supplied on request 


sousinmnseillineartonines 
Shaw-Walker Announces New Storage Cupboards 
The Shaw-Walker Company of Muskegon, Mich., is pro- 


ducing a line of new steel cupboards characterized by great 


solidity and rigidity, all joints, corners, etc., being welded. 


- —$—$— me 
bs | 
: | 
> dy il 
| 
t , a 
J = 
a ae 
THE NEW SHAW-WALKER STOR 


AGE CABINET 


These cabinets are finished in durable, handsome Shaw- 
Walker olive green and are made of carefully selected 
The hardware is of the automobile type. The 
key fits into the door handle which is nickel-plated with 


sheet steel. 





CORNER OF A 
STORAGE 


NEW 
CABINET 
WELDED CONSTRUCTION 


SHAW-WALKER 
SHOWING THE 


The backs of these cupboards are 
fully paneled and finished the same as the sides. The shelf 
The key-type brackets 
can be removed and replaced without trouble and without 


jet black inset panels 
arrangement is novel and simple. 


injury to the hands. 

These storage cupboards are made in a dozen or more 
styles, shelf arrangements, etc. 

connissniialliatagiiiltais 
New Oxford Sliding Drawer Storage File 

A file transfer storage file made of corrugated board and 
incorporating a sliding drawer has just been placed on the 
market by the Oxford Filing Supply Company, 340 Mor- 








[a MORTON MOOT 





*Pelouze” Postal Scales 






HEY tell automatically the exact amount of 
postage, in cents, required on all mail matter, in- 
cluding parcel post rates by zones. Warranted ac- 
curate. Beautifully finished in French gray or gold 


bronze enamel. 








Made in Several Styles 












Intended for in- 
dividual desk, li- 


brary, office or 
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Send for 
Catalogue 
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“rASl MALL” 





Pelouze Manufacturing Co. 
232-242 East Ohio Street, Chicago, Illinois 


Original Manufacturers Reliable Automatic Postal Scales 
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The 


BUYER'S GUIDE 


will help you select 
the right pen.. 


It is a compendium of useful information on 


PENS PEN HOLDERS 
COMPASSES DRAWLET PENS 
BALL BEARING CLIPS 
DRAWLET INKS 


Your copy is available, free, at— 


ESTERBROOK PEN COMPANY 
86 Cooper St., Camden, N. J. 
or BROWN BROS. Ltd., Toronto, Canada 




















An Addition to the Line of 


PELICAN PRODUCTS 
With the Original 


PELICANOTYP 


Non-Cellulose Steneil 
We Are Now Prepared to Offer 
“No. 122 Purple-Blue” 


Having the same excellent features 
as the ““Pelicanotyp” Stencil. 

“No. 122 Purple-Blue” Stencils are 
mounted in the A., on plain 
heading backing sheets and may be 
imprinted with the customer's own 
trade-mark. 


MANHATTAN STENCIL CORPORATION 


EXCLUSIVE U.S. A. IMPORTERS 
OF PELICAN STENCIL PRODUCTS 


401 BROADWAY NEW YORK CITY 


The Papers Were There But 
the INK Had Faded Awa Ly 













in Business 


Thats Why Important 
Records are Usually 
Written u ith 


SANFORD 


VRETINE 
\ ARM LZ | 


a 
~~ 


y\ue 
gut \ 
1 Biat 


write’ “" 
Weyer FADES 


@uf PREMIUM WRITING FLUID 
The Ink That Has Defied Time for 70 Years’ 


| working perfectly under heavy loads. 
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gan avenue, Brooklyn, N. Y., manufacturers of the widely 


known line of Oxford filing supplies 
This new file carries a guarantee that the drawers may 


be loaded to capacity and files stacked one on top of the 


Pull-out drawer convenience 


= accueil 





PATENT APOUIEO FOR 


Corrugated board economy / 


NEW OXFORD STORAGE FILE 0. 
CORRUGATED BOARD 


other to a height of seventy-two inches, standing up and 
This guarantee ap- 


plies to all sizes 


The Oxford sliding drawer storage file, it is said, min- 
imizes the necessity for shelving 
Oxford sliding drawer storage files are made in sizes 


which accommodate all of the commonly used office forms. 


They are packed and shipped knocked down, ten files of 
information as to the files and their 


a number Further 


prices will be sent to dealers who ask for details 


A New Postal Scale Utilizes Bakelite 
The Dennison Manufacturing Company of Framingham, 


Mass 


, has brought out a new postal scale in combination 





if 











> 
ed Se 





NEW DENNISON POSTAL SCALE AND DESK SET 


with a desk set, consisting of pin and pen trays, pen rack, 
etc., the housing being made of Bakelite and forming a 
real pleasing little assembly. The company that 
they are tempted to say that something new under the 


states 


sun is now being used in a big way on a small scale. A 
postal scale as a desk ornament and a desk utility com- 
something that will interest a great 


bined is doubtless 


many people 


——s 
A New Stencil Tracing Device 

Che Pittsburgh Typewriter & Supply Company, a well 
known mail order house of Pittsburgh, Penna., have re- 
cently perfected what is known as the new Model No. 4 
which is said to be economically priced and 
as a stencil tracing device. It is 
average 


Excelloscope, 
yet thoroughly efficient 
declared to embody the 
scope, plus certain original patented features by the manu- 
of any backing sheet, 


general features of the 


facturer. It provides for the use 


regardless of the punchings on it. The glass is easily 
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REDUCTIO avn ABSURDUM 














Dow’t sew with» STEEL needle. Sewing is a PER- 
MANENT job and should be done ONLY 
with a rans needle. 

Dorwe't cut with a STEEL knife. Cutting is @ PER- 

MANENT function and should be done ONLY 

with a raat knife. 


Don't 


BANK PINS |. 


attack with a STEEL bayonet. War is a PER- 
MANENT process and should be carried on 


ONLY with frase bayonets. 





bind with STEEL rivets. Binding steel girders in 
a seventy story skyscraper is a PERMANENT 
operation and should be done ONLY with 


dnaaan rivets... . 


facture of pins affords an additional outlet for a 
favored material are stressing the use of brass pins 
for PERMANENCE because of the RUSTPROOFNESS 


Brass does not oxidize in the form of rust. 


YABRICATORS of brass products to whom the manu- 


of brass. 
Brass forms a green, poisonous verdigris, ugly and un- 
mistakable. Strange as it may seem, however, NO fab- 
ricator of brass pins depends upon the RUSTPROOF- 
NESS of brass, but plates them most ADEQUATELY 
with ANOTHER material. The argument for PERMA- 
NENCE does NOT rest in brass but in the use of this 
OTHER material. 


FIV NT: 
STEEL 25 BANK PINS 


are beyond a doubt indistinguishable from brass bank 
pins not only at the time of purchase but for that degree 
of permanency that right usage makes necessary. This has 


no reference at all to either the brass or steel that might 
be in the pin. This refers wholly to that OTHER ma- 
terial that in truth and in fact bears the burden of the 
PERMANENCE argument. 





VN UO Rb is 
STEEL 23 BANK PINS 


DO possess that smooth, silvery finish so much desired 
by the fabricators of OTHER makes of pins. They ARE 
of HIGHEST RUST RESISTANCE because of this su- 
perior plating; they do number more pins to the pound 
and more perfect points to the box; and they DO sell 
for 20% LESS than common brass pins. Even the fab- 
ricators of brass pins now attempt to make all grades 
and sizes of steel pins albeit for TEMPORARY use. 
Most STEEL pins fabricated on other than SONOMOR 
processes and machines deserve no better than tempo- 
rary recognition, 





SONOMOR BANK PINS 
come in all standerd sizes from 
00 to 7 and lills 


There are desirable distributor franchises. Our rigid DEALER 
POLICY guarantees our dealers ADEQUATE PROFITS. We 


invite inquiry. 


WILLIAM PRYM 
of AMERICA, Ine. 


34-12 Washington Ave. 
Leng Island City, N. Y. 


DISTRIBUTE 
SONOMOR 
BANK PINS 


for PERMANENCE, for 
PROFIT, for COMPLETE 
CONS ——— AC- 223 W. Jackson Blvd. 


CHICAGO 
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The file that supports 
the weight of a motor truck! 


e These are reproductions of actual un- 





retouched photographs—exactly as the 
camera took them. 

The files are standard Invincible cabinets 
selected at random from stock—no extra 
reinforcements of any kind. 

Such an amazing test of constructional 


strength is almost unbelievable! 





Even the front frames 
alone supported the 
terrific weight of the 
3-ton truck! 


Yet when the 3-ton motor truck was 
driven off the planks every drawer in both 
cabinets operated as smoothly as ever! 

Is there any other file built that could 
withstand such brutal punishment? 
Outstanding construction of Invincible 
Files is a powerful sales getter for you. 


Write for our complete dealer plan. 


GlootathGe 


METAL FURNITURE CO. 


2600 Franklin St. Manitowoc, Wis. 


SS EE ST Chicago Los Angele — 





Th ds of pounds sup- 
ported without a finch! 
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changeable and it has a specially designed electric socket | 
holder together with other features. The manufacturers 
state that this scope, in addition to its great versatility in 
handling duplicating machine stencils, where cartoons, de- 
signs, pictures, forms, patterns, etc., are required to be 
traced on paper or stencil sheet, it is also receiving the 
approval of commercial artists, photographers, patent at- 
torneys, etc., also from users of gelatin film duplicators 


and the like for tracing pictures, ruled paper with ink in 








fHE NEW MODEL EXCELLOSCOPE 


one to five colors for duplication. This scope, completely 
equipped with assorted styli, copper mesh screen for shad- 
celluloid writing plate, movable clamps and assort- 
together with a 
nine-foot electric cord attached to socket, new handle cap 
plug and what is declared to be the only cast socket holder | 


in the world, will retail for a remarkably low price. A 


ing, 


ment of cartoons, general pictures, etc., 


folder of interest to all dealers in such devices will be sent 


m request e 


, : 
Dictaphone Perfects New Foot Control 
Greater operating ease and increased efficiency in tran- 











NEW DICTAPHONE FOOT CONTROL DEVICE IN USE 


scribing are said to be features of the new Duplex foot con- 
trol recently developed by Dictaphone engineers for use 
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A REVOLUTIONARY IMPROVEMENT 


: IN DUPLICATING e 


© Sandard 


NEW PROCESS DUPLICATOR 


makes copies DIRECT FROM ORIGINAL 

















QUICK FACTS 


Copies direct from “‘original’’ 
Over 100 copies from each original 


elalin 


Fifty copies a minute 
Copies are clear, sharp, and bright 
Delivers copies flat — not curled 


Stencil 


Handles any size form up to 9’’x14"" 
Gives perfect registration 
Simplest, time-saving operation 
Requires only !4”’ top margin 
Copies all or any desired portion 
of originals 


Write teday 
Without obligation, send for our 
interesting folder describing the 
New Process Duplicator in detail. 
Clip the coupon NOW. 


Handard 


MAILING MACHINES COMPANY 
REVERE BOULEVARD, EVERETT, MASSACHUSETTS 


Type. 























INTRODUCING 
THE LEATHER LINE 


Greater Values 

Handsome Designs Leather Upholstery 
Graceful lines, fine workmanship and superior finish distinguish this 
new line of leather upholstered chairs . . . correct balance, thorough 
comfort, pleasing outline . . . a highly attractive and inviting ap- 
pearance, at a very special price. 

You'll find these chairs in extraordinary demand. We suggest you 
order a sample lot for display purposes, being confident that you 
will quickly realize the advantage of having a representative stock 
on hand. Booklet giving full details of construction, materials used, 
and list prices, mailed on request. 


JASPER CHAIR COMPANY 


Jasper, Indiana 











Sales Representative 
for metropolitan Chi- 
cago territory, William 

Brown, 4504 5S. 
Wells St., Chicago, 
phone Boulevard 7957. 
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with the transcribing machine. The new device controls 
the starting, stopping and repeating of dictation by means 
of the foot of the operator without interrupting the type- 
writing in any way. It leave the hands free for typing, 
permits correct and comfortable posture and allows a nat- 
ural position of the feet, both feet on the floor and one 
slightly in advance of the other. This foot control can 
be operated with either foot and can be moved to any 
position to suit the wishes of the operator. Requiring 
only a slight pressure, it acts quietly and instantaneously. 
——E 


Todd’s “Century” Ribbon Protectograph 

The Todd Company, Rochester, N. Y., has brought out 
the “Century” ribbon Protectograph. Its novel feature is 
the use of an inked ribbon to print the protective char- 
acters, showing dollars in black, and cents in red. This in- 
novation affords uniform brilliancy of color of each impres- 
sion, as the new machine does away with ink, which may 
become dim through use, or through careless inking, blur 





THE TODD “CENTURY” RIBBON PROTECTOGRAPH 
the impression. Tests of the new method of inking show 
that there is scarcely a shade of difference between Imprint 
No. 1 and Imprint No. 4,498. The colored impressions are 
shredded into the fiber of the check paper. 

The “Century” ribbon Protectograph is covered with a 
broad insurance policy, and has the individual name feature. 
In its manufacture indestructible brass forged type is used. 

The machine is finished handsomely in tan-gray baked 
enamel, with nickeled trim. 

oC 


A New and Useful Type of Gummed Tape 
The Gummed Tape & Devices Company of 173-177 La- 
fayette street, New York, N. Y., manufacturers of Gum- 
craft sealing tapes, has just brought out what is called the 
Tran-Cel-Seal tape. This tape is designed as a sealing 
tape to be used in sealing packages wrapped with trans- 
parent cellulose. It is put up in rolls of five thousand 
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A real 


YOU’LL FREQUENTLY have customers who 
want Bank of England protection in telephone- 
booth space—business men who need complete 
protection for their records and other data, 
too much 


and yet do not want to sacrifice 


office space to get it. 


The Diebold Receding Door Safe has been 
made for such people. It has a door big and 
strong enough to afford rock-ribbed protection, 
and yet so arranged _as to slide easily away into 
hiding when the safe is open. 


This receding-door feature, recently perfected 
by Diebold, permits a large safe to be placed 
where it is readily accessible, without in any 
hindering, when it is movement 


way open, 


around and pastit. Because the door slides out 


of the way, the safe is easier for employees to get 


DIKBOL 
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pace 
aving 
afie 


to, when they must use it during business hours. 


The Diebold Receding Door Safe is valuable 
also where safes are installed in batteries—or 
where the safe must be placed near a doorway 
or passageway, or in a counter. 

This newest Diebold feature is, of course, 
patented. The mechanism is built to require as 
little attention and adjustment as possible. In 
the Diebold Laboratories, one of these safes has 
been opened 19,250 times—equivalent to four 
openings a day, six days a week. fifty-two weeks 
a year, for fifteen years. The mechanism is so 
perfectly made, that a girl experiences no 
difficulty in opening the door with one hand. 









For information regarding this latest Diebold 
product, write the manufacturers of the Diebold 
Vault and Vault Door in your bank. 


SAFE AND LOCK COMPANY. Canton, 0. 


Over Seventy Years of Bank Service 
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No. 414 Bridge Pad with complete information as to both ” No. 430 Book Ends. Heavy cast frog design in old 

contract and auction bridge scoring. Supplied in attrac bronze finish. So heavy they remain in place. Felt cov 

tive silver plated and enameled metal holder. Packed in + ering on base cannot scratch the furniture. Very appeal- 

individual gift box Priced to retail at $1.00 each. ing both in design and finish. Packed one pair in box. 
Priced to retail at $4.00 a pair. 





Let these New Gifts 
boom your holiday profits! 





What store does the big Holiday gift business? Bridge Items, Vases, Book Ends, Handy Boxes, 
The store that does a good gift business throughout Lamps—every Oakville item, in workmanship, price 
the year. What is a sure sign of a big Holiday- and packing, meets the Oakville Quality Standard 
selling gift? A gift that is a good seller every week —known to every merchant. Save transportation 
in the year! costs by combining shipments of the Utility Gifts 
Let these fine new Oakville Utility Gifts—that sell with your orders for Pins, Clips, Fasteners, etc. 
Ask our nearest Branch—or the factory direct— 
about the new Oakville Gift Sample Order which 
—as fast as they are added—acquaints you with 


on sight every day in the week—boom your Holiday 
profits this year. As the Holiday Season nears, re- 
place Staples on your counters with these quick- 
profit Gifts. They sell fast because they are usable the frequent new Gift items. 

—instantly appealing. Unique Smokers’ Articles, Write now for complete information. 


G@AKVIL_LE-AMERBRICAN PEN DiEVIES IT ON 
SCOVILLE MANU FACTURIN G COMPAN Y OAKVILLE-AMERICAN 
; ; PIN DIVISION 
Waterbury, Cennecticut o ‘Ny 
Pins Clips Fasteners Thumbtacks Tak-a-pin A Host of Stationer’s Articles Fy i 
UTILITY GIFTS 5 2 
NEW YORK CHICAGO SAN FRANCISCO % a 


CRinG a 


Oakville 
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inches each and comes in various widths. It is dispensed 
in the same manner as ordinary gummed sealing tape, 
preferably through the Gummed Tape & Devices Com- 
pany’s standard package sealers. 

Tran-Cel-Seal is one of three new specialty gummed 
tapes—Goldseal, Tran-Cel-Seal and Silverseal. Standard 
widths are 4%, %4, 1 and 1% inches. The standard carton 
contains thirty rolls of half inch tape, twenty of three- 
quarter inch tape, fifteen of one inch and ten of one and 
a half inch, each carton weighing eleven pounds. 

Tran-Cel-Seal is a tough gummed product which is trans- 
parent, as its name implies, and is perfectly adapted to 
sealing packages wrapped in transparent packings. 


A 


Something New in Seats for Chairs and Chair Backs 

The Do/More Chair Company of Elkhart, Ind., has 
brought out what they term the Do/More Form-Flex, the 
name being registered as a trade mark. Form-Flex seats 
and backs are part of the chair, not accessories. They 
are sturdy, resilient and long wearing. It is stated that 
the Form-Flex back accommodates itself to the body 

















ILLUSTRATING THE RESILIENCY OF 
FORM-FLEX 


movement of the user. There is no impact nor sensation 
of pressure when one leans back. The same resiliency, it 
is said, characterizes the Form-Flex seat. 

The material of which Form-Flex is made does not shine 
clothing. This type of upholstery is now standard on 
Do/More office chairs. There is also a choice of genuine 
leather in three colors. 

It is declared that Form-Flex adds more than a little 
to the smartness of the chairs on which it is used and of 
the office generally. The present Do/More chairs may be 
equipped for Form-Flex without necessitating their re- 
moval from the office. A member of the Do/More service 
staff will take care of the matter. 


——————__—_—__ 


“Tel-Call” Pencils for Dial Phones 
The Eberhard Faber Pencil Company now offers the 
new Tel-Call phone dialing pencil No. 381-C. On the card 
illustrating how the Tel-Call is used, a dozen of these 
striped pencils are mounted equipped with ball metal pen- 
cil point protectors in black nickel, nickel and gilt finishes. 


S$ 


Remtico Ribbons and Carbons in New Dress 
Not only Remtico ribbons, a Remington Rand product 
which recently appeared in a new artistic box, but Remtico 
carbon papers have been dressed up in a brand new bib 
and tucker. The new carbon box is one of the most attrac- 
tive in the typewriter supplies field. 
The predominating color is a rich, clear green set off by 
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»» and at the convention 


of the National Association of 
Typewriter Dealers held in 
New York — 


emit 4 Ac AIN our smooth suede finish 


platens scored a big success. 


Heveeeaneennednennanencornasereen rent 
donee canenennnenna yosaerenancasiee i 


evoruseeennennnose orenesnenaeeennnagy 


Where there was ample opportu- 
nity to compare, scores of dealers 
acclaimed the ALL-PURPOSE 
soft rubber platens and our pat- 
ented process smooth suede finish. 


They saw. They believed. The 
same opportunity is yours. If you 
will send a platen, we will recover 
it with the grade of rubber you 
specify and send it back to you 
immediately absolutely free. 


‘neon nearrenneenenannMMR NN 10 08 


AON HEME 


upenvnennnnvineenieenneniagnn enti 


‘orev renvasunneneonnnene iy ieenuoent 


sruaronen envoy en penne een nnanen nat 


unmpananev roanenanny cevvnsnyennoee 


nae nena nanneesetanuneenennuesnaeed 


nen nnney enti neeeeanneneneNneNOt 


TTT 





Why not send a platen now? 
Just say “Show me, Charlie." 


TYPEWRITER PARTS 


U. Ss. & SUPPLIES CO.., Inc. 


6 Murray Street, New York, N. Y. 








For improved 
business this 
fall, feature 
the service of 


SIMPLEX 
MARVEL 


IMPRINTING 
PRESS 





Complete with an 8l-piece font of brass 
type, one font of good quality composition 
type, two typecases, 10’ 224K gold 1” wide, 
pen and pencil, book and leather gauges. 
Complete Outfit 
$75.00 F. O. B. New York City 
Machine 15” High 10” Deep 416", Wide 
Weight 9 lbs. 
Square Shaft Square Plunger 


It’s a SIMPLEX model—built on SIMPLEX prin- 
ciples by the Universal Suppliers of Imprinting 
Presses. 


SIMPLEX GOLD STAMPING PRESS CO., inc. 
425 Fourth Avenue NEW YORK, WN. Y. 
Cable: Mildoheil Phone: Caledonia 5-4056 
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| black and silver in a modernistic design. The brand name 
| appears on the top, and the color, code number, finish and 
size are stamped on the lower end. 
All carbon paper in standard sizes is packed in the new 
| box. Odd sizes are specially wrapped or boxed. 
The cover is hinged on the left side, with the excep- 















Telephone Brackets 
ARE PROFITABLE FOR YOU 








REMINGTON RAND’S NEW CARBON AND RIBBON CONTAINERS 
FIT FOR OTHER USES 
tion of the H. G. and L. G. boxes, which hinge in the 
. ‘enter. The folders are facsimiles of the box with the code 
Burns Brackets have a prospect list as big as your | “°P'*™ Phe folders are fac es of the box with the code 
1. number stamped on the face. Advertising copy is printed 
telephone directory “eer 
on the inside. 








9 Burns Brackets require no selling effort. All 
* features explained by display. 


3 Burns Brackets are available for the new French- 
. NEW, LEATHER UPHOLSTERED 


type telephones and dial instruments. CHAIR No. 870 manufactured by the 
Jasper Chair Company of Jasper, In- 
diana, who claim for it features of 


Burns Brackets are guaranteed by a company | correct balance, fine workmanship, 
4. P ; graceful lines, superior finish and 
with thirty years experience in making them. real comfort. Accompanying it is the ; 
arm chair, No. 871, both models of- 


fered at a special price. Booklet giv- 

ing full details of construction, mate- 

rials, etc., may be obtained by writing 
the manufacturers. 


5 Burns Brackets are available in styles to fit every 
* purse—as well as every purpose 











6, Burns Brackets offer you a good margin of profit. 





Why not get prices and discountt—-NOW. Use 
the coupon. You will be glad you did. Sanford Brings Out White Rubber Cement 


The Sanford Manufacturing Company, Peoria street at 
Congress, Chicago, IIL, is marketing a new rubber cement, 


AMERICAN ELECTRIC COMPANY packed in two ounce collapsible tubes. This product is a 


INC. non-flammable solution which has a wide field of utility. 


State at 64th St. CHICAGO, ILL. It excels as a photo mount for either temporary or per- 





AMERICAN ELECTRIC COMPANY, INC. 
6409 So. State St., Chicago, Ill. 


Send us information, prices and discounts on all Burns Telephone 





SANFORD’S WHITE RUBBER CEMENT 


Brackets 
N manent use, can be applied to all kinds of paper, etc. The 
— ee by ~ nozzle of the tube provides a ribbon feed of cement, giv- - 
¢ Ad ing close control of the amount expelled from the tube, 
wee dress an Ps and facilitating accurate placing of the cement. This prod- 


C : uct is priced to retail at twenty-five cents per tube, except 
S . - * . . 
Ys ccccees amin +++ eee ve iia in far western United States. 
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’ “The paper does 
the work” 


— ZA 
A : 
LA 
FLECTRIC 


AUTOMATIC 


TIME RECORDERS 


we Makes ‘ 
every minutes 
count ::- 


FOR you! 
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RY step in every operation—every let- 


ter, wire or order—every phone call— 





every inter-department communication— 
everything that depends on time is recorded, 


timed and dated by INSTO. 






Indisputable evidence that fixes responsi- 

















bility, speeds up work, and keeps you “in 
the clear’’ with your customers, and your 
employes with one another. 





Plugs into any electric outlet. Entirely au- | 
tomatic. Simply insert the paper as slowly H 


or as rapidly as you please. Nothing to push, 






strike or pull. The paper does the work! 


Self contained, portable. Models for al- 
most every requirement. 


pon. Sales and service 
the world over. 





SALESMEN| 


INSTO will make every minute count for you, too! 
Needed in every establishment that depends on 
recorded time. Attractive territory open. We co- 
operate with you actively, and pave your way with 
advertisements like the above, and direct mail. 


Write us. 
MARCHANT CALCULATING MACHINE CO. 
Dept. 242, Oakland, California 

















all three models. 
sensational new 
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oe BIG NEWS in I9I2 


=the advent of the first all- 
welded steel filing cabinet 


3} BIG NEWS in 1931 


#3 =the advent of a UNIT WELDED 


+4 steel storage cupboard 
an 
wi 





ie ae 
neh LS 

ie In 1912 Shaw-Walker entered the field with 
w)4 the first file which was solidly spot-welded 
a into one piece. Now, Shaw-Walker an- 


nounces a unit-welded Storage Cupboard 
b —in three models (a fourth to follow),— 
5. and a complete line of interior fittings for 
. Only by inspecting this 
product can you ap- 
preciate it. Order now for future delivery. 
No rivets, screws or flanges. Backs full 
finished. Shelves easily adjustable by hand. 


Spot-welded into one piece. Nickel hard- 
ware, key in center, black inset. 


: Your Prospects Will Become Customers 


Reg | When They See This! 


| SHAWWALKER 








hea i MUSKEGON 


Medium Double Door Cupboards—22” W. 1154” 
D. 6534” H. 

Large Double Door Cupboards—34” W. 1734” D. 
73,” H. 

Single Door Cupboard—18” W. 1734” D. 6554” H. 





TO: SHAW-WALKER 
MUSKEGON, MICHIGAN 


Please send complete information on your new line of Unit-Welded 
Storage Cupboards. 


Name OPS TE gE eg kes eA 2 ee oer aie 


Address ere at 








MICHIGAN 











Detail showing typical in- 

terior arrangement. An 

infinite variety of arrange- 

ments is possible with the 

full line of partitions and 
shelves 
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Jernigan Buys Lester Book & Stationery Co. 

The Lester Book and Stationery Company, one of the 
oldest stationery and office supply firms in Atlanta, has 
been purchased by O. L. Jernigan, a member of the former 
firm, following its sale by When the 
firm went into bankruptcy some weeks ago Mr. Jernigan, 


court order here. 
who was associated with John Aldridge in the ownership 
of the company, was appointed receiver, and at the sale 
he was buyer-in of the property, assessed at about $35,000. 
Mr. Jernigan will continue to operate the company at its 
present location, 70 North Broad street, but Mr. Aldridge, 
it is understood, has retired from the stationery and office 
appliance business—J. H. R 
actinides 


Red Frew Takes Postage Meter Branch at 
Greensboro, N. C. 

The Postage Meter Company of Stamford, Conn., has 
announced the appointment of Red Frew as branch man- 
ager at Greensboro, N. C. 

Mr. Frew is well known in the office appliance industry 








RED FREW 


and has many friends who will be glad to learn of his new 
appointment and who will wish him success in the work 
he has taken up. } 
— 
Interesting New Uses for Drawing Inks 

Beginning with July, Charles M. Higgins & Company, 
Inc., of Brooklyn, N. Y., present in their advertising in St. 
Nicholas magazine a tie-up with an interesting new series 
on Parfleche, showing how to create and color articles 
on leather and rawhide as did the Indians years ago. 

Ellsworth Jaeger, ethnologist, archeologist and author- 
ity on primitive art, Buffalo Museum of Arts and Science, 
is the author of this interesting series. 
colored drawing inks as the most satisfactory media for 
designing and staining such articles as moccasins, pocket 
books, book marks, etc. 


He recommends 


Already the company has sent 
out a number of interesting circulars on What to Make 
in Parfleche to many boys and girls who have written for 
information. An attractive circular describing this new 
type of arts and crafts work has been sent to the arts 
and crafts counsellors of practically every worth-while 
camp in the country. 

The St. Nicholas magazine has worked up an interesting 
contest on making and coloring Parfleche leather craft 
articles, prizes being offered in cash and in arts and crafts 
material used in Parfleche work. Full details will be sent 
to all dealers who write to Charles M. Higgins & Com- 
271 Ninth street, Brooklyn, N. Y. 

ae ee 
Office Equipment Manufacturers Institute to Meet 

The annual meeting of the Office Equipment Manufac- 
turers Institute will take place in Rochester, N. Y., Sep- 
tember 10 and 11 


pany, Inc., 
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TYPEWRITERS | 
| EVERYTHING for the | 
TYPEWRITER 


in the United 
States you can get over- 


located 


night service from any 





| one of our many 





| No matter where you are | 
branch offices | 
American Writing Machine Co. 


374 Broadway 
New York, N. Y. 


IN ALL PRINCIPAL CITIES 





OFFICES 


eS 


BINDAH 


BETTER BECAUSE 





| Semi-automatic 
| Prongs Kink Less 
| Locks More Positively 
Materials Are Right 
Improves With Use 








BINDAH PRODUCTS INC. 
3645 MONTROSE AVE., CHICAGO 











This advertisement appears in September 1931 Orrice APPLIANCES 
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“Patent Cut” INDE XES We Are 


Index Tabs Headquarters 


Furnished in strips, slit for Index Tabs of Leather, 
separation, leaving small Celluloid, Canvas, etc. 
attachments between the Attached] ndexes,Stock 
individual tabs. A half or Specials. Name 
turn will separate each and Number Labels 
tab, pins complete for Law Work. Gold 
set uniform size, Stamping and Em- 























gummed for attach- bossing. Special 
ing—saving at least Die and Tab Cut- 
50 per cent time and ting. Cloth of all 
money. We stock colorsand widths 
a complete line of for reinforcing 
A to Z and sub- Index Sheets 
division indexes. Write for Index Shields 
Months, nu- Our Catalogue for reinforc- 
merical, etc. It's FREE ing Tabs. 









in all sizes. 






August 8, 1916 
March 27, 1917 


Reissued 
November 19, 1918 







Insertable Celluloid Tabs, all colors. 


G. J. AIGNER & CO. 


Sole Manufacturers of the 


“Patent Cut” Index Tabs 


Bookbinders, Gold St. and Embossers for the 
Trade. Special Indexes, Titles and Labels for Law Work. 


Dept. B. 503 S. Jefferson St. CHICAGO, ILLINOIS 




















QUICK AS A FLASH! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made answers to routine problems cut calculat- 
ing time in half for Western Union, Western Electric and many 
other users. Any employee can use Meilicke Systems without 
training. There are no keys to punch, no levers to pull. Just 
turn the card and copy the answer. 


The Meilicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 
Pay Roll Calculators 
Bonus Calculators 
Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Price Checkers 
Vertical Cataloging 
Phone Indexes 
The Dictaform for letters, 
paragraphs and all data. 





Meilicke Systems meet every need. and special Calculators can 
be supplied to meet any special requirements. Let us show you 
without obligation how Meilicke systems can save money for your 
business. Dealers, send for our new catalog. 


eilicke Systems, 


INCORPORATED 


3471 No. Clark St. Chicago, Illinois 
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Skoup Special Wholesale Representative for 
Smith-Corona 

Further extension of the Smith-Corona dealer service 
policy is marked by the appointment of Le Roy C. Shoup, 
formerly dealer representative in the New England terri- 
tory, as special wholesale representative. 

With headquarters in the New York offices, and as a 
special representative of the wholesale department, Mr. 





LE ROY C. SHOUP 


Shoup is in a position to render valuable service to dealers 
in promoting full co-operation on mutual problems, 

“We feel that Mr. Shoup’s appointment will be of par- 
ticular interest to the trade at this time,” announced L. J. 
Conger, in charge of wholesale operations for the Smith- 
Corona Company. “Current business conditions call for 
aggressive methods. Firms that are going after business 
in the right way are getting it. The methods and ideas 
that Mr. Shoup is in a position to suggest have all been 
tested and proved by successful dealers and in our own 
experience. We are glad furthermore of the opportunity 
Mr. Shoup’s new position will give for widening and 
strengthening our many dealer contacts, and believe that 
we may all benefit mutually through such personal rela- 
tions.” 

In addition to his work with dealers, Mr. Shoup will 
contact dealer representatives and branch offices in fur- 
ther developing the efficiency of field wholesale operations 
and bringing home office and field into close cooperation. 

ee 


New Barrett Demonstration and Instruction Book 

The Lanston Monotype Machine Company of Phila- 
delphia has just completed an interesting instruction book 
describing the operation of their new Barrett desk machine 
Models 122-E and 122. These models automatically prove 
the work and print the proof and all factors in multiplica- 
tion and division. 

The Barrett instruction book is brim full of valuable in- 
formation. It describes the operation of all features, show- 
ing specimen problems in multiplication and division, and 
clarifies every operation so that an operator can do the 
most intricate problem without assistance from an in- 
structor, 

There is a 6 by 8 inch cut of the Model 122-E, with every 
feature of the machine numbered for use, describing the 
different features. 

The Monotype Company has also ready for distribution 
to their dealers a new condensed “15-Minute Demonstra- 
tion” of Barrett desk machine Models 122-E and 122. 

Nothing is in this demonstration except that which is 
absolutely necessary. It gives the prospect a complete 
knowledge of the value and efficiency of every feature. 
The complete demonstration may be given in 15 minutes. 

——— 
A White Elephant Sale of Typewriters 

The University Mimeo & Typewriter Company on Uni- 
versity way, Seattle, not long ago admitted that they had 
made a mistake in having a number of portable typewriters 
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Wood Office Furniture Advertising 
enlarges your sales opportunity... 








This advertisement appears 
in the September issues of 
Time, Business Week, For- 
tune, World’s Work, and 


System Magazine. 











Le py Vn 
» Poig, 2* Co 
N ‘ 








, oa powerful, nation-wide publicity the views will command the attention of every exec- 
Wood Office Furniture Associates continue to utive—lend new conviction—new vitality to 
emphasize to the nation’s executives the many wood office furniture advertising. 
positive advantages of wood office furniture. This is your campaign—sponsored and fi- 
Now, in advertisements like the above, promi- nanced by leading manufacturers of the wood 
nent business leaders, such as Mr. James L. office furniture you sell for the purpose of in- 
Kraft, President of the Kraft-Phenix Cheese creasing your business. Capitalize on it! 
Corporation, have taken a strong stand in Wood Office Furniture Associates, Inc., 
this drive for better office equipment. Their Dept. 66, 420 Lexington Ave., New York. 








WOOD OFFICE FURNITURE ASSOCIATES, INC. 
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Today.... 

Master Grade Underwood 
is the standard of value 
by which all rebuilt type- 
writers are judged....... 


AUTHORIZED REBUILTS FOR AUTHORIZED DEALERS 





THE WHOLESALE TYPEWRITER CO. 
Factory and General Offices . . . Cable: SALETYPE, N. Y. 
155 Sixth Avenue, New York City, U. S. A. 
PACIFIC COAST HEADQUARTERS . . . 528 MARKET ST. 
San Francisco, Calif.: Cable: WHOLETYPE, San Francisco 

























They'll stop, look, listen 
and BUY this New 
Floor Stand Globe 


ERE’S a natural fast moving item. A Floor Stand Globe 
of the World that’s as beautiful a piece of furniture as 
you've ever seen. 
Your customers will instantly recognize the charm it will add to home or office. 
Next to the easy chair, it’s as essential as a radio. They will want it for that 
reading nook in the library or living room. 


pa You don’t have to sell the public on Globes any more. Every 
lobes one knows that a home can not be well appointed without one. 
OF THE WORLD 
’ 


Send for FREE Catalog _This Globe because it’s so 
distinctive, unusual and rea- 
Our new catalog, “Globes of the sonably priced, will sell quicker 


World,” gives detailed descrip- ont ensle h: ; : 
tions and prices on this and other ang casier than you ever 
equally salable Globes. Every of- thought possible. 

fice supply dealer should have it. 
Send for your free copy now. Ad- 


dress Dept. G 948. Floor Stand Globe No. 19-23 


Constructed and reinforced to last a_ lifetime. A | 
beautiful map colored with rich ~~ oil colors 


Weber Costello Co protected with a coating of special scratch-proof and 
water-proof varnish. A complete and reliable source 


of World information with up-to-date world data 











Department G948 clearly shown. Globe mounted on meridian ring 

. . _ - " clearly marked with degree variations. Ball an | 

- CHICAGO HEIGHTS, ILLINOIS meridian ring movable for easy visibility. Genuine | 
mahogany stand finished in brown mahogany to_har- 
MAKERS OF GLOBES, MAPS, BLACKBOARDS, monize with either walnut or mahogany furniture. 








ERASERS AND CRAYON FOR NEARLY HALF A CENTURY 
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made up in the purple and gold colors of the University 
of Washington wonderful and much 
admired on the campus, but as colors for typewriters, they 
proved a wash-out. Why, nobody appears to know. The 
result is that some of them became the white elephants 


These c lors are 


that tied up retailers’ capital. Accordingly, the store ar- 
ranged a white elephant sale with little effigies of white 
elephants, advertising and merchandising the machines as 
such, The 
factory.—C ML. 


results are said to have been entirely satis- 


——_g———_— 


Wichita Store Makes Alterations 

The Goldsmith Book & Stationery Company, 116 South 
Topeka avenue, Wichita, Kan., recently put a new front in 
at the above address. Their shelving has also 
been well as their method of lighting. The 
stairway to the second floor has been altered. On the 
completion of these alterations the company felt that they 
had an unusually good appearing mercantile establishment. 

The Goldsmith occupies fifty feet and 
utilizes three floors, carrying office supplies, office furni- 
The com- 
pany has been doing business in Wichita since 1894, The 
feels that this is the time to remodel their store 


their store 


changed 


as 


store frontage 


ture, athletic goods, books, stationery and gifts. 


company 
and to make it not only 
but to put it in readiness for business which is bound to 
There is more need for publicity and window dis- 
, now than in times when buyers 
are anxious to purchase. It is the belief of the Goldsmith 
organization that the office 
supply people should add those items that require selling 
and then train good men to dispose of them, disregarding 


more attractive for customers, 


come. 
plays, attractive stores, et« 
and 


stati ners, booksellers 


competition on small staple articles. Even though wheat 

is selling at twenty-five cents a bushel, the company still 

believes that there is business to be had and is going after 

it vigorously. Conditions will gradually right themselves. 
= 


Morris M. Israel Buys Interest in Portland Type- 
writer Company 

M. M. Israel, well known typewriter man on the west 
coast, has become secretary-treasurer and general manager 
of the Portland Typewriter Company, 100% Fourth street, 
Portland, Ore. Announcement of Mr. Israel’s new connec- 
tion was made recently by Maurice Friedland, who founded 
the Portland Typewriter Company about ten years ago. 
specializes in repairing and reconditioning 
machines, check and 
Smith Premier 
writers and Barr-Morse portable typewriters. 

Mr. 


business since 1913. 


The company 


typewriters, adding writers comp- 


tometers and carries new standard type- 


Israel has been a familiar figure in the typewriter 
Early in his career he was in charge 
Smith Typewriter Company 
In 1917 moved to 
for himself. Three 


of country sales for the L. C 
in Portland. 
into 


with headquarters he 
Eastern. Oregon to 
years later he returned to Portland as city salesman for 
the Underwood Typewriter Company. About 
ago, when the Underwood branch in Portland became a 
branch the Seattle Mr. 
pointed local manager at Portland. 
a ele 
New Stationer Established in Chicago 
The J. W. Pritchard Company has been organized at 40 
N. Wells street, Chicago, Ili., for the purpose of handling 
general lines of commercial stationery and office equip- 
J. W. Pritchard is the sole owner of the new ven- 
ture. He has several salesmen calling on the trade. In ad- 
dition to office quarters, the new company has ample 
storage space for complete stocks of commercial stationery 
items. Mr. Pritchard was formerly connected with the 
Dearborn Office Supply Company of Chicago. 


go business 


two years 


sub under office, Israel was ap- 


ment, 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
artitions, wire guards, etc. SPECIAL 
WIRE GOODS MADE TO ORDER. 








PEERLESS 

RRR WIRE 
WR pwai GOODS CO. 
hy i 2720 Ferry Street 


LAFAYETTE, 
INDIANA 
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BLACK DIAMOND 


CARBON 
PAPER 


The Peak of 


Perfection 





A featured carbon paper of quality, to be de- 
pended on at all times. It sells and re-sells. 


Mail coupon today for samples and prices. 





Rochester Ribbon & Carbon Co., Inc. 
40 Browns Race, Rochester, N. Y. 


Kindly send me, without cost, samples of your representative lines 
of carbon papers and ribbons, together with prices. 
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AY PROTEXN 


STICKONS 





PROTEX 
STICKONS 


and Warshaw Gummed Index Tabs and Strips 


If you sell loose leaf notebooks either for 
business or school use, you can profitably 
carry in stock and feature in display this 
excellent line of gummed patches and index 
tabs. They make any notebook twice as 
valuable at a fraction of the cost. 


Write for samples and illustrated price list, also de- 
tails of our line of file folders and card index boxes. 


WARSHAW MFG. CO., INC. 


35 YORK STREET, BROOKLYN, N. Y. 














PROFITWITH Aas 


The Complete Line of Steel Office Equipment for the Trade 
During the past decade the ASCO line has certainly 


grown in scope and importance. Every item added is 
a proven seller assuring steady turn-over and a popular 
selling price 

The ASCO line of card index, cash, bond and security 
boxes, transfer cases, filing and storage cabinets in all 
sizes and styles, typewriter and office tables, waste paper 
baskets, desk and letter trays is most complete. 


Every item will yie 








d you a handsome profit. 


Order your Fall stock now 
from the ASCO catalog 
If you haven't a copy, send 
for it immediately 


ART 
STEEL CO., INC. 


300 E. 145th Street 
NEW YORK 








OFFICE APPLIANCES 


Complete Typewriter Sales Manual 

The Remington Typewriter of Remington 
Rand has just issued to the sales force what is claimed to 
be the most complete and exhaustive “Typewriter Sales 
Manual” in the history of the industry. It is the product 
of over a year’s work and research. It built around 
the new selling theme of the division, “Remington— 
Builder of Writing Machines for Specific Purposes.” 

The new manual is not a catalogue, but a selling tool 
which can be used by the salesman in the presence of the 
It is loose-leaf in construction and will be sup- 


Division 


18 


customer. 
plemented from time to time. 


———— 
Tiffany Adjustable Stand Company Moves 
The Tiffany Adjustable Stand Company has moved its 
plant from St. Louis, Mo., to Union City, Ind. This move 
will interest members of the trade. 
The street address of the company is 420 Oak street. 
The line of the company consists of eight models of ad- 
justable metal and wood stands for all purposes. The 
body of the stand is of metal and the leaves of wood. 
have single side shelves, others double, and one 
model contains space for two machines, a typewriter and 
There is also a general purpose stand. 


Some 


an adding machine 
The line is useful and is a valuable addition to the office 
equipment industry. 
——— 
Gustave Fischer’s Annual Message to Grammar 
School Graduates 

For the past six years Gustave Fischer of the Gustave 
Fischer Company, Hartford, Conn., has addressed an open 
message to the graduates of Hartford’s Metropolitan Dis- 
The burden of each message has 
In one 


trict grammar schools. 
been the advantages of a high school education 
paragraph of this year’s message he says: 
“Education has an actual cash-value and the foundation 
for a successful business or professional career is laid dur- 
ing high school days. If you wish to write ‘Success’ after 
your name—don’t pass up the training offered you through 
high school education.” 
— 
A Recent Mailing of the Reliable Typewriter and 
Adding Machine Corporation 
On August 15, 1931, the Reliable Typewriter and Adding 
Machine Corporation, 303 W. Monroe street, Chicago, IIL, 
sent some interesting direct mail matter to its customers 
and prospects. Among the separate pieces in the mailing 
are a folder which stresses diversification, a Reliable theme 
of long standing; a blotter carrying “A Message to Ameri- 
can Business Men” written by Herbert N. Casson, editor 
of Efficiency Magazine, London, England; an announce- 
ment of the 1931 Office Equipment Register at half price, 
and the Reliable Bargain Bulletin No. 710 which contains 
five pages listing all kinds and types of office machines. 
———————— 
“Uncle Charlie” Small Sells Staco Desk Pads 
Beginning August 1, “Uncle Charlie” Small became the 
representative of the Stationers Corporation of New York 
City in the territory below Virginia, carrying that com- 
pany’s line of desk pads and desk sets to the stationery 
trade and office furniture dealers in that territory. 
A. Ryan, who has had the line for some time, has re- 
linquished it to concentrate on other lines. 
qunneentiiiimmecsis 
Paper Box Company Moves to Milwaukee 
The Paper Box and Specialty Company of Sheboygan, 
Wisconsin, manufacturers of paper and printed boxes, fold- 
ing cartons, die-cut cards and boxes, educational special- 
announces 


Milwaukee, 


ties, advertising cut-outs, display boxes, etc., 
the of to 
Wisconsin, 


transfer its sales department 
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SELL YOUR 





ARE YOU PREPARED 


TO ACCEPT BUSINESS 


FROM THE SOUTH? 


Southern United States and South 
America are calling for new goods in 
abundance. Are you prepared to accept 


such business? 
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GOODS WHERE GOODS WILL SELL 





A month ago we announced the forma- 
tion and opening of the Manufacturers 
Exchange, a highly specialized organ- 
ization rendering the following services: 


. The Exchange provides a permanent dupley and dene 


house for stock. 


. The Exchange provides factory represses ee high 


grade, trained salesmen. 


. The Eudhenge aids in deuslaniog and wélitilaing 


southern markets. 


; The Buchenes furnishes evtuatie inbennation on sea 


chandising problems. 


' The. Sxchenge is on the firing tne~ulliens quod one 


being bought and sold—and is in a position to cope 
with situations as they are — facts, not theories. 





Since the establishment of the Exchange, 
manufacturers who are alive to southern 
opportunities have already started negotia- 
tions for space in the Exchange’s display 


building and representation. Attractive 
space is still available and full details will 
be sent to those interested in this oppor- 
tunity. Write for a copy of the Exchange 
booklet. 


MANUFACTURERS EXCHANGE 


Manufacturers Exchange Building, 603 St. Charles Street, NEW ORLEANS 











OFFICE APPLIANCES 











‘en 
H 


‘aie hd Gut 


a 








| 
TRIES CS 








ROCKWELL-BARNES COMPANY 


1511 WEST 38th STREET 





ROBARCO 
VERTICAL FILE FOLDERS | 


A most complete line, comprising four distinct qualities, 
in a range of weights to answer all Filing requirements. 
STOCK FOLDERS—Standard letter or cap sizes. 
height letter or cap sizes. Straight cut or tab cut. 
SPECIAL FOLDERS — Special 
Folders re-enforced at fold or top, where most wear is 
fluted folders—printed folders. 


Guide 


sizes and tab cuts. 


given. Prong folders 
Send us your special inquiries. 


A complete new set of samples, neatly boxed, and Pricelist F-431 
are now ready for mailing. 


MAY WE SEND THEM TO YOU? 


CHICAGO, ILLINOIS 
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WINNERS 
TO THE 
FORE! 


Fighting to win, vigor and dis- 
cernment are taking Edco Desks 
into a leading position in their 
class. Real quality, honest 
value are winning for us and 
for Edco dealers. Only a 
few days ago, a shipment of 
468 Edco Desks left our fac- 
tory—a dealer installation. 
Your requirements — whether 
for educational institutions or 
for meeting the daily demands 

. are given the attention 
justly deserved. Here is an 
opportunity, a line for the 
dealer who isn't and wants to 
be satisfied 
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= _ EVANSVILLE DESK COMPANY 
EVANSVILLE, INDIANA = 
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Tamblyn, Inc., Opens at Reading 

Tamblyn, Inc., a Pennsylvania corporation capitalized at 
$10,000, has been established at Reading, Penna., to repre- 
sent the A. B. Dick Company exclusively in Berks, Schuyl- 
kill and upper Montgomery counties. The company sells 
“Mimeographs” and kindred supplies only. The members 
of the corporation are R. P. Tamblyn, Reading; C. L. 
Tamblyn, Reading; and J. B. Tamblyn, Wilkes-Barre. 
Messrs. R. P. and C. L. Tamblyn are engaged in the busi- 
ness; J. B. Tamblyn is a stockholder, but not active in the 
business. 

R. P. Tamblyn has been affiliated with the office equip- 
ment business actively about thirteen years, having been 
connected previously with Deemer & Company, Wilkes- 
Barre. C. L. Tamblyn is a graduate of the University of 
Pennsylvania, and also gained experience with Deemer & 


Company. 








PENS AND PENCILS 


Chicago, t!1.—Paul Fera has been appointed director of Chicago dis- 
trict sales by J. S. Staedtler, Inc., 55 Worth street, New York, N. Y 

Chicago, I!1.—Vacations by salesmen of the Chicago territory of the 
American Lead Pencil Company were finished in August, with the men 
all steamed up for prolific business. Hamilton Kendrick, territorial man 
ager, spent his vacation with Mrs. Kendrick and their two boys at 
Pewaukee Lake, Wis. A. M. Allen found his vacation pleasures at 
Pentwater, Mich. W. J. Crucknell sought rest at Williams Bay, Wis. 

Cleveland, Ohio.—The Signet Pen Company has been chartered; cap- 
ital stock, 250 shares no par value ; incorporators—Sarah Vitello, Charles 
A. Jilek and J. J. Wodicky 

Dallas, Texas.—Dave Gullett has been transferred to this point by The 
Parker Pen Company. 

Denver, Colo.—Chariles Robinson, of The Wahl Company, has returned 
from a sales convention at the general offices in Chicago. 

Fort Madison, lowa.—G. F. Olson, assistant export manager for the 
W. A. Sheaffer Pen Company, returned to the general offices a short time 
ago from a trip to important centers of Europe. 

Los Angeles, Calif.—M. E. Lowe, of the Listo Pencil Corporation, has 
returned to headquarters after a trip which took him through ten states. 

Los Angeles, Calif.—Miss Jessie Backer has taken charge of the foun- 
tain pen department of the Grimes-Stassforth Stationery Company. She 
had been engaged formerly with McDougall & Southwick, Seattle, Wash. 

New York, N. Y¥Y.—The Standard Pen & Novelty Company, 69 Second 
avenue, has opened a branch store at 535 Seventh avenue 

Pasadena, Calif.—The De-Fon Pen Company has begun turning out 
controlled flow fountain pens, and automatic gravity feed pencils at 145 
West Colorado street. The officers are Charles N. Hatch, president; and 
F. W. Waller, vice president 

Portiand, Ore.—The J. K. Gill Company has added to its fountain pen 
department, giving a forty foot frontage on the main aisle of the store 
at Fifth and Stark streets. 

San Francisco, Calif.—L. 0. McCoy has moved his pen-pencil service 
shop from the Phelan Building to 781 Market street, the latter a some- 
what more convenient location for the stationery trade 

San Francisco, Calif.—The district manager of the Wahl Company, with 
headquarters at 642 Russ building, has been spending much of his time 
during August with the trade in Los Angeles 

Toronto, Canada.—W. D. Evans, managing director of the W. A 
Sheaffer Pen Company of Canada, Ltd., is engaged on an extended busi- 
ness trip through western Canada, which will extend into September or 
October 











CATALOGUES 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 





Manufacturer 

From The Burr Index Company, 284 Asylum street, Hartford, Conn., 
comes the 1931 catalogue of the company’s combination index. A variety 
of indices is made for commercial and governmental use. 

From the Hoge Manufacturing Company, 23-25 East Twenty-first street, 
New York, N. Y., comes a new catalogue of stationery and toys. This is 
a book of forty pages and cover, with separate sections for stationery 
items, toys and synchronous clocks. The stationery items shown include 
the Hoge “‘Blue Knob” stapler, vitricoated staples, thumb tacks, brass eye- 
lets, brass spiral pen racks, “‘Modern’”’ telephone tablets, ‘‘Modern’’ strip 
racks for rubber stamps, gem paper clips, furniture glides, padlocks, ‘‘Pal’’ 
mechanical pencils, golf and purse pencil, ‘‘Peerless’’ pencil clips and 
“Pal” leads for mechanical pencils. 

Educational 

From the Gem City Business College, Quincy, Ill., comes its year book 
for 1931-32. This is a convenient book of sixty-four pages and cover, 
telling about the courses and facilities offered to students. It is illus- 
trated liberally with views of school rooms, local scenery, and portraits 
of students who have gone into the commercial world. 

Direct Mail—Manufacturer 

A four page picture letter by William A. Welty & Company, 36 South 
State street, Chicago, features the company’s facilities for repairing all 
makes of fountain pens for dealers. Illustrations show the various types 
of fountain pens and mechanical pencils made by the company. 

Price Revisions 

L. Hyman & Sons, 102 Prince street, New York, N. Y., has distributed 

to the trade samples and price lists on bond paper pads. 
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A COMPLETE LINE 


Correct in Design— Honestly 
Built—at the Right Price 


A Style to Suit Every Preference. 
A Quality to Satisfy the Most Exacting. 
A Price to Fit Every Purse. 

Glad to send Catalogue 


Jasper Seating Company 
Jasper, Indiana 


Louis H. Farber, Chicago Representative 
Telephone Plaza 8785, 7020 Jeffery Blvd., Chicago 








Stock them! 


Tack-studded maps 
showing salesmen's 
routes, new business 
areas, power plants, 
warehouses, etc., are 
invaluable in the 1931 
rush for more busi- 
ness. 


GRAFFCO MAP TACKS 
are made in 20 vivid 
colors and many styles 
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Graffco i: ptacks 


At a Profit 
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More Business 
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Write for Catalog 


GEORGE B. GRAFF COMPANY 
70 Washburn Ave. Cambridge, Mass. 
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One Grade Key Only—The Best 
M 
y Pops 


8 


N "em all ~ 


4 International Rubber Concave ae 
N Cushion Keys for Typewriters NX 
a - 


Office Managers—Order Them 
Stenographers—Prefer Them 


Dealers— Know Them 


Unconditionally Guaranteed 
Since 1905 


Write For Our Profit Plan 


MUNSON SUPPLY CO. 


348 Hudson Street New York City 








Profitable Ac- 
tivity with the 
Saxony Suite 


TELL CITY DESKS 





Extraordinary values in the Saxony suite offer you greater 
opportunities for sales. First the appearance, impressive and 
elegant. Grouped with table, phone cabinet, waste basket 
and costumer, the Saxony desk provides a pleasing and effec- 
tive interior. Then, there is enduring structure and handy 
accessibility of filing and storage compartments—elements 
of greater value for owner and user. 

Dealers who are convinced of the necessity for new and 
better merchandise to stimulate their fall business, are in- 
vited to write for full information. 


TELL CITY DESK CO. 


TELL oe i me 
INDIANA 
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Akron, Ohio.—The National Blank Book & Supply Company, 36 North 
Main street, has opened a branch store in the new Central Depositors 
Bank building, 12 East Mill street. 

Alameda, Calif.—-The Charies A. Newcomb stationery store, at 1435 Park 
street, has been sold to Harold Hovet. 

Atianta, Ga.—-0. L. Jernigan has purchased the Lester Book & Sta- 
tionery Company, 70 North Broad street. He was one of the owners of 
this business before it went into bankruptcy, and was appointed receiver 

Chicago, I1l._-The “Androck” copyholder has been bought by the Amer- 
ican Electric Company, which will be manufactured by the latter as a 
combination with the ‘‘American” copyholder 

Chicago, tl..-Chas. M. Higgins & Company, Inc., has moved its local 
sales office and warehouse to the Midland Storage & Transfer Company's 
building at 1500 South Western avenue. Albert E. Helfenstein continues 
in charge of the Chicago territory. 

Cumberland, Md.—Robert Lee has purchased the stationery store con 
ducted by the late Henry F. Cook, located in the First National Bank 
building 

Davenport, lowa.—-Sanford’s, Inc., has been chartered; capital stock, 
$10,000 ; incorporators—Morris Sanford, Lois E. Metcalf and F. G. Kel 
logg. The incorporators are also conducting a book store on West Third 
street. 

Geneva, N. Y.—The book and stationery store of James G. Foster, 523 
Zxchange street has gone into bankruptcy. This business was established 
in 1883 by Thomas Brooks Foster, and was acquired later by James G. 
Foster 

Jacksonville, Fia.—-Abel-Tousey, Inc., has been established here by 
E. K. Abel and W. M. Tousey. They had been connected formerly with 
the H. & W. B. Drew Company 

Louisville, Ky.—-Sam P. Stites, Inc., has been chartered to deal in com- 
mercial stationery ; capital stock, $20,000; incorporators—-Sam P. Stites, 
Joseph M. Robinson and W. H. Wakefield 

Los Angeles, Calif.—The Jenkins Index Card Company has been estab- 
lished at 417 Wall street 

Los Angeles, Calif.._The Western Wholesale Stationers, Ltd., has dis- 
tribution of the Drytype duplicator stencils in the western territory 

New Bedford, Mass..-The F. S. Brightman Company, after almost a 
century engaged in business on Union street, has moved to 592 Pleasant 
street. 

New York, N. Y.—Nate Drate has joined the R. H. Baxter staff, 52 
Franklin street. 

New York, N. Y.—Joseph Millstein has leased a floor at 47 West Thirty- 
ninth street for a stationery business 

New York, N. Y.—Orner, stationer, has been chartered; capital stock, 
$10,000; S. Meisner, charter representative, 1133 Broadway 

New York, N. Y¥Y.—George M. Sunderland, of Ben Weinkrantz & Com- 
pany, has recovered from a severe illness, and is restored to health and 
sales activities 

New York, N. Y.—The Starlight Printing & Stationery Company has 
been chartered; capital stock, 200 shares common; A. H. Grossman, 
charter representative, 270 Broadway. 

Oakiand, Calif.—-The principal surprise of Vol. 1 No. 1 of “Salute,” 
the new monthly publication of Smith Bros., is that they did not do it 
before. For forty-nine years, the magazine tells, Smith Bros. have been 
serving the east bay territory, and have seen Oakland grow from a vil- 
lage to a great city And they have grown with it, having long been 
the leading stationery and office furnishing house of the east bay territory 
The bright little magazine is eight pages, 444x8, one color and sparkling 
with humor and cartoons. The editor frankly states, ‘““‘We know that you 
know that we want your business, but we are by no means sure that 
you will remember it at the crucial time.’’ Hence the magazine 

Reading, Mass.—-The Ace Art Company has been chartered to conduct 
a stationery business; capital stock, 500 shares no par value; incor- 
porators—Francis J. V. Dakin, Boston; Fred C. Anderson, Arlington; 
and Marguerite Miller, Quincy. 

Reading, Penna.—Tramblyn, Inc., has been chartered to buy, sell and 
deal in office supplies; capital stock, $10,000; Charles L. Tramblyn, 
incorporator 

Reno, Nevada.—-W. R. Elliott, who opened a stationery store at 121 
Sierra street several weeks ago, has been agreeably surprised at the 
amount of business he has enjoyed. 

San Antonio, Texas...Frank W. Breece, former advertising manager 
for the Maverick-Clarke Lithographing Company, has organized the Whitt- 
man-Breece Company, specializing in direct mail advertising. His asso 
ciate in the new business is William Whittman, formerly with the Ameri- 
can Printers, Inc. 

St. Louis, Mo.—The William W. Phillips Office Supply Company, 317 
Olive street, has gone into voluntary bankruptcy 

San Francisco, Calif.__Eiton A. Wood, secretary of the San Francisco 
Stationers Association, has been taking advantage of a quiet time for a 
short vacation 

San Francisco, Calif..-_The C. H. Jenkins Company, Inc., has resumed 
the importation from Germany of the Leitz line of lever arches, board 
files, punches, etc 

San Francisco, Calif.-Ward H. Stillman, representing the Sengbush 
Self-closing Inkstand Company, Milwaukee, Wis., while visiting the San 
Francisco trade the latter part of July, reported that business had been 
very good in the Northwest. T. H. Montgomery was joined with him in 
the trip, which they continued by way of Los Angeles 

San Francisco, Calif..-The animated and electrically lighted ‘‘Take-a- 
Pin’’ display of the Oakville-American Pin division of the Scovill Manu- 
facturing Company has been attracting great attention in the wonderful 
windows of the Schwabacher-Frey Stationery Company. The local agent 
is the Charles R. Barry Company, 430 Brannon street 

Waukegan, tl1.—-The Waukegan Paper Company, 212 North Spring street. 
suffered a fire loss of about $15,000 July 25. Water and fire damaged 
stocks of office and school supplies, novelties and sporting equipment. 


MARKING DEVICE S 


Chicago, t1.—-P. A. Salisbury, of the FP. A. Salisbury-Schultz Com- 
pany, suffered a heat prostration in August. He was making a good re- 
covery late in the month. 

San Francisco, Calif.—A numbering machine hospital has been estab- 
lished in the Monadnock building at 681 Market. It is operated by Bert 
Bagley. He offers to clean, bring figures up to type height, remedy worn 
parts, and make adjustments to meet the requirements of high-speed 
presses. 
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A New ldea 


Makes the ACE FASTENER Highly 


Successful in Performance and in Sales 


It takes a new product—developed with a fresh point of 
view—to eliminate the faults that users thought could not be 
overcome. 

The ACE FASTENER—built upon a new idea—elimi- 
nates that time-wasting, troublesome ‘jamming’ that 
paper fastener users have come to look upon as ‘some- 
thing to be tolerated—and overlooked.” When anything 
happens that would ordinarily cause jamming (a defective 
staple) a full stroke of the plunger cuts the crooked 
staple into pieces and expels it through a by-pass, thus 
cleaning the machine (an exclusive, patented feature). It is a self servicing 


machine. 
Simple, isn't it? Yet, this is only one feature of the ACE. In addition, | 
1: / ’ - ncreased production from con- 
all working parts are heat treated to withstand abusive usage and to give stantly growing demand from 
long life. Will fasten from 35 to 40 sheets of ordinary paper. Has rubber soticied users mobos powltis.cr 
cushion base to prevent slippage and to protect desk surfaces. Has stainless No. 102 Standard (Illus- 
steel eer cap. Full stroke mechanism—one staple at a time. GUAR- og scree: ys 
ANTEED FIVE YEARS if ACE Staples are used exclusively. Ne. 104 Dusies-—Sieal- 
Order an ACE FASTENER—Demonstrate its sales possibilities ard and Tacker Combi- 
to yourself. Users have been waiting for it for 40 years. RR, Ppa $7.00 
3415 North Ashland Avenue Chicago, Illinois 
















































S Price Competition Affecting 
Your Ribbon and Carbon Sales? 


Then sell Quality—sell Novelty—sell Efficiency. 


You don’t have to talk Whitedge Carbon Paper. 
Show it—it sells itself. 


Write for samples 


and prices 


Whitedge “Noiseless” carbon paper is clean to handle 
—durable— makes clear copies. 


Stormtex Typewriter ribbons write like print. 


H. M. STORMS COMPANY 


The Complete Line 





hua || 





Re | S Carbon Papers - - Typewriter Ribbons 
Cc 
ORDs eTERN 561 GRAND AVENUE, BROOKLYN, N. Y., U.S. A. 


TRACE MARE 
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IMPERIAL STEEL CABINET CO. 


| 
2150-2152 Fulton Street, CHICAGO | 


= = = 


For INDIVIDUAL Service 


IMPERIAL | 
STEEL 


The office manager who selects the best methods for 








his operations and obtains equipment to provide for 
those methods will have the most efficient office. Fre- 





quently stock equipment comes only near enough to 
the requirement to indicate the need for equipment 


made exactly for the purpose and that is the oppor- 

tunity for IMPERIAL and for the IMPERIAL dealer. 
, Supplied at a cost rivalling stock lines and supported 

by a co-operative sales policy providing plans and sug- 

gestions that aid the dealer in working with architect 

and owner, IMPERIAL offers marked advantages to | 


the progressive dealer. Put your problem up to us. | 
| 
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PFURNETURE 


Atlanta, Ga.—aA fire loss of $150,000 was sustained August 3 by the 
Horne Desk & Fixture Company at 19 Pryor street, N. E 

Boston, Mass.—The Hundred Per Cent Plus club of the Yawman and 
Erbe Manufacturing Company has awarded the plain pin betokening 
sales proficiency to E. K. O'Loughlin. 

Cambridge, Mass.—A branch sales office has been opened at 292 Main 
street by the Aurora Metal Cabinet Company. A. J. Boudreau is in 
charge 

Chicago, Iii.—-H. F. Bailey has returned to the sales staff of the Yaw- 
man and Erbe Manufacturing Company here, after an absence of several 
years in another line away from Chicago. 

Chicago, I1.—C. R. Bone has been appointed assistant manager of the 
Filing Equipment Service Company, 1239 South Michigan avenue. He has 
had an extended experience in office furniture lines, and also in the 
adding machine field. 

Columbus, Ohio.—The Harry Morgan Company has been appointed agent 
for the Yawman and Erbe Manufacturing Company. 

indianapolis, Ind.—The Yawman and Erbe Manufacturing Company has 
appointed the Kiger-Burnett Company its local agent. 

ersey City, N. J.—The H. S. Brown Company, 75 Sip avenue, has 
been chartered 

Muskegon, Mich.—The Office Equipment Company has been dissolved 
by a circuit court order. The Bankers Trust Company has been appointed 
receiver. Claims must be proved by November 5, 1931. 

New York, N. Y.—A. R. McComsey, a salesman here for the Yawman 
and Erbe Manufacturing Company, has received the plain pin of the 100 
Per Cent Plus club in his third quota period. 

New York, N. Y.—A factory warehouse has been opened at 416-22 West 
Thirty-third street by the Aurora Metal Cabinet Company. J. E. Goodeye, 
who has had an extended experience in office equipment here, is in 
charge 

Philadelphia, Penna.—The G. T. Voorhis Company, 1700 Walnut street, 
steel partitions, has been registered as a commercial title in the common 
pleas court by G. T. Voorhis, Penn Athletic club 

Portiand, Ore.—Andy Anderson has joined the office furniture depart- 
ment of The J. K. Gill Company. The past fourteen years he had been 
with the Pacific Stationery & Printing Company. 

Salt Lake City, Utah.—Traveling men enthuse over the office furniture 
display of The Pembroke Company. The display occupies an entire base- 
ment. This has been carpeted with a rich red carpet, the walls decorated 
with a rather deep buff, and all illuminated with a system of indirect 
lighting. The display is complete, with all that is needed to outfit an 
office 

St. Louis, Mo.—The S. G. Adams Stamp & Stationery Company has 
attained the sales franchise for the Yawman and Erbe Manufacturing 
Company 

San Francisco, Calif.—Jefferson Mann, son of H. M. Mann, proprietor 
of the Mann Equipment Company, is coast representative of the McLeod 
Furniture Company, Laurel, Miss., carrying a stock at 55 Second street, 
and also at Los Angeles. 

San Francisco, Calif.—The Steel Furniture Manufacturing Company, 
Baldwin Park, Calif., has appointed Neal, Stratford and Kerr sole dis- 
tributor. Neal, Stratford & Kerr maintain two retail stores in San 
Francisco and one in Oakland. The line consists of a complete series of 
desks, filing cabinets, storage cabinets, and transfer cases, together with 
some other office equipment 

San Francisco, Calif.—The Mann Equipment Company, at 55 Second 
street, followed up its recent expansion sale with a complete remodel- 
ing. As announced the two adjoining store rooms have been taken in 
with the frank statement that ‘“‘We are gambling on better times.’’ The 
windows have been remodeled, the plate glass brought down close to the 
floor, so that heavy desks can be run into display position without lifting 
The interior has been finished in nile green, against which background the 
office furniture shows to excellent advantage. With the light, decoration 
and the large windows fine display of the entire interior is secured with 
the use of little electricity 

Seattle, Wash.—M. J. Towery has been appointed sales manager of the 
Lowman & Hanford Company 

Seattle, Wash.—The Gillam-Bird Stationery & Office Equipment Com- 
pany has moved its Store No. 2 to the First Avenue lobby of the Ex- 
change building. The former location was in the lobby of the Second 
avenue entrance. 

Union City, Ind.—The Tiffany Adjustable Stand Company has moved 
to this city from St. Louis, Mo., occupying space at 420 Oak street. 

Utica, N. Y.—The Pfleeger Business Equipment Company, Inc., has 
been appointed an agent for the Yawman and Erbe Manufacturing Com- 
pany. 

Youngstown, Ohio.—L. S. Hamaker, who had been advertising manager 
for The Republic Steel Company, has been appointed manager of sales 
promotion 





—_—_——— 
“Trade Practices in Porto Algre” 

The division of regional information, United States Department of Com- 
merce, has issued Special Circular No. 222, “‘Trade Practices in Porto 
Algre, Brazil.’’ This sketches the customary procedure in shipping mer- 
chandise to that port, and offers helpful suggestions to exporters. The 
circular is sent free to recognized business houses in the export trade. 





——————_—— 
House Organ Philosophy 


a wise guy out of his element.—Bramwords (The 


A boob is only 


Bramwood Press). 
*ee 


The more a man knows the less he blows.—The Office Cat (The Rich- 


mond & Backus Company). 
eee 


Your ship will never come in if you don’t go out with a tug to meet 
it.—Uncle Dick in the Berloyalist (The Berger Manufacturing Company). 
>. > . 


When an automobile stops along the road in daylight, that’s trouble. 
When it stops at night, that’s romance.—The “Y and E’’ Idea (Yawman 
and Erbe Manufacturing Company). 

. . 


Stupidity is no crime, but its results are often criminal.—The Coach 
(published co-operatively by the Boorum & Pease Company, The Eagle 
Pencil Company, C. Howard Hunt Pen Company and Sanford Manufac- 
turing Company). 
>. 7 >. 

All those old “‘grandmother funeral’ gags we office boys used to think 
up when we wanted to see the ball game are now being used by the boss 
when he wants to play golf and still maintain the “morale’’ of the office. 

It’s Said and Done (Dictaphone Sales Corporation). 


GEORGE L. LAMB 


Manufacturer 


NAPPANEE INDIANA 
Desks, Costumers, Screens. Numbers for any 
office or home use. Screens for all purposes. 


LAMB 


DESK NO. 1402 


Height 29 inches; top 
20x34 inches of five-ply 
genuine oak, walnut or 
mahogany veneer. Base, 
legs and stationery racks 
are made of select oak 
or gum wood. 





LAMB 
COSTUMER 


No. 1757—Height 


. : 68 inches. Post 
See our 1931 price list and supplement, or 1% inches, base 20 
inches. 


write us if you do not have them. 
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BUSINESS 


F | demands it! 


Business executives and 

clerks alike are no longer 
satisfied with ordinary chairs. 
| They now demand the com- 
fort and convenience of 
posture chairs. And such 
chairs are economical—in 
fact profitable, because they 
make for better work. 


Ko-Rect posture chairs are 
anatomically correct. They 
give proper support and thus 
produce a correct and com- 
fortable sitting position. For 
details, write Mr. Guy Ful- 
ton, Director of Sales, In- 
dianapolis, Indiana. 


Ko-Rect Posture Chair Co. 


High Point, N. Carolina 








Ko¥-Rect Ail office styies, with or with- 
POSTURE (CHARS out arms, straight leg or 
CFE pedestal, in genuine mahog- 


any or walnut, imitation 
mahogany or walnut, quartered or plain oak, 
also finished green enamel. 
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stay with 


the winners 


SAINBERG 


& CO., INC. 


37-43 W. 26TH ST. 
NEW YORK CITY 


Manufecturer of Desk Pads 
and Office Accessories 


IN A COUNTRY like ours 
of more than 100,000,000 
(not to mention the export 
possibilities) business must 
goon. And to a consider- 
able degree, being “good” 
or ‘bad’ depends upon 
your own thought and 
action. There is still much 
business to be had by those 
who are qualified and de- 
termined to get it. 


sainberg dealers are finding new 
sources of income in the sale of 


Quality office accessories to groups 
of people not previously can 
vassed There are new fields 


new opportunities before you 
How this business is secured is 
brought out in a booklet, ““Beauti- 
fying the Office,’ copy of which 


aweits your request 





: Sainberg Florentine Leather 
Desk Set 
4 pieces $25.00 
6 pieces $32.00 
Ask for dealer's discount 

















OFFICE APPLIANCES 


LooseLeal 


HOLDER 


for the transfer and safe- 
keeping of records 


Transferring and safe keeping loose leaf records is an im- 
portant problem in every office. Protection, accessibility, and 
economy are ideally combined in the F. B. Loose Leaf Holder. 
Mechanically a durable, convenient device, it is easily ad- 
justed to size of records and distance of centers. Capacity 
is regulated by interchangeable posts. Inexpensive: $3.50 a 
dozen sets, f.o.b., New York. Sample on request. 


IMU 








EB.MANUFACTURLING CO. 
1228 INTERVALE AVE. NEW YORK 
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Style No. 491 
Four Drawer Letter File 


AURORA 


Michigan and Ohio Representative, 





Eastern Wholesale Distributors, A. 
336 Broadway, near Leonard Street, New York 


The 
Economy 


File 


A line of steel filing 
cabinets, carefully con- 
structed and of the best 
in materials, at prices to 
satisfy. 


Careful consideration 
of its points of construc- 
tion and appearance, 
added to its surprisingly 
low price range, result in 
a line of cabinets that sat- 
isfy the demands of the 
most discriminating buyer 
of inexpensive equipment. 


(Write for Illustrative 
Circular) 


The Bentson Mfg. Company 


ILLINOIS 


H. Denny, Inc., 


Fred C. Funke, 


P. O. Box 244, Detroit, Mich. 
W estern Representative, Vernon J. Selfridge, 

800 N. Spring St., Los Angeles, Calif. 
Southern Representative, Sapot Sales Co., 

302 Ambassador Bidg., St. Louis, Mo. 





SALES LETTERS 


Need the Support of 
SALES LETTERHEADS 





Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. In appearance, it ought 
to be on a par with your best dressed 
salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 








American Embossing Company 
192-96 SENECA Sr. BuFFALo, N. Y. 
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A SMALL SALE. 
is better than « « «| 


NO SALE 





No. 1161-C 





ANY small sales make good business and 
good business means a satisfying profit. 
It is not necessary to pass up selling econ- 
omy-minded desk buyers if you can fill the 
demand with a product of known dependability. 
Alma Desks are built for those who must of 
necessity or because of policy, practice wise 
economy. Sturdily built for long service. 








Ask for catalog 


Bish ALMA DESK COMPANY 


| HIGH POINT, N. C. 


| — 








The most anyone can receive 
in value is always given by 
Metal-Bilt Cuspidors. That 
is why every Metal-Bilt cus- 
tomer is a satisfied customer 
and it is also one of the 
reasons why the Metal-Bilt 
Line is the most profitable 
line you can handle. 


Send for Catalog Dept. 12-8 


DETROIT METAL SPECIALTY CORP. 
DETROIT 


METAL-BILT 


:: CUSPIDORS :: 












163 









26 Years, 


aaa Work _a 


have resulted in the 
production of the 
present perfected, 
lower priced line of 
Sherman-Manson 
Tubular Steel Stands; 
adaptable to scores of 
office and factory 
uses. 


Use the coupon to se- 
cure further full in- 
formation and prices. 

SHERMAN-MANSON MBG. CO. 


621-31 S. Kolmar Ave., Chicago 








) 


Please send folder with full information regarding your new, lower prices. 





Name = 





City State. 











A Posture CHAIR 


that LOOKS GOOD 
and is COMFORTABLE 


A posture typewriter chair 
that executives welcome be- 
cause it allows the greatest 
efficiency and comfort to op- 
erators, without making any 
sacrifice in its appearance. 
This ‘‘Boling’ Chair, too, is a tested 


design of the finest craftsmanship and 
materials. That it remains in the popu- 















lar price class is a tribute our 40 years 
of chair building, plus the finest of 
modern equipment. Write for catalog 
on Boling Office Chairs 


No. 8204 
Quartered Oak 
No. 8214 
Pecan, Walnut 
No. 8224— 
Maple, Mahogeny 
No. 8234 
Stee! Green Oak 


point ENDING any eng 
‘R 


are 
SILER CITY NORTH CAROLINA 

















OFFICE APPLIANCES 


164 





— 


AINS!! Feature the clear, lasting impressions 
BA RGAINS: VICTORY ST AMP P ADS 





GENUINE LEATHER BRIEF CASES Your trade will appreciate the extra quality in 
at New Low Prices Victory Stamp Pads. Made of high grade, long 
SALES FEATURES wearing materials, inks of brilliant hue and fast 
SALE, ud as color. Six sizes, from 2 x 334 inches to 4x9 


EXTRA ZIPPER POCKET—EXTRA WIDE 
EXPANDING POCKET AND HAND 
MADE HANDLE 














YOUR OWN BRAND 
coeat snd tp odvertion your entire business” Ail sur 


3 Pockets items can be put u p under your imprint. Our 
Genuine Leather 82.00 by cate Tectades" many oe 


Pe agi. 


Genuine Smooth Top Grain Cowhide 83.00 cc ree Ona Whee 











Large Selection Styles and Prices 


STEIN BROS. MFG. CO., INC. Luther Ink and Stamp Pad Co. 
55-57 EAST PARK ST. NEWARK, NEW JERSEY 








701-709 W. Washington Chicago, Hl. 


er 
Prompt 


Service 


DIEMER cooperates with the sta- 
tioner in serving the heavy envelope 
requirements of his trade, enabling 
the dealer to reduce stock invest- 
ment to a minimum and maintain 
a high grade service. Red rope and 
jute envelopes in flat and expand- 
ing styles, panel and compartment 

















300 


NEW ITEMS 
IN A SINGLE YEAR 


In a single year Office Appliances announced 
some 300 items in the section devoted to new 
machines and devices. 





Usually this information is given before the 
items appear on the market and always in 
advance of most sources of such news. It is 





envelopes, box envelopes, file Ww not uncommon for leal to tell that 
. : ar- ) co Oo oO aee r oO e Ss é 
folders, etc., in all standard sizes shenleriy oot some of his best por “Fon line yes heen pedis 
. . equipped to make ¢ ‘ s >S Nz - -en Sec 
always ready for shipment. Special special items in f ceeIinag he } moc } Offi -@ A liz “ec 
imprinting if desired and at mod- slakee tine oF rom seeing the things in ice Appliances, 
small quantities. Many readers say this section in itself is 


erate cost. Catalog with full de- 
tails on request. 


John F. Diemer Co. 
II9 Broadway 
New York 


worth the subscription cost, not to mention 
all the other features. 





If you want to keep in touch with the activi- 
ties of the office equipment industry, there is 
no better way to do it than by entering a sub- 
scription to Office Appliances. The rates are 
$2.00 a year, $3.00 for two years; Canada $2.50 
and $4.00; Foreign $3.00 and $5.00. 


The Office Appliance Company 
417 Seuth Dearborn Street 


Chicago, Ill. 






































SEPTEMBER, 1931 


165 











RIBBONS AND CARBONS 


Brooklyn, N. Y.—Joseph Epstein, president of the Old Town Ribbon & 
Carbon Company, Inc., has returned from a gratifying visit to Bermuda. 

Chicago, !i!1.—F. S. Cooper, of the Codo Manufacturing Company, made 
a trip in August to Iowa and Minnesota points, the latter including St. 
Paul and Minneapolis. Mr. Cooper also attended the funeral of T. Clay 
Faulkner, of Marshall & Bruce Company, Nashville, Tenn. 

Chicago, t11.—The Crown Office Supply Company has increased the ca- 
pacity of its warehouse through the installation of additional steel shelving 
units. The company carries large stocks of office requisites on the fifth 
floor at 322 West Washington street, as well as extensive assortments of 
flat writing stocks 

Fort Worth, Texas.—The Southern Ribbon & Carbon Company has 
moved to the Moore building, where increased space has been secured. 

Tacoma, Wash.—The Superior Inked Ribbon & Stamp Company has 
established itself at 3862 Center street. 


1? ? 2.8 2 ee 


Chicago, Ii!.—-The Nielson Supply Company has moved to suite 839-59 
First National Bank building, securing increased space in the new loca- 
tion. 

Chicago, tl1.—-W. D. M. Simmons, educational and advertising director 
of the Underwood Typewriter Company, visited the local branch Au- 
gust 13 

Chicago, tl.—A. L 
Typewriter Company in the Jacksonville, Fla., 
district manager for territories in Georgia. 

Center, Texas.—Ernest Weaver has returned to the Woodstock Type- 
writer Company’s sales organization as distributor here. He is assisted 
by Paul Weaver. 

Dallas, Texas.John E 
the Woodstock Typewriter Company 
and facilities of J. H. Stone. Mr 
the field until about seven years ago. 
sales organization. 

Dayton, Ohio.—Bernard T. Stroski, who had been connected with the 
local branch of the Woodstock Typewriter Company, has been transferred 
to the Cleveland branch. Don Shadrach has taken on Mr. Stroski’s work. 

Hayward, Calif.—The Typewriter Boys of Oakland have taken over the 
typewriter concession known as the Hayward Typewriter Exchange, with 
the Benninger Stationery Company. 

Juneau, Alaska.—H. I. Lucas has been appointed territorial dealer for 
the Remington Rand lines 

Kansas City, Mo.—C. B 
the Woodstock Typewriter Company. 
in the local field. 

Lowell, Mass.—Horace Smith, son of A. A. Smith, has taken on the 
Woodstock for this territory 

New Bedford, Mass.—John Callahan is handling the Woodstock type- 
writer »n this city. He had been with another typewriter manufacturer 
formerly. 

New Braunfels, Texas.—O. Haas & Company has been appointed dis- 
tributor by the Woodstock Typewriter Company 

New York, N. Y.—LeRoy C. Shoup has been appointed special who'e- 
sale representative by the L. C. Smith & Corona Typewriters Inc. He 
had been dealer representative in New England before this advancement 

Philadelphia, Penna.—The Royal Typewriter Company, Inc., has leased 
the entire second floor of the building at 902 Chestnut street for display 
rooms, executive offices and service and supply departments. The lessor 
is the Yawman and Erbe Manufacturing Company 

Los Angeles, Calif.—Charles T. Smith is opening a new typewriter 
store in the business district at Ventura and Jefferson streets, about two 
miles from the center of the city 

Richmond, Calif.—The Typewriter & Office Machine Company of Rich 
mond, in view of the opening of the great Ford plant and the rapid im 
provement of the inner harbor, is preparing for the largely increased 
business in sight. 

Rockford, ti1.—C. N. Kelley, manager here for the Woodstock Type- 
writer Company, is back at work after an extended illness 

St. Louis, Mo.—A. H. Farrier has returned to the Woodstock sales staff 
after an absence while in other work 

San Francisco, Calif.—V. M. Houston and J. M. Killian have joined 
the local sales organization of the Woodstock Typewriter Company. 

San Francisco, Calif.—The new president of the San Francisco Type- 
writer Dealers’ Association, from communications received, was able to 
give an assurance of a bumper attendance at the opening fall meeting 
August 18 

San Francisco, Calif.—Shell Oil and Chesterfield displays, and Travel 
Pictures may not appear to have any connection with typewriters, but 
they do have in the L. C. Smith windows, where they are shown as users 
of the L. C. Smith and the Corona typewriters 

San Francisco, Calif.—E. S. White, the secretary of the Sen Francisco 
Typewriter Dealers’ Association, and manager of the Ames Supply Com- 
pany branch at 583 Market street, has been at Los Angeles installing a 
latest model Ames grinding equipment for Winder’s Platen Service, 524 
South Spring street 

San Francisco, Calif.—The San Francisco Typewriter Exchange, 595 
Market street, H. J. Hastings, proprietor. has been made authorized Vari- 
typer dealer for San Francisco. This is in pursuance of the revised policy 
to secure wider service than through direct branches. The arrangements 
were made by George Hepburn, secretary-treasurer of Varityper, Inc., on 
the occasion of his visit te San Francisco the latter part of July. Affiliated 
with Mr. Hastings is R. M. Tapping, previously branch manager for the 
Varityper. 

Sault Ste. Marie, Mich.—E. S. Royce disposed of the stocks of the 
Gerrie Press, 515 Ashmun street at a sacrifice sale. The merchandise sold 
included typewriters and typewriter supplies, stationery, inks and ad- 
hesives, pens and pencils and tablets 

Springfield, Mass.—The National Typewriter Company, Hartford, Conn., 
has opened a branch here. The company’s territory for the Woodstock 
typewriter has been expanded to take in western Massachusetts and lower 
Vermont 














Armstrong, formerly distributor for the Woodstock 
territory, has been made 


York has been appointed Dallas distributor for 

He has taken over the organization 
York had been an important factor in 
James Stone is a member of his 


Curtright has joined the local sales staff of 
He has had an extended experience 


Tampa, Fla.—James H. Leonard has been promoted by the Woodstock 
Typewriter Company to be district manager for Florida and parts of 
Georgia 


West Town, Ill.--The All Makes Typewriter Exchange has opened a 
store in this Chicago suburb, conducted by S. B. Polonsky. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 
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Allen & Company 


11-13-15 Vandewater Street 
New York 
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NEW 
250 FEET 


LOWER 
Guaranteed 


PRICES 
NO LINT 


Now we have re- 
duced prices on our 
finest adding machine 

roll—Yankee Hi-Class! 
Extra-good quality bond 

pa with high stren 
and no lint. Beautiful 
blue-white color. Full 3% 
inch rolls, 250 feet guaran- 
teed. Standard wooden core. 
Best value in the market. 

Write! 





tasrlee 
HI-CLASS 


ADDING 


MACHINE 


PER 








YANKEE PAPER & SPECIALTY CO. 
Ge MENASHA.WIS. 
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This Newest Boston Model 
Will Virtually Sell Itself .. . 





—so superior is it to any machine on the 
market at the same price. Retains all the 
advantages of our higher priced units, yet sells 
at a figure low enough to build volume sales 
once the customers know it. Give this new 
Boston a chance to make money for you. 


BOSTON 


SELF FEEDER NO. 4 


PENCIL SHARPENERS 












List $2.50 








C. Howard Hunt Pen Co., Camden, N. J. 


Order from your jobber and write us for dealer's discount list. 

















ARE STILL INCREASING 


OUR customers are going to insist on the 

handsomely colored bases which have made 
Columbian-Success Calendars so popular. This 
buyer-preference has sent Columbian-Success 
sales soaring—constantly upward. 


Be ready to capitalize on the modern demand 
for beauty in calendars. Stock the complete 
Columbian-Success line for 1931 and order your 
supply now. 


Features of Columbian-Success 
calendars include red-edged lith- 
ographed pads, four permanent 
rubber feet and nickel-plated 
lock arches. 


Bases are lacquered in 
Chinese Red, Olive 
Green, Satin Black 
and Mahogany Brown. 


COLUMBIAN ART WORKS.INC. 


MILWAUKEE ,.WIS. 


1024 JUNEAU AVE 











OFFICE APPLIANCES 


Wilmington, Del.—The Plattsburg Copywriter Company has been char- 
tered; capital stock, $30,000; Corporation Trust Company, Wilmington, 
charter representative. 


ADDING MACHINES 


Chicago, til.-Miss Estelle Schwartz, secretary to P. N. Sea, of the 
Sundstrand Adding Machine Company division of the General Office Equip- 
ment Corporation, has moved from her north shore home back to her town 
apartment, 


OTHER MACHINE S 


Chicago, t!.—The International Business Machines Corporation has 
contracted for display space at the Century of Progress, which will open 
in 1933. 

Cleveland, Ohio._-W. K. Page, recently in advertising agency work at 
Milwaukee, has been appointed director of advertising for The Ad- 
dressograph-Multigraph Corporation He had been with the Addresso- 
graph Company at Chicago in the past, and also with the Kardex Company 
as sales manager. 

Greensboro, N. C.--Red Frew has been appointed manager of the local 
branch by The Postage Meter Company 

Jackson, Miss.—-S. E. Wilcox has been appointed manager of the 
**Ediphone” Sales and service department by the Chambers Typewriter & 
Supply Company, conducted at 211 West Capitol street by 0. L. Chambers 

Philadelphia, Penna.—The Multigraph Sales Company has leased the 
second floor at 910-12 Chestnut street for business and executive offices 

San Francisco, Calif.—-The Postage Meter Company branch office, E. V 
Lawrence, sales manager, reports that sales in this territory have been 
very large in proportion to the prospective customers. With the receipt of 
the new lower-priced model which the factory has been preparing, these 
prospects will be increased 100 per cent 

Seattle, Wash.—-The U. Mimeo & Typewriter Company has moved from 
4420 University Way to 4318 University Way 


eos Ee LEA FP 


Chicago, !ll.—The Feldco Loose Leaf Company has gone into bank 
ruptcy. 

Oakland, Calif.—Willis Palmer, representative of the Boorum & Pease 
Company in the middle west, has been spending a month here with his 
father, W. Hart Palmer 

Oakland, Calif.—W. Hart Palmer, representative of the Boorum & 
Pease Company, with headquarters in Oakland, is making the Northwest 
territory in conjunction with H. Copeland, general manager. Dick Zeisler, 
also representing the company, is making the trade in Southern Cali- 
fornia and Arizona. 

Philadelphia, Penna.—Standardized Forms, 412 West Durham street, 
has been registered as a commercial title in the common pleas court by 
Joyce T. Sheridan, 412 West Durham street 

Tulsa, Okla.—-Tom H. Hanson, of the National Blank Book Company, 
has recovered from an injury to his foot, which he peppered with shot 
while snipe hunting 
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Typewriter Exports 


United States exports of typewriters by countries during May, 1931 
In exports under this classification where the machine is driven by an 
electric motor, the value of the motor is included with the machine. By 
the Division of Statistics, United States Department of Commerce : 


Standard, New Portable, New Used & Rebuilt Parts of 
, N 


Countries No No 0 

Austria meet 102 $5,712 135 $5,195 207 $4,703 $462 
CC a 191 12,990 106 3,846 20 H00 818 
Bulgaria ....... 4 310 1 144 — : biel 
Czechoslovakia .. 129 8,510 lll 3,996 10 1,100 593 
Denmark ...... 165 10,965 134 4,920 awe : 107 
cas ones = éeea 10 360 iene en és 
DD <secaese 2 146 AEP ones 25 814 159 
DD. 6s 2cene% 1,194 72,067 916 32,975 254 9,066 2,017 
Germany seaKe 38 2,655 179 6,304 144 3,656 1,096 
Gibraltar ...... l 70 5 me Bee dunt 
Dn peseedee ll 830 — jae 23 207 
Hungary aee 14 880 115 4,140 93 1,663 
Irish Free State ‘ ates l 48 7 ‘re sate 
tt nhnereneee 138 10,461 600 21,600 20 623 1,447 
Netherlands - 262 18,452 102 3,822 136 1,470 951 
 <sccence 16 2,903 120 4,326 l 50 135 
Poland and Dan 

PP ienandeses 125 7,763 185 6,675 30 660 21 
Portugal ....... 10 672 35 1,260 _— sas oece 
Rumania ....... 3 250 5 180 anat emis 27 
Soviet Russia in 

Europe ...... 99 eee . wees nae enn seme asee 
Dt bhaseonesé 178 13,459 181 6,556 209 7,709 764 
Sweden ........ 435 25,428 186 6,770 35 1,100 437 
United Kingdom. 2,676 174,008 1,730 54,143 1,272 28,886 13,114 
Yugoslavia and 

Albania ..... 49 3,404 17 1,692 os ana 7 
COMBER cccccccs 118 8,224 64 2,303 128 2,959 18,768 
British Honduras l oo) ones oe ééen ec Seas 
Guatemala .... 17 1,260 ee : ne 38 
Honduras ...... 5 289 in) 181 XS 253 
Nicaragua ..... 14 1,019 oeee sees 3 69 aces 
TE cesoese 17 1,234 15 643 19 441 16 
Salvador ....... 23 1,358 28 1,010 ee pane wane 
DD. éekéon se 239 15,921 146 16,429 17 684 898 
Newfoundland & 

6 l 20 56 


Labrador .... 3 233 
Barbados sees 
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Every customer you have 
is a prospect for 
these convenient assistants 


Check over the types of con- 
cerns on your customer list. 
Every one of them is a pros- 
pect for these useful Sey- 
mour products. 





Ryco Book Ends 


Offices, stores, factories or 
banks—they are all users of 
these handy items. 





The Banker’s 


Moistener 


The Ryco Sealer 
Takes tape up to 
3 inches 






The Parsul Sealer 
Takes tape up to 
1% inches 





The Improved Adams 
Memo 


with swivel Pen-Pencil 
Holder 
Send for details and prices. 
THE SEYMOUR PRODUCTS CO. 
Seymour, Conn. 
New York Office: 1807 Chanin Bldg. 














Every dealer knows 
the Filing System today is the back- 


bone of every organization. And filing 
supplies must function satisfactorily 
over longer periods. They must have 
quality, and yet they must sell at 
competitive prices. 

Dealers who are selling GUSSCO | Fil- 
ing Supplies find their customers” 
satisfactory performance. The GuSscO 
line is diversified, reducing the ne- 
cessity of many special orders—it is 
sold at competitive prices—it is a great 
buy for the money. 

You too should be a GUSSCO dealer. Write for catalog! 


GUIDE SYSTEM & SUPPLY CO. 


"THE LENE THAT STICKS TO THE TRADE 


335 CANAL $T. 
NEW YORK, N. Y. 





Look for the Blue Metal 
Edge Box. Be sure it's 


G oO. 
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Letter Trays 
Letter Baskets 
Waste Baskets 

Mail Baskets 


Filing Hooks 


No. 62 Letter Tray 


Worcester Wire Novelty Co., Inc. 
Baltimore, Md. 








Baskets and 
Trays retinned 
after making. 


All Trays come 
with rubber 
feet attached. 


Write 
for Catalogue 




















dign-o-Meter 


REG. U. S. PAT. OFF 






Absolute 


Positive 
Control / 


FORGERY 
PROOF 


The Signature affixed by the SIGN-O- 
METER is SHREDDED and defies re- 


production. 


SAVES TIME 
—LABOR—MONEY 


THE HEDMAN MANUFACTURING 
COMPANY 


1158 Center Street . 





Chicago, Illinois 
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DAVIDS’ 


General 
WHITE 
PASTE 


Cat. No. 516 and 
Cat. No. 515 





impressions 
Count | 


| 

Recently it has been proved that rubber | 
type used in a printing press gives as good | 
impressions as electrotypes. The answer is_ | 
simple—correct ink and its proper distribu- 
tion. 
The Munson Stamp Pad was developed | 
with this in mind. 











Munson 
Ink Auto- | 
. matically 
feeds to the 
stamping 
surface 
from reser- 
voirs in the 
rubber 
base, giv- 
ing print- 
ing - press 
& ink distri- 


SS bution. 
MUNSON No-Blur permanent color ink in- 


sures clear cut impressions. 


THREE OUNCES OR 
ONE AND A HALF 
OUNCES OF THE BEST 
ADHESIVE IN A 
COLLAPSIBLE TUBE. 





Your customers want perfect rubber stamp 
impressions. Send for complete details. 


MUNSON STAMP PAD CO. 
147 Fulton St., New York, ©. Y. 


Thaddeus Davids Ink Co., Inc. 


Makers of Fine Sealing Wax—Inks—Adhesives 
95-97 VANDAM ST. NEW YORK, U. S. A. 
ESTABLISHED IN 1825 





























‘Gele] Ga ie) maa.) 
GILT TIP 


YOUR CALENDAR WORRIES 
ARE OVER » » » 


WITH 


911} (eemme tt sre 


THE 
LAVENDER 
BAND 





Br eametli igen 


MAKE IT A POINT— 


FOR HERE in the Ace, a new executive type, 
ou have a 200 year calendar, covering all the Ye 
aoe the years 1800 to 2000 inclusive. 

No refills to worry about—just a turn of the dial 
reveals any date for 130 years back to 70 years in 
the future. 

The Ace eliminates errors and avoids disputes be- 
cause it is absolutely accurate, and the saving in re- 
fills pays for the calendar. 

The Ace is furnished in colors to harmonize with 
other office fittings, and at the retail price of $5.00 it 
is a sure winner. 


ACE MANUFACTURING CO. 


280 Plane Street 
NEWARK, N. J. 


THE GENERAL PENCIL CO., JERSEY CITY, N. J. 
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Standard, New. Portable, New. Used & Rebuilt Parts of. 


Countries, No. No. No 
Jamaica ....... 25 1,855 
Trinidad and 

Tobago ...... 6 er iene 1 27 
Other British W. 

a. he hieee meses 2 84 ious re . ean ome 
eee 2 161 6 246 se eae 149 
Dominican Re - 

DEED ceennee 5 293 1 36 1 30 
Netherland West 

ear 2 107 sped pha 
French W. Indies 3 180 4 144 be én see ose 
Switzerland .... 95 6,608 351 12,684 —" nae 709 
Haiti, Republic 

Or seceseceuse 1 77 
Virgin Islands 

GF. x Wencese 2 130 ines =e seas ery anes 
Argentina ...... 58 4,258 250 11,160 46 1,809 571 
 écehaees 14 1,052 49 1,764 one 
 atneeen en ll eee cane l 25 802 
te pa c66es.6e0 27 2,024 134 4,926 7 336 141 
| 16 1,134 ll 396 pene sine 21 
Ecuador ....... 4 233 14 516 oy ekhe 12 
British Guiana.. all seihen 1 40 ae ei aan 
Surinam ....... 4 237 er 32 
French Guiana. . 6 234 oa sone een 
Paraguay ...... 20 1,520 20 ES Seale er 4 
a eseseesece 57 4,276 2 1,616 5 233 57 
Uruguay ....... 46 3,242 1 36 eee Pe 50 
Venezuela ..... 57 3,644 64 2,369 l 51 - 
BD. cestedene 5 300 ones soee seee eece eee 
British India... 282 19,382 569 18,490 .... nest 1,711 
British Malaya 10 664 30 See wake wees 159 
CRE caccuces 12 840 34 1,076 eee ene eat 
Ce weaessece 94 6,704 55 2,238 20 600 429 
Java & Madura. 21 1,335 96 3,436 26 898 50 
Other Netherland 

4 toe 4 280 13 468 aeiare vena 220 
French Indo- 

ee 20 1,210 1 36 nies eT ovue 
Hong Kong..... 7 190 14 504 22 759 2 
BEES inctiatese 64 3,950 16 576 57 1,882 153 
eee 4 304 42 1,512 eee 
Philippine Is- 

Pe Adéaccen 118 6,103 68 2,451 5 175 
ME aienwene 13 1,018 32 1,152 bode ita <i 
Australia ...... 102 6,617 20 720 Te eda 1,858 
French Oceania. .... ‘ne 2eKe cand l 30 ated 
New Zealand... 8 560 30 1,081 save sabe 311 
Belgian Congo.. 5 435 24 846 err use 13 
British E. Africa oaée 10 360 6 105 e<e0 
Union of South 

ATTICR ccccce 151 10,265 35 1,279 33 900 88 
Gold Coast...... l 110 2 120 seee oe 
PRDOEER cccceces sone CO 2 80 
MIME cccccccss 14 984 8 288 
Algeria and 

er 177 12,810 65 Smee anes 741 
Other Fr. Africa 7 190 19 669 ret? 
Morocco ....... 18 1,260 40 1,440 
Mozambique ... l 70 a4 samt 
Other Portuguese 

ART. ci cence l 70 — sane 
Canary Islands.. 2 140 10 363 
Other Spanish 

BETSGB cccsvcce 7 532 14 515 

WOON <aécas 7,920 $519,516 7,666 $269,619 2,917 $77,593 $50,311 
Shipments from the United States to: 
a 20 $1,300 12 $471 12 $438 
Porto Rico...... S80 4,435 ae nena 9 299 


Adding—Calculating—Billing—Tabulating 
Machine Exports 


United States exports of adding, calculating, bookkeeping and billing 
machines, etc., by countries, in May, 1931. In exports under this classi- 
fication where the machine is driven by an electric motor the value of the 
motor is included with the machine. Parts of adding and calculating ma- 
chines are not shown separately. They are included under a general clas- 
sification, ‘“‘Other machinery and parts of,’’ which is not segregated for 
publication. By the Division of Statistics, U. S. Department of Commerce. 


Listing - Typewriter- Non- 
adding bookkeeping listing Listing- 
bookkeeping billing adding adding 
machines. machines. machines machines. 
Countries Number Number Number Number. 

RUBE aconneséas joa wae 1 aa “-P 31 2,222 
Azores & Madeira 

Dk keith ontseseoad _— wens - 2 115 
ere 9 $8,289 ll 9,176 74 7,143 
Czechoslovakia > ‘ne ions 5 4,060 76 7.131 
ST Serr 3 3,183 We 12 1,326 
Tt escetheees _~ a l 360 21 1,818 
0 21 21,393 92 62,799 266 34,062 
GOON wvcecsce 32 1,782 10 7,826 82 8,706 
DD: onsen ene oe 4 400 S 909 
I ««sgeskes ee 1 623 13 1,203 
i sdhpenceneee 1 1,014 12 9,134 81 11,011 
Netherlands ..... l 1,011 14 8,496 4 3,393 
DO acacsccse l 1,101 5 3,823 101 9,006 
Poland & Danzig. 1 964 - 17 1,740 
Portugal ......... ase wre dan eee 4 he 5 355 
MEE. cccccouseon 6 6,216 5 600. sine 15 1,022 
DE stncecens 2 R.EGB cece hen (466 e600 81 5,517 
Switzerland ...... 5 5,052 25 ee 46 5,335 
United Kingdom... 25 26,257 40 29,587 86 11,947 
Yugoslavia & A\l- 

eee pan oy | aoe ‘ton ase. sane 31 2,866 
Co aa 3 1,808 5 Se bem cvte 42 3,761 
Honduras we ° ee re sous 2 340 
Nicaragua ....... . ~— 1 62 
Panama ......... oe ed el tens 7 535 
PROMISED cccccccces 2 3,144 1 1,137 7 799 
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STRENGTH 
DURABILITY 


sell Typewriter Papers 





Buyers, stenographers know at a touch that Berkshire 
papers give them the sturdy, durable service they want. 
q You can offer them these superior values, in a com- 
plete range of Berkshire weights, finishes and colors, for 
every office use. ¢ Berkshire is a service for you,with a 
standard of quality that builds your sales. @ Let us pro- 
vide you with display materials and newspaper electros 
... Eaton, Crane & Pike Company, Pittsfield, Mass. 


BERKSHIRE 


PAPERS 


TYPEWRITER 






















GUNLOCKE CHAIRS 


and your grade of service 


In the reception room and executive offices, 
the quality of furniture is highly important; 
here is no place to skimp. In the first place, 
there is the effect upon visitors, and upon 
your customer’s staff, both in a ce and 
use. In the second place, if you will consider 
a period of six or eight years, Gunlocke chairs 
are lower in cost than cheap furniture and the 
longer the period of service, the lower is 
Gunlocke cost. Not only do Gunlocke chairs 


remain in service for more than a man’s business 
lifetime, but they retain their attractive 
appearance and genuine comfort. Full 
details of the Gunlocke line will be sent 
on request to any interested dealer, in 
open territory. 






The Wont 
GUNLOCKE 
CHAIR CO. 


Wayland, N.Y. 
New re at 138 
and St. 
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| Listing- Typewriter Non- Listing- 
adding bookkeeping - listing adding 
NEW RUBBER STAMP PROC ESS bookkeeping billing adding machines. 
machines, machines machines 
Countries Number Number Number Number 
oe CUTS COST— | mice ns sc 7 
| / | | Peeete BR. ccce. oer eens o8e ates esa sdec 1 150 
Newfoundland and & 
/ Li iB | Labrador ...... een “see oes (16s 2mm eee l 165 
DOUBLES Trinidad & Tobago ... sees «ee séee 06s oes 2 180 
| Dominican Repub- 
 censhundes er sh — te. aa abe 1 102 
PROFIT Argentina ....... 5 5,699 ... cone se ces i 447 
Pt coking eam oes pees see eee rT pees % 471 
Brazil eeoseee oe onne. oes nee “See 0800 3 429 
~ ee aadeuces - 6 11,588 3 Z.81S ..- Tt 7 919 
| GOED iccccess esc eon 2 1,765 vee 
S We adccccees . ‘a 666s hese see. wees 13 1,471 
| Venezuela ....... jee eve ° see en 1 $ 60 1 70 
British Malaya.. a eel ewes 11 750 
Dy aubbéeaceée ove ooee 2 1,852 ... ee 14 4.530 
Java & Madura... , énee ene cies! anh Been 37 4,191 
Other Neth. E. In- 
_ SD ccudebtenes 10 360 eees 
= ) | Hong Kong a eet 3 345 
N eT Te ‘ inane 08s see8 a) 6,162 
Philippine Islands 1 S06 2 200 2 120 
Turkey : : : . jone ae kien cone l 135 
| BERR ccccccsce 19,740 1 200 l 263 
| Belgian Congo — . 3 225 
Union of So 
Africa paeos 1 951 22 2,216 
Liberia ........ ba Sa” Vid cies 1 188 
BMOTOCEO ...cccece 2 2,010 ! 826 1 480 
Total ....... 146 $156,344 242 $170,190 13 $620 1,294 $146,333 
| Shipments from the United States to: 
a are 1 $891 1 Gees bes sens 29 $2,577 
| Porto Rico....... — son cee Hien 2% sede 1 420 
Card punch Parts 
_ R stamps are a vital necessity in the industrial structure of | ing, corting Other, for ac- 
and neluding counting 
business, and the many new discoveries for their use are creating | Calculating tabulsting used end and cal- 
. ° achines t s. ebuilt culating 
an ever-increasing demand Get into the rubber stamp business Countries Number ™ Neaber. Number. machines. 
now. Our new process eliminates all the difficult work, cuts the — inSatecresen "O ~« -$1248 ae 
| a Pee ot! 42 
cost, and doubles the profit. The equipment requires little room | Czechoslovakia WB Ae REE 109 2,112 898 
| , De er one gece e686 ave l 83 231 
and you can learn to make good stamps in afew hours’ time. Send | pinland .......222.2. 1 $190... ——— 136 30 
for full information today [ED scsnenpeanend 2 150 628) $7,398 8639 6,133 7,197 
Germany ....--seees ‘ 845 28 16,728 14 903 7,116 
F GPOCCO .ccccccsccsecs 9 1365 ... ote wee se8 oaks 
AMERICAN EVATYPE CORP. EMEP. sxnapivacscnaes $25,340... cen 755 190 
Netherlands ......... 27 * es nae 12 5,340 27 
DEERFIELD, ILLINOIS NE tis ona taka 1 1,410 ete ae 523 296 
POSCMRE cccccccceces ° ° 4 423 anes 
[ Sn weccenenagdges ome nace nae 129 
DD cn capenceneee 3 438 1 342 312 
Switzerland ......... 10 3,975 nce sen ees eo 1,600 
United Kingdom...... 29 Gees «se ston 1 68 38,284 
Yugoslavia & Albania ... sone Coes any ae ia 12 
a eee 21 3,696 2 5,402 29 661 9,503 
CARBON TYPEWRITER Guatemala .......... 2 00... cece eee cose er 
ROE ceccccccesse 2 a ‘ae nee 1 15 28 
PAPERS RIBBONS Panama ....... edec 4 ee éée eeae ees oeee 36 
|  ecsaene cine et 1 i8 3 2.550 i 213 125 
| Newfoundland & Lab- 
| FOGOT .cccccscccccs l 13... coee ove seo8 ee 
* | Trinidad and Tobago. 3 321... seem eee sece wT 
5 GB ccccdomececesss sae hee «ee ee er 275 
nN Or Unt y Dominican Republic... 2 . Ae sen 66 a evn 
| Netherland W. Indies 3 oe kas pose Sas oe seks 
° fee 8 ee ses isken awe —— 498 
EEE dehescacesccas vee rr 2 7,922 ... seas 2,106 
for Stationers Bezel ne ooss sg ggg 2 MR Ss 
|} Colombia ........... 1 Dee ées sacé sem nae 66 
‘ . " Uruguay ......-- <. eae ages. teh enas 1 213 95 
One of the functions marking a leading Venezuela ..... aol 285 ... ea ain asad POO 
stationer is the exclusive merchandising of British India......... 2 340... sees l 81 219 
: : CRRR cccecceccecs 0 wee nene 5 ey fe. bane 200 
quality lines. More than a mere symbol Java and Madura.... ... seuw ‘oon evan 1 50 13 
of position, such arrangement 1s evidence Other Netherland E 
of recognition by the manufacturer and is Indies ........ oso. af waag ** a es : 7 
frequently an aid to greater profits. Pe: PUM ces cr ee Se 
Bucki supreme typewriter ribbons and Philippine Islands.... 22 ' Se cates 5 195 27 
carbon paper have been sold thru dealers Australia ........... ne ee see oak send aba 437 
for over thirty yeare always high grade, why aeeeees as ‘ : ose (6a “eee seul oo 
produced by processes developed in life- Union of So. Africa. 6 1,190 oe: 
long study of available materials and of re 2 315 
business requirements—conceded by com- GE cccanievant 246 $39,420 68 $47,800 266 $19,794 $74,360 
petent authorities to be among the best ; ‘ 
Shipments from the United States to: 
upon the market. =. arn rae 7 
In certain cities Bucki ribbons and car- Mawall ..+sceccesees i wee Ct seediae ween $78 
° Porto Rico........ 1 BBD ces Jose. 6s Chen 227 
bons are now handled by the leading 
dealer on an exclusive basis. If you are M : 
; nd . etal Office Furniture Exports 
interested in establishing a Carbon and . P 
Ribbon department, specializing in the sale United States exports of metal furniture by countries during May, 
of these products, and building a profit- 1931. By the Division of Statistics, Department of Commerce 
able business, better write us; we may Sheet metal Sheet Sheet metal 
iti ; ie lockers and metal Sheet metal fire or 
have a proposition to offer in your terri storage shelving “filing burglar-proof 
tory. cabinets. and wall cases, cabinets, 
Countries Number. bins. Number Number 
The BUCKEYE Azores & Madeir 
Is eimbesecenn inne eens err 5 et - eas rrr 
RIBBON & CARBON CO a i a = 2 = 
7 Czechoslovakia ... 2 $ 12 ee euee ene oan oane 
» ark 296 26 » 7 2 
i 1458-1468 East 55th Street Cleveland, Ohio Beene seeeees wa i Se Fe 
POMEOME cccccccee 2 74 
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BETTER ta; DEVICE 





a3 = 
WRITE FOR PRICES. 


GRAND RAPIDS LOOSE LEAF BINDER CO. 
GRAND RAPIDS MICHIG 





AN 








SHIPMAN-WARD 


GIVES 
The Highest Quality 
The Most Complete Service 
The Best Prices 





100% REBUILT UNDERWOODS 
90% REBUILT UNDERWOODS 
CRUSADER GRADE UNDERWOODS 


| UNDERWOOD PARTS 





A Grade for Every Demand 


| Write today for our new prices. 





CHICAGO, ILLINOIS 





BLUE RIBBON ROUGH UNDERWOODS | 


SHIPMAN-WARD MFG. CO. 


1776 Shipman Bldg., 4401 Ravenswood Ave. 


| 


Announcing | a New 
Water Control 
Greatly Increasing the Efficiency of the 


DANDY ENVELOPE SEALER 





PRICE $12 


Retail in The United States 
“SAVES TIME WHEN MOST NEEDED” 


THE DANDY ENVELOPE SEALER 
offers a fine sales opportunity due to the wide 
demand for an efficient rapid and reliable ma- 
chine at a moderate price. Sells readily to the 
concerns you serve with other lines. 

ATTRACTIVE CIRCULARS and order 
blanks free which help produce business. 

SEND FOR SAMPLE MACHINE and 
get our new liberal proposition to dealers. 


THE OFFICE APPLIANCE CO. 


191-195 Devonshire St. Boston, Mass. 
(Sole Selling Agents Dandy Sealer a 











—————_ }} 
——__—__—_ 











The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 


Lad 


Self - ink N name 
ant Dater Rubber —_ Mac ae WAX SEALS 








NAME PLATES 





METAL CHECKS 
MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 
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Stee]..-..-...9: 


The Modern 
Costumer 


U P-TO-DATE offices 
demand up-to-date 
equipment. Even cos- 
tumers must fit in with 
the modern ensemble. 
Are you stocked to meet 
this demand? 

Sanymetal Steel Cos- 
tumers offer the latest in 
design, finish, and wear- 
ability. Here are a few 
of the reasons why Sany- 
metal Costumers are so 
popular: 

Built to defy wear. 

Non-tipping. 

Cross-locked base 
secured firmly to post. 

Modern in design 

Widejselection of 
plain color or wood 
grained finishes. 

Will not crack, mar, 
or splinter. 


Make sure you have a 
complete stock of these 
durable, attractive, 
profit-making costumers. 
Write for the Sanymeta 
folder and prices today. 


THE SANYMETAL PRODUCTS 
COMPANY 
1695 Urbana Rd. Cleveland, Ohio 


172 











A NEW 


INGENTO CUTTER 
30 Inches 


























Heavy Daty Cutter 
Cutter and Table Combined 


There are now eight sizes 








Write for prices 









Manulactured Only by 


IDEAL SCHOOL SUPPLY CO. 
8316-8346 Birkhoff Avenue 
CHICAGO, ILLINOIS 











COSTUMER 

















MORE RECORDS IN LESS SPACE 


Sell PRESSTEEL 


VISIBLES 


The 17° depth permits 
placing on desks and 
storage in any standard 
safe for fire protection. 

Pressteel Visibles are in- 
terlocking and can be 
easily and economically 
expanded as records in- 
crease. Provides a con- 
venient, accurate and 


Where space 
is very 
valuable 





it will pay the office 
equipment dealer to 
display these light du- 


highly efficient file which 
will handle more cards in 
less space. 

Don't pass up the profit 
on Pressteel Visibles in 





rable stools and stands 
and it pays the user to 
buy them. 

Furnished with rubber 
tips, steel caps or cast- 


your locality. There is increasing demand and we protect your 
business —we sell to dealers only. Putin a sample display of 
Presstee!l Vertical and Visible Units. 


Write at Once for New Complete Catalog No. 30 


THE PRESS PRODUCTS COMPANY ° . 
DERBY, CONNECTICUT Searles Electric Welding Works 


New York Offices 52 Vanderbilt Ave. 1850 Fulton Street Chicago 


ers. Descriptive mat- 
ter and prices on 
request. 
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Sheet metal Sheet Sheet metal 
lockers and metal Sheet metal fire or 
storage shelving filing burglar-proof 
cabinets. and wall cases, cabinets, 
Countries Number bins. Number Number. 
POD nchicvesee 4 153 12 645 
Ge ecnscecc , 10 723 . eee 
Deets ll 322 P 20 617 20 1,200 
Se 34 : . iat sen 
EY cecbeapscece <<. 23 oe «an wene 
Netherlands ..... 171 64 1,851 15 1,220 
PE <ecetesse ‘a 2 62 87 4,691 
PEED coteccees ane 06am 5 438 
Dn ‘adscuhee cea 81 2,334 1 249 
GE ocebescese 39 1,680 41 1,599 
Switzerland ...... an ; 3 Se. ees TT 
United Kingdom. . 11 242 pac 156 4,586 233 10,364 
COE cuckescees 1,003 10,838 6,672 597 11,388 79 5,708 
Guatemala ....... 12 49 ‘io 6 249 re ae 
Honduras ........ 140 3 30 os Ts 
Nicaragua ....... seen : eens 6 366 
PE n6éeneeee 1,255 93 2,644 4 324 
DP Soceinas a ; ine l 132 5 186 
DEED wcevcouese 100 1,399 51 1,139 13 808 
Newfoundland and 

Labrador ...... de - ints 3 97 1 51 
Bermudas ....... l 30 éue . —_ o* 

SE. oxéoccace ae ; 476 7 116 
Trinidad and To- 

ED 6usaessece se noes 2 oe ase cece 
GH sesatkaoeres 6 49 58 2,324 31 1,824 
Dominican Rep... 4 ERS cee cece 
Netherland W. In- 

GD cccccausscce 15 501 on 
Haiti, Republic of 3 103 - aes 
Argentina ....... . eins 39 717 58 2,700 
DEE ceshesusees 50 326 63 1,721 e cece 
Pt asnkatheeedes 444 1,420 ™ oabs ee 
Colombia ........ 74 1,049 50 fk: Ree news 
Ecuador ....... ee nee 41 1,791 20 989 
TD <seccuekes 1 oP «es cess 
a éviteenenes 8 398 3 222 
Uruguay ...... ~ = 12 163 20 824 
Venezuela ....... 20 124 i 21 932 1 600 
British India..... 92 3 S4 38 1,632 
British Malaya... a 24 615 2 106 
Ge coecoscese _ : os pees 1 101 
GY tteineseses 128 851 25 939 23 760 
Java and Madura. 4 110 - bien 
Other Neth. E , oes sees 1 34 
French Indo-China 4 137 . owes 
Hong Kong.. oti : 3 373 7 410 
a eee 67 580 59 2,095 37 3,147 
PORONUIMS cccccccs — l 60 ée oees 
Philippine Is..... , 12 56 1,827 1 74 
MD ceaseueeeece . , 6 117 = eee 
Gh. etesebesees l 58 67 2 60 
French Oceania... 3 107 
New Zealand..... 1 26 
Belgian Congo... ie 13 367 
British E. Africa. 58 2 64 
Union of So. Afr. 32 1,228 
EE oti treh Kite 28 1,004 
Algeria & Tunisia 50 1,676 
Mozambique ..... 4 a? wien asta 
Bolivia 2 943 9 828 

ae 1,930 $17,349 $9,217 1,896 $53,493 825 $44,000 
Shipments from the United States to: 
Hawaii sudua 249 $817 $3,492 119 $4,100 12 $651 
Porto Rico : ° 2 47 86 42 1,234 l 34 
Bank 
and 
safety Other 
deposit office 
vaults furni- Other 
Safes of and ture metal 
heavy metal equip and furni 
Countries Number. ment fixtures. ture. 
a i Se) $959 sat 
I ncn ceamuse 622 $ 27 
DL i0deedegaanncendnnd aaah 106 ewe 
DE sveeeeee 25 ce 
Dt) in cedeuanes wekee scien 6,800 59 
DE wisnteeenece< 210 
Greece wil son whesceucenecaucdet e 1,359 ome 
Irish Free State . san 548 
DT 46460 see6< becenece os TTT 153 eee 
Malta, Gozo, and Cyprus l 236 _ one 
Netherlands ....... - me 625 
Dt htt atnoaevagnnndamens nien 6 250 236 ees 
es GS EN onc ccd scncesee ~ ean 139 
DR gb e6e¢bde00se 6o0tebdeees 6 os 18 eee 
BOE cancccceseoses ves $ 75 51 ny 
DE waccccense : - 827 23 
Switzerland ..... a 78 ones 
United Kingdom ‘ . 7,692 379 
Yugoslavia and Albania a _— - 27 ones 
St, sshehaceonn ieee 5oeneene 46 4,149 302 », 405 23,508 
Me cacecthecseae baneeee cee 
SEE concucassccncceatentnes ss - “s 390 
Honduras 1 100 acne 9 
DE sctvecedéanesskuseeanees - hon 170 20 
PED ckce wages o84dnscesnvenees 1 612 479 856 
DE ax ccknceds sd060e06d00n000 10 272 315 150 
Dn cnedceees nin dinhens ave own wie 6 1,046 423 912 
Newfoundland and Labrador..... 2 106 477 55 
a ' 465 937 
SE eee ee 864 27 
Other British West Indies.......... _ - one ll 
CE cccadéuak da0as0e55s0002 1 30 168 67 
Dominican Republic............... eee sen 2 60 
Netherland West Indies ........... 3 138 - 173 
Haiti, Republic of...........+6es. ae - 71 21 
DEE sca cauwekedactncushevabeee rr 102 ones 
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Appearance that 


Here is the new a 


ope—handsome, ric 


r Envel- Sells 4 


appear 


ance, rounded corners with easy, 
instant access to papers. 
come out just as they went in, 


neat, clean and flat. 


hey 


Finest of 


cowhide leather in brown or 


black, sizes 122 x 9, 15 x 10 
and 16 x 11 inches. Here you 
have opportunity for sale in 
just mention the 


quantities; 


number and we'll quote. 


obligation; write, wire or phone. 





Our catalogue 
showing complete 
line and 

cases, stu- 
dent cases, and the 
National Karyall. 


No 





National Brief Case Mig. Co. 


512-532 Seuth Peoria St. 


Chieage, Hl. 











ye 


Mey. 


PRINTED 
or PLAIN 


Blue, Buff, 








\ 


a 


FILING 





LABELS 





IN ROLLS 





They Unroll 
As YouWrite 


White, Orange or Pink 


Packed twelve rolls in this sales-making counter 
display. Order an assortment of colors and get 
your share of this profitable business. 


NATIONAL FIBERSTOK ENVELOPE CO. 


429-447 Moyer St., Philadelphia, Pa. 
Central Warehouse, 54 W. Lake St., Chicago 

















174 OFFICE APPLIANCES 














tank 
and 
safety Other 
deposit office 
vaults furn Other 
Safes of and ture metal 
heavy metal equip and furni 
Countries Number ment fixtures ture 
Brazil We 1,176 — 
Chile ‘ “3 l x0 ‘ 848 51 
Colombia 2 3 641 = SOL 643 
Ecuador oe a0 72 7 131 
Peru . : al 1 158 , 184 26 
Uruguay ..... samkens : - 198 ines 
jt JIMBO GEM Venezuela a : A 7 60 1.965 7 F 95 lll 
British India... ees l BO ance 201 sees 
British Malaya ; jan : . ame 123 
China ; . : : 7. RI 252 
Java and Madura : _ 113 
Hong Kong ‘ A ; . . 79 
Japan ahgon , 99 
Palestine : ‘ 1 236 ‘ : 
Philippine Islands 52 2,677 , 269 231 
Australia oes : ; 180 
New Zealand... ‘ _ : . 37 
Union of South Africa : ; 18 16 170 
Egypt ee esees 2 $12 . 25 44 
PERFECTION No. 70 PERFECTION No. 50 Algeria and Tunisia : iy ¥ 28 ane 
Morocco .. ° ° ° oees 29 15 


STANDARDIZE ON THE Other Portuguese Africa sot aerate ees acd ph 899 idl 


Argentina 
GENUINE GEM AND PERFECTION wad nsasiencs, We Wl ek a aaa 
DESK MEMORANDUM CALENDARS ehisments trom the Uelted Steins to: 


We Now finish our BASES in OLIVE GREEN and MA- Hawat’ .... teens eves 17 $1,099 $440 $1,819 $1,848 
HOGANY as well as black enamel, statuary bronze, nickel and FORD SEDs ova seers ATeTee Om we eee ae a.a08 
brush brass. Arches tip backward and forward to facilitate 
mounting the Pads. Rubber feet prevent scratching. 

OUR PADS are manufactured of high grade bond paper by 
the process of offset lithography. 





Writing Instrument Exports 


United States exports of writing instruments during May, 1931 By 
the Division of Statistics, United States Department of Commerce 







































, Refill 
—_ “The House of Service” sble 
: pencils 
Re and Metallic pens 
. 9 refill Other pencils except gold Fountain pens 
Ks Di i |ANGI Ke Countries leads Dozen Gross dozen 
, 
wp i@ Austria : ; ‘ eww 32 $385 
: Belgium . sane SL = . eee 59 783 
SALES CORPORATION Czechoslovakia ‘ 35 pans 11 206 
. . a al i . ae Denmark . . 2,908 1,532 $300 310 $163 1,251 13,690 
Stationers’ Glassware, Hardware and Specialties ~— '* 3’992 12/000 3.360 . 1,947 6,134 
72 SPRING STREET NEW YORK Germans SI: “sa9 o'eea aa | 4 
reece . ; ; 12 ; seed ‘ 2 36 
Hungary : : , , ‘ 3 82 
Italy ... : ees 762 caes , 17 34 0 1,037 
Netherlands ‘ . 41,120 30 10 os ‘ 9 177 
Norway : i ‘ 3,000 316 oowe : : ‘ cece 
. Pl: SCuedencdanei 615 sees sans ‘ - 35 1,167 
Sweden ‘ . tT5 740 220 : . 21 478 
On a f 2 u | - oO Switzerland 5 » 15o 1,200 150 370 190 ; 3 
United Kingdon 7,340 16,332 3,027 owed aes 118 6,045 
With ANY OTHER Storage or Transfer File —— a and Al 2 a 
a a ° . . ° ~ ~é 
Canada .. eoeeees 10,481 159,367 14,080 1,122 610 721 2,195 
> ‘T, British Honduras... 36 12 ; ; 
for I RICE Costa Rica.. 28 2,233 527-382 186 32 642 
> Guatemala 186 536 158 : 72 387 
, 7 
DURABILITY and Honduras ree’ eee | ee |) 6 1 165 
Nicaragua 134 30 x9 63 i 147 
v WEA Ve as A Panama 367 2,568 365 72 75 98 2,672 
CON } EN IEN CE Salvador ‘ 32 3,636 727 3 119% 
Mexico ‘ 1,637 7,407 2,381 928 319 291 3,787 
in storing Invoices, Letters, Cancelled Miquelon and St ; tate 
Checks, Vouchers, Freight Bills, Hollerith Pierre Is 1 os , : od 231 
Tabulating Cards, or any other forms you Newfoundland and * 
find necessary to store away for future Labrador 1,059 166 
use when accessibility is desired. a 240 of 
arbados ° 372 b ° ° ° 
rot Jamaica ‘ | 444 168 N2 41 2 39 
M I | | | ON ~ Cuba 1,071 118,727 5,194 348 2u4 S61 2,748 
+ 4R4 4 & Dominican Republic 26 2,998 390 12 
. = , _— French West Indies - - 6 &6 
NOW IN l SE Haiti, Republic of.. 71 16 500) 174 
Argentina ‘ S40 1,204 141 363 3,114 
prove the SUPERIORITY of Quik- Bolivia : . 17 . . 2 85 
. : 907 - * o1¢ ~ 
Loks—their saving of time — . — “ste ou . . — — 
— _ ie . 5) ad rob . : 
and EXPENSE in stor Colombia 654 18,055 2,491 1,050 380 105 749 
ing inactive records. Ecuador c o4 6,285 162 93 66 aw 606 
British Guiana : 12 552 158 . 
rey ‘Le — i SN Surinam ... : ‘ . ; , and 15 187 
93 Ss I OCK SIZES Peru ‘ 17 13,938 922 : ‘ 15 249 
. Uruguay .. ‘ : 953 245 132 . 105 1,379 
meet every requirement of any Venezuela Col R 32 6.111 917 118 a5 4 378 
office. Special sizes made to order. British India : 590 744 135 a 224 5,035 
British Malaya..... 1,201 600 126 1.508 »,042 
. Ceylon . . 11 19 1,555 
Sample upon Request China * a5 og eae 4038 PA 373614063 
. Java and Madura.. 57 : 7 268 
A sample of your own selec- Hong Kong........ 109 20,940 2,779 75 5 98 1,481 
tion will be sent to you PRE- Japan Py ’ 249 1,692 S82 : itt t4 321 
PAID. It is returnable at our Philippine Islands.. 159 21,140 4,595 on 162 1,828 
expense if it does not meet Siam — : 24 .o : 7 184 
your requirements. —_ as , a scene : 7 aay 
wr Asia . - ‘ 
on, . —- ae Australia : 736 06-22, 764 1,245 bo 1,091 
The K AY -DEE Co. French Oceania ; 24 13 ; 
Box G-1484 Lincoln, Nebr. New Zealand 12 . 149 
British East Africa 25 : 2 92 
" Union of So. Africa a | 5,469 909 4 276 7 90 


Write for our FREE booklet 
"RECORDS," containing valuable 
information on the preservation 

and destruction of your records 


Other British South 
ATTIOR cccccceces sess 360 105 
Other Portuguese 
BUGGER cccéecesec 36 race peee ines ——- 6 186 
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HIGGINS 
Office Paste 


in new standard bottles 


HE standardized 54% oz. and 8 oz. round 

opalescent glass bottles of Higgins’ Office 
Paste will find quick favor among your cus- 
tomers and produce quick profits in initial sales 
and repeats. 
Aluminum brushes passing through easy- 
to-open Amerseal caps are gripped << %. ‘. 
tightly by rubber washers permitting ad- . 
justment to level of paste and effectively 
preventing evaporation. 
Smooth flowing, fragrant, and possessing great 
adhesive strength, Higgins’ fice Paste is 
warranted against mold. It is by far the 
finest and fairest priced adhesive for gen- 


eral use that you can offer to your cus- 
tomers. 


Write for prices and sam 

pies of attractive new leaf 

ets for dealer distribution 
CHAS. M. HIGGINS & Co., INC. 
271 Ninth Street BROOKLYN, N. Y. 























(at and the 1% 
oz. bottle and tube. 


oz. bottle 








For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringing 
out new metals embodying latest developments and 
improvements, this service is exceptionally valuable 


in its field. 


If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 


6816-6824 Arsenal St. ST. LOUIS, MO 




















Mr. AUDITOR 


Here is a sorting device that will sort any series of 
1000 checks into 10’s in one sorting. 
Sent prepaid upon request. 30 day trial. 
No obligation. 


Saves On 
Time desk 
and only 
Space when 

in 

use 





Space required for sorter 6x18 inches. 

Windows and doors may be kept open and fan going. 
Made in any size and indexed to fit your needs. 

Write for Catalog and full details. 


THE KOHLHAAS COMPANY 
Manufacturers of 
Instant Reference Files 


204 N. Dearborn St. Chicago, Ill. 























Use Our 
Attractive 
Counter Display 







Clips Sell 
Themselves 


This new Luxon Paper Clip excites interest wherever 
shown. It slides so easily on and off the papers yet the 
papers cannot slide out of the clip. Actually something 
new in paper clip performance. Size and shape makes 
convenient handling—new cadmium, rustproof finish. 
Packed 100 in modernistic, blue and yellow boxes. 


Order the attractive counter display 
or send for prices and dealer discounts 


ART WIRE & STAMPING CO. 


16-20 BOYDEN PLACE 
NEWARK, N. J. 
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“SATELLITE” 
SELLS 


















Model 2 EXT. 


A truly adjustable 
typewriter Stand 
with a sliding base- 
board and an elevat- 
ed check table. The 
top is of highly fin- 
ished oak, mahogany 
or walnut and is six- 
teen inches square 
The check table is 
14”x17%”" and the 
baseboard is 13%” x 
14”. The check table 
is 2” higher than 
the top and can be 
de- 


dropped when 


sired. 


The strength and durability of the “Satellite” is 
recognized at a glance. The prospective customer 
judges it to be a superior office stand and his judg- 
ment is vindicated when he puts the “Satellite” to use. 
An opportunity to make a profit and to build a friend- 
ly clientele is offered by “Satellite.” Ask for particulars. 


Adjustable Table Company 
Grand Rapids, Michigan 
— — 








—s 
























COMPO 
No. 3C. 


WIRE MACHINE 


COMPO No. 3C Wire Stapling Machine has a capac- 
ity of 50 wire staples, weighs 1 |b. and will fasten 40 
sheets of 16 Ib. paper or its equivalent. The No. 3C Wire 
Staples are made 50 per strip and packed 5000 per box. 

All COMPO Wire Machines have the ADJUSTABLE 
ANVIL which permits TEMPORARY and PERMANENT 
FASTENING which means that papers may be securely 
fastened for a time or stapled together forever. They have 
also a new feature which makes the machines absolutely 
FOOL PROOF and CLOG PROOF. SEND YOUR IN- 
QUIRIES TO US— 

COMPO MANUFACTURING & SALES CO. 


WESTPORT, CONN. U.S. A. 





NON-CLOGGING 
PAPER STAPLERS 
HERE IS THE LATEST NEWS— 

; 








OFFICE APPLIANCES 


TRINER AIR MAIL SCALE 


Selected on Competitive Bids by U. S. 
Post Office Department Using 


EQUIPPING THE 
SERVICE WITH THIS 
SCALE IS THE GOVERNMENT'S 


MARK OF APPROVAL AND JUDGMENT 
It is entirely built of steel, with a brass beam and poise. 
half ounce is clearly cut in beam with deep “V"’ shape 
notch—attaining easy and accurate weight. 
Price moderate for FAST SELLING. Write your Jobber for 
Triner Ne. 9 Air Mail Secale. 


TRINER SCALE & MFG. CO. 


2714 W. 21st Street Chicago, III. 








We also manufacture Parcel Post and Mail 
Automatic Scales used by the Post Office Service 








SUPERIOR DESK PADS 


An entirely new line of folding pads of different con- 
struction, design and color combinations is now 
ready for the trade. The files are legal size, giving 
greater capacity. They are equipped with seven 
pockets on each side instead of six, and can be fur- 
nished with one wing only if desired. The work files 
can be folded over the pad when desk is not in use. 


Superior Folding pads are bound in genuine and in 
imitation leathers. Their attractive appearance gives 
them a ready sale, are the biggest value in folding 
pads and offer a repeat profit for you. We are ready 
to tell you about it. Write 


Superior Office Specialty Co. 


Manufacturers of 
Desk Pads and Chair Cushions 
544 W. Lake Street 


Pacific Coast Representative: 
Western Wholesale Stationers Ltd. 
228 S. Los Angeles St., Los Angeles, Calif. 


Chicago 
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Refill- 
able 
pencils 
and Metallic pens, 
refill Other pencils except gold Fountain pens. 
Countries leads Dozen Gross Dozen 
Canary Islands : ‘ ‘ nae’ ious seas 5 293 
eee $38,062 387,515 $53,061 5,536 $3,062 9,137 $74,087 
Shipments from the United States to: 
Pe: acancecucus 401 12,500 $3,285 168 $122 76 $1,383 
Porto Rico......... 246 445,421 4,454 6 3 38 495 


100 YEARS of 


Manufacturing Has 
Solved the Problem 


Ribbons, Carbons and Filing Supplies Exports 


United States exports of carbon paper, typewriter ribbons, filing folders, 
index cards and other office forms in May, 1931 By the Division of 
Statistics, United States Department of Commerce: 


Filing folders, 
index cards, 




















and other Typewriter 
office forms Carbon paper ribbons 
Countries Pounds Pounds Dozen 

Austria re , , : 91 $ 52 110 $248 
Belgium , . : 120 $ 26 253 170 218 563 
SEE wcceccuess To 1 4 
Czechoslovakia .... : 9 20 35 172 
Denmark kéatic tn 732 155 1,608 1,102 295 775 
Finland ...... ae 894 222 369 440 33 117 
France .... e% 79 54 1,991 1,420 969 2,318 
Germany .......... 6,014 926 3,760 2,097 189 880 
SEE eica wxalcwain'e 64 16 haa ae 37 87 No. 2400-1 W 
Hungary . . 13,400 2.600 
Irish Free State.... 12 20 : : _ cece 
et oe) a cee ee of Correct Chairs 
Netherlands ....... 601 $85 820 847 454 1,530 - J 
OCUER accces. : 11 17 525 404 114 271 Smart Designs, 
PED -coscaccecs sev iad 36 115 
SEER: cacccecaenses 105 30 425 393 661 2,241 Sturdy Construction 
DD hateuneneae 288 190 2.266 2,184 455 1,211 
Switzerland ....... 3,029 672 1,028 819 870 2,600 : s.3 
United Kingdom.... 5,101 1.556 20,229 15.300 4.067 11.423 and Superior Finish 
Yugoslavia & Al- ~ P ° 

ie 17 17 27 110 Characterize “Piercecratt” 
CREE cc cescasecns 26,026 11,782 4,940 3.510 1,475 4,494 
British Honduras... 170 122 58 32 32 78 
Coste Bies....ccces 303 237 43 54 107 315 
Guatemala ......... 323 187 72 192 59 27 
Honduras ...... [14,755 «245602015 s«d07 35 «166 S. K. PIERCE & SON CO. 
NICAPASUA ... 02200. 2,081 1,714 106 168 ee owas 
Panama peaeeikl 3,783 1,274 723 762 9 45 GARDNER, MASS. 
DI sodedbeene ‘ 21 12 roar — 
Mexico a ome 396 261 7,347 4,617 1,234 3,876 % New York Boston Philadelphia San Francisco 
Newfoundland and 

BOONE ccccccce 668 140 355 262 see 
Bermudas ....... , 101 179 ‘ . oes 
Er 1,051 542 68 105 11 29 
Trinidad & Tobago. waite 64 42 17 58 
Other British West 

De catavun - 12 2 2 
Ga savccssoca -- 2,459 1,828 1,396 1,909 348 850 
Dominican Republic. 1,285 596 61 lll 44 162 
Netherland West 

Indies kena 183 116 pecs _ 5 16 
Haiti, Republic of.. 714 584 , aan 
Virgin Islands of I 

Th gana : , sone _— 1 14 
pO ere 993 459 2,069 3,272 243 481 
DE: ccoceveceesd 298 124 ee es sees pene ee 
EEE su Ge enawedasc 363 222 60 99 60 225 
Chile ... : ‘ 995 109 556 764 91 352 
Colombia : . 2 967 1,201 950 398 749 2,118 
Ecuador 1<eeeéen Te 1,495 39 75 69 133 
PD ctcceveues ll 29 3 9 
Paraguay Sree ae 1,471 nets bhee nese saan 
7 sences oeeeny 347 155 216 164 74 224 ; 4 
Uruguay ...... _ 105 30 65 156 2% 120 =a 
Venezuela ......... 3,796 1,340 593 571 246 771 ROCHESTER. Wy 
BEE chtnnctacane 234 80 asian acai ane A pee. ——$<~shattind + 
British India....... 278 210 17,205 9,652 5,836 10,288 
British Malaya..... 102 37 12 30 30 105 
GHEE cocsccccoese 14 5 226 124 49 135 
ae 6,070 1,321 677 436 107 289 
Java and Madura... 82 25 856 444 48 125 CROWN PRODUCTS, for more than a 
Hong Kong......... 108 37 1,067 681 12 30 : “ 
BE sstcdtceenens 321 122 «77603 «= «3,974 83 259 quarter century, have been making “Good 
RS ec ccewuse aaa saan 72 15 12 22 Impressions and afford: 
Palestine .......... 9 ll ewes Ty seme sees P ons 
Philippine Islands.. 1,597 822 437 293 a ier 1: Exceptional durability. 
BED cécceutesencce ae seus 5 25 oeee Seve . . 
TOE ncaneakesdes 77 Ae lt n HR: aa 2: Excellent opportunity for energetic and 
Australia .......... 200 109 2,807 1,333 282 820 capable distributors. 
British Oceania..... , ‘aan 29 29 cast eases 
French Oceania..... 20 a) er sola ‘can ae : A large percentage of repeat orders. 
New Zealand....... seas — 50 54 47 191 
Ethiopia ie iadske ined ce ven ‘aes asi 38 _89 They are backed by nearly thirty years 
Selgian Congo...... . TT 65 300 99 256 man uring xperience Sam: 
British East Africa. 320 89 esse sees 14 34 of ufact bs or ples 
Union of So. Africa 227 106 1.049 767 82 300 and exclusive sales proposition upon 
Other British South request. 

ASTER cccccscvce . : eons 113 86 7 36 
RE EE heads ca nes = ets 52 118 ° 
hiasoie and Tunisia 175 81 alan hanes ssa ‘oun Crown Ribbon & Carbon Mfg. Co. 
Other French Africa awed ~ 20 13 eect eens 
Canary Islands..... Riad eed aula aS 14 44 Rochester, N. , « 
Poland and Danzig. eats on — i@e< 300 1,276 U.S.A 

Bete cccccccss 103,371 $39,082 87,223 $61,782 20,928 $53,908 











Shipments from the United States to: 


Bawall ...ccccccece 16,327 $7,022 1,330 $1,248 134 $449 
Porto Rico......... 10,896 4,482 792 523 163 432 
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Leads ‘em all 


Your customers will want the 

THIS MODEL **‘Bump”’ because of its low 

$ 3 00 cost, economy in operation, 

v convenience and quick action. 

Four models—two styles. They 
are profitable for you, too. 





RETAIL 


"Om paper 





Write for Dealers’ Proposition. 


THE BUMP PAPER FASTENER CO. 


DEPT. O LA CROSSE, WISCONSIN 


Eastern Representatives 
Seymour-Conover Co., 350 Broadway, New York City 


Speed Up Your Business Loose Leaf Rings 



































Air mail speeds up busi- 
ness Gets information out 
days sooner. Gets orders No Large Brass 
back quickly Grasp this . : 
latest opportunity. Sell air Joint to Tear T Nickel Plated 
mail supplies and Hanson Paper FIVE SIZES 
Air Mail Scales. Inside Diameters 
2 Easil 144"—1.35 Per 100 
Hanson Air | ss y ee oe 
Mail Scal aaee ! "28s “ M 
al ca e ecure y 2”—3.50 “oe “ 
Write for latest information For loose leaf books, binding reports, blueprints, etc. 
about Hanson Air Mail, | Write fer information L L f M al 
Postal, Parcel Post and oo 
Bath Scales. on our line of...... se ea et s 
The E. W. Carpenter Mfg. Ce. 


Bridgeport, Conn. 





Hanson Scale Company 
525 N. Ada Street Chicago | 














Bt etwentrnatsaass 


Sales Increasing SILICATE BLACK BOARDS 


by leaps and bounds Madc of the best material thoroughly 
seasoned—Framed or Unframed—All 
Frames are Oak Finished. U. S. Gov- 
ernment Contracts and New York City 
Board of Education Specifications for 





Each month has shown a decided 
increase on the sale of this modern 
Time Stamp. Dealers everywhere 
are ordering—Have you ordered 











yours? 40 Years. 
IMPORTANT FEATURES 
1. Chromium Fiese. 2. Redie Vision Dial CORK BULLETIN BOARDS 
Reinforced ‘Rubber Neck. 5. No handle to Framed or Unframed Sizes 18x 24 inches 
pig A = Ser to time desired. Frames are Oak Finished to 4x6 feet 
Louis Melind Co. Dealers write for catalogue 
262 CIMEAGO AYE: CIE AGO. HE. N.Y. SILICATE BOOK SLATE CO. 
| 20 VESEY STREET NEW YORK CITY 
areola o_o 

















“XIELAR- 


Ribbons, Carbons, Duplicating Ink, 
The Tybon Ribboner 
Machine. 


4 STANDARDIZED LINE OF UNLIMITED 
POSSIBILITIES. 

Manufactured to the highest ideals of quality 
and uniformity. The most profitable co-op- 


Offers erative proposition ever offered. Increased «73;¢ Office 4pPLIANCE 
’ sales and profits assured. OF REAL MERIT” 


1026 FILBERT STREET TYBON CORPORATION PHILADELPHIA, PA. 


















Send for the New Price 
List and Our New Special 
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WORK DISTRIBUTOR 
FOLDING DESK PADS 


A NEW line with features designed 
i to increase Stationers sales 

Made in two grades 
EMBOSSED imitation leather with 
nterpiece—five 


gilded fleur de lis ce 
corors 


GENUINE leather 1 modern rep 


lica of old Spanish leather Made 
from best part of cowhide arefully 
inspected; hand crushed and supplied 
in any color desired 

Both grades have six section work 
distributors with celluloid tabs, are 
felt backed and furnished complete 
with blotter Size 51x19% inches 
Also furnished with one or without 
distributors 

We also make individual distrib 
utors in genuine leather, imitation 
leather and in paper, six, ten or fif 


teen pockets 
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This pad at our special price............ $6.50 list 
Compare our qi ality and prices. Write for details. 


THE SILVER HARRIS CO., 311 West Lake St., Chicago 


(Formerly Silver & Company) 





SSCS SSS SEE SE EERE Eee Ree ee eee ee 


UT sss 


Ut 


Have You 


a Friend—., business acquaint- 
ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us 
the name, address and business and 
we will send a sample copy with 

our compliments. 


THE OFFICE APPLIANCE COMPANY 
417 S. DEARBORN STREET, CHICAGO, U. S. A. 


PE ss sss sss | Seveueugveane 


aur Tet Tn tet sss sts sss sss) sss sss sss 





Push STAPLE COMMODITIES 


























this Fall 
| oer yada are Fulton-made “Dri- 


Kwik” Stamp Pads and “Service” 
and “Fulton” Daters—used everyday 
and sold everyday in tremendous 

volume all over America. Made 
right and priced right by Amer- 
ica’s leading makers of stamp 
pads and daters. 
You should have our price list 
now! 

Fulton Specialty Co. 
Elizabeth N. J. 









































FULTON 


“Dri-Kwik” Stamp Pads 
“Service” and “*Fulten” Daters 











The talk of the coun- 
try. Combining fea- 
tures found im no 
other make. Any one 
can work it. Simple 
as A. B. C. Several 
(patents applied) 
features, taking the 
bother and guess 
work out of Gold- 


stam ping. 














A New and 
Better Goldstamping Machine 
—THE GOLDPRESS 


Will Imprint om Large Variety of Articles 
Monograms, emblems, trade-marks, or letters up to one inch in height, four 
lines of type at one time, may be imprinted on leather, imitation leather, 
celluloid, hard rubber, wood, paper, silks, etc. Books, suitcases, handbags, 
pens and pencils and thousands of other articles. 
A Money Maker 

Unsurpassed for window Gaphee, Very productive as an adve' medium, 
unequaled for sales the store; sells goods regardless brand or 

ce; moves slow ers; stamps a variety of articles; stimulates the 
uy habit; offers non-competitive service; earns a cash revenue daily; 
esta prestige for the merchant and pays for itself in a very short time, 
Machine lete, with en ——— devi: clam hea 

c complete, pen der, ce, 5 ter 
cord, two heating units, one full fou of hard special ype tee Toate 
one font of the finest ~~ -t, 24-f 10 sheets of 
23 karat gold 3%” x4”, nothing else to , all for $79.80. 
A lifetime guarantee. Write for our catalog, fully describing 


The Goldpress Company, 


Bellaire, Ohio. Cable Address—Goldpress 

















\ BLANK 


THE STEEL ENGRAVED BLANKS 
FOR BONDS AND STOCK CERTI: 
FICATES AND ALL PAPERS OF 
VALUE - THE BLANKS THAT 


.—@ LOOK LIKE REAL MONEY ies 
MINN BROTHERS BANK NOTE ENGRAVERS 205-209 W.19*= ST. N-Y. 
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To Keep Tabs on 


Sales and Distribution 


Mioore Map tacks 


Uniform metal heads with sharp ws -like points. 


Distinctive Colors. 4 size heads. Many special markings. 


Our Style rE" Display contains 32 blocks, 16 colors, 
packed 24 maptacks to a block. Each block wrapped in cello- 
phane. This display attracts much attention, and many users 
order large quantities of certain colors. 

Send for illustrated folder for distribution to your business > 
customers. 


MOORE PUSH-PIN COMPANY 


113-125 Berkley St. (Wayne Junction) Philadelphia 


link FREE HAND 




















Reg. U. S. Pat. O 


The m ISSINS It Can’t Slip Out Until You 
BETWEEN SHIPPER AND RECEIVER | i rice a handy: lial 








Warehousing and distributing facilities are essential to sell device, requiring only one 
metropolitan New York. We offer strictly modern facilities, hand. Papers are held securely 
lowest insurance rates, modern sprinkling service, night until wanted, then released at 
patrol, prompt and efficient deliveries and installations. We a touch. The Free Hand is 
will save you money for pool cars, LCL and car load lots of thoroughly practical and 
merchandise for dealers, banks, hotels, libraries, etc. needed in every office. Ask for 
WRITE NOW! descriptive price list and stock 
sizes. 
METROPOLITAN FURNITURE SERVICE FREE HAND BINDER COMPANY 
611 W. 43rd St. NEW YORK 74-76 BEEKMAN STREET NEW YORK, N. Y. 


























FIRE-RESISTING 


SAFE CHESTS 


for Office and Home 


Strong, durable, fire-resisting, with 
4 clutch pick-proof lock. Built like 
a real safe—massive steel walls that 


A Depression 
“W eatherer”’ 


Even for the average product you carry uality, past rformance, 
® 
present stability, are your gauges for today’s sales and tomorrow's 


cLARO-TYPr 


THE MODERN TYPE CLEANER 


In addition to being a star profit-maker for 3500 dealers, Clarotype 
offers the stenographer and purchasing agent a product of high quality, 


profits 


assure positive protection. Beauti 
fully finished in American Walnut 
(Enameled) with outlined Silver 
oanels. Two sizes. Priced un- 
usually low. Send for circular. 


backed by a concern that is sound financially and prepared to back up 

its products right down to the consumer ORTHWINE 
Clarotype provides the most simple and efficient way to clean type on 

typewriters and all other business machines That's why Clarotype MANUFACTURING co. 
weathers bad times. Clarotype is the ome cleaner you can stock with 438 W. 37th St 


safety and real profits Write for more facts or send order to your 
jobber or Toe Crarotyes Company, 16-H Hudson Ste., New York 
City 


NEW YORK CITY 























MARKILO  |"AZorA 


Azora air cushions and twirlers, two 
highly practical accessories, are mak- 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for prices 
and discounts. 











INDEXER STRIP 





Ly ory ‘] =| AZORA RUBBER CO. 
My salar 4 54th and 20th Streets 
CICERO, ILLINOIS 

Oo v i rin, k sizes. Above Below 
MARKILO INDE: ER Surp (blant-label rend to-cut. THE AZORA THE AZORA 
t. 
The Dosen Eyeten ve. Decimal, Beckiet Motamutes 300° RING (Crese-Section View) 
PAT. DECEMBER 21, 1915 











MarkiloCo., Mfts.,936c W. 63rd St., Chicago, U.S S.A. 














Se 
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RIBBONS 


Sansom at Tenth Street 








ESTABLISHED 1895 


Dealers Inquiries Solicited 


CARBONS 


Philadelphia, Penna. 











OUT OF SIGHT—SALES STOP 
Display ie ‘wees Lettering 
The Right Pen for Every 
Kind of Lettering 


DEALERS: Send for assort- 


ment of 12 pens 3 of each <7) og COITS BALL BEARING 


| SHOW CARD PENS 


popular size on special coun- ia ast 3s 


ter display card for 30 days eB 
sales trial, prepaid. ‘iit i} 
Dozens of stores in your \ i poe ee: 
neighborhood need COIT’S | 

PENS and will buy them 
from you when displayed. 


ASK YOUR JOBBER 
THE BRIDGEPORT PEN : j 





COMPANY 
Bridgeport, Conn. U. S. A. 
POOLE PP PLL LLL LL OL aT 

















THE PENCILS OF 
PROVEN QUALITY 


SWAN PENCIL CO. 
INCORPORATED 


221 Fourth Avenue, New York City 














‘*Steel-Strong”’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 


Coin Bags—Coin Storage Trays 


Coin Bag Seals - Seal Presses 
Manual Coin Counters 
Currency Racks — Tellers Moisteners 
Handy Wrapper Cabinets 


advertised i Bank J 
Hetenety severe in Leading ournals, 
Witte fn Caen elteeale teas Cian 








The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 














Improved 


CARD HOLDER 


Stationers and printers 






use it to build up their 

volume on business and 

personal! cards. It takes 

the regular loose cards, 

holds them firm, keeps 

them _ clean. Holds 2 

one as securely as a 

full case. Imported morocco binding—metal parts highly 


nickeled—28 different sizes. 
We manufacture leather novelties only—we do not compete 
with engravers or printers. Please mention size in asking 
for prices. 

Address, Department OA, 


roved Boehner Binder Co. 


Aurora, Illinois 


Imp 
142-1 Fox Street 


| , YOUR 
Wjuile re” ESpy 
RELIABLE & 


NEW WHOLESALE CATALOG 
AND REFERENCE BOOK ... 


— No. 700 < 


52 pages of information including illustrations of all types 
of office machines—specimens of typewriter type—how to 
test adding machines for accuracy, etc., etc.—at a nominal 
price of only 25c. 


Send for your copy today! 


RELIABLE 


aos TYPEWRITER & ADDING MACHINE CORP 
303 W. MONROE ST. CHICAGO, ILL 























SILVERGLO LAMPS are stand- 
ard equipment in some of the 
largest business offices in the 
country. 

Establish your accounts and 
watch for repeat orders. 

The booklet “Light by Silwerglo” sug- 


gests proper light at point of use. 
Write for it now. 


A very profitable line with small in- 
vestment for you. 


SILVERGLO LAMPS, Inc. 
300 B. Federal St. Baltimore, Md. 
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OWA 


say O.K.A_ 


+ 
Progress with Progress 
Traditions grow, traditions die. That is one of the 
truths of life, and a natural accompaniment of progress 
—we can fly through the air, telegraph, telephone and 
television, whilst, some are dreaming of trips to Mars. 
Hold Fast the Good, Reach For the New 
The feet of progress trample on experience and break 


traditions. 
OO. Be As 


2 ounce An agen ey - —y Ggpehe we » 
stantly and a a sure-grip to the rubber roller. ° 
bottle muss, no mess—special p= er’s discount. 


50c 0. K. A. COMPANY 








Monadnock Building San Francisco, Calif. 





| THE COLYTT “REDI-ROLL”’ 


TELEPHONE MEMO 
A neat, compact writing shelf, 
with paper roll, for attaching 7,, 
to the telephone stand—for {7 
memorandums. v4 










Has continuous writing sur- Wi, 
face for standard paper roll. 7 
Sharp cutting edge for tear- 
ing off. 

Takes up small space 
leaving room for 
hand grip on tele- 
phone. 

Easily attached. PRICE 
Nickel and black $1.00 


finish. 


Fens, 


Dealers Write for Discounts 
THE COLYTT LABORATORIES s65 Ww. Washington St. 
( Engineering) Chicago, Ill. 











TYPEWRITER 
DEALERS 











We sell all makes of typewriters 
We rebuild all makes of typewriters 
We nickel plate parts for typewriters, 
adding machines, mimeographs, etc. 
We also do chromium plating 


@ Quick service isk for price list @ 
TYPEWRITER REBUILDING CO. 
2408-10-12 W. LAKE ST. CHICAGO 














Gardner’s Pull Tab Leather Lines 


Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER’S HOT 
JOLD LETTERING 
MACHINES 








Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 


709 Pine St. St. Louis, Mo. 

















STURGIS 


POSTURE CHAIRS 
And All-Metal 
TYPEWRITER 
STANDS 


Sold exclusively through Office 
Furniture Dealers 





Sturgis Posture Chair Co. 
STURGIS, MICH. 





A Distinctive Line 
that will hold your trade 
TURNER & HARRISON 
STANDARD, SILVER-ALLOY 
and GOLD-PLATE PENS 


Smoothest, slickest pens made 
Catalog on request 


TURNER & HARRISON PEN MFG. CO., Inc. 


Established 1876 
PHILADELPHIA, PA. 


IMPRINT PENS A SPECIALTY 

















ee 





aMeMeTeT eo" 
Feature Your Writing Inks Dept. 
Sell Your Own Brand Eradicator 


The H. A. style ink eradicator is first 
quality, tried and proven by book- 
keepers and accountants all over the 
entire world. Why not use its quality 
in building up your business by offer- 
ing it under your own name and 
brand? We manufacture special brand 
ink eradicator for over 350 members 
of the National Stationers Association. 
Low prices—prompt service—write for 
particulars. 


H. A. INK ERADICATOR CO. 


1545-47 West Farms Read New York, N. Y. 








LS 


Templar — 


The eVaticele wii of Wastelt 
; ’ . WERR 


[The popular leader of the 


RELIANCE LINI 


t ENCI N | ASE] 


RELIANCE PENCIL CO. 


FACI RAE ( 
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Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 














Stanley R.Bristow 
24 Central Ave.West Orange.N.J. 











5,000 Staples in 
(1) Loading 


N° wobbly tin gadget, 
this Eveready Stapler. 
No, sir! It’s built to 
work right, and finished 
to do credit to any desk. 
Makes its own staples— 
cannot clog or jam. In 
attractive enamel Olive 
Green finish. 


“The Result of Long 
Experience and Knowl- 
edge of Requirements” 


EVEREADY MFG. CO. oF soston 


34 Southbridge Street, Worcester, Mass. 





MODEL A 
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Carrythe Quick-SellingLine! 


“Instant’ Desk 
0 a N end Handy Files 
Pocket pages keep papers in 
but tly accessible, 





dexed A toh tte st 4 - 
, or 
classified celluloid yh. 
movable tabs. 
se Idea Books 

Pasteless pocket pages for 
news clippings, stri 
tc., instantly bee 


Albums for Every Purpose 

Au h, Camera, Portrait, 
Pos . Dise Record. Greeting 
a ee —- Books. 
Handgo nae ‘ustra School 


Games, Double Deatmay Brides 


Write for Prices and Special Discounts. 


W. C. Horn Bro. & Co., % 200 5th Ave.. New York 


Smits 


STEEL 

CARD 

INDEX 
CABINETS 


List Prices—Liberal Mah. or 
Dealer Discount Wal. 
Card Card Olive Mah.or Green with 

No. Size Depth Cap. Green Walnut Lock Lock 


C335 3x5 16” 1500 $4.00 $5.50 $5.50 $ 7.00 
C346 4x6 16” 1500 5.00 6.50 6.50 8.00 
C358 5x8 16” 1500 6.50 8.00 8.00 9.50 
C369 6x9 16” 1500 8.00 9.50 9.50 11.00 


Write for Catalog, Price List and Discount 


COLE STEEL EQUIPMENT CO. 
33 CRESCENT ST. LONG ISLAND CITY, N. Y. 


















Also in 
2 Drawer Units 















We Supply the 
Trade 


Hektographs In Metal Trays 
With Lithographed Covers 


Hektographs in Oak Panels 
Two or Four Surfaces 
Refill in New Style Tins \ 









Attractively Decorated 
In Colors 


GRAPHIC DUPLICATOR 
$3500_$4500_$6000 
GELATINE ROLLS 


Fiber or Cloth Back 
for All Duplicators 


Graphic Duplicator Co. 
270A Lafayette St., New York, N_Y. 














Rosco DeLuxe Pads 


















No. 571- 572 - 573 - 574 
Wal.-Green-Mah.-Oak 

Outside Meas. 22 x 36 inches. 

Glass—14 inch plate. 

List price $13.50 ea. 

Dealers discount as usual. 

Ravenswood Office Specialties Co. | 

Originators of Glass Desk Pads 
1800 Newport Ave. Chicago, Ill. 














DEALERS WANTED 


for a patented typewriter 

cushion key, ‘with advan- 

tages and merits no other 

key possesses. You'll get 

MORE key business - 
selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 

Speed Key Mfg. Co. Inc., 
29 Columbus Place 
Brooklyn N. Y. 

















MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 


demand. In the supreme test of use, Union 
Ribbons and Carbons are in the front ranks, 
continually creating profitable business for 
Union dealers. Do you wish to meet the 
demand—profitably? Write us. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 
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Another B & P BLANKBOOK widely 


used in Banks and Investment Houses 


MORTGAGE LOAN 
RECORD 


Every bank and investment house 
—large or small—needs one or 
more of these books. They are 
specially ruled and printed for list- 
ing quickly and accurately all de- 
tails of mortgage transactions. 

Size: 144% inches by 85% inches. 
Binding: Red Leather back and 
corners, black cloth sides. Contains 
70 leaves of “Standard Ledger” 
Paper, folio paged. Indexed in 
front with muslin tabs. Wrapped 
singly. 


No. 1417. Price, $4.00 each 
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BOORUM & PEASE COMPANY 


P. O. Box 272, City Hall Station, NEW YORK CITY 


NEW YORK CITY ST. LOUIS. MO. 
212-214 So. 7th Street 


349 Broadway 
BROOKLYN, N. Y. CHICAGO, ILL. BOSTON, MASS. 
29 Otis Street 





Write for B @& P’s latest loose 
leaf catalog, No. L-21. Also, 
catalog No. 47 which lists most 
efficient forms of bound books 
for modern needs. | 








84 Hudson Avenue 500-532 So. Throop St. at Harrison 






As pioneer desk makers of New No. 800 Series Chairs in 


Jasper, Indiana, we can offer Solid American Walnut: A 
you the best in high quality 


desks, time tried and quality 
tested for fifty-two years. Rich, Durable Finish. 


Pleasing Design, with a Deep, 


The JASPER ont The JASPER 
DESK CO. CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inqutries. 


JASPER, INDIANA 








CHICAGO REPRESENTATIVES: _ For Jasper Chair Cox, William H. Brown, 4304 5. 


p Bang (Phone Plaza 8785) 
ells St. (Phone Boulevard 7957) 
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Announcing 
A NEW FILE-A LOWER PRICE 


Exceeds in value any low priced file 
now on the market 


Full Roller Extension Suspension 

Cast Bronze Hardware 

Reinforced Drawers Box Heads 
Increased Filing Capacity 

Reinforcing Spreaders Between Drawers 
Cap Top 

7A¢ In. Front Edge 

Reinforced Case and Base 

Positive Locking Followers 

Baked Enamel Finish 


You Would Not Believe That a File of Such Quality 
Would Carry a Price so Low. 


DO NOT FAIL TO INVESTIGATE AT ONCE 


THE STEEL FIXTURE MFG. CO. 


Topeka, Kansas 


The Line of Lowest Ultimate Cost 





























An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost” meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 
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Burroughs 








Burroughs 
Typewriter 
Accounting 
Machine 


CALCULATES AND PRINTS This remarkable machine 


lends itself to an exception- 


RESULTS — TYPEWRITES ally wide variety of uses 


because of its many outstand- 

COMPLETE DESCRIPTIONS ing Burroughs features. For 
example—it multiplies directly, adds and subtracts and prints the result 

of its own calculations—it accumulates and prints totals—and it posts 

several related records at one time, with complete typewritten descrip- 

tions if desired. Since many of its operations are performed automatically, 


it is fast, easy to operate and greatly increases the production of neat, 








accurate and timely records. 

Ask to see it demonstrated on any work you have that requires calcu- 
lating and recording—especially on time tickets, billing, inventory, cost 
work, stores’ records, pro-rating, tax bills and similar jobs. Call the 
local Burroughs office, or, if you prefer, write for complete information. 


BURROUGHS ADDING MACHINE CO., 6419 SECOND BLVD., DETROIT, MICH. 











: 
| 


Pum SELF-WRITING ACTION 


208 > ' 
—_ ~- a -} 


- 4 a - 
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oh Moe SOLMPAUTe Oe P| 
Fundamental records of employ- 


ees with related data such as 
clocknumbers, rates, salaries, etc. 


ri; -7oo0 





t 


p ® -n - *% — 
MAD icicod & taay 
ory 3 — - 
Vid i700 SION M CE\y > 
S yk! pire 


Fundamental data or informa- 
tive record of materials, parts, 
specifications, formulae, etc. 


an 


Fundamental customer records 
providing space for day to day 
notations of purchases. 






—1 


F your business records are of the or- 

dinary kind, they serve for reference 
only. They must be copied, by hand, 
every time you need to write the names 
and data they contain. This takes time, 
lets errors creep in, costs money! 


With Addressograph you add self- 
writing action to your name and data 
records. Whatever the material on an 
Addressograph record—a customer's or 
prospect's name and address, an em- 
ployee’s name, a specification, a num- 
ber or size, a description—it writes itself 
mechanically on any business form in 





one motion. 


Figure up what it now costs you to 
copy by hand names and other data from 
your permanent records onto statements, 
bills, sales literature, cards, orders, 





This Addressograph is the new, low-priced, 
all purpose electric model. There are 
also hand operated models and 
super-speed automatic models 


from $42.50 to $12,000, &. 





~ 












to your business records 


checks, payrolls, production forms, 
ledger sheets — or any other forms used 
in your business. 


Then let an Addressograph represent- 
ative show you how much you can save 
by doing this work in one-tenth to one- 
fiftieth the time now required and with 
100% accuracy. There’s still time for im- 
proved operating methods to contribute 
to an increase in your profits for this year. 


ADDRESSOGRAPH COMPANY 


Genera! Offices: 1814 E. 40th St., Cleveland, Ohio 


Addressograph-Multigraph of Canada, Limited, Toronto 
Addressograph, Limited, London, England 
Addressograph G. m. b. H. Berlin, Germany 
Addressograph, S. A. Paris, France 
Speedaumat Manufacturing Co., Cleveland, Ohio 


Divisions of 
Addressograph-Multigraph Corporation 


Factories: 
Chicago, Cleveland, Toronto, London, Berlin, Paris 


Addressograph imprints mechanically at 
high-speed practically any form used 
in modern business. It effects re- 
markable savings in time, labor 

and money. 








Copyright 1931, Addressograph Co. 
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_ PRINTS FROM TYPE ~ 








Beauty is given a new significance... speed and ease of operation 


a new meaning ...in the New Model No. 6 


Now it’s here...the greatest contribu- 
tion to writing machine perfection of 
the typewriter leader of the world...the 
new Model No. 6 Underwood Standard. 
Champions...those nimble fingered speed 
typists who have won honors in Interna- 
tional Typewriting Contests... have used it 
.-. thrilled to it and pronounced it the 
greatest of Underwood achievements. 
Here's a typewriter that you can liken to 
a thoroughbred because of its eager re- 
sponsiveness when a finger on the keys 


gives the signal to go. It means more typ- 
ing production with less typing effort. 

Now...today...see the new Underwood 
Standard...study it. Try it. Consider its 
new conveniences. If your work in life is 
to speed business through the typed 
word, you'll thrill to the great responsive- 
ness of its willing, anxious-to-go keys. 
And if you're interested in typed produc- 
tion because you’re paying for typed 
production, you'll be interested for the 
very same reasons. 


UNDERWOOD 


STANDARD, NOISELESS AND PORTABLE TYPEWRITERS BOOKKEEPING MACHINES 


Product of Underwood Elliott Fisher Company 


342 Madison Avenue, New York, N. Y. 


Sates ano Service Evervwuere 


“Underwood, Elliotw- Fisher, Sundstrand — Speed the World's Business” 












NEW 
CARRIAGE FRAME... . Four-peint 
suspension of frame increases sturdi- 
ness...reduces vibration ... insures 


perfect alignment. 


NEW 
FIVE-POINT DECIMAL TABULA. 
TOR ...For increasing speed and 


ease in billing and statistical work. 
NEW 

LINE SPACE LEVER... Insures 
even and precise spacing. 

NEW 

BACK SPACE KEY LEVER... Posi- 
tive in operation. 

NEW 

STAR WHEEL SHAFT... Assures 
perfect horizontal alignment. 
NEW 

KEY LEVER LOCK RELEASE... in 
the form of a key, increases ease of 
operation. 

NEW 

SPACE BAR... Controlled by studs 


that eliminate waste motion. 


And many important 
additional features 








UNDERWOOD STANDARD 


Product of Underwood Elliott Fisher Company 
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